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These machines are 11 to 16 
years old. After cleaning 
: +1 ; * 
and oiling they go back for %, 
more years of “as 
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Since these old models were made we have produced many other styles, there are now 86 in all. They are priced from 
$175 to $920, according to size and to what they will do for you, and are sold on small monthly payments, if desired 
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UR Service Station at Fort Worth cleaned and 
oiled them in July and sent them back to 
Geo. H. Mclkadden & Bro., for several years more 


of Burroughs Service. 
This is just another reason why nine-tenths of 


all the adding and listing machines in use are 
Burroughs. 
But durability is only one of the good points 


about the Burroughs 


Write us on your letter head today and say: 
or obligation to me, how I can 


Burroughs Add 
39 BURROUGHS BLOCK, 


annon 


European Headquarters, 7 
sian Headquarters: 


yvectra/la 
Lust aid 


Street, Lond 


South American Headquarters 


are 16 vears old, thre« 


these machines 
are 13, 12 and 11 


the others 


Five of 


are 15 years old and 


respectively 
McFadden & Bro. saved 


seven more during the next five vears 


money with five, and 


then be uught 


Could the re be better pre of of the valine of th 
machines 
Will vou let us show ou how one of thes 
machines will save you mone\ 
‘Show me, in my office, without expense or risk 
not afford ‘to use a Burroug! 


DETROIT, MICHIGAN, U. S. A. 
England. 


\ yaney, 


4 


mk. S 
9 Challis House, V.C.U 


Vartin, Buenos Atres 
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Dealers 














Attribute Their Success to Handling 








Ramer Remanufactured 





One of the most important factors in 
the successful management of a retail 
business of any kind or size is a reliable 
and dependable source of supply from 
which to purchase. This source of 
supply practically controls the success 
or failure of the business. Upon it de- 


pends making good with the customer. 


To book an order and then learn that 
the jobber or manufacturer is justoutof 
that particular article and that no more 
can be secured for an indefinite period 
frequently results in a loss of both sale 
and customer. Prompt and proper serv- 


ice holds the trade. 


An increasing list of live dealers at- 
tribute their success to handling Ramer 
Remanufactured Typewriters. 

The line, which includes the ma- 
chines of every make in practically un- 
limited quantities, is a reliable and “de- 


pendable”’ source of supply. 


Typewriters 





A Ramer remanufactured agency en- 
ables the dealer to supply every de- 
mand—with machines of the highest 
quality and with greater dispatch. 
Ramer Remanufactured Typewriters 
are stripped down to the frame and then 


built up just the same as by the orig- 





Each part is ex- 
All 


show the slightest wear are discarded 


manufacturer. 


inal 
amined carefully. parts that 
and new parts are substituted. The 
bearings are made to work properly. 
The type bars are adjusted to bring 


about perfect alignment. 


Our buying facilities enable us to ob- 
tain large quantities of machines of the 
best grade. Purchasing on the quan- 
tity basis results in a saving to both 
When a Ramer Re- 


manufactured Typewriter dealer closes 


dealer and user. 


a sale for a typewriter it is with the 
firm conviction that he has given the 
buyer something of intrinsic value for 
his money and at a substantial saving. 
When he closes a sale for a large num- 
ber of typewriters of any standard 
make and does not have the machines 
on his shelves, he has positive assur- 
ance that the machines will come for- 


ward promptly upon order. 


An enterprising agent full of vim and 
energy can build an enduring business 


with Ramer machines. 


If you have the requirements we will 
be pleased to explain in detail our prep- 
osition for dealers. It is worth consid- 


ering. 


WHOLESALE TYPEWRITER COMPANY 





W. W. RAMER, President 





314-16 Broadway - 


London Office: 136-137 Long Acre, W. C. 


- New York City, N. Y. 
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CARBON-LESS PAPER 


Just as its name implies, this isa paper without carbon 
We manufacture carbonized paper, too, and know all about it, but 


ordinary carbon-paper is produced. 
we offer this newer method as the 





yet it is a paper made for the uses for which 


Greatest Discovery in the History of 
Copy Producing Methods 


How it is made and what ingredients make up its composition are, of course, secrets not obtainable. 
Nor are they especially important, except that we guarantee against deterioration through employment of 


tnineral instead of chemical products. 


The great point in favor of Carbon-Less Paper is that it is ‘‘carbon 


and second sheet in one’’—in other words, takes the place of both. 


A DISTINCT ECONOMY 


both in material and time saved. 
More than this— 


It cannot soil the fingers in handling. 

Its copies cannot be altered without detection and 

It can be used as an effective substitute for carbon paper with either 
Typewriter, Adding Machine or Pencil. 


consists of a sheet of Carbon-Less paper 
which has received a very thin ada- 


REFLEX 
t coat of b the back. O 
P A P E R will oaaie As, ‘bet @ obtain an aie 


inal and two copies it is necessary only to place a sheet of 
‘‘Reflex”’ between the original and a plain sheet of paper. 
The sheet of ‘‘Reflex’’ receives one copy and, due to its 
having carbon on the back, transfers a copy to any plain 
sheet of paper, all at the one writing. This is especially 
valuable and useful where an original and two duplicates 
are required. 


CARBON 


Many manufacturers today are manufac- 


DUPLEX turing plain white and colored papers 
P A pP E R with a thin coat of carbon on the back. 


Some of these are better than others, 
but every one who has seen our product has said that it is 
the best yet. 

Our prices are not lower than others because of‘an inferior 
product, but because of superior machinery which makes it 
faster and in consequence makes a greater output, there- 
fore, enabling us to quote better prices on this class of 


paper. 


We call our plain carbon paper ‘‘Dirtless’’ because there is less chance of the carbon surface coming off 
and smudging up things, which is the case with most other carbons that we have seen. We are manu- 
pP A P E R facturing but one brand at the present time and we call that “Durability.” 


The reason for this is on 


account of its being a much thicker paper than the ordinary carbon. Our ideas for using a heavy paper 


are as follows: 


a thin tissue. Third—one can work much faster with it. 


First—that more coating may be placed on a heavier sheet of paper. 
When all of these things are taken into consideration, and, last 


Second—it is easier to handle than 


but not least, the price which is very nominal, one will surely become a user of this ‘“‘Dirtless Durability’ carbon, providing 


too many copies are not wanted at one time, 


Samples of these goods, together with prices and full particulars as to how they are used, are avail- 


able. 


We can tell the dealers in all countries how to make money from the sale of these goods. 


Ask us 


to send you more information about Carbon-Less products. 


See us at Our Booth in the New York Business Show where we will 
prove to visitors the superior advantages of Carbon-less Paper 


GENERAL OFFICES AND MILL: 
528 West 30th Street 
NEW YORK CITY 


EDWARD P. BARRETT, - President and Treasure: 
GILBERT CLAUDE LUTZ, Vice-Pres. and Gen. Mgr. 
M. M. BOLEY, ° ° Sec’y and Asset. Treas 
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“That which eliminates extra work and 
motions is scientific saving. ”’ 







How much more important is 


“Scientific 
Management” 


when applied to the so-called non- 
productive end of business—the office 
force—than when applied to factory 


labor. 
The 
Removable y 


Platen 


of the new 
MODEL 10 















which allows “‘rush matter’’ to be put through 
on special schedule without interfering with 
the progress of regular work, is one of the 
longest forward steps in the application of 
scientific management to the business office. 










THE SMITH PREMIER TYPEWRITER COMPANY 
Executive Offices: 319 Broadway, New York Branches Everywhere 
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A Display For 
Your Store 
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“WV ELL DISPLAYED is 

Half Sold.” The layout 
above, for instance, shows a com- 
plete equipment for the small 
office. Your customer not 
only the particular piece of furni- 
ture for which he inquired, but your 
entire line. The 
carefully planned to give the 
utmost convenience with economy 


sees 


is 


arrangement 


of space — it appeals to the eye, it 
is a sales argument in itself. With 
such an exhibit of Derby furniture 
at his command a live salesman 
can demonstrate and drive home a 
dozen different selling points that 
would not have half the force if 
the furniture were piled around 


haphazard. 


G00D DISPLAY is one 

of the most powerful 
weapons of salesmanship. To 
the experienced dealer the 
Derby Desk complete line of 
office equipment offers the 
opportunity to make a large 


volume of sales at a low 
selling expense. The pros- 
pect for a desk is also in 


the market for chairs, tables 
and filing equipment. Show 
him the satisfaction «f hav- 
ing all his furniture standard 
and uniform in quality and 
finish. It costs no more to 
sell a complete outfit than a 
single desk. 
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DERBY DESK dealers have behind 


them an organization able to supply 
any requirement in the line of business 
furniture. Derby Desk dealers can fill the 
largest or the smallest order with satis- 
faction to their customers and profit to 
No other factory produces 
a complete line. When you sell our out- 
fits of Derby furniture your customer 1s 


themselves. 


assured of the same high quality of every 


piece. Write for catalogues. 


DERB 


DESK COMPARY 





BOSTON MASS. 
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Remington 


User, Operator and 
Salesman 











have one thing in Common. 
They have no explanations 
to make. 








It is natural for the typewriter user 
to buy the ‘“*Recognized Leader 
Among Typewriters,” and to 
operate the leading typewriter 
or to sell the leading typewriter 
is a recommendation in itself. 











Remington Typewriter Company 


(Incorporated) 


New York and Everywhere 
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Money Made—Money Saved 


through the use of 


























The Rogers Combination Duplicating 
and Addressing Machine 








The only practical machine for writing actual typewritten letters with 
date, a different address:for each letter, salutation and body of letter complete, 


all done with the same ribbon, and at one operation. 


Then address the envelopes with the same device. 


It does more and better work 
in less time than can be obtained 


in any other way. 


See this machine and equipment 
at Booths 101-102 


The Annual Business Show, 


New York City 
October 23-28 inclusive. 


The machine in operation will con- 


vince you of its merit. 





The Rogers Combination is used as a Duplicating Machine or an Addressing Machine or a 
Complete Letterwriting Machine. 


For full particulars address 


ROGERS ADDRESSER COMPANY 


441-443 South Desplaines Street, CHICAGO, U. S. A. 
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Thes— > 
Underwood 


Way | 


Modern Accounting 
On The 


UNDERWOOD 


Standard Typewriter 



















UNDERWOOD machines for the simplication of office methods 
and reduction of. expenses are in use throughout the country. 


The Bill and Charge Machine prepares the customer’s state- 
ment, ledger account sheet and list of daily sales at one 
writing. 

The Unit Bill and Order Machine prepares the customer’s 
invoice and the numerous departmental orders at one writing, 


The Condensed Billing Machine prepares the customer’s 
invoice and sales book page at one writing. 













In addition, the service includes a special check writing and perforating machine; 
a card-writing machine and machines for writing extended statistical forms, way- 
bills, insurance policies, balance sheets, statements and reports of all kinds. 






We have experts to show customers how to use the UNDERWOOD to best 
advantage—how to make it work for them at its highest efficiency. You cannot 
get this service on any other typewriter at any price because the UNDERWOOD 







only makes it possible. 


“The Machine You Will Eventually Buy” 


UNDERWOOD TYPEWRITER CO., Inc., Underwood Building, New York 
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Dealers and Purchasing Agents 


Are Invited To Attend The 


ANNUAL BUSINESS SHOW 
At Madison Square Garden, New York, Oct. 23rd to 28th, 1911 





Complimentary Season Passes will be furnished those writing for them, 
and enclosing addressed stamped envelope. This will be the greatest 
Business Economy and Efficiency Exposition ever held anywhere aid it 


will pay you to visit it. 
The following firms have contracted for space in which to display and demonstrate their products: 


\ddressograph Co., 901 W Van Buren St., Chicago The Oscar Mulle Co., 32 Broadwa New York City 
The Addressing Machine Co., 895 Niagara St., Buffalo. N. Y National Automatic Typewrit« Co 18 First Nat'l Bar 
American Telegraph Typewriter Co., 27 Williams St., New York. Cincinnati, O 
Baird Electric Co., 3145 N. Halsted St., Chicago National Cash Register Co., Dayton, O 
National Distributing Corporation, 1403 F St N. W., Was 


The Beckett Paper Co., Hamilton, O. 


Burroughs Adding Machine Co., Detroit, Mich D. Cc. 

Colembia Phaqnograph Co., 89 Chambers St., New York City National Envelope 8S. & S. Ma¢ Co., 200 Devonshire St Bos 
Commercial Supply Co., 32 Broadway, New York City New York Commercial, 8 Spruce St New York 

C. & R. Sales Co., Union Blidg., Newark, N. J. Office Appliances, 417 S. Dearborn St Chicago 


Office Outfitter, 1201 Michigan Ave., Chicago. 
O. K. Manufacturing Co., Syracuse, N. Y 
The Proudfit Loose Leaf Co., 108 Fulton St., New York Cit 


Carbon-less Paper Co., 528 W. 30th St 
Thaddeus Davids Co., 95 Van Dam St., New York City 
Dalton Adding Machine Co., Poplar Bluffs, Mo 


F. F. Daus Duplicator Co., 111 John St., New York City The Royal Typewriter Co., 364 Broadway, New York City 


Thos. A. Edison, Inc., Orange, N. J Rapid Addressing Machine Co., 374 Broadway, New York Cit 
The Elliott Co., Cambridge, Mass W. W. Ramer, 314 Broadway, New York City 
Rogers Addressor Co., 441 S. Desplaines St. 


Khiott-Fisher Co., Harrisburg, Pa 

©. M. Edwards Co., Syracuse, N. Y 

Felt & Tarrant Mfg. Co., 350 Broadway, New 
The Flexotype Co., Burlington, N. J. 
Fireproof Steel Furniture Co., 372 Broadway 
Graber Calculating Machine Co., 142 E. 59th St.. New York City 
Graham-Chisholm Co., 63 Cliff St.. New York City Underwood 
Hammond Typewriter Co., 171 Broadway, New York City The Index Visible, New Haven, Conn 

(. Howard Hunt Pen Co., Camden, N. J Blaisdell Paper Pencil Co., Philadelphia, Pa 
Kalamazoo Loose Leaf Co., Kalamazoo, Mich 
Library Bureau, 316 Broadway, New York City 


Sanford & Bennett, 53 Maiden Lane, New York City 
York City Saunders Sales Co., 79 Milk St., Boston, Mass 

Transportation Utilities Co., 14 0 Chureh St., New York C 
Universal Stamping Machine Co 30 Chureh St., New York C 
‘abinet Co., 332 Broadwa New York Citys 


wood Bldg., New York Cit 


Unit Steel ¢ 
Typewriter Co., Unde 


Bumps Paper Fastener Co 
Cc. S. & R. B. Co., Chicago, Ill 


Robt. McCrum Co., London, Eng. Hall Stamp Affixer Co., Boston, M 
Meacham Addressing Machine Co., 261 Broadway, New York Cits Postcraft Co 

Modern Methods, Detroit, Mich Rapid Mail Opening Machine Co 
Montague Mailing Machinery Co., 279 Broadway, New York Citys White Stamp Affixer Co 


W. A. Morschhavser, 1 Madison Ave., New York City. 


Manufacturers desiring to exhibit their products at this Show should arrange for space at once. 


This is the Last Call 





ANNUAL BUSINESS SHOW COMPANY 
150 Nassau Street, NEW YORK 
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Used Extensively by the U. S. Gov't. 





Repeat! Repeat! Repeat! 


Repeat orders for large quantities of ROYALS from various Departments 
of the United States Government form a most substantial testimonial to the 
success of our untiring efforts to produce the 


World’s Best Writing Machine 


The popularity of the ROYAL is attributable to its absolute simplicity, 
its wonderful durability, its ease of operation and the perfection of its work. 


Maximum results with minimum effort, at steadily lessening cost, have 
won unswerving favor an‘ong typewriter users the world over. 


After a careful analysis of ROYAL merit, more than 75,000 enthusiastic 
users furnish conclusive proof that 


‘EVERY ROYAL SOLD HELPS TO SELL ANOTHER’’ 


ROYAL TYPEWRITER COMPANY 


Royal Typewriter Bldg. Principal European Office: 
New York 75-a Queen Victoria St., London 


Branch Offices and Agencies in all Principal Cities of the World 
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The Business Goes to the Dealer 








who can demonstrate that his line of safes offers the greatest assurance of security together with the 
utmost convenience. 

While appearance, design and price are important, the fact remains that security and convenience 
are the two considerations that influence a man to buy a safe. 








is built with this fact in mind. In design, material, workmanship, finish, appearance and price it 
offers every inducement to the prudent buyer. In security it maintains the highest standard known 
to the safe maker’s profession. In convenience it has no competitor. 





Convenience 


Interior is adjustable to every 
possible combination of files or 
shelves. Fittings are inexpen- 
sive and may be secured as 
needed. 


Security 


Resists fire, water, smoke, 
steam and thieves. 


Lightest safe in the world for 
its size and strongest safe in 


the world for its weight. 
Welded into one solid piece White and black enameled dial 
é, on lock makes it easy to read. 
without bolts or screws. , 

Swivel Type Casters. You 
can move the “‘Security”’ like 
any other piece of office furni- 
ture. Rubber tires prevent 
damage to floors. 


Will withstand shock of a fall 
or of heavy masses falling 
on it. 


Interlined with sheet asbestos 
filler, enclosing a myriad of 





All fittings are interchangeable, 





dead air cells hermetically NE gE Ig” te SOE 

sealed with retort cement. = — ‘Ne Fp -wessomge yeaa 
ble, being of the finest sheet 

Angle jammed doors and The Security Office Safe is the stee], beautifully enameled. 


casings. easiest safe in the world to sell, Rub! er Grip Handles. Never 
offering more talking points than rust and always handsome. 


Yale Combination Locks oars 
any other because it has more Beautifully finished in olive 


which, controlling heavy bolt 


work, will hold even if hinges points of exclusive merit. green with gold striping cr in 
are cut off. mercial w ie” See 
Write today for our agency speci ul wood finishe s. Add 

dignity to any office. 


These are but a few of the proposition aad details of our 


many exclusive merits of the advertising plan. 
Security Office Safe. 


Twice the capacity of any 
other safe at half the cost. 


The Fireproof Furniture and Construction Co. 
Dept. B. Miamisburg, Ohio 
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PERMANENT ALIGNMENT 


Visible Writing. 


Positive Type Bar Control—the ‘‘Why” of Per- 
manent Alignment. 


Inbuilt Decimal Tabulator and Billing Device. 


Ribbon Feeds only when Type Bars Move 
a Great Saver of Ribbons. 


Removable and Reversible Platen. 
Type Protector on Each Type Bar. 


Line Finder at Printing Point. 


Complete Keyboard Control that Makes for 
Speed. 


Paragraphing Keys. 


Back Space Key 


Automatically Reversed Two Color Ribbon. 


Uniform, Light Touch. 


Fast Escapement. 


Automatically Adjusted Gear-Driven Carriage. 


Removable Escapement. 


Independent and Flexible Paper Feed. 


The Secor Typewriter Co., 
General Sales Offices, 302-304 Broadway, New York 


Factory at Derby, Conn., U.S.A. 
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Factory output quadrupled in past 


two months. Still over-sold, 
although a further increase is now under 





way, which by November first will enable 
us to fill orders in a reasonably prompt 
manner. 








THE NOISELESS TYPEWRITER COMPANY, 320 BROADWAY, NEW YORK. 
BUFFALO BOSTON PITTSBURG WASHINGTON, D. C. 








Distributing Agents for Canada: THE CANADIAN FAIRBANKS COMPANY 
MONTREAL ST. JOHN, N. B. TORONTO WINNIPEG SASKATOON CALGARY VANCOUVER 
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ine in use in this office for several months and it 
satisfactory, and | do not hesitate to say that |! 
t to any one wishing to purchase a machine.’’ 

(Signed) O. C. JURNEY. 


*“We have had a macl 
has proven itself in every way 
can unqualifyingly recommend 





‘The Noiseless Typewriter has given the best of satisfaction. We find 
that all the claims that have been made for it are true. We expect in the near 
future to place an order with you to replace the other machines which we now 
have in use.’’ (Signed) E. C. CURSONS, 

Assistant Sec’y. 


‘*Pleased to state that the Noiseless Typewriter is giving entire satisfaction. 
It is pleasing to get rid of the usual noise of the typewriter.’’ 
(Signed) W. C. HOUCK, 
Asst. to the President. 


**We have been using the Noiseless Typewriter for the past six months. 
The noise of our cld machine was a great annoyance in our office. The action 
of the Noiseless Typewriter is such an improvement, it is so beautifully made 
and works so well that we would not use the old kind of machine even though 
they were furnished us for nothing (Signed) H. A. FRANCIS, President. 


‘The Noiseless Typewriter which we have now had in use for three months 
has given us entire satisfaction. Its speed capacity is all that could be desired. 
Its lightness of touch is an improvement over other machines, and its noiseless- 
ness is a blessing in offices like ours where a large number of typewriters are 
constantly used. When will you be ready t> make delivery of additional 
machines to our of C (Sigued) JAMES H.MCGRAW, President. 


iceSsfr 


that the Noiseless Typewriter we have in use is be- 
Our stenographer is 


‘*l am I leased to say 
having admirably and giving the very best satisfaction. 
delighted with it.”’ (Signed) W. A. JAMESON, 

General Supt. 


‘*The five Noiseless machines in our offices have given us unstinted service 
and satisfaction. In operation and product the Noiseless is equal to any writ- 
ing machine made. In commercial value it is more than that, plus the quiet, 
well directed energy of all in the office, undisturbed by the long-endured racket 
of old style typewriters.’’ (Signed) W. M. RAMSDELL. 


‘‘The Noiseless Typewriter which has been in use in this office since 
December 1, 1910, is giving us entire satisfaction.’’ 
(Signed) W. PAXTON LITTLE, 
Treasurer. 


‘‘The Noiseless Typewriter installed in’ this office some months ago has 
rendered eminent satisfaction. In fact, the machine has surpassed our expecta- 
tions. It is substantially built, turns out exceptional work and is an innovation 
in typewriter service.’’ (Signed) M, K. JONES. 


use in our office has given excellent 
(Signed) FREDERICK L. COLLINS. 


Noiseless 


**The 


satisfaction.’’ 


Typewriter in 


AND HUNDREDS OF OTHER. SATISFIED USERS. 








16 OFFICE APPLIANCES 


SHOW ME! 


In the heart of the “Show Me” country sits Kansas City, 
its capital, and from every nook and corner of this vast, pros- 
perous land come the buyers and “Up-to-Date” business 
interests to it, for ideas and goods. 





Kansas City 
National Business Show 








week commencing November 20th in Convention Hall, the best exhibition building in the 
country, will give YOU that long looked for opportunity ‘‘ to show them.” 


NOT THREE WEEKS BUT FIVE WEEKS from now you will want to be in the 
FIRST and BEST BUSINESS SHOW ever held in the WEST; you will WANT YOUR 
SHARE OF THE BUSINESS, which you will miss if not there. 

There are a few spaces of exceptional advantage yet open, and think of it, the price is 
only $1.00 the square foot, space is decorated, sign painted and everything ready to move in 
—can you beat that ? It’s an opportunity of a lifetime and you certainly ought to ‘‘grab it.”’ 


Here it is hot from the pen of an eastern exhibitor who has traveled this section as a 
salesman and knows whereof he speaks: 


“IT think the Kansas City Show ought to double-discount any ever given, for 
the reason that the people of ‘bleeding’ Kansas and Oklahoma know enough to spend 
their money and Kansas City always eats up anything new and good without 


regard to the cost.”’ 
If you knew this great West we could not keep you away. 


REMEMBER, ONLY FIVE WEEKS—BETTER WRITE FOR THAT DIAGRAM 
AND CONTRACT TODAY. 


Agents, dealers and the interested public: For Complimentary tickets and 
information, address 


FRANK M. ROBINSON, Manager 
Convention Hall ~ - KANSAS CITY, MISSOURI 
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Standard 
Folding 








For Travelers 


STANDARD TYPEWRITER COMPANY 
Groton, N. Y., U.S. A. 
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We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 
Typewriter Desks, 


Office Tables. 


Sanitary Desks 


WRITE FOR CATALOG 


J. FEF. DIETZ & COMPANY 


309 West Third Street, Cincinnati, O., U. S. A. 





Globe Patent Typewriter Desk. 














Over 10,000 in active use 
The Famous THEXTON SEALER 


THEXTON HAND SEALER 
Handles 3,000 Envelopes per Hour $2 5 e 0) () 
SEALER Copecity £000 per tour” 940.00 


THEXTON SENIOR ELECTRIC, Capacity 8,000 


per hour, any size envelope up to No. 12; 
any thickness tofofaninch . .. . ° 










Any one of the foregoing will be sent on 

10 days’ approval. If you likeit, keep Cee 
it; if you don’t like it, send it back 

The First National Bank of Chicago, 
says: ‘‘The Thexton Sealer is 
indispensable in handling a 
volume of mail.”’ 


AGENTS WANTED 


Acorn Brass Mfg. (0. 


Aurora, IIl. 
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The Book-keeping Machine is a definite article, designed, built 
and sold by Elliott-Fisher Company for a specific purpose—Book- 
keeping. 

: distinguishing mark shown above, placed on a - 

[he distinguishing mark shown al laced ll The Book 
keeping Machines, is your guarantee that ‘‘Elliott-Fisher Company 
will not knowingly accept an order unless the equipment ordered 
will do the work better or more economically than it can be done 
any other way.”’ 

Elliott-Fisher, The Book-keepi: g machine mechanically proves 
all its postings automatically as it makes the posting, without any 
mental calculation whatever—no checking back hunting for errors. 

The Debits and Credits of all accounts are always totaled and 
when the end of the month comes all accounts balar.ce automatically 
and are mechanically proved correct. 

Elliott-Fisher, The Book-keeping Machine is complete in itself. 
It writes and adds, checks its own work as it goes along and gives a 
proven balance at the end of the month. 

Ellictt-Fisher, The Book-keeping Machine not only does the 
work without mental effort, but does it better, does it easier and 
does it faster than it can be done any other way. 

Elliott-Fisher, The Book-keeping -Machine is experienced on 
books like yours. 

Wouldn't you like to have the mental strain, errors, delay, 


bother and trouble left out of your book-keeping. 


Full particulars are free to all those who seek the better way. 


Elliott-Fisher Company 


102 Cedar Street Harrisburg, Pa. 
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ADDING MACHINE PAPER 


for all standard 
makes of machines 


























Shorthand note 
books 


Not a cheap book paper, but good Writing 
Paper, free from lint or breaks. 


We wind our own paper, enabling us to 
Write for Catalogs on sell to the trade at exceedingly low prices. 


Letter copying books Send for samples and quantity prices. 


Rockwell-Barnes Co. 
Typewriter papers 940 Meee Bile. +« i-=- #Chicade, & 

















606. CONGRESS 
PLAYING CARDS, covo evces. 


ivory or Air-Cushion Finish. Club indexes—Ideal for Bridge. 


PONGRESS 


PLAYING CARDS 


606 
GOLD EDGES 


COPYRIGHT BY 


Tue U.S Prayinc CarpCo. 


CINCINNATI, U.S.A 


Look for the nanre “Congress” on every box 
Each season we issue twelve new original art designs, 
other favorites are revised, some backs dropped— 
CONGRESS designs are thus kept modern and salable. 





808. BICYCLE 


PLAYING CARDS. 


Ivory or Air-Cushion Finish. 








a 





PLAYING CARDS 


Reduced size cut of Bicycle box 
Special skill and years of experience have developed 
their matchless playing qualities. 
No strain on the eyes to see BICYCLE CLUB INDEXES. 














75 CONGRESS designs, actual cards, are shown on a handsome folder——write us and we will send by return mail, FREE OF 
CHARGE. You can then make up your CONGRESS order——designs of your own selection. 


THE UNITED STATES PLAYING CARD COMPANY, Cincinnati, Ohio. 
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The Year Round 
BUSINESS SHOW 


ls Always 
“Rebuilt like New” 
“Factory Fixed like Rebuilt” 
and “Ready to Hand” “In Rough” 


(PARTS AND NEW RUBBER PLATENS ON) 


TYPEWRITERS 


























: GUARANTEED 
A Show for Business 
A Show for Profit the 
Af Show for “‘Repeat Orders’ 
Rubber Platens a 
Ea General Typewriter 
Pearl Gray Rubber Exchange, Inc. 
AAI1 Grade 
21 Murray Street 
Aa Sap ees New York, U. S. A. 
IT’S AWFUL 
W. H. BEARDSLEY, 
Hush--sh--sh--sh! Managing Disester | 
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In the manufacturing field ‘‘good things’’—high quality and special 
service—do not come by chance. 

The American Writing Machine Co. has built its reputation for high- 
grade rebuilt typewriters by a careful study of the requirements for 
rebuilt machines—by painstaking care in the little details which make 
for perfection. It means in addition to the regular rebuilding force—a 
score of experts to examine every machine before it leaves the factor) 
It means that every minute part which is in anv wav worn or damaged 
is replaced by a new one. 

Our Friends say we are too particular. But we know it pays. Th 
confidence of the typewriter buying public in our trademark is ampl 
reward for all the extra efforts we make to have the American Factor 
Rebuilt Typewriters the best on the market. 


AMERICAN FACTORY REBUILT 


TYPEWRITERS 


TOOLS and PARTS 


The product of American Writing Machine Company represents thi 
acme of efficiency, service and trade-building power for the typewriter 
dealer. 

We not only furnish him this high quality machine but we co-operat« 
with him in the sales end by wide general advertising. 

The trademark of the American Writing Machine Company is known 
throughout the country. It is found on thousands of machines giving 
satisfactory service and is constantly impressed upon the minds of the 
consumer by judicious ‘‘reasons why”’ advertising in magazines of wide 
general circulation. 

We are glad to hear [from the typewriter dealers who are building for 
the future—men who realize that an extra dollar in extra quality is well 
invested. 


New price lists just out 


AMERICAN WRITING 
MACHINE COMPANY=' 


345-347 Broadway, NEW YORK 
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Line 


The 





A big asset to the dealer who has the 
agency. It means more accounts— 
therefore more satisfied customers 
—more business, consequently more 
profits. 


There are individual files for indi- 
vidual needs, and any number of 
combinations for those that require 
variety —and that isn’t all—the line 
is getting bigger and better every day. 


You had better hurry and get in. 


The General Fireproofing Company 


Youngstown, Ohio 


“The _Sbleel People” 
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“ARMOR-CLAD” 


Lightweight, Fireproof 


SAFES 


Are made in FIVE SIZES, ABSOLUTELY FIRE- 
PROOF, secure and modern in everyrespect. Insure pro- 
tectionagainst fire to all valuable articles, documents, etc. 


Convenient and Handsome 


Olive Green finish on Exterior; combination or key lock. 
ARMOR-CLAD Safes are made to contain various 
styles of interior filing devices, iJlustrations and infor- 
mation upon which we mail on request. 


ES 








WrITE Us Topay 


=e THE ARMOR CLAD MFG. CO. 





TO THE DEALER: (04,tnate our lines of Safes and ; 
Steel Filing Equipment. Write us for Dealer's proposition Canton, Ohio 


Ds ih bh fs febh dibs ABA ibs beh a 























HE RECTIGRAPH necessary to touch the 
is a machine for the Ge print. ‘The turning of one 
rapid reproduction of ‘ crank, (at the operator’s 

written or printed matter, hand ) completes the whole 
mechanical drawings, plans, operation within less than 
specifications, designs, plats, one minute. 

ay etc. The process Rectigraph Prints are Ab- 
is that of photography — solutely Permanent — The 





with plates, films, dark rooms, 
fussing with chemicals, 
rubber gloves, expert manipu- 
lation and the entire parapher- 
nalia of ordinary photography 
eliminated. The entire 
process is embodied within 
the machine itself. The 
exposures are made upon an 
especially prepared sensitized 
paper which is contained 
within the machine upon a 
continuous roll, 500 feet in 
length. The exposed portion 
is then cut off to the desired 
length by the machine and 
carried through the develop- 
ing and “ fixing’’ baths automatically. 
the exposure until the fixed print is delivered, is it PROTECTED BY 


The Rectigraph is manufactured and leased by 


The RECTIGRAPH CO., ROCHESTER, N.Y. 
= 7 


Cost of Operation is Small 
Results are Uniformly Good 
— Accuracy is Assured. 


The mechanism of the 
Rectigraph is simple, positive 
and dependable. The Recti- 
graph has been in use for 
the past six years by Life 
Insurance Companies, Title 
Insurance and Abstract Com- 
panies, Publishing Houses 
and various manufacturing 
establishments. The United 
States Government has been 
using the Rectigraph in the 


At no time, from General Land Office at Washington for the past three years. 
THE BEIDLER PATENTS. 
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DO YOU USE THE NATIONAL? 


If not, you are not using 
the best Stamp Affixer 





This machine is built in our own factory and by first-class 
mechanics. Machine fully guaranteed for one year. 


We have a proposition to make to high-grade dealers. 


National Envelope Sealing & Stamping Machine Co. 


200 Devonshire St., Boston, Massachusetts, U. S. A. 
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THIRTY THOUSAND BUSINESS MEN 
know how bookkeeping and 


accounting efficiency may be 


increased 30 per cent by the 


Kalamazoo Way 


HE chief claim and reason for the use of a Loose Leaf Binder is the matter of economy, and unless 
the construction of the binder is such as to insure long usage and rapidity of operation, there is posi- 


19 








The Home of the Kalamazoo. Efficiency begins at home. 


tively no real economy in the use of same. 

A Loose Leaf Binder to be really effective must be rapid of operation, and must have unlimited expan- 
sion and, above all things, must be durable. The ‘“‘Kalamazoo” binder possesses these features to a 
degree that is possible to obtain in no other binder. In fact, the ‘‘Kalamazoo” binder is the most econo- 
mical binder produced. 


the ‘“‘Kalamazoo” binder is constructed of the very best material 
You Want to Know Why that it is possible to produce. The construction of the covers are 
of such a character as to insure the very best wearing quality 
This is due to the fact that the binding does not come in contact with any metal of any kind anywhere. The 
construction is such that the surface underneath the binding is resilient, no metal. This is what insures you against 
the possible wear on the binding : 
The binder is the most rapid that can be constructed. This is accomplished by the us2 of the Rapid Opening Device 
which operates entirely independent of the capacity mechanism in the right cover. In other words, you can bind in the 
“Kalamazoo” one sheet or one thousand or more and obtain the space to accommodate these sheets from the mechanism 
in the right-hand cover, and then you always have 3 inches of additional expansion in the left-hand cover operated by 
the Rapid Opening Device as quick as a flash. In fact, the binder can be opened, a sheet removed and inserted and the 
binder closed and ready for use before you can find the key to an ordinary binder 
Let us send you full information regarding the ‘‘Kalamazoo’’ 
binder It has benefited others. It will benefit you 
The ‘‘Kalamazoo Automatic Index”’ is the wonder of the age. By the use of this index we entirely eliminate tabs of 
every kind, increasing the capacity of the binder, and save you 334% of the operating time. We can show you how you 
can adapt this index to your requirements 
Besides the regular Kalamazoo and Automatic Index, we have a number of special devices. We have a device for your 
every requirement 


Our Efficiency Methods and Devices will save you from 30% to 50% of your operating cost—and all this information gratis 










Write for it TODAY 








We want good live Dealers. 
Good territory 
in the South 





, now open, 
Write for par- 


ticulars. 





One sheet in the Kalamazoo, yet the book is complete. 


Kalamazoo Loose Leaf Binder Co. 


GEO. P. WIGGINTON, Gen. Mgr. 
KALAMAZOO, MICHIGAN 


1000 Leaves with room for more. 
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Browns Linen Ledger Paper 
Is Uncle Sam’s Standard 


OVERNMENT records must be pre- 

served. Papers on which they are writ- 

ten have to stand wear and tear, and bear 

legible imprints for ages. That is why Brown’s 
Linen Ledger Paper is the U. S. Standard. 


Brown’s Linen Ledger Paper has a pure, 
clear color that doesn’t turn yellow with age or 
from climatic conditions. Fine writing and 
erasing qualities make it pleasant paper to 
work on and an aid to neatness. 


No ledger paper made rules so clean and 
sharp. Brown’s rules without missing, blur- 
ring, filling or clogging the pens. Its great 
strength makes it the ideal paper for loose-leaf 
ledgers. It doesn’t tear out. 


L. L. BROWN PAPER COMPANY 


ECOMMEND Brown’s Linen Ledger 

whenever a better than the ordinary 
ledger or record paper is desired. It will 
mean perfect satisfaction to your customers 
and will increase your reputation as a “qual- 
ity’’ stationer. 


Most good stationers use Brown’s Linen 
Ledger. If you don’t, write for Sample Book. 


We make Ledger and Record Paper in 
several grades; Brown’s Linen Ledger being 
our best and the best. We also make all 
Linen Papers for typewriting, checks, letter and 
bill heads, fine correspondence, etc. Write 
for complete details of the profitable Brown 
line today. 


ADAMS, BERKSHIRE COUNTY, MASS. 
Established 1850 


Fac-simile of the watermark which appears in each sheet. 
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GENTLEMEN—WE THANK YOU 


| For the generous try-out 


























you have given 


“FIBERSTOK” 


Fast becoming the most popular line of Fiber Goods on the market 



































WE have been well pleased with the reports of success from every quarter regarding these goods and we feel the success 
that the line has met with is well merited. WHY ?—might be asked by someone not familiar with ‘‘FiberstoK”’ 
and the NATIONAL plan for selling same, BECAUSE—in the first place no better material can be secured than 
“FiberstoK’’—the goods are made right up to the mark, no other kind are shipped, the price is right and the line is 
extensively advertised among the consumers. The whole deal sums up like this:—We produce the very best goods at 
the right price and create the demand for them. The wise ones are on the job right now—are you one of them ? 
If not, why not ? Get busy, drop us a line for samples, . 
catalog, selling plan or anything else you want to know 
about ‘‘FiberstoK,”’ but do it RIGHT NOW while it 
is fresh in your mird. Every day lost means someone 
is getting business that you should be getting. Come 
along with the wise ones. INVESTIGATE 














NATIONAL ENVELOPE COMPANY 


Main Office and Factory Branch Offices 
DELANCO, NEW JERSEY NEW YORK and PPHILADELHIA 


ESTABLISHED 1879 ORIGINATORS 
an© PRODUCERS OF 
THE BLANAS 
OFQUALITY 
SAMPLES AND 
PRICES ON 























APPLICATION~ 


[1THoGkAPHED STOCK CERTIFICATES 
spenresouee *° BOND BLANKS - 


O es The Finest andPMast (ompleteline te Market 


[rosea CALENDAR PADS 1912) 


OUR LINE CONSISTS OF 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIG DESIGNS 


SEND FOR CATALOGUE AND PRICES 
JANUARY FLAPS NOW READY: 


GOES LnenaPnine co. CHICAGO 


WE LITHOGRAPH FOR THE TRADE: Address Dept.S . 
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Your Letter Was Received 


To the many who wrote regarding MultiKopy and Star 
Brand Ribbons:— 

Thanks for the recommendation. We are glad to refer 
all inquiries from your locality to you, and we are more than 
pleased by the unanimous statement from dealers everywhere 
that there is no real rival of | 











MARK 


Carbon Paper 


Have you written yetP If not, please let us hear from 
you today. : 

Daily, MultiKopy is gaining over competing brands. 
Quality, extreme wearing (one sheet copies 100 letters) and 
manifolding power (20 copies made at one writing) give it firm 
position in the confidence of millions of users. Won't smut, 
rub, fade or discolor. 

The extensive advertising (the only Carbon Paper adver- 
tising ever run Nationally) is building business by giant strides. 


Star Brand Typewriter Ribbons 
all colors for all machines, 75,000 impressions of letters “a” and 
“e” without clogging type to show on paper. 


Write now for our price lists and other 
interesting literature. 


F. S. WEBSTER COMPANY, 338 Congress Street, Boston, Mass. 


New York, 396-8 Broadway Chicago, 222 W. Madison St. Philadelphia, 908 Walnut St. 
Pittsburg, 432 Diamond St. London, 67 King William St. Paris, Rue Saulnier, 10 
Vienna, Adlergasse, 16 Berlin, Friedrichstr., 60 Budapest, V-Alkotmany, u, 19 
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New 
Comptograph 
Factory, 
Giving 
Increased 
Output, 
Now in 
Operation. 
A Few 
Good 
Specialty 
Salesmen 


to be Added 
at Once. 


Last month we moved into our new quarters. 

This month the first of the increased output will be available. 

Thus the addition, at once, of new men becomes possible. 

If you are a successful specialty man you owe it to yourself to investigate and see what 


The Comptograph Listing - Adding Machine 


holds for you as a MONEY MAKER. Consider the following few of many advantages offered with the Comptograph 


Built with from six to sixteen columns listing-adding capacity. 

Range of prices——$250 to $625, cash or on time. 

Printed items and totals completely ‘‘visible.”’ 

“Automatic Paper End Lock” prevents printing items one over the other; paper running out of the machine and falling 
upon the floor; or listing a column without having paper in the machine. All these things are automatically prevented. 

“Automatic Paper Return’ makes the handling of sheet paper automatic. To illustrate: At the completion of the first 
column carriage is moved over and paper returned to new writing point, with but a slight movement of depressing the Paper Re- 
turn Lever. This feature saves thumbing back tne paper and shifting the carriage by hand. 

These two feal ures are true of the Comptograph alone, and make correct the statement that this is the only adding machine 
having an adding machine carriage. 

Is equipped, where desired, with a motor and drive that challenges comparison and is a proven success in exacting daily use 
by thousands of satisfied users. 

Built of the best material for the purpose known to engineering science; such as, crucible steel and drop forgings running 
in phosphor bronze bearings; actuated upon straight line pivotal principle, by gears that guarantee smooth, easy, frictionless 
operation. 

Guaranteed against defective material and workmanship during the life of the machine. 


Points just enumerated are but samples of the features and essentials that ha made the Comptograph t final achiev 
adding efficiency 
Tell us about yourself, what you have done and are capable of doing. We will show youif you are the right man, why the Comptograp! 
selling proposition is second to none 
Let us tell you of the host of uses to which the Comptograph is being put, with cor juent work and ) " er 
hese concerns are in all lines of busines I y have been sold and others are waiting to leart tl 4 ure ‘ 
iT Do you want to be one of the men to carry the gospel of money-saving, with great profit ir 
Your reply will be treated as confidential, and will receive prompt and courteous attentior 


Write today if you feel you are one of t men able to cash-in on the opportunit\ 


COMPTOGRAPH COMPANY 
1714-1724 No. Marshfield Ave. CHICAGO, ILLINOIS 
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The Sale of Every Flat Top Desk 


Creates a Demand for These Goods 


Whether you actually sell desks and office furniture or not— 
there is a sure, increasingly satisfactory trade which your store as a 
Slobe=Wernicke Agency can profit by, in the sale of such Office Accesso- 
ries as are illustrated above. 

Everywhere, in offices of every size and kind—wherever a flat 
top desk is sold—there is a demand for 





Desk Acasa 


—which you can supply. 


The class and character of goods which we offer to the Stationers’ Trade, as 
fully described and illustrated in the Catalogs which we furnish, make the exploita- 
tion and sale of the Glube“Wernicke Line profitable because of repeat orders. 

If you wish to establish for your store a permanent consumers trade—write 
for our Stationers’ Supply Catalog No. 810 ow, while you think of it. Simply 
address Dept. x-810. 


She Globe-Wernicke Co., 


Cincinnati 
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Sr . . Gabe Ee 
wee Satisfaction Flows From Every One Of 2&2 
Pky ne CUCU GY 
Re Re ith? : Bis Bis Bie 
Siete H. B. Smith’s Fountain Pens ives 
StS Be ed Be 
a oe see SAMPLE—75 CENTS BY MAIL at ta 
COCO 
SS Nya B58 Bot Bot 
Bee See || Rist 
> F e pet , t @ J 7 , , 
Sie : Bee 
2 ee ged RETAIL PRICE $3.00 No. 22-4 FULL GOLD MOUNTED FOUNTAIN PEN $108.00 PER GROSS yy 
A beauty for you to handle—very attractive and pleasing to the eye. Made of hard rubber, and fitted } y < 

with a No. 4 14-kt. Solid Gold Pen, fully guaranteed for five years. Can be retailed at $3.00 each; ; 
ae AGe 9 cost you $108.00 per gross. We are the largest manufacturers of popular-priced fountain pens for @agagy 
‘ trade in the United States, and supply the largest users. = 

pat Pad Fad 

WORER SEND FOR CATALOGUE AND PRICES | po sot 

Ra Re Pa | H. B. SMITH PEN CC., Dept. C. } 
SES ho MANUFACTURERS OF POPULAR-PRICED FOUNTAIN PENS , Sy s 
panes ~=JANESVILLE, WISCONSIN, ! 
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Typewriter Ribbons and Carbon Papers 


We want every dealer in the United States to try a sample of our 
Famous WORLD and TUXEDO brands of non-filling, climate-proof 


Typewriter ribbons and smutless carbon papers. 


TTT TT TT 


zx ———— = a 
ee 


We know that a trial will convince you. Write at once for free 


samples and special dealers’ propositions. 


7 rTerrrereermlme ee 
| 


| 
| 


INTERNATIONAL CARBON PAPER COMPANY 


206 BROADWAY, NEW YORK, N. Y. 


PPPLEDELELIDAS SLD eee ee Sees 


Western Distributing Branch, 22 Quincy St., Chicago Quaker City Office Supply Co., Philadelphia, Distributing Agents for Pennsylvania 
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fying lists. ‘ 








WITH ADDRESS PLATES IN ONE: PIECE 
which carry removable tabs in twelve positions at the top 
where they can be plainly seen for arranging and classi- 


‘They are indestructible and cost less than paper.” 


"AN INCOMPARABLE SYSTEM 





SMALL FIRST COST—LOW COST OF MAINTENANCE 


Just as you write a prospect’s or customer’s name on 
a cardboard index with a pen or typewriter, so you em- 
boss the prospects’ or customers’ names on one-piece 
metal address plates with the Office Graphotype—a ma- 
chine which forms an address on a plate almost as quick- 
ly as it can be written with the typewriter. 

The one-piece address plates are formed out of metal 
in one piece, serve as metal Card Indexes; as well as 
printing plates, and are filed in steel drawers in the same 
manner as cards in the ordinary card file. 

The metal of which the plate is composed permits 
“writing over” several times—that is, flattening out type 
already formed on the plate and embossing new in its 
place. This feature not only saves material in making 
complete changes, but affords great economy in material 
and labor in making partial changes. It permits of 




























Operated by Electric 


Automatic or Hand 
Motor or Foot Lever 


Feed 


3500 to 7500 Type- 
written Addresses 
Per Hour 


See our 
Exhibit at the 
New York 


Business Show 


Alddresso 


changes of location, name ur special memoranda like 
date, folio and ledger number, amount, index numbers, 
etc., without disturbing the balance of the address or dis- 
carding the plate. 
The small cost of blank plates and the fact that they 
can be “‘written over” makes them cost less than paper. 
One-piece address plates carry a name card, if desired, 
and are filed in drawers with the readable side of the eni- 
bossed type forward. So by means of a perfect system 
of subdividing tabs and drawer labels any address plate 
in your list can be located instantly for changes or for 
reference purposes. 
The Address Plates are 


Filed-in Steel Drawers 
in the Same Manner as 


Cards in the Ordinary 





230 Address Plates to 
the Drawer. Notice 
the Drawer Label and 
Subdividing Tabs 


Here is a system having all of the features of a per- 
fect Card Index and offering incomparable possibilities 
of minimizing the cost of maintaining a list of names. 

And any boy or girl can. operate the Hand Feed or Au- 
tomatic Feed ADDRESSOGRAPH and address the en- 
velopes, circulars, cards, statements, payroll forms, any- 
thinge—everything—at the rate of 60 to 125 per minute— 
all with absolute accuracy 

The addresses produced on the ADDRESSOGRAPH 
are a perfect fac-simile of typewriting. 

Tell us the size and nature of your lists of names and, 
without obligation on your part, we shall tell you all 
about the ADDRESSOGRAPH for your needs and show 
you in dollars and cents just what it will save you. 











Leute 


ogfaph Company 





ota W. Van Buren Street, CHICAGO, ILL. 
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We made inks 86 years ago, improved the 
quality each year, and mind you our inks 
were the best on the market in 1825. 


LIVE DEALERS 


would do well to put in our line of inks and 
adhesives as they give both dealer and con- 
sumer entire satisfaction. Get our prices and 
we'll get part of your business. The merits 
of Davids’ goods can be expressed in one 
word—satisfaction. If you do not carry our 
goods we are both losing money. Let us 
send you our handsome illustrated catalogue. 


It will pay you to visit our plant when in New 
York and your visit will be appreciated by us. 


THADDEUS DAVIDS CO. 


Office and Factory 


95-97 Vandam Street New York, U. S. A. 
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EDUCATION 


NOWLEDGE consists in having. a clever stenog and a filing cabinet. Genius reveals 
K itself in the selection of the stenog,”’ saith Fra Elbertus, the Oracle of East 





























Aurora. 
Culture, we used to think, consisted of four years at college, the ability to 
recite the Greek alphabet, to mention the names of a few great artists and musi- 








cians, to be able to recognize the old masters from lithographic prints, and to per- 
form a bit on the harpsichord. 

@ Culture we now consider is that knowledge which gives us a touch with the activities 
and laws of life, combined with those sentimentalities and that nicety of conduct which 
make the social relation a pleasure, and the day’s work joyful. 

@ Culture is not essentially the hand maiden of knowledge. One with much knowledge 
may be a boor, and one of delightful culture and personal charm may have scant knowledge. 
| @ The lack either of knowledge or culture constitutes life’s handicap. 

@ Education is knowledge and culture welded. It enables one having genuineness also to 
accomplish the most in life. 

q It is education and not money that divides society into two classes. 

@ Education is as free as the air. The reservoirs are in the open, and he who will may 
draw off foaming flagons. 

@ No man may truthfully say, in his later years, that he was denied the advantages of 
education. It is not confined within the four walls of the university. There are some 
things that can be had only at college, but education is not among them. 

@ Washington and Lincoln found it. An increasing number are tapping the reservoir. 

@ Every word that is good, every act that is worthy, is the common property of all. 


@ Read—be observing and install the mental card index. Commune with the master 


minds, and develop a sense of relative values. 

@ Who has appreciation of the harmony of sound, of color, and of design, has for his pos- 
session all the beauties of nature, art and music, though his habitation be a hall room, and 
his property exempt from taxes. 


@ Who has appreciation of the value of education has also the inspiration for obtaining it. 
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The Salesman, in Whatever Department, Should Be a Well-Rounded Man. 


NE’S job is what he makes it. He 
can either do barely enough to hold 
it, or he can, by self-development, 
raise the importance of his place to prom- 
inence and profit. It lies in the “I will” 
in a man, and in the concentration of his 
mind applied continuously to the work in 
hand. The will to do comes first because 
conscious effort requires the whip and spur. 

The salesman performs one of the neces- 
sary functions of business. He has the big- 
gest opportunity of any man to make his 
place whatever he will. Salesmanship keeps 
business going. It is an art with the glib 
and superficial, and both an art and a sci- 
ence to the earnest, the thoughtful and the 
industrious. 

Efficiency of mind increases by use. Mind 
asks little of body except that body be kept 
in health, and depends not at all upon the 
stature or conformation of the 
physique. The measure of a man, there- 
fore, is not in the size of his biceps, nor in 
the number of pounds drive at the end of 
his fist, but the deep gray convolutions in- 
side his skull. 

To be a Class A salesman is to be a big 
man in mental stature—to have a broad 
knowledge of business—to know commer- 
cial customs—to know something of forms 
and accounts—to keep up with the current 
thought of the day—to be alive—to be gen- 


size or 


erous—to have charity and sympathy—to- 


have a sense of humor—to have cheerful- 
ness, determination, philosophy, in defeat 
as well as in victory; and finally, essential- 
ly, one must know his goods, not superfici- 
ally, but thoroughly, as they apply to the 
business of the prospective customer. More 
than this, the salesman must know the com- 
petitor’s goods in order that he may intel- 
ligently prove to his customer that his own 
goods have points of superiority which 
should give them the preferred place. 

The best salesmen are the broad men, 
the big men—not those whose entire hori- 
zon is narrowed down to one set of ideas. 
The real salesman is a full man in the Ba- 
conian sense, but never in the alcoholic 
sense; that is to say, he should be a reader 
of good literature, not only for its effect 
upon his own that he may be 
armed at any instant with some effective re- 
mark or reference deft touch of 
phrasing that shall mark him as a man of 


mind, but 
-~some 


refinement and, to a certain extent, a man 
apart. Culture of mind is not a bludgeon— 
it is a keen sword, a rapier, which reaches 


the vital spot of the opposition and defeats 


objection in so clean a way as to preclude 
a sense of resentment or defeat. 
course, should receive the 
thought. In his 


3usiness, of 


salesman’s best own de- 
partment or special line he should make 


himself an acknowledged master. 
Meeting Objections. 


The salesman who cannot meet all objec- 


tions with reasons which will overcome 
them is not to be regarded as competent. 
He goes into a man’s office to sell him 


something he believes his prospective cus- 
tomer needs. It is necessary that the pros- 
pect shall part with a certain sum of money 
to get it. He knows his own business, his 
personal affairs, considerably better in his 
own estimation, at least, than the salesman 
can possibly know them. The salesman, 
therefore, is meeting the enemy upon the 
own chosen field and will get 
beaten unless he can show that his own 
way of thinking is the right way, 
against opposition, reluctance and discour- 
agement. He must, in short, create in the 
mind of the prospect what did not exist be- 
fore—a desire to buy strong enough to 
overcome a natural and proper reluctance 
to part with the price. To accomplish this, 
the salesman must have knowledge of his 
own and his customer’s business, coolness, 
good humor, resource, assurance and un- 
failing tact and courtesy—and deep down 
in his heart he must really believe what he 
says to give him the right sort of mag- 
netism and enthusiasm. 

The salesman’s stock in trade is himself. 
His own efficiency makes his income. Work 
and then more work—work of brain and of 
body—is the only key to the situation. His 
work must be intelligent—done with the 
determination to make himself stronger ev- 
ery day than he was the day before. 

Somehow or other the top-notchers in 
the selling game always find a way to sell 
pretty nearly anything they take hold of. 
How do they do it? How do they convince 
the men on whom they call? It is such 
questions as these to which the intending 
salesman should apply himself, not with 
the idea of being an imitator, but to get at 


enemy’s 


even 





the fundamentals he himself must know be- 
fore he can land enough orders to make 
his commission account pay his board. In 
the first place, why is it that one cannot 
trip up an old and successful salesman? Is 
it not that the average offhand 
think of any objection that the salesman 
thousand 


man can’t 


and overcome a 


He has gone the route and 


has not met 


times before? 


; 
is just as sure of overthrowing his oppo- 
nent in argument or discussion as he is that 
he can catch the next train to Hoboken 

“The longer I live,” said Sir Thomas 
Buxton, “the more I am certain that the 
great difference between the feeble and the 
powerful, the great and the insignificant, 


That quality will do anything 
No talents, 


is energy 
that can be done in the world 
no opportunities, will make a two-legged 
creature a man without it.” 

The foregoing quotation is thrown in as 
It is one of the essentials—that 
a man must .get hold of and do 
what he sets out to do with snap and life. 
The energy to think, to call on all the pros- 
and to work hard with 


makes for the 


a stiffener 
himself 


there are 
one is what 
salesman. There are 
lows who can’t work unless they feel like it 
then there are 


pects 
every records 
temperamental fel- 


—they are brilliant in spots; 


the industrious fellows who work anyhow 


—they pile up the machine-a-day records. 
They know their goods and they know 
men, and they know that saving shoe 


leather at the expense of time is bad busi- 


ness. There never was a man yet who 
knew where he could not sell goods unless 
salesman would fail 
The unlikeliest shop may 
behind it. 


salesman 


he was a who 
’most anywhere. 
hold a fat order with the cash 
That is one of the 
should learn. If he goes ahead, after pre- 
paring himself the best he can, and goes 
over his field with a fine tooth comb, keep- 
ing a card record of everyone on whom he 
has called, he will finally have his territory 
Customers will know 


p< or 


lessons the 


sewed up in a sack. 
him, probably will like him, make him wel- 
come, and if he is the right sort of a work- 
er, will buy his goods. More than 
of eyes will be on him, and if he is a live 


one pair 


one he may have a chance to get a line that 
will make him several doilars to every one 
with the old line. It 1s 
a salesman to hold such an 


a mental 


he can make 
not right for 
idea in mind, for it might become 
diversion that would impair his efficiency. 
Let him work faithfully with his line—con- 
centrate on it—labor with it—sit up nights 
planning better ways to sell it; but let him 
not be surprised if, after success has come, 
he finds a half dozen good places open to 


him at advanced salary. It may not be wise 
to change jobs; but that isn’t a part this 
story Each case must be decided on its 
merits and every good man sooner or later 
is up against just such a situation Chere 
isn’t a first-class, order-getting salesman in 
the country with a known record who 





received with a brass band and 


wouldn't be 
a banquet by a thousand concerns if it 


took that along with some other induce- 
ment to get him. salesmen are the 
rarest birds in creation outside the ornith- 
ological museums. One of the species never 
remains unattached any longer than it 
takes him to make up his mind what kind 
And it stands to reason 


man who can 


Good 


of a job he wants. 
that this because the 
sell the goods is the real producer of the 
Should not this 


iS So, 


nioney that pays the bills 
be incentive enough to key a man up to 
take the master’s degree? 

The Stationery Salesman. 

To be an Al in a stationery 
store is something which is not learned in 
[It requires determination and back- 
bone. There are ten thousand items, more 
or less, in the stock, any one of which may 
be demanded at a moment’s notice. To the 
novice it looks like an appalling task, but 
the right sort of a man will stick to his 
job and learn the business by keeping at it 
every day. The work of the stationery 
salesman behind the counter demands stick- 
to-it-iveness — grit— backbone. He may 
think his work hum-drum at times, but he 
must fight off the blues and find that in his 
stock which engages his interest, throwing 
his enthusiasm into the daily work. A good 
man who route and learns the 
stock can get a job anywhere and hold it as 
long as he behaves himself. Learning the 
stock and being reliable and steady are the 
foundation upon which an intelligent, pro- 
gressive man can build as tall a structure of 


salesman 


a day. 


goes the 


usefulness as he will. 

Without clear and accurate knowledge of 
conditions, stock, goods, costs, 
prices, etc., it is impossible for a man to go 
very far as a stationery salesman; but with 
this knowledge it is possible for any man 
not a constitutional grouch to make a suit- 
able place for himself. With knowledge 
will come growth of the mental faculties, 
and with daily practice and meeting of men 
he will almost unconsciously form his style 
of address upon his own individuality, yet 
making it sufficient for almost every case. 

The likes a ready, respectful, 
self-respecting, sufficient To be 
able to give such an answer to a question 
and to know how to make a suggestion in 
the same spirit is more than half the battle 
in salesmanship in or out of the stationery 
store this, more essential 
than good breeding and clear, broad, accur- 


facts and 


customer 
answer. 


For what is 
ate information? 

every really competent floor 
make good if he will as an 
outside salesman. He already has the foun- 
dation of knowledge—the great essential in 
salesmanship—and is used to meeting men. 
He must get the aggressive faculty devel- 


Practically 
salesman can 


oped, because the trade will have to be can- 
vassed, called on and worked with persist- 
ently, from 8:30 in the morning until 5:30 at 
night; but, not having learned to be lazy or 
a quitter, the graduate floor salesman will 
find it easier to learn his new lessons with 
the advantage that 
and floor experience behind him. 


knowledge 
And he 


comes of 
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will soon realize the spirit of the hunter of 
big game—the enthusiasm for the chase- 
the exultation that comes with the knowl- 
edge that he at last is not a passive waiter 
for business, but is an active creator of it. 

One of the biggest loose leaf manufactur 
ers in the world the other day sounded the 
keynote of successful salesmanship in his 
lines: “It isn’t the man who gets up at 9 in 
the morning, eats breakfast, smokes a cigar 
and gets on the job at 10 who makes good 
as a salesman, but it is the fellow who 
knows his goods, and knows them so well 
he gets his steam up to the point where he 
is calling on his trade at 8:30 in the morn 
ing and never misses a chance to take an 
order—never gets too tired to call on a 
prospect as long as there is one left to call 
on.” 

The Typewriter Salesman. 

The energy and tenacity, plus good breed- 
ing, which make the stationery salesman 
successful will bring their suitable rewards 
to the typewriter salesman. He is a spec- 
ialist of high degree. He surely must know 
everything about the capabilities of his own 
machine and must know about all of the 
competing machines. He must have a rea- 
son and a pretty good one why the prospect 
should put in his kind of a typewriter. He 
must be able to demonstrate the 
points of his machine without knocking the 
others, because the salesman for the strong 
est competitor may be the best friend or 
the grand-uncle of the prospect—and fur- 
thermore, knocking never pays. Fairness 
counts most. When the customer sees that 
you are fair to the other fellow your pros- 
pective will be fair to you—and you can’t 
ask more. Every machine has its promi- 
nent good points. The art of the salesman 
can emphasize these so as to convince the 
prospective purchaser that this is the only 
machine he wants. No salesman can ac- 
complish this feat, however, until he knows 
what he is talking about so well that no 
objections or catch questions 


good 





amount of 
will upset him. 

In common with the rest of his brethren 
the typewriter salesman must be a broad 
man with an intelligent, up-to-date knowl- 
edge of business and business equipment. 
The more he knows about the 
business man can buy to lighten work or 


devices a 


improve the efficiency of his force the more 
likely is he to develop lasting efficiency as 
a typewriter salesman, for a well-timed sug- 
gestion now and then makes friends and 
friendship alone sometimes sells machines 

at any rate, it gives tips where machines 
can be sold, and provides a friendly audi- 
ence as against a hostile or indifferent one 
Then, too, the typewriter salesman who be- 
lieves his occupation to be permanent, is 
vitally interested in seeing the business of 
The more business 
If the 


every customer grow. 
the better the demand for machines 
salesman is big and broad enough to make 
a valuable suggestion now and then to the 
customer without offending him, it is better 
for the salesman as a salesman than if he 
sold what machines he could by a whirl 
wind canvass and then left for other fields 
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The Specialty Salesman. 

If “knowledge is power” with the station- 
ery salesman and the typewriter salesman, 
what shall be said of the specialty man? 
He brings something new, as a rule; he is 
the apostle of the untried, so far as the cus- 
tomer is concerned. How can he gain a 
hearing that makes good? Do not the same 
basic principles apply? Here he must have 
knowledge of the goods, information re- 
garding the prospective customer’s business 
so far as the adaptability of the specialty is 
concerned, courtesy, tact, self-respect, ag- 
gressiveness and command of self. With a 
specialty of merit such a man will win and 
may win big. An adding machine sales- 
man who sells a non-listing machine tells 
how he once left a machne on trial at a 
bank; returning a short time later he saw 
the president of the bank, who said, “No; 
we can’t use your machine. We use only 
listing machines. That is positive, and you 
might as well remove your machine.” Crest- 
fallen, the salesman went back to the ac- 
counting department, where he found a 
clerk using the machine. He started to pick 
it up, when the clerk interposed, saying, 
“You can’t have that machine; we need it.” 
“But the president told me you used noth- 
ing but listing machines.” “We do use a 
good many; but we need yours just the 
same. You go back and tell the president 
we've got to have that machine.” The up- 
shot of it was, after the president himself 
had investigated, that the salesman got a 
check for his machine the next day. 

Now obviously there was a lack of in- 
formation somewhere. Perhaps the sales- 
man didn’t know the full scope of his ma- 
chine as applied to bank work; perhaps the 
president didn’t understand the office needs 
of his own bank. The machine was sold, to 
be sure; but it sold itself because it fitted 
into the needs of the department that was 
using it. They found it saved work and 
time. The salesman believed it would, but 
he wasn’t perfectly sure just how. If he 
had been sure of his ground; with sufficient 
knowledge of the bank’s methods to be 
able to prove what he said, he might have 
sold the machine sooner. If the clérk who 
was using the machine had been out, he 
would probably have lost the sale. 

The duplicating machine salesman, for in- 
stance, has an even harder proposition. He 
sells a miniature printing outfit and the av- 
erage man will go straight up in the air at 
the mention of it. How to get him inter- 
ested, to show him money saved, time and 
labor saved and better effectiveness secured 
—this is not the work of the ignoramus, but 
of the gentleman who knows his own prop- 
osition absolutely and who has taken the 
time to study the needs of his prospect and 
the possibilities his business will develop in 
the use of the duplicating machine. 

The expert specialty salesman ought to 
be a highly trained man—must be, if he 
would succeed in duplicating machines, 
loose leaf, mailing machines, or a hundred 
and one other office economies concerning 
which the average man is little informed 
and too often skeptical. 
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London, Sept. 21, 1911 
With the close of the holiday season in 


September, business in office appliances has 
already begun to substantially expand. On 
the whole it may be said that the holiday 
loss of business this year was perhaps 
more than usual taking the whole of the 
business into Not only has the 
summer been one of unparalleled heat and 
drought, tempting more people away from 
their businesses than and for longer 
periods, but there was also the series of na- 
tional and sympathetic strikes as unequaled 


account. 


ever 


in their way as the glorious summer, so far 
as this country is concerned anyhow 
Dealing with the whole the 
Remington people 
business with the demands for the “Visible” 


year as a 


report extremely good 


machine well ahead of supplies. Mr. F 
Van Buskirk who had been on a visit to 
this country, was recently entertained at 


dinner by the London office. In an after- 
dinner oration he made a striking allusion 
to the remarkable demand for the new 
Remingtons which, he said, had kept the 
gigantic home factory working to full ca- 
pacity for three years without catching up 

The Writerpress people in the new Ken- 
tick and Jefferson offices are busy prepar 
ing the introduction of several new develop- 
ments for the British market including an 
ingenious addressing attachment. The first 
erder for this was placed on September 11 
The literature which the firm is getting 
ready on the subject is now out and is 
couched in most attractive terms. Recently 
Kenrick and Jefferson arranged a most suc- 
cessful convention for the whole of their 
outside staff of Great Britain and Ireland 
at the Multigraph Works at West Brom 
wich in the Midlands. The principal dis- 
cussions were of course all round the ques- 
tions of up-to-date methods and devices for 
the office appliance business in this country 
Advantage was also taken of the occasion 
to hold a conference of branch managers 
with the object of deciding upon the selling 
policy of the company for the coming big 
season. These conventions with dinners 
are becoming as things in this 
country as they are in America and equal- 
ly well afford means for directors and staff 
to become mutually acquainted. 

The Royal reports good sales and most 
encouraging prospects. Manager Rose has 
recently returned from a trip to the East 
Coast towns where he combined business 
with pleasure. A new branch for 
Royals has been opened at Sheffield owing 
to the strong demand which exists in the 


popular 


selling 


cutlery and hardware districts. 
The Roneo house continues to break new 


Exclusive Correspondence to OrricE APPLIANCES. 


market specialties, the 
latest being a metal sorter for correspond- 
with letter baskets, 


From a center in 


ground and new 


ence which dispenses 
trays, pigeon holes, etc 
a flat base partitions radiate sideways and 
upwards each carrying an indicating plate 
made of ivorine upon which can be written 
alphabetical letters, names of departments 


and erasible when 


or of individuals, etc 
wanted. The company reports a total of 
eighty branches now in Europe, Asia and 


Africa and a big contract for interior fit- 
tings and fixtures has just been completed 
London, City and Midland Bank 


Holborn now 


for the 
The Roneo headquarters in 
comprise and demonstration depart- 
stores, buyers and travelers’ rooms, 


show 
ments, 
Director Newmark’s private cabinet, count- 
ing house, shipping and foreign order de- 





ALFRED M. ROBB. 


partments, and a schoo! of business where 
in addition to the usual subjects the pupils 
are instructed in the use of all Roneo spe- 
cialties. 

F, Ingham of the foreign department of 
the Burroughs Company has just returned 
trip on the Continent 

number of the Bur- 
reports that 


marked in- 


from an extensive 
where he 


branch 


visited a 


roughs’ offices and 
there is every 


crease in business for the remainder of the 


indication of a 


Gooch has also 


a month’s 


year. General Manager 
been away on the Continent on 
tour in France with Paris as his headquar- 
ters, returning on September 12. He found 
business good there but managed to frac- 
while trav- 


ture the radius of his left arm 
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eling. He was, however, soon able to re- 
sume his duties. 
The newest Burroughs’ machine 


quarters 


for add- 


ing tons, hundredweights, and 
pounds, which is being manufactured at the 
company’s Nottingham works, has passed 
the experimental stage and is meeting with 
marked success with those metal manufac- 
turers and oil traders who have adopted it. 
This is claimed to be the only machine in 
automatically reduces 
A note might 
Evening 
written 


existence which 
pounds to English “quarters.” 
be made here that the “London 
News” $160 cup for the best essay 
on any of the labor-saving devices and ap- 
pliances exhibited at the Business Show at 
Olympia last 
written around the Burroughs’ adding ma 


year was won by an essay 


chine. Owing to various delays this hand- 
some cup has only recently been available 
for exhibition at the Burroughs’ premises 
where it has evoked much admiration 

The Yost has every reason to be pleased 
with the business it is doing both in this 
country and on the Continent Foreign 
Manager Wechslers has just returned from 
weeks ’tour round the European 
agencies during which he visited all the 
principal Yost centers in France, Germany, 
Switzerland, Austria and Belgium. During 
this tour he inaugurated new branches at 
Graz in Austria, Lemburg in Galicia, and at 


a six 


Cologne 

Elliott 
W. Robb, 
the 8th of September from a trip around the 
offices of the company 


that prospects 


j 


Fisher business is also good. A. 


acting manager, returned on 
provincial branch 
and told “Office Appliances” 
were extremely bright and that the business 
of that company did not seem to have been 
affected by the recent strikes that have so 
troubled trade. Robb, present 
filling the post of acting manager for the 
Elliott Fisher, joined the firm years 
ago at the suggestion of the late Manager 
J. G. Gowan. He had already had six years’ 
experience of London business life from his 
connection with the firm of Harrison and 
Crossfield, of department he 
was in charge. 
commenced his business career in the audit 
office of the Great North of Scotland Rail- 
way, is a keen and practiced golfer, and the 
little born 


who is at 


four 


whose sales’ 


He was born in Aberdeen, 


proud possessor of a daughter 


on July 12. 

Moore’s Modern Methods are extending 
their sphere of influence ‘in the provinces 
here and have at the moment two special 
men out opening up new ground in Lan- 
cashire, Yorkshire and Cheshire. The 
Shaw-Walker department of this business is 
going extremely well. 





[The National Cash Register business in 


this country has grown to an enormous 
extent in recent years and has recently been 
especially boomed by the convention of Na- 
tional Cash 
all parts of the British Islands and the dif 
President Joht 
Fully 120 cash 


On September 


Register representatives from 
ferent European countries 
H. Patterson took the 
present. 


chair. 


register men were 
16 the convention attended the Scala The- 
ater a lecture by President Patterson deal- 
ing with the National Cash Register Com- 
pany’s factory at Dayton, Ohio, which was 
illustrated by Kinemacolor motion pictures 
time Kinemacolor has en- 
a commercial industry 


Hitherto, the prac 


linis is the first 


tered the service of 
as a means of training 
tice has been to send certain employees ol 
the British company 
to America to inves- 
working 
This, of 


course, Was very ex 


tigate the 
conditions 
pensive, and could 
only be availed of by 


a few. By the means 
of these natural col 
or pictures, everyone 
can now see_ the 
processes of manu 
facture, and the con 
ditions under which 


the people work. In 


addition to the em- 
ployes of the com 
pany, there were 


also present a very 
large number of the 
general public, in 
cluding representa- 
tives of educational 
and municipal au 
thorities, who ex 
pressed marked ap 
preciation of _ the 


novel departure and 


the beautiful pic 
tures shown. A total 
audience of about 
700 =attended =the 
Scala picture show 
including represent 
atives of the Educational and Municipal 
College London and_ special publi 
visitors 
The convention terminated on the even 


ing of September 16 by a banquet at the 
Savoy Hotel. In the course of the evening 
presentations the leading 


salesmen, and also to the head officials of 


were made to 
the company, in recognition of services ren 
address, Mr. Patterson dealt 
cash register indus- 


dered. In an 
with the good that th« 
try had rendered throughout the world. On 
the subject of success in business, he said 
“It is easy to do the same thing as everyone 
else is doing, but that is 

right thing. When you try to do something 
from other people, they will ac- 


not always the 


different 
cuse you of being very foolish, but people 


who are always doing what is generally 


thought to be the proper thing never ac- 


complish very much. Accommodating peo 
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ple, who always do what other people want 


never accomplishes very much. If you want 
to succeed, you have to fight the peop! 
iround you, and you have to fight yoursel! 
I want you to help and encourage each oth 


er just as much as you can 
Banwell, the 
National 


Register Company, on behalf of the 


During the evening H. C 


general manager of the British 


Cash 
leading salesmen, presented 


Patterson with 


a magnilicent specimen of the~ Scottish 


captured recently in Ross 


“An eagle stands for many 


Goiden Eagle, 


shire. He said 
qualities that are necessary in business. It 
thought 


freedom—freedom of 


the feeling that you are just 


stands for 
and of feeling 
as good as the other man, that you repre- 


sent something worth representing, some 


Cash 





NATIONAL CASH REGISTER. 


The Convention of 120 Sales Agents Throughout Great Britain 


thing which, when you talk to a merchant 
enables you to look him straight in the face 
It has keenness of sight. When an eagle is 
soaring away up in the sky it looks down 
and can see the 
[he eagle also stands for strength, power, 


smallest bird miles below 


and courage to do what is right, and sym 


bolizes the qualities possessed by Mr. Pat 


terson in building up the present world- 
wide organization with over 10,000 employ 
and a factory with 36 acres of floor 
space, the the 


world, from a small room with one man and 


ees, 
one of model factories of 
a boy just over a quarter of a century ago.” 

The question as to whether a typewriter 
luggage on British 
been arousing a lot of attention here lately 


is personal trains has 
owing to a case in which a passenger with 
a typewriter sued the railway company for 
the return of one dollar paid under protest 
typewriter in the 


for the carriage of his 
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compartment with himself, He lost the 
‘ase, as the railway company was judged to 
be within its rights. That the case has 
aroused great interest is not to be wondered 
at when so many thousands of persons use 
the instrument nowadays that it has become 
almost as familiar as a fountain pen, The 
railway companies naturally want to charge 
for all that they can; but at any rate it is 
believed that pressure will be brought to 
bear on the companies to amend their by- 
laws to the extent of regarding typewriters 
as workmen’s tools. 

An eminent King’s Counsel discussed the 
matter. “The companies are quite within 
their rights,” he said, “no other decis- 
ion could posibly have been given as the 
present in regard 
to personal  bag- 
gage. This’ type- 
writer case has sim- 
ply aroused  senti- 
ment. Of course, 
you are going to 
say, ‘A workman’s 
bag of tools.’ Ex- 
actly; but that is 
quite another mat- 
ter. Workmen most- 
ly carry their tools 
by workmen’s 
trains, and I do not 
think that the 
haughty young lady 
typists would like to 
be described official- 
ly as ‘working-class 


regulations stand at 


Re STERS 


women.’ The ques- 
tion of where per- 
sonal baggage be- 


gins and where it 
ends stretches’ in- 
definitely. Some peo- 
ple, who do not care 
for buffet cars, 
might include meat 
safes to keep pro- 
visions cool on a 
long journey; oth- 
ers might wish to 
bring in a small har- 
monium or a sponge 
bath. Such articles could also be defined 
as personal baggage. 

“Still, there is much that suggests exten- 
uating circumstances about a_ typewriter; 
we are all using them now. I never travel 
without one myself, and I, of course, al- 
ways have to pay for it—and I don’t like it. 
Many women not engaged in business in- 
clude a typewriter among their baggage, 
and generally hide it in their trunks. Such 
a lot of letters can be got off in the hotel 
bedroom if you only have a_ typewriter. 
There you are. Let some inventive genius 
invent a box that looks like a hatbox, or a 
Gladstone bag, or like anything else in the 
way of ordinary hand-baggage, and the 
trouble will be almost solved. What will 
also improve matters will be the substitu- 
tion of far lighter-weighing constituents 
than the present materials which compose 


’ 


and treland. 


typewriters.’ 








“Typewriters? I’m tired of typewriters,” 
exclaimed a railway manager. “Look at this 
stack of correspondence; all complaints 
about charges. Where on earth is a type- 
writer to go in a railway carriage? It is too 
large to be pushed under a seat and too 
heavy to go in the rack overhead. We 
charge a minimum of 12 cents for short 
journeys, no matter what the price of the 
passenger's fare happens to be, and insist 
on the machine going in the guard’s van or 
a luggage compartment, just the same as a 
bicycle. When everybody was wandering 
about on wheels we had the same trouble 
A hundred and one people wanted us to 
their cycles free—as personal lug- 
gage. We are sorry—at least, I am sorry— 
for the little typist lady; but she must 
charge the traveling expenses of her type- 
writer to the work she does with it. Per- 
haps the companies may make some con- 
cessions on workmen’s trains during early 
morning and certain evening hours. As for 
special boxes disguising the typewriter; 
well, we might do the same as they do at 
the customs-houses—ask the owner to de- 


carry 


clare the contents. 

A remarkable feat was recently performed 
by Maurice J. Myers, a blind stenographer, 
who reported all the discussions at the con- 
ference on the treatment of the blind, held 


at Exeter. Mr. Myers’ notes, which were 
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recorded on a narrow strip of paper, ex- 
tended to a length of two and a quarter 
miles, and contained approximately 800,000 
dots. This clever shorthand writer, who 
can take notes at a speed of 158 words a 
minute, helped to formulate “the Birming- 
ham system of embossed shorthand.” He 
was trained at the Birmingham Royal In- 
stitution for the Blind. 

The typewriter has done many things for 
the betterment of the world but it is credit- 
ed with something quite new when it is said 
that the music of the new and successful 
English comic opera “Bonita” produced in 
London was inspired by it. The composer, 
Fraser-Simson, speaking of the 
dance in “Bonita,” declares that the click- 
ing of his office typewriters brought the 
measure of a dance home to him that he 
had watched on one of his holiday rambles 
in Portugal. 

He continued, “After the clerks had left, 
and the office was all to myself, I sat and 
dreamed of my music. There is such a pe- 
culiar stillness in the city after business 
hours and business noises have ceased. You 
sit and wonder why the telephone doesn’t 
ring, and why you cannot hear the cough 
of the office boy. I think it was some such 
thought that gave me the aria which I hope 
will be regarded as the most popular mel- 
ody in my opera. Unless you are a musi- 


special 
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cian yourself you cannot understand what 
strange and extraordinary things inspire 
musical composition. Or else you may be 
sitting, as I often on 
after work, thinking of nothing at all, then 
all of a sudden your brain is full of a sway 
ing waltz motif or the quick step of a ga 
I know it was the sudden and unex 


was those evenings 


votte. 
pected ringing of the telephone bell with 
a request for the watchman, which inspired 
a ‘Goodnight’ chorus, sure to be a hit, so | 
am told, in my opera.” 

In Sheffield an important business exhi 
bition is being held from September 20 t 
October 4, showing adding and calculating 
machines, typewriters, duplicators, index 
ing and filing systems, account systems, of 
fice equipment and fittings. Among the im 
portant exhibits are the Burroughs’ Adding 
and Listing machine, Brunsviga calculator 
National Cash Register, the 
Standard typewriter, the Royal typewriter, 
the Monarch Visible typewriter, the L. C 
Smith typewriter, Kalamazoo Leaf 
account books, the Veronique Loose Leaf 
Ledger, Kenrick and Jefferson goods, Shaw 
Walker filing cabinets, and Moore’s Modern 
Methods’ specialties. The was 
opened by the Master Cutler of Sheffield 
supported by Joseph Davies, chairman of 
the Business Statistics Publishing Company 
which is organizing this and similar exhibi- 
tions throughout England. 


Underwood 


Loose 


exhibition 


Some Novel Methods and Suggestions.—By Wasu REEs. 


HERE are but two ways of rising 
in the world, either by one’s own 
industry or profiting by the fool- 
ishness of others,” says an old French 
proverb. Many a poor old typewriter has 
been worn out and relegated to the scrap 
heap as the result of the number of words 
it has been compelled to write on that part 
of the text relating to industry as a general 
proposition and to selling desks and office 
furniture as a more specific one; but never- 
theless the spirit feels moved to add a few 
more words on the subject, in the hope that 
it will reach the eyes of some struggling 
mortal who will profit, at least in a small 
measure, by the suggestions presented and 
be guided in the way to rising in the world 
by his own industry. 

Is salesmanship an art? Is it a 


TS 


natural 


gift or can salesmanship, the successful 
kind, be acquired? 
“Oh, he’s a born salesman, that fellow 


Why he could sell goods where everybody 
else would fall down,” is the comment one 
often nears of this or that successful sales 
man. 

Did you ever inquire into his early his 


tory? 


Here is the story of a successful sales- 
man who was made, not born, a salesman— 
and as a result of circumstances. 

In one of our large cities there is a great 
factory devoted to the manufacture of all 
sorts of office supplies, including desks and 
other furniture. In the office the selling 
force consisted of the manager 
two salesmen, men who had grown up in 
the business, and who were reliable and 
looked upon as permanent fixtures. An of- 
fice boy was employed to act as messenger 
and make himself useful. Being a very 
steady and studious boy he was allowed to 
remain in the employ of the company, with 
but slight several 
years, until one day he asked the manager 
if he did not think he was entitled to more 
consideration and a more liberal advance in 
the office for five 


sales and 


advances in wages, for 


salary. He had been in 
years and was now twenty-one, 


The 


even a 


man. 
had 


passing 


and a 


Here was a problem. manager 


never given the matter 
thought. The boy had grown up right un- 
der his eyes to manhood, and 
too late to turn him out to begin all over 


other and 


it was now 


again and learn some business, 


there was positively no use in the store for 


an additional salesman. The two regulars 
were all that could be desired, and there 
was not the remotest reason for removing 
either of them, if such a thought had en 
tered his head. But what to do with the 
boy? No longer a boy, but a man. After 
giving the matter a good deal of serious 


thought, the manager procured a portfolio 
and arranged a collection of photographic 
prints of desks, filing cases, and other office 
furniture, called the young and 
made a clear statement of the dilemma he 


man in 


was in and said: 

“Now, John, I have arranged this colle« 
tion of pictures of what we carry in stock, 
together with a list of prices and discounts, 
with all of which I know you are fat 
and | that 
street and drop into offices, stores, or 


niliar, 
suggest you go out upon the 
wher 
ever you think our goods could be sold and 
see-what you can do. We will pay you an 
advance on what you are now receiving for 
Now it 


you are 


entirely upon 


successful and the vol 


a month depends 
yourself; if 
ume of goods you sell warrants it your sal 
advanced accordingly 

and for 


ary will be 
John started out, 
with no apparent 


several days 


success, but kept 


met 





right at it, until in the second week he 
stumbled upon a lawyer’s office in one of 
and got a hearing from the 


happened to be in a receptive 


the buildings, 
lawyer, who 

showed his “pictures” and the 
intersted, and began mak 
Finally he turned 


mood. John 
lawyer became 
ing inquiries as to prices 
to John and said 


“Young man, I’ve be considering mov 
ing into new quarters, and in fact have 
rented a suite of rooms in the new Com 


mercial block, and my partner was saying 


awhile ago that it would look terribly out 
of place to put this old junk of ours into a 
handsome modern building, and d— if | 


don’t think so Tell you what you 
do; you just look over our books and fur 


estimate of what it 


myself 


niture and give me an 
will cost to put 
and let us have two new roll-top desks, 
table.” 


up in these cases of yours 


with chairs and a large 

When John had recovered his breath, he 
asked the lawyer what “finish” he thought 
Would it 


harmonize 


he would like for the furniture. 
not be a good idea to have it 
with the “trim” 

“Well, yes; 
just you go to 312-14 Commercial block and 
look new offices, and when you 
get your estimate ready call me up, and [ll 
arrange a with my partner, 
and we can go more into details and see if 
we can come to some agreement. Let me 
see, you you represent the D. & D. 
Co., the office equipment manufacturer, did 


of the new offices? 


that would be a good idea; 
over the 


date you and 


said 
you not?” 

eee, 6." 

“T know the house by reputation, but am 
not acquainted with President D. person- 
However, that does not matter; just 
get your ready and call me up. 
That’s about all; good day.’ 

John immediately got busy, and with the 
aid of the manager arranged a suitable out- 
fit, submitted the bid, secured the contract, 
and the furniture was installed. The total 
cost of the outfit was just $765. 

The manager congratulated him upon his 
success, and he started out and continued 
his success, and is still selling office furni- 
ture in the same manner, and making an 
excellent salary, to which commissions are 


ally 
figures 


now added 

Incidentally John took a course in law at 
the Y. M. C. A. law school and graduated 
with honors But his selling 
desks and office furniture has been so great 
that he does not care as yet to relinquish it 
to take hi 


success in 


is chances in hustling for his first 
practice 

This demonstrates that salesmen can be 
made, and it also solves a problem in a very 


profitable manner that many business men 
are frequently called upon to face, that of 
disposing of boys who have grown into 
manhood in their employ. It also shows a 


way in which to make a very perceptible in 
crease in the volume of business 

And John has risen in the world by his 
own industry 

Secondly, profiting by the foolishness of 


others 


.struck his fancy; and, if he wanted 
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For years the manufacturers of desks and 
furniture looked to the retail 
furniture dealers to dispose of their manu 


office have 
factures, and accepted their methods of dis 
posing of their goods, which was to place 
samples upon the floor of the salesrooms, 


along with all classes of household goods, 
and when a customer called for a desk, the 
salesman would lead him to some remote 
part of the store and show him a row of 


nd perfunctorily inform’the custom 


desks a 

er of the various prices 
The customer would look the desks overt 

and select one at the lowest price which 

a chair, 


he would ask the salesman if he could get a 


chair to match the desk, and the oblig 
ing (?) salesman would conduct him over 
into the chair department and show him the 


line of chairs, for him to make a selection 
\fter prices and method of delivery were 
inquired into the customer would leave, go 














WASH REES. 


to his office or place of business, and wait 
until the “goods were delivered.” 

No attempts were made to display the 
desks or office furniture to advantage to at- 
tract custom. Just “carried the goods in 
stock,” and if anybody needed desks they 
could ask for them. 


The Commercial Stationer Gets Into the 
Game. 

The modern spirit of progress suggested 
as office appliances dealers and sta- 
tioners were handling the thousand and 
one odds and ends needed in the commer 
cial side of business, it would be the proper 
thing also to carry the office furniture, in 
order that a complete outfit could be sup- 


plied at the one store. 


Writers of the trade press, especially the 


furniture papers, encouraged the idea, in 


order to extend the business of their best 


desk 


was that a few of the 


advertisers, the manufacturers The 


result leading office 
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appliance dealers adopted the idea, as an 
experiment at first. 

The experiment proved successful beyond 
their fondest hopes, and desks and office 
furniture were made part of the regular 
stock. In order to extend their sales and 
increase their profits, the progressive sta- 
tioners adopted the idea of placing the of- 
fice furniture on their floors in suggestive 
© roupings, which speedily attracted the eyes 

f the business men who had dropped in to 
buy odds and ends of stationery or office 
apnliances, with the result that the hand- 
some furniture was mentally compared 
with their own dingy office furniture, and 
the desire created to possess an office out- 
fit with some “class” to it. 

The enterprise and progress of the office 
appliance dealers has resulted in increasing 
tue sales of modern desks and office furni- 
ture in a very marked degree, and has also 
resulted in the production of desks along 
mproved lines, which are not only more 
attractive, but more substantial, and to keep 
pace with modern progress are also built 
along sanitary lines, which prevent the ac- 
cumulation of dust and dirt on the floor 
under the desk which, according to the 
best medical authorities, creates breeding 
places for the germs of dangerous disease. 

To increase still further the sales of desks 
and office equipment, many of the leading 
stationers and dealers in office appliances 
have adopted the plan of showing complete 
office outfits in their show windows, and 
varying the displays from week to week to 
ineet the wants of different classes of busi- 
ness men. 

Not alone have the dealers in office appli- 
ances made a phenomenal success of the 
selling of office outfits, but some of the 
larger stores have added library outfits, 
which are composed of the same pieces as 
the office outfit, only modeled along differ- 
ent lines of construction and “finish.” 

Some of the larger stores display in their 
show windows handsome suggestions for 
library furnishing. A very effective display 
recently made by one of the leading 
stores consisted of a number of stacks 
of library units, tastefully arranged around 
the walls, with a handsome mahog- 
roll-top desk to match, while in 
‘ie center was placed a library table, 


any 


with convenient arrangement of library 
chairs. Every detail was carefully car- 
ried out, with floor coverings, rugs and 
even cuspidors. The table was supplied 
with electric reading lamp, while a neat 
desk light was properly placed. The dis- 
play attracted much attention, and the 


manager’s word for it, profitable attention, 
as it resulted in several orders. 

\nd in this manner have the dealers in 
office appliances laid their plans for profit- 
ing by the foolishness of the dealers in 
household furniture, who are now loudly 
amenting their loss of the desk and office 
furniture trade to their more enterprising 
and progressive fellow tradesmen, the deal- 
ers in stationery and office appliances. 
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Some 
INCE the appearance of the original 
phonograph of 1877, at 
Mr. Edison foretold the great future 
of the phonograph as an amanuensis, 


which time 


up to the present time, when the latest prod 
uct of Thomas A. Edison, Inc., is turned out 
in a modern art steel case, the constant idea 
has been that to stand still is to retreat 
There are many of understand 
the phonograph today, but to the layman, 
there is the same mys 


us who 


in some instances, 
tery surrounding the “talking machine” that 
made it the eighth wonder of the world not 
The principle of the pho 


lies its 


many years ago 
nograph is quite simple and therein 
merit, considering the human-like work it 
performs. On the Edison business phono 
graph a record is cut on a wax cylinder with 
a sharp pointed stylus attached to a light, 
This 


reproduced on the same machine by simply 


easily vibrated diaphragm. record is 








FURNISHED 


WOOD CABINET EQUIPMENT 
HORN OR 


WITH EITHER DICTATING 
SPEAKING TUBE. 

swiveling the reproducer with its weighted 
the position of the 


multiplying devices into 


recorder. 
In the Edison design there is but on 
machine holding both recorder and repro 


each perfectly adapted for the work 
This simplifies 


ducer 
it is designed to perform 


Fa { 


s Regarding an Interesting and Important Office 
the device by having one universal con 
struction, making it possible to use a single 
machine alternately by dictator and tran- 
scriber; or in the use of a number of ma 


chines a department or a company can 


standardize an equipment which will be 
transferable without 

Electricity is the most desirable power by 
which to operate a phonograph continuously 


Twenty years ago Mr. Edi- 


question. 


in a busy office. 
son was compelled to sell a business pho 
nograph with a primary battery for motive 


This was troublesome and unsuited 


power. 
to office use. The great cities afterward 
used direct current for lighting and for 


eighteen years only that type of motor was 
made for a phonograph. But electric light 
ing was extended throughout the country 
with alternating current for which no noise- 
Edi- 


son, a number of years ago, solved the prob 


less, efficient motor was devised until 


lem by introducing a satisfactory Universal 
motor that would operate equally well on 
any commercial lighting circuit, either alter 
nating or direct. Edison in this way gave 
a great impetus to the use of the dictating 
Whether it be used in traveling 
moved 


machine. 
from point to point, whether it be 
from one part of the city to another or 
work days on one circuit and after hours on 
another, the Universal motor gives the same 
It is claimed that the Edi- 
economical 


perfect service. 
son Universal motor 
standpoint will save 50 per cent over other 


from an 


types of special motors, enabling the busi- 


ness house to save a sufficient sum during 
the life of the machine to pay its original 
cost. 
The 
which 
of one man, and one who is probably better 
the world 


Business 


latest product of the great plant 


stands as a monument to the genius 
one individual 
Steel Cabinet 
the efficient 
chine (that is now sold in a wooden cabinet) 
suit 


than 
the 


known any 


over is Edison 


Phonograph. It is same ma 


dressed up in a modern business 


Like the tooth powder manufacturer who 


could only improve the box, so it can bi 


said “Edison couldn't improve the phono 


graph so he improved the cabinet.” 


that the use of steel for 


abinet makes possible a smaller, 


It is claimed 


more com 


pact design, and one that is as far as pos 


sible fireproof, which is desirable when an 
electric used \ 

o Edison designs in steel and wood as 
this dif 


motor 1s comparison ol 


the tw 


illustrated in will show 


this article 
lerence 

Both steel 
will be carried in stock and 
cabinet at a slightly higher price 


wood and cabinet machines 


sold the stee 


It will be 


EDISON BUSINESS PHONOGRAPH WITH STEEL CABINET 


Machine 


left to the judgment of the buys se 


the material. 


[The steel cabinet being smaller and less 
in the way, Can be placed on the tator s 
or transcriber’s desk when roon $ 
available for a pedestal. In thes : 
finger start-and-stop device cont vit 
the machine similar to the foot-triy the 
floor is used 

Interesting Correction Device. 

Following out the Edison policy 
taining inittorm model whi S 
by attachments and not by ( ges 
in design, they have added I t 
tion device 

Edison originated the first practical sys 
tem of making corrections in phonograp 
dictation his first idea, now in mmot 
use, consisted of a scale witl ir is re 
marks, printed on a small slip dl 





STEEL CABINET EQUIPMENT FURNISHED 


WITH EITHER DICTATING HORN OR 
SPEAKING TUBE. 

with form scale on 
When the dictator wished t 
rection, add an extra carbon, or instt 
transcriber in any way he noted whet 
pointer attached to the phonograph art 
was located on a scale on the m line and 


marked the printed slip at tl 





Q scale w the proper words. 
he rrection system uses a form 
printed loid instead of on paper, as 
lustrate This is placed in position on 
the plate: f the device on the machine 
n¢ locates the position of each 
part of tl ‘ylinder without troubling the 

1 

| 

| 








SHOWING THE CORRECTION ATTACHMENT 
READY FOR USE ON THE BUSINESS 
PHONOGRAPH. 


dictator find it on a detached form as 
previously 
The celluloid 


the shaving machine operator and comes to 
There is 


form is easily cleaned by 
the dictator inside the cylinder. 
no longer need of keeping the printed forms 
hunting for the pad when 
mislaid on the dictator’s desk. 
After placing the celluloid 


the dictator has only to mark 
form to 


in stock or of 


form on the 
phonograph 


the space which is named on the 


direct the attention of the transcriber to his 


wishes As he stops the machine after dic 
tating a letter he uses the pencil conven! 
ently hung on a flexible spiral spring to 
mark a line in the upper space marked 
“length.” using the broad edge of the 
pointer as a guide The transcriber can 


thus judge the proper arrangement of type 
on the page by the length of dictation. 


If extra carbons are to be made, the num- 
ber required can be marked in the next 
lower space by lines or a figure; a line 
drawn across the “correction” space indi- 


cates the point on the cylinder where the 


I 


dictator speaks his directions which might 
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D¢« ny I 1 pel in t I 
Rus letters and “Enclosures may 
licated on a form in a similar ne! 
Chis plan has been care y rked 

by long experiment and practice Such de 
ils as “ridging” the space | veen tft 
gitudinal lines on the cellu 1 torm, s 


} + th neil 1] + + 1 ' 
a the pencil Willi not pass beyond one 


space that is intended to be marked, is a1 


indication of the attention that has been 
paid to the subject 
[The entire correction device is sold as 


part of the machine, but may be detached 


if not required in certain classes of work 
like court reporters’ dictation; it may | 
also ordered and quickly attached to any 


Edison Business Phonograph now in use 
improve thi 


bette: 


The constant aim has been to 


machine not only with the idea of 


service to the user, but also keeping eve 


present the aim that all new attachments or 


improvements should be interchangeable 


with the old, thus the advantage 


giving 


what can justly be called a universal ma 
chine with no necessity for discarding an 
entire equipment because some part had 
been supplanted by an improvement on it 

It is claimed that the dictating machine 
is the only office appliance sold today that 


11 


ielps the business executive; that all other 


time and labor saving devices are for their 


assistants, with less valuable time and ‘ess 
demands for executive promptness, privacy 
and high efficiency. 

It saves the time of the person who di 


rects the business and at the same time 


economizes the time of the _ transcriber, 


making it one of the most valuable pieces 
of office machinery, and it is the lowest 
priced office appliance manufactured as 


compared to production cost. 
\ trip through the enormous plant, start 


ing with the great building devoted to the 


general offices and experimenting rooms 


the parent building so to speak, and then 
mn through building after building of mod 
ern concrete construction, would soon cause 
that the 


wonder phonograph can be sold 


for the price it is. The power plant, casting 
department, machinery department, storage 
room for raw material, japanning, nickeling 
and polishing departments, the department 
and _ reproducers 


where the recorders 


assembled, the department where the 
recording and _ reproducing points are 
made, the most vital part of the ma 


chine, are all highly instructive and inter 
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ting. These points are made ot sapphire 
nd from the rough stone first given the 
men to the finished point, they pass through 
welve operations, each done under a power- 

| microscope, diamond dust being used to 
grind them. The stock room and the as- 
sembling room, like other departments, is 
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CORRECTION SYSTEM ATTACHMENT WITH 
CELLULOID FORMS. READY FOR 
elite ANY EDISON 


filled with skilled workmen and machines in 
course of construction. Before the machine 
is ready for a final testing it has passed 
through several hundred hands. 

Every precaution that human ingenuity 
can devise is used to prevent anything pass- 
ing out as a finished product except that 
which is as perfect as the workmen can 
make it. Inspection after inspection, test 
after test and a final twenty-four hour run- 
ning test under electric power is the rule 
a machine is passed as ready for 
delivery. 

[he prejudice of other days has passed 
away. The building of a capable machine 
and directing the installation of a system 
for properly using it has inspired a desire 
for greater individual efficiency. The con- 
serving of energy has resulted in a reduc- 
tion of the cost of letter writing and the 
production of better letters. 

The Edison Steel Cabinet Phonograph has 
taken its place where it properly belongs 
the most modern and efficient of 
office appliances. 


before 


among 








q All of the printed forms used behind one’s own front gate may be as rough and wretched 
as one may choose to bear with; but for the sake of the business you expect to get —for the 
sake of the business you strive to hold — for the sake of the men who travel for you —for 
the sake of the dividends you aim to pay, do not let poor printed matter in whatever form, 
misadvertise a good business,.—paers' 
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By CHARLES L. GARRISON, 

The Great Epic of modern business re we call it up is replete with the memory In these stress days when ever! ility 
mains to be written of other days, and suggestive of faces and for saving time, preventing loss a avoid 
When written, it will be a thrilling narra voices that we shall see and hear no more. ing confusion has a monetary \ t 
tive, vast in its scope, and compelling in its Strangely quaint, yet tenderly reminis- all proportion to its original cost ir aj 
broad human interest. cent our mental pictures of the old-fash proved methods and devices for ng valu 
It will relate the story of industrial and ioned business office. And as we contrast able commercial papers, business corré 
commercial development, and celebrate the modern office with its poorly furnished, spondence, catalogues, pamphlets, pric: 

business enterprises more daring than con inadequately equipped prototype, we begin lists, etc., is of almost inestimabl uc 
quests of old. to realize the tremendous progress that kas The sight of a worried business man 


It will show how colossal business enter been made during these years watching his clerk frantically rummaging 


prises from small beginnings grew, and The Improvement of Business Furniture through a desk drawer, or desperately look 


why certain aggregations of brains and cap 
ital came to assume such tremendous im 


ing through the crude, ill-arranged files 

It does not require either a very exten- ; ' gs 

- ' an old filing cupboard, seeking—and fre 

. , sive past nor a particularly vivid imagina- , pas ' nt 

portance in the economic status of modern i quently in vain—tior some letter or pric 
life. 

It will trace the evolution of the business 


tion to discern the improvement that has 
list or supplemental booklet, is one that we 


| 


been made in business furniture as furni- ae ; . eae ore bs i 
ave all seeti. d ( ICIOMRS Lf a 


a ture. _ ; 
office from the small, ill-lighted, poorly fur : loose, inexpert, unscientific method that 
; ” ji It used to be that the manufacturer did a 
nished headquarters of the old-fashioned used to prevail almost universally in the 
not consider the decorative feature at all ; 
business man to the ample and elegantly ; business world—and that even now persists 
a f when he came to the designing and build- 
equipped office of the present. . ; in certain quarters. 
ing of business furniture. ; 
And, commemorating the introduction of ; Filing equipment means a saving of time 
, But such is not the case today, for mod- "nar +. 
epoch-making ideas, as is fitting in such a . valuable officetime; it means a saving ot 
ern business economy has taught us the . ' 
: money Somewhere, not so long ago, ! 


survey, it will dwell with particular interest 
aor : . magnetic, business-getting advantages im . ‘ 
upon the application of scientific office read an article in which the writer made a 


' making attractive both the stores into ' ' 
equipment to latter-day business require startling statement to the effect that mi 
which we invite our customers and the . , 1] | 
ments ve . hicl lions of dollars were lost annually in this 
F ; offices in which we close our important 
The Old-Fashioned Business Office. country through carelessness on the part of 
business deals. ; . a 
It would be illumination to reproduce employes—factory employes, clerks in stor 
iin tie epee me page two pictu In this era of excellent and attractive ot sharin to tie a 
side Dy side o e Sa e page rO pic res, r - ant clerks jusiness omces \ reiess 
; ‘ : business furniture, the shabbily, inadequate- ; ' ¥ 
one of a typical old-fashioned business of- , . Spelt . ness is the inertia that must ercom 
, ' ly furnished office is an anomaly. It smacks , ' 
fice of say twenty-five or thirty years ago, hs . by the energy of efficiency;.it is the oe 
: of a by-gone period—a day when leisurely, . 
and another of a present day, up-to-date ; ‘ foe of progress 
i Tgp SEES gem <a sees slipshod, rule-of-thumb methods obtained Cue tnon Gliaw faciliti a lad 
office, rhic e erves Of some gre: : ur mode lling tacilities co! ( 
, in business. It is wholly out of keeping tt 
business organism are centered. : . most effective antidote to carelessnes 
I am sorry I haven’t photographs t nd with the modern spirit least i far as the busin 
a sor y é e ynoto@E»rapns Oo sen . : . i€as I SO i as S musiness 
l ith this “copy,” but 1 ' t of m While business furniture is built primar -erned—tl has thu r ap] They 
aiong wW 1 is copy, yu nost o lV P ce ea tnat as S ta appear« ii¢ 
snndies ‘11 doubtl ’ ble t lie ily to meet business requirements, it does ae atnal dt aatas +] 
eaders Will ado ytiess De abDie to conjure up " seem ¢ signe oO el ate the ry pos 
mental pictur eed wilt pa Saeed not ruthlessly discard every ornamental fea bility on the part of cler! ae ms 
e a IC es a , se e aimos as "i ; DIItTY ON ne < ( clierkKs 1 Ss 
etably. Picture to your thought a rath ture; it combines symmetry of proportion p “‘- ae teen 
acce abt ( re tO yo oug afta . : : annua OSS oO sus ess concef! 
: with substantial utility—remembering all 17 , ae 
er dingy, dilapidated brick building It ‘ : ; edly is, through the carelessness 
is rather “squat,” and the windows hav the while that it must meet practical needs mp! it would be inf tel 
s F e squat, ant e aows ave . — : : emp ves 1 oO e nfinit . oT , 
, “git ; of busy men Thus modern business furni ; TH ; , 
small panes of glass. The floor is innocent , , : were it not for numerous, clevet one 
ture is built on lines that are at once pleas eet ‘ 
of covering In the center of the room mechanical safeguards, in the 
ing to the eye and satistying to our sense ' ' 
there is a coal stove standing stolidly on a > ' , ‘ ing equipment, that have beet tr 1c 
= : of the essentially sane and practica , ge sie é, 
circular sheet of zinc [The walls are ie : ’ and are now advertised and s 
sieemah (used —_ ena ae The furniture in the office harmon a np erg ee 
ao eC { ore oO Css at € sing Sta Cis i Cad > iil UOll 
' izes with the interior treatment of the room . ; (bills PG gt 
hangers, cheap prints and calendars Te ‘ : rhe: in every city of importance thi ut the 
This result is readily accomplished for the 1. 
the right is a high, long desk, to the ; ' de land 
reason lat the manutacturers of rdern , 
there are two or three roll top desks o yee ‘ that the 1 utac rei I “— | , ten thought tl 
, yusiness furniture are getting out their 
familiar design and finish The pedesta ; ; oft ppliances has, o 
' , 1 product i wi I g Oo nishes desig , 1 
drawers begin low and the back of the desk | " , rates é, est I n for becoming 
extends high, and between the confusio1 nated to meet almost any requirement tha it or tikes ween fos 
. 1 le the architect and decorator may impos , ‘ s 
of catalogues, booklets, trade papers, news days ess to equip an 
papers, etc., on the top of the desk, to the (nd the result is a business apartment 11 of up-t ate business imp 
bottom of the lowest aisorderly drawer : 1 good taste in decor ters é d it is y 
there is chaos, more or less Chere t D1 1 with know eeds tical a ‘ S t i 
ld 7 r let r-press. the press r _ ITS } » see ft r he ] 5 
board, or, percha the heile-in comnart Filing Equipment. + sment he need 
ment, where letters, commer 7 papers Looking at th matter ftror1 the stand ind rightly used ind it 1s ¥ t S 
price lists, etc., ar led In tl rnetr point of practical needs, the development course, to show him how 
stands the safe with its landscape painting of filing appliances is a notable contribution equipment will soon pay 
on the front of it And the whole scene as to the modern business ofhce increased efficiency that it intr S 








I say, if anybody on earth has a right to 
rear back on his imperial haunches and 
felicitate himself on the propriety of his 
merchandise, it is the dealer in office appli- 
ances 

Outlook for the Future. 

In the matter of business furniture and 
equipment and appliances for the office, 
there will be no let up in the effort to im- 
prove the present forms and to invent and 
bring out new devices 

The style-feature, in the meaning com- 
monly attached to that phrase, cuts no ice 
in business furniture; and yet if the manu- 
facturers of domestic furniture should hap 
pen to make any notable improvement in 
the manner construction or in the char 
acter of finishing their product, these im 
provements will also appear in the prod- 
ucts ol big concerns i! terested in the im- 
provement business furniture. In other 
words the manufacturers of business furni- 
ture are just as wide awake as the produc- 
ers of domestic furniture, and if there is 
any way to build furniture on more sub- 
stantial or attractive lines the manufactur- 
ers of business furniture may be trusted to 
get wise thereto very speedily. 

For one thing, the sanitary mode in desks 

| (And it will grow 
The arguments in 
\lso it is more 


will undoubtedly persist 
more and more in favor 
its favor are unanswerabl: 
attractive in appearance than the older type 
of desk. 

In the matter of 
unit idea of construction is eminently prac- 
tical. The readiness with which it can be 


filing equipment, the 


made to fit various interiors commends it 
strongly to the practical man. And it is 
easily susceptible of rearrangement. It can 
be built to indefinitely as further filing ca- 
pacity is required by the growth of the 
business. It is no longer the crude, box- 
like furniture of days when the unit idea 
was young and in a somewhat tentative 
state; it is now sufficiently strong in attrac- 
tiveness to go with the handsomest in- 
terior trims and desks that can be devised 
or bought. ; 

\nd the modern business man has come 
to see the importance of adequate and ele- 
gant equipment for the office. While the 
old-timer used to look with some degree 
of suspicion upon every so-called innova- 
tion in the way of devices and implements 
for the office, the modern business man has 
come to believe that almost anything is 
possible to our producers of office tools. 
Therefore they are willing to listen to the 
dealer in office appliances. They are inter- 
ested in his newspaper announcements— 
provided, of course, they are built on in 
teresting lines; they are anxious to have a 
look at his windows occasionally, and they 
are, take them all in all, very actively in 
the market for new time and labor saving 
devices, for experience has taught them 
that is just these little devices that help to 
prevent needless waste and to eliminate the 
vexatious delays and worries of our stress- 
ful business life. 
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V. Knowing the Goods. 


[ went into a store the other day and asked to be shown a 
much-advertised specialty. I knew the store handled it because 
the manufacturer’s representative told me so. 

\fter waiting for ten minutes I was taken to the fourth floor 
to himself all the 


’ 


by a salesman who hummed. “Annie Laurie’ 
way up in the elevator 

“There they are—4, 6, 8 and 12 dollars, according to size,” 
he said as he waved his hand towards an assortment. 

[ remarked that I didn’t know how they worked—their 
points of merit—what the differences were between the various 


sizes, etc 


“Tell you the truth, I don’t know much myself,” he replied, 
2s he industriously scratched his head with a pencil, “but here’s 
a folder that tells all about them.” 

[ didn’t buy. 

Customers hear “I don’t know,” “I can’t say,” much too 
often from behind the counter. 

It is but just to say that in very many cases it isn’t the 
clerk’s fault. He has no time to study the lines he is asked to 
handle. 

The merchant himself sits too close to his accounts—his 
buyers stay too long in New York trying to catch a “big thing” 
—the heads of department are suffering from bargomania— 
they all forget that the customer in front of the counter is the 
one who has the last word—and that price is but one part of 
the service. 

There is nothing so hard for the customer to understand as 
the reason why a clerk should not know all about his stock. 

Let us have the clerk taught—let us have him given time 
to be made familiar with it—pay him for it, if necessary—but 
let’s give him a chance to know what he is trying to sell. 

It will mean greater attention—more enthusiasm—more eff- 
ciency 

It will take time and patience and it will cost money, but 
it can hardly be doubted that it will pay. 

If you doubt it, listen to what your women customers will 
tell you is one of great fault in retail stores—in yours, if you 
are looking for a bad quarter hour 

Why do Wanamaker and Field put so much stress on the 
drilling of sales people in store policies and stock knowledge? 


E. ST. ELMO LEWIS, 
Adv. Mer. Burroughs Adding Machine Co. 


Copyrighted 1910 
Burroughs Adding Machine Co 


Detroit, Mich. 
1251A 
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988,237—Fountain Pen. Harry W. Wood, Colfax Copies of any one of these patents can be obtained ing Machine Company, Detroit, Mict { ition 
lowa. by sending fifteen cents in stamps to E. G. Siggers, of Michigan 
988,242—Dating Stamp. Joseph Blitz, Dzu, Rotterdam — . a r, eee én ~ eae, Wash- 990,318—Memorandum Device for Telephor Wil 
‘ ington, . &, & i ce Appliances. . 
Netherlands. : liam Henry Walker, Chicago, Il] 
honey foment Cash es B rec re Lg che 9©9,507—Calculating Machine Ernst Leder. Berlin 990,323 -sesoeag ye H a 5 ae d, Conn 
ayton, ¢ 0, assignor to 1¢ Nationa ish egister Germany 990,324 Oost ea sindei talph ; ils Chi 
re ory — Ohie, a corporation of Ohio (incor 989.582 took Stack William T. Callaghan, Chi —_— = 7 Wri Machi I [ 
porate n >). cago, Il 990, 406 ype riting Machine tobert I Broth 
Baty ——, Ww — 7 vs i. = es 089,582—Type-Writer Attachment Bert Dummi a cong . : » assignor to U1 44 rypewritet 
0, assignor to 1¢@ Nationa ash e ‘ o v aati . ompany ion, { , a Corporation of New York 
, Pierce City, Mo 
Dayton, Ohio, a corporstion of Ohlo (incorporated in 989,5-91—Type-Writing Machine. Jacob Felbel, New 990,459—Self-Acting Clockwork Device for Tearing 
ae 383—Casl I t Ti I P D ler York, N. ¥ assignor to Union Typewriter Company the Le — s off Block Calendars Ignaz Schw Ling 
oR ash tegister ermann oser, resden Ilion. N. ¥ o an — ‘ Austria ungary 
lion, o f poration of New Jersey ‘ 

Le t t , o The t ! asl o pt “we . = of tlo g » inn : | , 
saneee, re —s : -_ a Yo > : ; 980,592—Type-Writing Machine tenjamin P. Finigan 990,46 Blotting Pad Johan Sto ge Ho 
Register ( ompany, —- Jhio, a corporation o hio Washington, D. C., assignor to Union Typewriter Com hauser Germany i 
(incorporated aa 1906). : aaa raul 8 kel . pany, Jersey City, N. J., a corporation of New Jersey 990,481 ype Writing Machine Henry 1 I 

688,300 Adjustable Pencil-Case Paul Stocks X 989,605—Clutch Mechanism for Type-Writer Platens Atlanta, Ga assignor to Underwood Typewriter Con 
la-¢ napelie, Germany. . ; j : : George M. Howe, Buffalo, N. Y pany, New York, N. Y., a Corporation of New Jersey 
988,519—Training Pen Enoch G,. Stone, Dext 989, Book Stand, Samuel H. Nuckolls, Charles 990,569-—Carriage Feeding Mechanism for Type-Writ 
oo re , ‘ ton, S. C., assignor of one-third to Willie W. Rham ing Machines. William W. Lasker, New ¥ N. ¥ 
_ 968,531 Type W riting ag tage ave . res Summerville. & C. 990,719 Hand Stamp. Elmer Fisher, Di M 
on ag? o k : "x ¥.. “8 a “4 f Del on 7 989,685—Envelop . Moistener Orion I Zitth and 990,721 Index Curd. Jacob A Frant “cra 
. » — . ; ~ rg els are e re $ io y T ies : ‘ > 
—. ~ _ — ) , _ < a <4 4 , i — Albert Konrad, Denver, Colo Pa., assignor to Technical Supply Co., Sera: Pa . 
~k - me rs -orge : ; _ 
oak Be i we ova "C ue 4 Canade ae 989,820—Type-Writing Machine. Burnham ¢ Stick Corporation of New Jersey 
. > s»hec ads = oe weet tt T "ep iting . . 
rl — > ci > ie k . - a Davi : ———a ney, Elizabeth, N. J., assignor to Underwood Type 990,736—Type-Writing Machin Edward B Hess 
> y s ees P . . ‘ Ron » > , ‘ 
968,576 Type-Writ ~ Wellin t + Park r Kidder writer Company, New York, N. Y., a corporation of = _ ge gaged ca: onde yng Atom 
955,060 ype er. e stor ‘ e uce jaws any. ( York, N. Y¥ a Corporation of N¢ Perse) 
ine an : - Delaware. pan} Ww r a rporation of w Jersey 
saan tt ae eg = oan he Sectors — 989,851—Type-Writing Machine. Theron L. Knapp, — Calculator. Lorenzo D. Roberts, Shawano 
many, New Yo : oe e i : . ° : a] 
a . . : . Woodstock, Ill., assignor to The Oliver Typewriter s 
RR 6 -Le » i le 8e ri ’ : ———— _ . 
seatieee — Leaf Holder. William Glenf Baldwin Company, Chicago, IIL, a corporation of Illinois. 990,797—Type-Writing Machine Walter E. Barnard 
oon 08. Per il Shar . Frederick A, Eastman 989,889—Type-Writing Machine. Harry M. Ashe and Hartford, Conn assignor to Underwood Typewriter 
R kf : , be mt suarpener — on — William D. Fricks, Atlanta, Ga., assignors, by mesne Company New York N Y a Corporation of New 
ockford. ’ ae s . "Te 4 , : , Jersey. 
: ieee —s oe . assignments, to Underwood Typewriter Co., New York, “s 
J a 4 "Shae er — = I egy i N. Y., a corporation of Delaware 995,442. Book Holder. Ernest G. Dunn, Chieag i 
" “e » . enor o r : 
aie Adding ‘Ma h ™ - my :. : ' D a it Mic! 9°9,909—Book Locking Device. Gus Larsen, Oak assignor to W. A. Marguerat and Nelson W. Mackey 
rou AC thine Company, Detroit, Mich., a , Chicago, II 
land, Cal. 
“tee, 130s oe tee x Tabs. Henry Phillip Ham 989,922—Type-Writing Machine. Louis Ney, Hart- 995,466. Time-Calculating Machine Homer K 
— e) s e ’ t s ° . ‘ vT 
, * Me , 7 “ yee Island, N Y ome en - ford, Conn., assignor to Underwood Typewriter Com- Jones, Memphis, Tenn 
, assigno o . - an | a maps P . 
Cush: , ay phowed ; M I sdustmeie Com rosin New pany, New York, N. Y., a corporation of New Jersey. _ 995,483. Type-Writing Machine. William J. Roche 
t ‘ e uf f | assigno Ini y rj r 
York, N. ¥ pupecniion of Wow — 990,112—Time Controlled Mechanism for Type-Writing COchranton, Pa., assignor to Union Typewriter Com 
wr ork g ; ) F ‘or atio ri ce y 
‘on 790 C . coo — ue . a re De - 1 H Layne or other Machines. Cornelius B. Corcoran, New York, I gyre th ” n 3 «3 , be apenas! oash of New York 
On 0 a am _ N. Y., assignor to Underwood Automatic Typewriter 995,501. Cash Register Be arl Trog, Bielefeld, Ger 
— ts > , 7 . > Pay Station Company, New York, N. Y., a corporation many, assignor to Anker-W wae Actiengeselischaft vor 
—_— —— —a . — ae Reynolds i ewe Cait _— Hengstenberg & Co., Bielefeld. Germany 
> > rc s “use ‘ * 5 Type ’riting achine , > aw . 
er aan. oe a an ick = poe ho: ‘Mattes 990,162—Word Registe: for Type-Writers. Samuel P 995,514 4 ryt Wi iting Ma _— ‘ lo B. Yaw, Ar 
T a = = — sa Patterson, Brookline, of three-fourths to Raymond A a" -— k& Linea 
exas. S ; any. lion, N. Y., a Corporation «f New York 
Blakemore, Boston, Mass pan; I 
5 re . ac erg, McClusky, N. D ’ , 5.515. Type-Writing Machine ‘Ho B ; , 
pee + mong SB —~ a x ~a ; . So AW ; 990,169—Type-Writing Machine Burnham C. Stick . 805,515 P Type-Writing Machine Clio B. Yaw A 
se > der. Je e A awso 2 J = eto aesigo - ty smingeto T wreltor . 
an e MOBE . » I en ~ ney, Elisabeth, N. J., assignor to Underwood Type lington, N. J assignor to Remington Typewriter Com 
» re signo o Slebe : sse . t on i ; vorati ew or} 
sneiteateten € anions = od ration ~ - ee writer Company, New York, N. Y., a corporation of  P#?¥, Tlion - : - a f et acoagg = New York 
} ce ! ompany, a corporation « Misso : 995,560 Calculating achine ‘rank {¢ Rinsche 
Delaware t 
3—P ‘ ri . Cc ing Matte oo = — ‘ : ouis o.. assig J rss ng aahine 
f ae ig tomy ~ yg ee ge te gore one 4 990,170—Type-Writing Machine. Burnham C. Stick St. Louis, M assignor to Universal Adding Machin 
» Me > Sayre, .. assigno ote ‘ - pa ‘o Y; ‘ auis ' ‘orporatio to ssour 
ou aa - 3 - B oe , 1k . “ af en ated ‘ ney, Elizabeth, N. J., assignor to Underwood Type Company, St. Loul Mo., a ( poration M ur 
~~ 3e8 s ake > o 905 B05 ‘ ors 21 i Ihert " 
peal el wa ‘ “ai Seotten : Williameport “Pe : , writer Company, New York, N. Y., a corporation of ie a m hn morandum Slip Clip Albert J Keck 
« eele ‘nkins, a § ° . St au inn 
Delaware 

* P ro Cc > *eterse englisl 5 > 995.66 Tyre "ritine achine ‘oorge re 
, ow Fountain Pen. nation Foetersen, English 990,174—Adding Machines. Charles Wales, Detroit, we = ' al Writing Machine George A. G 
ake, Ind, , & “ Sie , , . wood, Springfield, Mass., assignor to Remington Tyn« 

Mich., assignor to Burroughs Adding Machine Company - : ! 
989, OTR— Ses *ress tobe Ale or Stews Mus 2 - re oi rite omp: io r Py ‘orpors 1 r 
. 0, Mi * al a Ripe | Ripe al “ "ir - Detroit, Mich., a corporation of Michigan. writ r Company, Ilion, N. Y., a Corporation of New 
rego 3 en. as 0 0 - Ppende a 4 0 P rk 
- sae i. _ ae +. inopabten: of ~ ma . 990,211—Combined Desk Blotter Pad and Calendar —_ 
. . "¢ 0 « ) ‘ 905.752 ; pe ‘riting achine . . 
ee sees 8 , . Henry E. Richardson, New Orleans, La., assignor, by 995,752. Type-Writing Machine Clio B. Yaw, New 


York, N y assignor to Wyckoff, Seamans & Bens 


989,210—Bill File and Binder Andrew W. Ullom 
dict, Tlion, N. Y., a Corporation of New York 


mesne assignments, to A. E. Denman, Finchley, Eng 


Athens, Ohio, ‘ ae 
~ » : 990,223 —Type-W ‘r =6Attacl nt. ayto tro : 
989,222—Type-Writer. William G. Babcock, New Eype-Writer Moment, Layten Brown 995,753. Typewriting Machine. Clio B. Yav 
Youngstown, Ohio, assignor of one-half to Frank L in pewriting Ssacoin io B. Ya New 
York, N. Y¥.; Bertha C. Babcock, administratrix of said hme Oa = , ue F York. N. ¥Y assigno Wre Ses s - 
WIL G "RB heock. deceased, assigt - Zimmerman, Youngstown, Ohio. om, 5 assignor to yekoff, Seamans & Bens 
] *k, decease 8 » a Smit om ae , , on J a Corporation o r¢ o 
03 ; —a_e ee er ~ ae 990,238——-Combined Type-Writing and Adding Machine. dict, Ion, N. ¥.. Ms Corporation of New York 
assignments, of one-half to Union Typewriter Company Gustese ©. Benceer, Mew Yok. KY saahenew tx 996.009. Caleulating Machines Dorr I Felt. Ch 
Ilion, N. Y., a corporation of New York. . ; igs ~ - a ies : — eago, Ill 
: - “ sne assig ‘ rw Ce gz Mac e ‘ . ~ = 
989,230—Eraser Attachment for Type-Writing Ma Sakaaeen’ toe York . a ry wo aa —— 996,016. Type-Writer Ribbon Mechanisn Georg 
‘ ) 7 » ore t co Ore oO 
hing f ‘arter, O William J A Shere * aa A. Greenwood, Springfield, Mas 
chines. Louls A ( arter, akland, and illi um 990,240—Adding Device. Edward C. Dilworth, Pitts- _ Se nw prin fi ld, fa S 
Haldan, Berkeley, Cal., assignors of one-third to George cele, Pe 913,911 Credit-Cabinet Fredolf J Petersor Al 
BE. Allen, Mill Valley, Cal aan ‘ - . ; liance, Ohio 
a 990,276 Writing Ma 1e V f Ww as —- 
989,308—Type-Writing Machine. Herbert H. Steel NS, : a a , R ¥ - fachine William Lask 914,556 Index Lyman L. Dennick Los Angeles 
er ew ork ° 
“e N. Y. si ‘ > } *h Typewriter pa Mex. Cal 
eee SB, Cue te She Monae Zypowrit 990,288—Fountain Pen. George S. Parker, Janes at 
Company, Syracuse, N. Y., a corporation of New York ‘lle Wi 914,741 Caleulator Adolphus G. Meter. St. Louis 
ail : ' : ville Is Mo., assignor to Duplex Adding Machine Company, a 
9°9,309—Type-Writing Machine. Herbert H. Steel 990,306—Type-Writing Machine. Arthur W. Smith Cersoration of . 4 “ 
ype- : . orporation of Missouri 
Marcellus, N. Y., assignor to The Monarch Typewriter jersey City, N. J., assignor to Yost Writing Machine 914,781. I Leaf Bind Ch L. Baldauf 
. » Sees OT - a , a ae as Te , i , 914.7 pose-Les sinder iarles L saldau 
Company, Syracuse, N. Y., a corporation of New York, Company, Ilion, N. Y., a Corporation of New Yoerk West Hoboken, N. J essignor to Thomas Nelson & 
989,353—Adding and Listing Machine. Jobn P. Har 990,307—Type-Writing Machine. Herbert H. Steel Sons. New York, N. ¥.. a Corporation of New York 
rison, Jr., Detroit, Mich., assignor to Burroughs Marcellus, N. Y., assignor to The Monarch Typewriter 915.887 Index Reference-File Frank E Richard 
Adding Machine Company, Detroit, Mich., a corporation Company, Syracuse, N. \ a Corporation of New son, Cazenovia, N. Y. 
of Michigan. York 916,047. Ledger Frank H. Smith, Portland, Ore 
989,367—Calculating Machine. Max Klein and Emil 990,309-—Type-Writing Machine Burnham C. Stick _ 916 865 Ts Writing Machine Edw ird B. Hess W 
Andreas Seitter, Stuttgart, Germany ney, Elizabeth, N. J., assignor to Underwood Typ New York, N Y. assignor to Royal rypewrite r Com 
989,451—Pen-Nib Marvin Earl Turner, Lookout writer Company, New Yerk, N. Y., a Corporation of ane Bog a c o a boven: coaguagae ta a, ye ; N 
. Jia AOS ea inde aerik V heim 
Mountain, Tenn Delaware . ear s : 
’ 219_9 —_ , ’ Steuer, Plainfield, N. J.. assignor to The Baird Com Y 
989, 481—Double Penholder George Frederick \ ore “ ~-% — gag : wage - , women pany, Plainfield, N. J., a Corporation of New Jersey | 
Boesser, Kearny, N. J ao ‘” ‘ N. Y ae 2 - gee oa "Zech — 991,133. Loose-Leaf Binder. Clarence E. Canan ch 
on pany, ion i a orporation o ew or 
989.5.5—Pen-Handle and Attachment Therefor for Omaha, Neb M 
Erasing and Other Purposes. Edward J. Kehoe, Tumut 990.317—Power Drive for Adding Machines Jesse 991,753 Holder for Loose Leaves Arnold Scho M. 
G. Vineent, Detroit, Mich., assignor to Burroughs Add ber, Beloit, Wis 


New South Wales, Australia 








(95,816. 
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992.8%). Stand for Memorandum Pads and Calendars 
William M. Chamberlin, Jr.. Detroit, Mich 

993,813. Inkstand. Frank M. Ashley, New York, 
N. Y. 

995,764. Pencil-Sharpener. August Bertram, New 
York, N. Y. 

995,816. Full-Stroke Mechanism for Calculating Ma 
chines, Otto Thieme, St. Louis, Mo., assignor to 
Moon-Hopkins Billing Machine Company, St. Louis. 
Mo., a Corporation 
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Lundy 
Faifer, St 
Manufacturing Co., 


Note-Book. Walter J 

File-Binder. Anthony 
assignor to: Sieber & Trussell 
of Missouri. 


906,496 
998,963. 
Mo., 
a Corporation 


Louis, 


1,001,225. Self-Filler Fountain-Pen James Sinnott, 
Chatham, Ill. 

1,002,497. Fountain-Pen. James W Carlin, San 
dusky, Ohio. 

1,002,809. Type-Writing Machine. Benjamin P. For- 


tin and George H. Horton, Hartford, Conn., assignors 
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Underwood Typewriter Company, New York, N. Y., 
corporation. 


Type-Writing Machine. Serge Kanschine, 


1,003,361. 


ce, France, assignor of one-half to Emil Jellinek-Mer- 
les, Nice, France. 

1,003,326. Check-Book. Albert M. Broudy, Dysart, 
nn. 

1,008,791. Type-Writer Ribbon-Spool. Zae E. Prick- 


Chicago, Il. 
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Editorial 


S this number of Orrice APPLIANCES goes to press the Seventh Annual Con- 
vention of the National Association of Stationers and Manufacturers is in 
progress at Buffalo. The influence of much good work which has been done 

since the meeting last year will be manifested in the convention proceedings 

The National Association has accomplished great good in its life of seven 

THE STATIONERS years. Its elemental advantage has been to relegate to 

CONVENTION the dust bin of Time the Ishmeelitish spirit of the older 

day. This alone would make worth while the activities 
of the Association for the last seven years. 

But in doing that it has of necessity done more. It has put the business on 
a higher plane by making men in the business acquainted with each other. It has 
lead to the elimination of many abuses. It has inspired better business practices. 
It has induced its members to make a closer study of the methods under which their 
own business is conducted. It has enabled many men to put a stop to leaks in their 
profit. It has lead to a higher order of efficiency on the part of both principal and 
employee. It has lead to better arranged stores, better displayed goods and more 
attractive windows. 

All who have taken an active interest in association work testify 
which have accrued to them through this co-operation, this interchange of ideas. 
Above all of these material advantages in the conduct of business, however, stands 
out conspicuously that individual or personal advantage which members have had 
through association with their fellows in the same field of effort. Through this 
friendly intercourse have come associations and enduring friendships which make 
business and life worth while 


to 


benefits 


weeks away. Unless some unforeseen event should transpire in that time it is 

safe to predict that the forthcoming show will not only establish new records 

but will afford a new stimulus to the interest of exhibitors of office equipment. 
The show management is leaving nothing undone to make the forthcoming show 
THE ANNUAL a rival in spirit, attendance and results to the expositions 
BUSINESS SHOW 2% few years ago. It would seem at this time there is no 


doubt of their success. 
But few spaces remain unsold. 


P i AHE date of the Annual Business Show at Madison Square Garden is but two 


Manufacturers who contemplate representa- 
tion at this big annual market place should lose no time in communicating with the 
show management. 

We are not concerned financially in the success or failure of the Annual Busi- 
ness Show. We have stood steadfastly for the exposition because we believe in the 
show idea and because we believe that such an exposition should be held once a year 
in New York. We believe that the publicity value alone is a good return for the 
price of the space. It affords an opportunity for direct advertising. Aside from that, 
however, many manufacturers not only get business on the ground, but trace orders 
months afterward to the direct influence of the show. We are ourselves exhibitors. 
We believe that an unusual volume of business will result from the show this month, 
and that the success of the enterprise will establish its perpetuity. 


VERY stationer and every stationer’s salesmen who is interested in any way 

E in the subject of loose leaf devices should read Charles R. Fargo’s article in 

this number of Orrice AppLiaNnces. The article was written particularly for 

those houses “‘who do not have a special man to look after their loose leaf business,”’ 

and sets forth clearly what the salesman should know about loose leaf devices in 
order to handle them most satisfactorily. 

MR. FARGO’S LOOSE . Mr. Fargo has furnished this information in a most 
LEAF ARTICLE simple, happy way. He has divided the binders into their 
various classes and explained how they are used, by 

describing the system of business in which the various devices are employed. Not 
only has he classified the binders and shown how they are used, but he has explained 
how loose leaf sizes are evolved; how the various sheets of ledger and bond paper 
cut without waste to fit these sizes; how the gauges for ledgers and binders are 
arrived at, and why certain sizes of posts are used. 

We consider Mr. Fargo’s article at once the simplest and most comprehensive 
that has ever been written on this particular angle of the subject of loose leaf. It is 
not intended to go into the technical side of loose leaf accounting, but was prepared 
simply to afford dealers and salesmen elementary information on the subject of loose 
leaf devices. 

This article is the second of a series of twelve which Mr. Fargo will write for 
OrFricE APPLIANCES. 
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ECAUSE of the increasing sale of the flat top desk, somebody has riz to an- 


nounce ‘‘the passing of the roll top desk.’”” Somebody is mistaken. Our old 
friend, the roll top desk, has experienced no slump in popular esteem. 
Numerous factories throughout the country are turning them out in increasing num- 
bers. Some of these factories are working overtime. 
THE It is true that the flat top desk has grown much in favor and 
ROLL TOP its convenience justifies its position. The flat top desk with its 
DESK modern arrangement is a thing of excellence. It is in great favor 
with the man who has a well-developed bump of tidiness and orderliness. The man 
who uses the flat top carefully arranges his papers at night, puts them in their re- 
spective compartments and protects such matter as may be safely left on top with 
his paper weight. It is necessary, howeyer, to place some papers in the drawers lest 
they reach the consuming maw of the wastepaper basket or fall before the onrush of 
the janitor’s broom 
' Quite a number of flat top desks are used in combination with the roll top 
This combination is a delight. We know it from experience. 


Hail the flat top desk! We press his hand in greeting and welcome 

May he thrive and prosper. 

3ut the old roll top, great and good friend, with its numerous pigeonholes in 
direct range of vision and contents immediately under the thumb; with its exten- 
sive writing surface upon which may be piled mountains of papers, memoranda and 
what-not and which, when the day’s work is done, can be locked to safety by simply 
pulling down the cover. 

I love my flat top desk,—but Oh! you roll top. 


T is our intention to make the October number of OrricE APPLIANCES set a new 
high-water mark in the history of the publication. It will be the largest num- 
ber of the year, and unless our plans miscarry the largest in the history of the 

publication. The two leading stories will be a detailed account of the proceedings 
of the Stationers’ Convention at Buffalo, and a review of the Business Show 
THE NEXT NUMBER held at Madison Square Garden, New York. Each of 
OF these artciles will be illustrated with pictures taken by 

OFFICE APPLIANCES 4.6 artists. 

3eside these principal features, however, it will carry a number of special 
articles of unusual value to the trade. Articles in which the reader will find inspi- 
ration for making improvements in his business and increasing the efficiency of his 
sales staff 

Those of the trade who recall the special combination Stationers’ Convention 
and Business Show numbers of the past will appreciate that the publishers have set 
a task for themselves to make the November number better than those which have 
preceded them. 

Members of the trade desiring extra copies of this special number should send 
their order at least two weeks in advance. The demand invariably exceeds the 
supply 

HE advertisements in this month’s number of OrricE APPLIANCES constitute a 
market place for the stationer and office appliance dealer. In the advertising 
sections will be found the announcements of practically all of the standard 

devices and supplies as well as some new things introduced for the first time. Scat- 
tered throughout the reading pages will be found descriptions of a number of new 
small specialties which dealers can handle with profit 

The best recommendations which the magazine has 
drawn have been from those subscribers who comment upon 


READ THE 
ADVERTISEMENTS 


the value of its advertising pages as a source of supply. 

In reading the text pages of the magazine do not skip a single advertisement. 
It may represent an opportunity for you. 

ARDLY a week passes that subscribers in foreign countries do not enter 
complaint with OFFICE APPLIANCES regarding handling export mail 
and export shipments. 

A subscriber in India recently ordered’a sample the value of which was one 
dollar. Instead of shipping it by Parcel’s Post at a cost of 60c, it was sent by 
express and handled by five carriers accumulati 19 No criticism 
CARELESSNESS IN can be made against the dealer for declining to accept 1t 
FOREIGN BUSINESS. No letter of advice accompanied the parcel. 

In an interview with Mr. Siff of St. Petersburg which appears in this 
month’s magazine, Mr. Siff makes comment on the seeming lack of co-operation 
between the manufacturers in the United States and the dealers abroad 

The foreign field affords a wonderful opportunity for manufacturers of offic 
equipment and supplie A great demand already exists. The leading dealers in 
nearly everv market place of the world are seeking agencies. It is obvious, how- 
ever. that no satisfactory relations can be established unless attention is given 
the small details through which these relations are to be made. 


ng charges of $3.19 





* A. P. Little, the pioneer ribbon and carbon paper 
manufacturer, was born on a farm, and as a young 
man did farm work for his father. He went to col- 
lege, took his A. B. degree and studied law. Later he 
took up shorthand and without a teacher made himself 
so expert that for twenty-one years he was an official 
reporter for the supreme court of New York. He first 
made typewriter ribbons for his own use, because he 
wanted better ribbons than he was able to buy in the 
early days. 

. . . 

"A. McGrew, advertising manager of The Royal 
Typewriter Company, is class A as a locator of miss- 
ing persons. He recently found a long-lost brother of 
his wife in South Africa, where the young man is 
doing well. MeGrew is a hay fever victim. The other 
day Everly of Office Appliances remarked that there is 
more hay fever in the West than in the East. ‘‘Yes,’’ 
said MeGrew, as the tears rolled down his cheeks, 
“that’s because I have all the hay fever there is east of 
the Allegheny mountains.’’ 

* . . 


(Geo. A. Baldwin, President Rebuilt Typewriter 
Company, Chicago, finds time, despite his multitudinous 
duties to engage actively in municipal affairs in his 
home town of LaGrange, where he is best known as 
Alderman Baldwin, 

* . . 

{Mike Alexander of Alexander Brothers, San Fran 
cisco, is said never to forget a face and name. Those 
who try to catch him napping are usually given a warm 
grasp of the hand, a clear look in the eye, and then 
hear the familiar ‘‘Ah! I’ve got you.’’ 

7 7 . 

{lMenry Wise, who has contributed a number of in- 
teresting articles to Office Appliances on the subject 
of “International Languages and Idioms,”’ is connect- 
ed with the educational department of ‘the govern- 
ment in the Philippine Islands, 

* *¢ « 

{Charles N, Marquez of the Office Supply Co., Hono- 
lulu, Hawalian Islands is a native Hawaiian of sev- 
eral generations. Although a young man, Mr. Marquez 
has given good account of himself in the business 
world, 

. * 7 

{H. L, Bean, General Sales Manager of the Writer- 
press Company, is an accomplished singer, and in his 
early days toured the New England States in opera. 

7 . . 


"S. T. Russell, president of the Library Bureau, 
irries in his pocketbook a letter dated March 1, 
S73, from C. W. Seamans of the Remington Type- 
writer Company. A postscript to the letter reads as 
follows: “I will direct the envelope with a writing 
achine, or rather, a printing machine. It is called 

type-writer. I can run -’ This is all that 
mains of the postscript, as the balance was on a page 

ich has been destroyed. Mr. Russell is an Ilion 
oy and knew the Seamans well before the first type- 
writer was brought out. 

> * 7 





) 


‘ J. M. Kimball, manager of the International Type- 
wriver contests for this magazine, and who is proprietor 
business school in New York and associate editor 
the Phonographic World, is also a clever story 
riter 
* + ° 
‘ Griff Glover, vice-president and general manager of 
t Dalton Adding Machine Co., a genius for organ- 
ation, was, until a few years ago, engaged in the 
tice of law in St. Louis. 
o aa + 
" R. Edwin Joyce, American Multigraph sales manager 
t Washington, D. C., is an inimitable teller of southern 
ct stories 
> > o 
Frank M. Robinson, manager of the Kansas City 
siness Show, is a newspaper man and an active 


ian 


I 


* > a 
{ Ralph W. Crain, manager of the office appliance 
lepartment of the Frank G. Robins Co., Havana, 
Cuba, started his business career as a stenographer. 
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MOON-HOPKINS MACHINE FOR BANK WORK 


Moon-Hopkins Billing Machine 


Louis has adapted 


HE 
Company of St 
its very remarkable typewriter add 
ing machine to the work of banks, making 
it suitable for the 
recently been adopted by many of the lead 
ing banks of the country, whereby all banks 


new system which has 


are designated by number instead of by 
name. The machine on account of the tact 
that it is a typewriter and billing machine, 
as well as an adding machine, will, of 
course, write in the name of the bank 
which has not received a number Trans 


script letters showing tlhe 
amount of the checks 


printed with the adding 


mechanism and a descrip 
tion written with the type 
writer, is, it is claimed, an 
arrangement for 
contemplat« 


transcrip 


ideal 
banks 
writing 
letters by machine 

The method provided by 
the Moon-Hopkins ma 


which 
their 


chine is very fast. Wher 
the mnnmerical system 
has been adopted, it 1s 


necessary only to use thx 
numerals of the typewriter 
arranged in 
the 
ing machine keys that they 


which are so 


connection with add 


can be covered with one 
hand. The entire key 
board, it is said, covers 
only about 3x8 _ inches, 
thus enabling the operator 
to use the touch system. 

\ motor-driven machine 
of this character which 
can be operated at the 


rate of 130 strokes a 
automatic carriage 
the motor, a typewriter for 
writing names of banks the nu 
merical system is not used and the carrying 
of totals automatically to prove the work 
before running the proof sheets, are a few 
of the advantages claimed for the Moon 
Hopkins Billing Machine. 
General Features of the Moon-Hopkins Ma- 
chine. 
Many of the readers of the Office Appli- 
ances have already seen the work of the 
Moon-Hopkins Billing Machine, which cre- 


minute, an return con 


trolled by 
where 


at the last busi 


Che 


ated a great deal of interest 


ness show held in Chicago. 
combines in one structure 
equivalent of four distinct and separate add 
ing. machines, a subtracting device and 
means for doing multiplication and division 
by shorter methods, it is said, than those 
usually employed on adding machines 

The 
mounted upon a portable stand and is run 
without the pulling of handles or cranks. 
The keyboard is located at the front of the 


machine after the manner of a typewriter 


machine is electrically operated, 


HUB 4 
Tid] 


ij 
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MOON-HOPKINS BANK MACHINE. NO. 3. 


keyboard and controls every operation of 
the machine. It is stated that the operator 
may pass from the computing to the type- 
writing parts of the keyboard without any 
adjustments other than the tabulating to 
rightly position the platen. The machine 
will accommodate very wide or very nar- 
row paper and is a good manifolder. 

The addition is performed on the new 
Moon-Hopkins machine with great ease 
and speed. The keyboard controlling the 
adding mechanism is very simple, consist- 
ing of only 16 keys all told. 


machine 


a typewriter, the 


for } } 
perrormed Dy 


Mechanical 
ind short 


subtracting is 


method. Complements 


a new 
are not used. The operator simply presses 
a key, operates the machine and the work 
is done. Subtracting on the Moon-Hopkins 
billing machine requires no ment effort, 
it is said, as the work is as simple as addi 
t10n 
The machine also multiplies by a direct 
process. It requires no more time to mu 
tiply a number by the larger than by th 
smaller digits and in a series of multiplica 
tions or extensions it automatically tota 
izes the products iz 
set up a number t be 
multiplied — the perat 
has only press the red 


same as Io! 


digit keys the 


addition, to multiply that 


number he then success 
ively presses the black dig 
it keys automatically op 
erating the machine [t 
is a little uncanny to se 
a number multiplied on 
the Moon-Hopkins ma 
chine. All one sees is 
the pressure of several 
different keys, then hears 


the mechanism operating 


within the machine as it 


arries on the work auto 


idatically producing the 


orrect result in a few 
seconds of time 

All of these operations 
nay be performed inter 
changeably during the 


course of the work upon a 


given statement. Division 


is possible by short 


method on the Moon 


Hopkins machin It is 
done by the use of reciprocals. All figures 
in excess of the desired quotient after mul 


tiplication by eliminated in 
the Che 
decimating key, by the way, is a useful ad 


reciprocals are 
machine by a decimative key 
junct to the machine. In the use of deci 


mals it is sometimes necessary to eliminate 


the excess figures 


\s some indications of the wth of 
business of the Moon-Hopkins Billing 
Machine Co., it is interesting to note that 
they have just moved into a fine large and 
modernly equipped new factory in St. Louis 





know about business. 





business that good old saying is ‘‘bunk.”’ 


@ One of the favorite old sayings is: ‘‘What you don’t know doesn’t hurt you.” 
first rate to a smudge on the cheek or some fool piece of slander, but as regards your 
Nothing hurts you as much as what you don’t 


That applies 
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The Typewriter Dealer's 
Catechism 


What ts the best line of rebuilt typewriters on the market? 


RETYCO REBUILTS. 








They stay sold and bring new business. 





7? 





Is every R Rebuilt “as good as new’ 





Certainly; no machine is allowed to leave the factory until it comes up to the 
Retyco standard of rebuilt efficiency. 






Are the dealer's orders filled promptly ? 
The Rebuilt Typewriter Company carries a large stock of machines at all 
times. In most cases orders are shipped on the same day as received. 







Are the prices “right? ? 





The Rebuilt Typewriter Company's large organization and wide experience 
in rebuilding typewriters enable them to quote the lowest prices which are 
consistent with a high grade product. 









What ts the first step to bigger typewriter business ? 
Sending at once to George A. Baldwin, President of the Rebuilt Typewriter 
Company, 902 Plymouth Building, Chicago, Illinois, for catalogue of complete 
line and best dealer’s prices. A postal will start the ball a’rolling for you. 
Mail it at once and take advantage of the big fall business. 


_——REBUILTS 




















— OFFICE APPLIANCES 
The 
Only Machine 
et Adding Machine Gera 
by 
the machine that does things Touch M 
ADDING and 
LISTING. 
THE DALTON 
did it. MULTIPLICATION 
lime 128345 x 2425 "311236625. Computed and verified in 
37 Seconds 12463 x 1324+19876 x 124£+14864 x 2425=—77291832 
0 27-13/16 x 13-1/4—368.515625 
1328 75 
48 50 COTTON: List 10 bales, giving number and weight of each, total 
9 25 weight, and the amount at 14-1/8c. 
11 50 
12 00 GRAIN: 1421 bu. & 534 wheat at $1.12-1/2, $1599.61-1/2 
219 53 424004 oats at. 72-1/2c per bu. 2# 960.62-1/2 
280 29 
66 15 FERTILIZER: 23 sacks (2004) at $16.75 per ton, $38.52-1/2 
27 42 sacks (1004) at $17.35 per ton, $36.43-1/2 
89 7 
77 00 {BER 17365 ft. at $13.25. Wt. 22004 per 1000, Frt rate ? 
400 00 Amount $230.09, Freight $84.04. 
383 38 121 pieces 1" x 10"-16!' at $13.25, $21.37 
266 33 lengths 12! 14! 16! All 1-1/-' x 5" 
16 50 Pieces 394 648 575 11979 ft. 
500 00 
23 79 SUBTRACTION From $2143.54 subtract $987.65, $1155.89 
89 20 
17 75 VOICES & RIES: extension and verification. 
69 45 17 5/12 doz. at $14.50, - ~ ~ 302.54 
5 00 276 1/2 yds. calico at 3-1/8c - - 8.64 
255 25 Bbl. sugar, 3344 at 5- -3/8c - - 17.95 
2 50 23 1/2 doz. eggs at 25c & 17-1, [Of putter at 35c 
14 50 (One operation) Eggs, $5.87-1/2; Butter, $6.12-1/2 
10 26 
68 30 Lengths 13'-10" 14'-5" 16! 18'-7" 20'-2" at 2c 
6 Pieces 123 52 132 124 45 
740 2 Less 65-10. (7775 ft) $538.81 
69 91 
12 50 Give yds. running measure, of lineolium 2 yds. wide, to cover floor 
90 52 12'-10" x 8' 6", and amount at $1.50 per sq. yd. 
12 50 6.06 running yds. (6 yds 2-1/6"), Amt. $18.18 
1 00 
9 00 ‘ 28-7/8 days at $2.02-1/2 per day $58.47 
298 79 56 hrs. & 35 min. at 21-1/2c per hour 12.17 
80 64 _ 
100 00 $123.17, 3 mos. 21 days at 4-1/2% $1.71 
Hs 8 Door listed $12.00, Disc. 70-10-10% $2.92 
$135.00 less 70-10-10-5-2 1/2% $30.38-1/2 
37 long tons to short tons - 41.44 short tons 
35 short tons to long tons - 31.25 long tons 
724004 Pig Iron to long tons - 32.32 long tons 
741004 Sand to cu. yds. (2646) 28. ‘tu. yds. 
745004 Slag to cu. yds. (23007 32 yds. 


The Dalton 


a class by itself. 


is without doubs the simplest, fastest, most perfect, practical, durable 
and versatile adding and calculating machine ever invented. 
It performs all the work of any of the old style eighty-one key machines 


It is in 


with greater speed and ease and in addition thereto does many things that they cannot do. 


FACTORY AND MAIN OFFICE: 


DALTON ADDING MACHINE COMPANY _ POPLAR BLUFF, MISSOURI, U.S.A 








j 

Article III. 
[ Note It is requested that this article be not 

reprinted except by permission of the author. ] 
UMBER is general measure ot 
quantity. Since it forms the basis of 
ll metric systems, and constitutes the 
chief element in all commercial transactions, 
the sine gua non of an ideal number system 
is brez Not the sort of brevity which 1s 
attained by the use of abbreviations or arbi 
trary signs which introduces ambiguous or 
Ibscure elements, but rather a_ sort that 
stands in need of no such contrivances, and 
is exposed to the least possible chance of am 


biguitv or error 


Another requisite of an ideal number sys 
tem is that it be duodecimal, instead of deci 
mal All mathematicians are aware of this, 


but no one, so far as I know, has ever had 


the temerity to advocate its adoption, because 
of the general impression that such a thing is 
“humanly impossible But new needs, new 
developments, make things humanly possible 
that were quite the reverse before. Not until 
it is considered as a basis for an ideal metric 
system does duodecimal number system as 
sume such commanding importance as to res 
cue it from the realm of speculation, and bring 
I shall 


next article on 


it into the field of practical discussion. 

try to this clear in my 

the New Metric S\ stem 
Advancing 


children to read periods of six places 


make 


intelligence will render it as 
easy for 
as it has been in the past to master periods 
The larger groups will greatly 


of large 


of three places 
facilitate the rapid scanning num 
bers The 


tens and hundreds will be avoided, and series 


montonous recurrence of units, 


of long numbers can be read or otherwise 


dealt 
reiteration escaped 


with, and the weariness of so much 
Furthermore, the nomenclature of numerals 
s so cumbersome in most languages as to be 
handicap on rapid calculation. The 
should be able to keep pace with the 


arithmetical 


1 real 
tongue 
mind in silent or audible opera- 
and this is possible only when number 


reduced to a minimum of brevity 


tions, 
language is 
In the writing of numbers, the words ex- 
frequently required to be 
spelled out in deeds, 
notes, etc. It requires twenty letters, for in 
spell the hundred 
thousand, while in the system proposed it can 


be adequately and unequivocally spelled with 


pressing them are 
full, as in mortgages, 


stance, to number seven 


two 

[he adoption of the duodecimal system in 
volves the two additional 
characters to represent the numbers ten and 
| letter X quickly suggests itself 
nt the number ten, and the letter / 
is well adapted to represent eleven 
letters and figures do not look well 


employment of 


" The 
oO repres¢ 
1s Imost 


’ ° 
But since 


New Number System. By 


A NEW IDIOM 


Hi NR 


mixed together, the question occurs, why n 


represent the other nine digits by letters also, 
and dispense with figures entirely? Such a 
scheme is quite feasible. Using the six 


vowels to represent the orders of a period, and 


selecting the most appropriate consonants to 


represent digits, the new system may be ex 
hibited thus: 
Orders Values 
yaoeiu 0 
n l 
t 2 
d } 
t { 
V 5 
S H 
Z 7 
k 8 
g v 
K 10 
l 1] 
m 12 
lhe value of a letter is determined by its 


position, and its name by combining with its 
[Thus the number f¢v is read f 
twenty-five, but its 


same, 


order vowel 


vu, and means abs« 


lute value is not the unless we 


1 


treat twenty-five as a duodecimal numbet 
that is, as composed of two twelves and five 
units, instead of two tens and five units. As 


soon as the established order of the vowels 


is learned, there will be no difficulty in read 


ing numbers The cipher is used as with 
figures, to fill vacant places. Here are a few 


examples of literal numbers: 


ntv is read ne-ti-uvu, and means one hundred 


twenty-fic'c. 
nz is read vo-ni-su, and means five thou- 


sand seventeen 


sotok is read sa-te-ku, and means sixty thou 
sand two hundred eight 
gosoot is read gy-so-tu, and means nin 


hundred six thousand, two 


It usually requires vastly more letters to 
spell out numbers than it does to write them 
In the last example above, the 
this 


million can be ex 


with figures 


number is the same 3) method, al! 


round numbers under a 
pressed in words of two letters, as 
no is read ni, and means tcn 
doo is read do, and means three thousand 


s00000 is read sy, and means seven hundred 


thousand. 
As to 
provement. 
\s twelve, or a 


brevity, this scarcely admits of im 


dozen, is the basis of the 


system, m is used to represent a dozen, as x 
has long been used for ten in the decimal sys 
tem. It may also be expressed in the regul 


manner, as mi or no 


WISE, Davao, 





Moro, P. I. 


Six periods are provided, having the same 
orders in the aggregate as our 
present system. The names of the periods are 
formed by joining the basal letters, m, to the 
order vowels, successively, as follows: 
my ma mo me mi mu 

(00000,000000,000000,000000,000000,000000 

Each period is a duplication of the first, 
and we have only to add the name of a period 
to that of the number embraced within it. 
rhus, g,voosoo, kdovtn is read gu me, vy-se mi, 
ky-da-ve-ti-nu. In English it would read nine 
five hundred billions, six hundred 
millions, eight hundred thirty thousands, five 
hundred twenty-one! 

A saving of seventy-nine letters in a single 
number ! 

Reversing the order of letters in number 
we have a logical method of express- 
Thus— 


number of 


trillions, 


names 
ing a whole and its parts, or fractions. 
un means unit or whol. 

uf means half. 

ud means third. 

in means tenth, 

it means twentieth. 

en means hundredth. 

ct means two-hundredth. 

yn means hundred-thousandth. 

tu-ud means two-thirds. 

tv-en means twenty-five hundredths, 

si-et means sixty five-hundredths. 

Fractions may also be expressed thus: t/d, 
tv/noo, so/voo, The fractional forms are no 
longer than the integral forms, and are very 
easily distinguished from .them. 

In the pronunciation of names it should be 
remembered that y takes the long i sound, 
as in English, while the other vowels have 
continental values. The letter # takes the 
sound of th in thin. 

If this number system were used in teleg- 
raphy, it would save millions of dollars per 
annum, since a number of ten places as 
Sndtvgsztn, could be sent as one word. Num- 
bers are easily distinguished from other 
words, as no vowels are expressed. Criticisms 


invited. 





WILL ATTEND BUSINESS SHOW. 


R. Huppertsberg, Zurich, Switzerland, 
who handles the Victor Typewriter in that 
territory, will attend the New York Busi- 
Show. He will arrive about October 
22nd and will make his headquarters with 
the Victor Typewriter Company, 812 Green- 
wich St., New York. Mr. Huppertsberg is 
interested in all kinds of office appliances 
and equipment, especially new inventions, 
and will be glad to hear from manufacturers 
who wish to negotiate with him in regard to 

Switzerland agency. 


ness 








THE 


By “Li 


as to the 
advertisement 


NY suggestions prepara 
tion of a full 


are, to my mind, incomplete without 


page 


a reference to that seemingly flip 
pant but sound advice as to the prepara 
tion of a Welsh rarebit—first catch your 


rabbit. In other words, cultivate as closely 
as possible a knowledge of the subject, thx 
principal ingredients as it were of the ad 
you can about the 
That is the one 
points of any 
*h 


vertisement. Learn all 
advertised. 
talking 


and 


things to be 
way to get at the 
proposition. Much 
money can be saved by this method. 

For instance, not long ago a prospectiv« 
stated that he 


time often mu 


advertiser came to me and 


wanted me to assume charge of the advet 
article which he was about to 


tising of an 


put on the market Following the lines 


mapped out in the opening paragraph ot 
this article, I proceeded to 
information I could concerning his product 


It transpired that he had a high grade toilet 


acquire what 


which he proposed to sell to 


preparation 


members of the theatrical profession to 


whom such an article is a necessity. He 
proposed to reach them through the theat 
rical papers and was prepared to spend - 


considerable sum of money Now, purity 


cosmett 


is the most desirable asset in a 

and this man’s stuff was so pure you could 
eat it, so everything seemed smooth sail 
ing until he mentioned the price he pr 


posed to charge Right th 


there, so tar as 
was concerned, 


Ninety per 


theatrical business 


trumped his own ace cent 


theatrical people could not pay the pric 


he mentioned; another 5 per cent would 


and the remaining 5 per cent, the high sa 

aried stars, don’t bother about such things 
they pay others to k after them. TI 

situation was such, that, had he follow 


his original plan, he would have lost con 


siderable money, advertising would hav 


black eve 


and a really meritorious pré 


\ ld ve re ed a setb K Inciden 
illy we formed mpaign pers " 
ters to a selected st and he now has 
mos desirable cli tage 

[he foregoing digress s ide s 
iS means of furnishing a concret 
ample of knowing your subject befor 
ing a solitary word about it 

Learn about raw materials if it 1 mie 
chanical product; the process of manut 
ture the manufacturing cost; the peopl 
who are considered prospective purchaser 
Having assembled these facts, you proce 


to select a medium that you are reasonably 
certain will reach your particular class 


buyers with the least waste of circulatio: 


WIRE”’ 
Always remember that class circulation is 
infinitely -you 
can concentrate your fire. 

Now that you have decided what you can 
say, and where and when you will say it, 
the next step will be to adopt some means 
attention on your particular 


preferable to mere quantity 


of focussing 
announcement 

The heading 
tremely this 
study of newspaper headlines will educate 


display can be made ex 


valuable in connection. \ 


you along this line. Newspaper heads are 


written by specialists, men who have a 


natural or acquired faculty, condensing the 
gist of whole paragraphs into a few words 
You can’t 
sons from them 

Make 
general sense of your advertisement 
\lliteration’s Artful Aid” 
overwork it—it 


ro wrong by taking a few les 


expressive of the 
i Apt 


worked, 


your headline 


may be 
but don’t will make your 


heading appear strained and detract from 


its sincerity. 

[If the nature of your proposition permits 
illustration so much the better, but be car 
ful to illustration direct 


application to the points of 


make the have a 


your 


strong 


particular offering. A glance through the 


advertising pages of any newspaper or mag 


azine will reveal dozens of illustrations, 


many of them quite expensive, which do 


not contribute an iota to the selling powe1 


f the copy they are intended to strengthen 


[ have always contended that prop 
sition that was worthy of publicity at 
surely possessed some point that could be 


pictorially presented in a striking and forces 
[f you are doubtful of your ability 


way 
to do the subject justice in a pictorial way, 
get some one with experience to do it 
you Money spent for good work of this 
nd is a good investment As to the I 
1 llustration w take, it should b 
rned by the nature of the thing to be 
tised and he clientele Zz b 
sed 
Some practica nd dens¢ n 
tion along this line can be gained f1 
isal ¢ he Printing Ar in wv 
ut t business announcen ts 
t ling engravers type ul S 
n cturers and makers « rl 
vn pre ses tvpe settin I 1 S I 
Idition, there e sj vor} 
by many th gh g 
é 1s I ts r g tiie nt 
> f the pages ¢ eed “4h p n 
he purely mechanical features 


idvertised; others are 


pment of the ener: 


BLACKISTON, Pittsburg, Canton, New 


PREPARATION OF A FULL PAGE ADVERTISEMENT 


York. 


er’s and printer's art. It is a liber 
tion in appropriate display 

After you have formulated a met p 
ture of the general appearance oft 


vertisement prepare the copy 
definition of what 


If there is ever 


going to attempt a 
stitutes a good copy. 
a man who will evolve a definition of “‘g 


copy” which will be accepted as I by 
all advertising men, that man will n 1s 
suredly be hailed as an intellectual prodigy 

at least he will have accomplished the 


seemingly impossible. 


I will, however, suggest certain 
which my experience has shown be p 
ductive of good copy 

Don’t write from your own point 
Confine yourself to a description of those 


features your proposition whicl pros 


pective purchaser would naturally bs 
ested in. Keep your strongest tall 

well to the fore If the nature of the 
vertised | possibly permit it, offe: me 


inducement to the reader which w Y 


productive f a visit or a letter t 


your distributers. The inducement n ( 


the form sample, a souvenir, 


esting booklet, a thirty days’ fre 


An easily de tached coupon shor 
vided for this purpose. 
Don't attempt any flossy lang 


looked 


advertisement 


bal horticulture is not 


favor by re iders of 
| 


you have reduced your proposition 


and thoroughly covered the ground, ¢ 
] 


your copy once or twice and y 


variably find phrases and sentence ( 


; 


f improvement—many sentences 


with a meaning much different 
you int 1 

After making such revisions as 
essary e copy aside for a day 
long e1 ‘ tor it to “get cold” 
read it I rain It is extrer y 
that many provements will sug 
selves—ti ements wl 
your n C The Englis 
sufficret h in words to ext 
meaning vy, and a littl 
patie ( duce the proper S 

Ss Ss will ils clVve 

rd e y story t 

egres nt with 

I | St eature [ 

rt S sentation 
get a ne [t als icreas 

f white which is often 
helps t ittention am Qo 
type-c1 dvertising pages o1 
often 





Now as to type; let your primary concep- 
tion of type be that it was made to be read. 
Never use a type which cannot be read 
easily and naturally. Many advertisers, in 
an attempt to produce an “artistic” adver- 
tisement, use such a variety of ornamental 
type faces that it requires actual effort to 
read it. It is a safe wager that every reader 
of this paper has seen plenty of that sort of 
type selections. Unless you are reasonably 
familiar with type faces and sizes, don’t 
attempt to be specific in this direction be 
yond indicating the desired general appear- 
ance of the page and such items as you wish 
displayed 

However, I would advise every man en- 


gaged in the preparation of advertising mat- 


ter to make a thorough study of types and 
printing processes. Such knowledge is an 
immense help. Incidentally, printers don’t 
like a typographical ignoramus who tries to 


tell them their business and they have a | 


corresponding respect for the man who | 


knows the mechanical possibilities and lim- 
itations of the “art preservative.” 

As to border effects, that is a matter in 
which you must be guided by the general 
appearance and location of your ad. If you 
consider that a border will enhance the ap- 
pearance of the page, use one that will har- 
monize with the type and _ illustrations. 
Sometimes the use of striking border effects 
seems to be epidemic. Then avoid them— 
get away from the other fellows—be differ- 
ent. Often it is possible to arrange a plain 
rule border in such a way that the reader’s 
eye is unconsciously directed to that par- 
ticular portion of the advertisement which 
you wish to emphasize. Unless it produces 
this effect or gives the page a distinctive 
appearance avoid a border. 

The layout or draft of the advertisement 
should be so arranged that the compositor 
will have no chance to make a mistake as 
to what you want. Remember he is not a 
mind reader. If cuts are used, paste in an 
engraver’s proof in the exact place you want 
it to appear. If a proof is not handy, ink 
the cut on a stamp pad and make an im- 
pression of it in the proper place. Then 
indicate clearly where the display lines are 
to go and their approximate size. Next 
show the location of the matter in body or 
small type. If a border is to be used that 
requires setting up, mark on the layout 
what size and shape it is to be and where 
it is to go. Attention to these details will 
result in your receiving a proof that will be 
as acceptable as you could get unless you 
stood beside the compositor and gave him 
verbal instructions. 

There are numerous other methods of 
preparing an advertisement, but it can be 
safely stated that a page advertisement built 
up in the manner outlined here will produce 
inquiries. An intelligent follow-up of the 
inquiries will show profitable results and 
that is the first, last and only purpose of 
any advertisement. 


An old saying: “If your business isn’t 
worth advertising, advertise it for sale.’ 
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is —< 
The Strongest 
Link in the 


Merchandise 


Chain is 
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reflect their high individual properties. 
be no finer line anywhere. 


Inquire carefully into this. 





distinctive nature of our 


therefore, cannot be duplicated. 


specials, to meet amy emergency. 


your business—more profits. 


MITTAG & VOLGER, Inc. 


Sole Manufacturers of the Trade 








BRANCHES: 
NEW YORK, N. Y., 280 Broadway. 
CHICAGO, ILL., 200 Momroe St. 


LONDON, 7 and 8 Dyers Bldg., Hol- 
bern, E. C. 


AGENCIES: All Over the World. 








ISTINCTIVENESS 


which means individuality. The 


Typewriter Ribbons and Carbons 


There can 
Our proposition, 


We give you the best in quality the 


largest in variety, including many 


This means all your wants can be supplied by us. 
It means increasing 


Principal Office and Factory: PARK RIDGE, N. J., U.S. A. 
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Readers of Office Appliances are already 
acquainted with the Combination 
Letter Writing and Machine 
It was fully described in the Office Appli 
Since the publica 


Rogers 
Addressing 


ances about a year ago 
tion of the previous description, the com 
pany has made various improvements upon 
the original design, and has perfected the 
machine to a remarkable degree 

The size of the printing surface has been 
increased so that now it is possible to write 


upon a larger paper up to legal cap size if 
desired 
It will be recalled that the Rogers Com 


a type duplicator and 


bination Machine is 


THE 


addressing machine whose individual metal 
types are set up bya specially arranged type 
setter upon curved brass drums, grooved 
with great accuracy to 
The duplicator letter-printing device is so 
constructed that it prints in conjunction 
with the addressing device, changing the 
name and address upon each letter. This 
it does automatically and with perfect reg- 
ister and accuracy. The addressing plates 
are of metal with individual metal type to 
correspond to the type of the letter. Any 


type face desired can be obtained. 


receive the type. 





Machine 
Che com- 


The Combination 


turns out remarkably fine work 


new Rogers 
pany has equipped it with an improved and 
simplified paper feed and an easy and exact 
method of locating addresses or superscrip- 
ma- 


matter to be run through the 


And another feature is an automatic 


trons on 
chine 


device for raising the feed mechanism to 


give access to the entire mechanism when 


It 1s necessary, 


type drums in putting on a new letter or 


a continuation of the previous letter 


Frequently users of the Rogers Combina 


tion Machine desire to write circular letters 


which shall be more than one page in 


IMPROVED ROGERS ADDRESSER. 


which the name and 


need not 


letter on 
recipient 


length, or a 
address of the appear. 
In that event to shift the small lever throws 


the addressing mechanism out of commis- 


sion and enables the duplicator mechanism 
to proceed as before. When it is necessary 
to address the envelopes after the letters 
written, the duplicator drum is 


have been 


thrown out of commission and the address 
run through upon the addressing 
The 


recently 


plates are 
mechanism to address the envelopes. 


machine has also been equipped 


for instance, to change the 


with a new method of putting on the drum 
without the use of screws 

The Rogers Addresser Company s de 
vised a method of taking and correcting 
proofs letters or other matter b é 
transferring it to the duplicator drum. This 
is in effect a simple flat bed duplicator from 
which the type after correction is slipped 


into the duplicating drum line by line 

The 
hibit this machine at the 
New York, 


new machine, 


Rogers Addresser Company 
Business Show in 
where they expect to s 
which will create gré 

ld 


est in the office appliances fiel 


COMMERCIAL EDUCATOR WEDS. 
Charles Paterson, head of the Paterson 
Institute, 59 East Van 
go, was married on August 30 to Miss Gold 
Mrs. Harriett: 


Buren street, Chi 


en Pearl Stone, daughter of 


M. Stone of Chicago. They will be at home 
after Nov. 1 at 6104 Ellis avenue 

Mr. Paterson is one of the most s Ss 
ful commercial school men in Chicago. He 
is a teacher of rare ability, a leader and a 
man whose personality appears to all with 
whom he comes in contact He is a man 


of practical ideas and ideals and is a pio 
neer in the teaching of modern office wo 
having installed in his school a number o 
machines and devices 


up-te -date office 


students are carefully trained 
The bride was for several years Mr. Pat- 
+} 


whose _ us¢ 


erson’s chief assistant in the work ie 


school and by her unfailing tact, cheerful 
ness and sound judgment has endeared 
herself to 
during her connection with the 


Mr. and Mrs. Paterson are young peopl 


successive classes of students 


nstitute 


who have already accomplished an import 
ant work for the business community, and 
may look forward to many years of success 
and happiness. Office Appliances joins 


heartily in the chorus of congratulati 


and good wishes. 


OMAHA CONCERN WANTS) FULL 
LINE. 

Inspection & Suppl 

located at 584 

Brandeis Neb., have 

moved into their new store, which has bes 


The 


Company, Inc., 


Typewriter 
formerly 
building, Omaha, 


manner calculated to accon 
} 


business 


fitted up in a 
their 
Iowa and Nebraska agents for the 


modate rapidly increasing 
They are 
Fox typewriter. 

The company will handle a complete lin¢ 
of typewriter supplies and would like to 
manufacturers of 


note books, 


hear from typewriter 


per, erasers, pencils, copy hold 


ers, oil, cleaning brushes and other sup 


plies that are necessary to make up the en 


tire list 
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Perfect Team Work of 
Perfect Units—that is 
what Wins the Type- 
writer Game. The 


L. C Castel, & Bros. | Sr Z on | a)! in 
Typewriter Presesssiiie ; 


(Ball-Bearing, Long-Wearing) ((7mmas ee Sg f 


* 


ui 


























~ 


is arare and unusual combination | 
of mechanical features of superior 
excellence, each of which is designed, 


First—To do its individual work better than it could | 
be done in any other way. 


And, 

Second—To work so smoothly and accurately, in con- 
junction with all others, that the completed result is 
just as perfect as the work of any individual part. 


That is what maKes a good-working typewriter—it is what justi- 
fies the overwhelming verdict of 150, 000 users in approval of the 


L. C. Smith & Bros. Typewriter—it is why this typewriter does 
all kinds of work superlatively well without attachments and 


gives no disappointing results. / 
Send for free descriptive matter today. 6) 


Branchesin all LC, SMITH & BROS. TYPEWRITER CO. fissé ts for Domestic ond Farin () 





large cities 















Crown, Globe, Pioneer 
CARBON PAPER 


Represent the finest in carbon paper manufacture 
made in various weights for all uses. 

In eetities to this regular line, we also make special 
billing carbons, copying carbons, pen and pencil 
carl bons, etc. 

Dealers who want a high grade carbon paper are 
invited to write at once for our special trade dis- 
count and selling proposition. 

We have the opportunity fora man who can pro- 
duce the business. Write at once. 






Crown, Globe, Pioneer 


TYPEWRITER RIBBONS 


Are three standard brands which have an enviable 
reputation among typewriter users for their clear 
impressions and strength of color and fabric. 

We have had a wide experience in the manufacture 
of typewriter ribbons and guarantee satisfaction. 
Dealers are invited to write for our beautiful com- 
bined sample book and catalogue, illustrating our 
complete line. 

There is money in these goods for you. Write 
today. 


Crown Ribbon & Carbon Mfg. Co., 
ROCHESTER, N. Y. 













Crown Ribbon & Carbon Mfg. Co., 
ROCHESTER, N. Y. 
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Ribbon Department 





Our ribbon department is growing steadily; 
more and more dealers are finding that our 
Ribbons are “trouble savers.’"’ They are 
always packed right and they run a little 
more uniform than is usual, and those are 


two points that count. 


Every order is filled promptly, no errors in 
making boxes, spools to fit the several type- 


‘ writing machines. 


Every ribbon is made to be used on a par- 
ticular machine, a ribbon that suits one 
make may be and often is unsuitable for 


another. 


We make every kind of ribbon. 





MANIFOLD SUPPLIES CO. 


A. L. FOSTER, President O. G. DITMARS, Vice-Pres. 


188 Third Avenue, BROOKLYN, N. Y., U. S. 








“SUPERIOR” CATALOGUE. 

The Superior Type Company, 22-40 S. 
Clinton St., Chicago, is one of the largest 
concerns in the country manufacturing and 
marketing numbering machines, rubber 
type and stamps, time stamps, self-inking 
pads, ribbon ticket daters, ribbon for metal 
wheel daters, stamp racks, and all other 


| articles which comprise a complete line 


of stamp shelf goods and accessories. The 
company has not only a large manufactur 
ing plant of its own, but it is the western 
selling agent for Hill-Independent Mfg. 
Co., B. G. Volger Mfg. Co., Superb Stamp 
Pad Co., Hamilton Mfg. Co., Sigwalt Mfg 
Co., so that all goods which the Superior 
[ype Company handle are either of their 
own manufacture or at the lowest manufac 
turers’ prices. The company’s business 
slogan is, “quality-service-courtesy.” This 
concern’s business was founded | 


y bk. 
Scotford, president of the company, about 


| 20 years ago. Mr. Scotford has been in 


the type, stamp and stamp supply business 
for 35 years, and is one of the best equipped 
men technically in his line in the country. 
He has developed many new ideas for de 
vices which have helped very materially to 
put the Superior Type Company in the 
commanding position which it holds in the 
trade. This company is making a special 
bid for the trade of stationers and office 
supply dealers, offering them goods of the 
highest quality at the right prices 


Louis F. Nonnast, manufacturer of of- 
fice and directors’ tables, 935 to 1025 N 
Halsted St., Chicago, has issued a handsome 
new catalogue. It shows an interesting variety 
of office tables which the concern makes 
in either quartered oak or mahogany, and 
some in imitation mahogany. The Non- 
nast concern is one of the largest table 
manufacturers in the country. It is now 
pushing its line of office and directors’ 
tables with special vigor. These tables are 
of the latest and most attractive designs, 
and the prices are stated to be the lowest 
possible for the quality of the goods. Deal- 
ers are invited to drop a postal to Louis F. 
Nonnast at the above address for the cata- 
logue 


NOVEL SOUVENIR. 

The latest thing in souvenirs made its 
appearance recently, at the Municipal Con- 
gress being held at the Chicago Coliseum, 
rf 
every kind, sort and description, for the bet- 


where there are displayed appliances 


tering of conditions of municipalities 

Among the exhibits is a_ dictaphone—a 
machine to which one may dictate his cor- 
respondence instead of to a stenographer 
and the matter thus dictated is later tran- 
scribed by the young typewriter lady 

One man who was invited to make a 
record of his own voice facetiously re- 
marked that he guessed that he had better 
make his will “before talking into that in- 
fernal machine”; the young man who was 
demonstrating it said: “Why not make 





and have a record of it in your 


your will 


own voice?” The man thereupon dictated 
his will to the machine. Two witnesses put 
their voices on the record; the entire mat- 
ter was transcribed on the’ typewriter, 


signed by the party and also the witnesses; 
waxlike record and typewritten 
and given to 


then the 


transcription were sealed up 


the man for a souvenir 
It was not news of this 


dicta 


long before the 
about and the 
of people in front of 


novel souvenir got 
phone man had a crowd 
a chance to make their 


his display, waiting for 


wills. 





AUGUST ANOTHER RECORD BREAK- | 


ING MONTH FOR THE REM- 
INGTON. 
To date, 1911 has been an unbroken string 
of record-breaking months for the Reming- 
When the fig 


they re 


ton Typewriter organization. 
\ugust 
a state of : 
features of the 


ures for were compiled 
vealed 
most impressive whole rec 
ord-breaking year. 

typewriter man knows, August 
lightest month of the year 
gton business for Au- 


break 


As every 
is always the 
In this respect Remin 
followed precedent and, while 
August records, 
However, there 


gust 
ing all Remington 
lightest month of the 


was the 
year. 
Remington sales for 
this August greater than 
the sales made during any month of last 
year—and 1910 was a big Remington year, 


too. 


These 
materially 


is more to tell. 
were 


RONEO COMPANY GETS OUT A | 


NEW PENCIL SHARPENER. 


Model D Roneo Pencil Sharpener is a 
new wrinkle of the well known Rone: 
product Outwardly it is the same as the 
regular pencil sharpener of the Roneo 


1 mechanism provides 
as that which is 


brand, but the inter 


a point on the pencil such 


desired by architects, draftsmen and engi 


neers; namely, a point on which 
considerable lead exposed. 


The machine, it is said, has been ap 


proved by many leading artists and ma 
chinery houses, such as Keuffel & Esser, 
Woodsworth & Holland and others. 

The retail price of the machine is $8, o1 
50 cents more than the price of the regular 
machine 


MR. STOTT OF AUSTRALIA COMING 
TO NEW YORK. 


Mr. Sydney Stott, senior partner of thi 
firn Stott & Hoar Melbourne and Ad 
laid nd ) the hrm ot Stott & Under 
Ww Sydney Brisbane, the sole in 
p \ustralia and New Zealand 
the Underwood Typewriter, will be in N« 
Yo () bet 

Mr. Stott is one the pioneers in 
tvpe field. | begun his exp 
en n [S85 at 28 3 s ot age 

Mr. St will make his headquarters with 
the Unde od ( ny in New York and 
Ww b sed t ¢ r propositions 
exclusive agencies of office furniture in Aus 


tralia and New Zealand 


iffairs which is one of the | 


there is | 
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A. L. FOSTER, President 


188 Third Avenue, BROOKLYN, N. Y., U. S. 
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Boosting Hot Air 


When a salesman calls and tells us that he 
can help us to get more business we are 
know how. There are three 
equal goods, cheaper—better 
ideas. If he proceeds to 
one of these we are interested 
buy, but on the other hand we 
respectfully decline to boost hot air be- 
cause we have not built up our business by 
buying or selling that article. We are pre- 
can really help 
you to get more business. We do not 
believe in making goods cheaper and poorer, 
because the records will not be permanent 
and there is no goodwill behind the sale, but 
when it is a question of first class goods we 
can prove; so also when it comes to giving 
you exactly what you want and when and 


anxious to 
ways to help, 
goods — new 
prove any 
and we will 


pared to show you that we 


how. 

Another do not compete with 
we do not directly or indirectly go to 
your trade. We are the largest manufact- 
urers of Carbon Paper in the world. 


point—we 


you 


MANIFOLD SUPPLIES CO. 


0. G. DITMARS, Vice-Pres, 


Wiel] 
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NEE EIEIO IE REE EE INTERESTING EXHIBITION AT CHI- 
Y CAGO COLISEUM. 

Ys At the Municipal Show, or, properly 
% speaking, “The International Municipal 
~ Exposition,” held at the Coliseum, Chicago, 
% September 18 to 30 inclusive, a number of 
vs leading office appliances manufacturers 
~ R were represented, besides a large number 
% R of concerns which manufacture goods and 
¥ appliances for the special use of cities, such 
v R as street lighting concerns, manufacturers 
s¢ ia of police and fire motor cars, fire engines, 
v5 NORTH 03 fire extinguishers and a large variety of 
% 4) other modern devices. The Chicago Health 
NY ih Department had a most interesting display, 
y 0} showing the most recent developments in 
% 5Q public hygiene and sanitation. Other cities 
4 ih were well represented with interesting ex 
Yi AS | hibits 

% The Acorn Brass Manufacturing Com- 
N4 pany of Aurora, IIl., displayed all three 
% series of their “Thexton” envelope sealers, 
% which were described and illustrated in the 
: WEST EAST September issue of Office Appliances. The 
\ exhibit also included a novel and useful sys- 
“ tem of street lighting, manufactured by the 
y A Acorn Brass Manufacturing Company R 
Y ‘a TI. Grady was in charge of the exhibit 

Y [The Addressograph Company of Chicago 
y exhibited an interesting variety of machines, 
yi 1911 MODEL—No. 12 including the regular Addressograph, the 
“ new Automatic Envelope Feed Addresso- 
uy graph, the Graphotype, for embossing 
4 names and addresses on metal plates, and 
‘ SOUTH the new Addressograph “C,” which is built 
uy especially for handling a large variety of 
% work and which is described on another 
% page. 

- The exhibit was in charge of ( D 
% * Worthington, R. D. Cook, R. K. Durling, 
% Albert White, Frank Jordan and O. G. Lin 
ty ammon ypewrl er demann, with a staff of demonstrators 

% The Burroughs Adding Machine Com 
% pany showed a numerous and interesting 
N4 line of Burroughs machines, including the 
% big 17-bank machine, a new non-listing cal- 
% Pp ] ] T ° culating machine and a very interesting sub 
NY The Only oO yg ot ypewriter tracting machine, which does either addi- 
% tion or subtraction directly at the will of 
R» the operator. The Pike Model machine 
N4 was also shown. Those in charge of the 
exhibit were Ward Gavett, now assistant 
y OVER 35 LANGUAGES advertising manager of the Burroughs Add- 
4 ing Machine Company; Mortimer P. Bur 
% O N O N E M AC HIN E roughs, son of the late William Seward Bur 
ui roughs, inventor of the Burroughs Adding 
4 Machine, and J. F. Gillen, manager of the 
% ia Chicago office, assisted by members of the 
y : Chicago sales force. 

vu The Chicago Shipping and Receipt Book 
. Company had a most interesting showing 
yy : R of De Luxe loose leaf goods, on which the 
v ih company is making such a remarkable sales 
NY THE HAMMOND TYPEWRITER CO. ¥ | record. A feature of this display was a 
% side-indexed De Luxe record book suitable 
. 69th to 70th Streets and East River for conperatrens, counties, saan men 
Ys etc., where it is necessary to record thou 
y N Y k U S A sands of names. The method is alphabeti- 
v cw ork, a “ cal and is susceptible of any degree of sub- 
NY division and expansion, making it a matter 
‘s of moments instead of hours to locate any 
DS 22 nD DD ee DDD PDD DDD DLL DALE name, and other information, for instance, 








of a grantor or grantee, no matter when the 
deed was recorded if the name is in the 
book. The book is strongly built and the 
index tabs are firmly secured to the sheets, 
which are so cut that the hard, white com 
position tabs become practically a part of 
the sheets. 

F. G. Ellsworth of Osage, Iowa, a C. S 
& R. B. Company representative was in 
charge of the booths most of the time 
President R. B. Wilson himself attended the 
show occasionally and assisted in the work 

The Columbia Phonograph Company of 
New York and Chicago exhibited a number 
of its well known dictation and transcribing 
machines, and gave away sample records to 
visitors of their own voices made on the 
spot. 

Messrs. W. W. and E. A. Parsons of the 
Chicago office were in charge. 

The Dalton Adding Machire Company of 
Poplar Bluff, Mo., was represented by 
James I. Currie, manager of the Chicag« 
oftice; Huntington Smith of the home office; 
Wilbur Robinson, the expert Dalton opera 
tor: P. N. Sea, George Barrett, H. J. Deist, 
Benjamin Deland and Messrs. Buchanan 
and Walker. 

Several different models of the Dalton 
adding machine were shown, all from the 
regular line, and daily and evening demon 
strations of speed work were made by Mr 
Robinson. 

The Egry Register Company of Dayton, 
O., makers of autographic registers, showed 
ten different models of their machines, out 
of the fifty different designs the company 
manufactures. The company also showed 
the Dayton voting machine, which exhibit 
was under the special charge of Leopold 
Rauh, president of the Egry Register Com- 
pany, and president of the Chamber of 
Commerce of Dayton, O. The register ex- 
hibit was in charge of M. A. Summy, Chi- 
cago representative of the Egry Register 
Company, and John Moore, special repre- 
sentative. 

The Monarch Typewriter Company had a 
very interesting display of the various Mon- 
arch machines for office and billing work. 
The exhibit was under the direction of L. 
B. Wyckoff, manager of the Chicago office, 
and L. Y. Hagen, assisted by members of 
the Chicago sales force. Miss Harrington 
demonstrated speed work on the Monarch 
machine, writing 210 words of memorized 
matter in one minute, and 200 words in one 
minute blindfolded. The display of ma- 
chines was instructive, including Monarch 
way billing machines, the Monarch Con- 
densed Biller, retail bill and charge machine 
statement machine, unit order machine, reg- 
ular billing machine with decimal tabulator 
and the regular Monarch correspondence 
machine \ feature of the display was a 
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Twelve Years of 
Protectograph History 


“‘The-Machine-that-Todd-Built” has now been on the market for 
12 years, has protected the biggest bank accounts in the world dur- 
ing that time, and is today the only form of protection that has 
never been successfully altered. 

It has displaced the old-fashioned forms of check protecting 
levices. More Protectographs have been sold than of all other kinds 
f check protectors put together—105,000 Protectographs in use at 
this date. 

105,000 satisfied users of the Protectograph, because we take 
care of every customer, and will not have a dissatisfied user. 105,000 
d firms and financial institutions endorse the Protectograph to 
their friends. No wonder we sell nine-tenths of all the check protectors that are sold today. 

This is the Limiting Line of the Protectograph. 


NOT OVER THIRTY DOLLARS $30$ 


Do You Want a Sample Machine for Stock? 


G. W. TODD & CO., Sole!Mfrs., Rochester, N. Y. 














The Multicolor Press 


It is the only machine on the market that will produce 
j complete personal typewritten letters in three different colors at one opera- 























tion. 

It does this by printing the letterhead like a printer prints it, it type- 
writes the body of the letter with typewriter type and thru.a typewriter 
ribbon, and it signs your name like you do it with your fountain pen. 





Besides doing this kind of work, it will do all classes of commercial 
printing. 

It is the most practical office printing press on the market. 

It was built to do both duplicating and printing. It does not take up 
much room and any office boy or girl of average intelligence can run it after 
they receive our instructions. 


Multicolor Press Company 


Factory and General Offices, Fresno, Cal. 








Eastern Sales Division Central Sales Division Western Sales Division 
12 W. 3ist Street Plymouth Bldg. 366 Market Street 
New York Chicago, Ill. San Francisco, Cal. 














'| Broome’s F olding 
Typewriter Table 


Made of oak. Golden or Mission finish. Com- 
plete with drawer and slide. $25.00 per dozen. 
1 dozen to crate. =a inches, 26 inches 








A MONEY MAKER FOR DEALERS 
Write for our inter ting proposition 


THE BROOME MFG. CO. 


PERU, INDIANA . 




















If ever there was a necessity it’s the Noiseless Typewriter. 


Adv. 
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$ 3 we 5 O 
exhibit was in charge of Ralph E. Stevens 


Over the Rough Price 
and S. H. Farnham of New York and H. 


F u ] ] y R e p al r e d M A . H | N E S | M. Mikkelsen of the Chicago office. Aside 


from the regular Model 10 Remingtons, sev- 


| gold-plated Monarch machine, loaned by 
the Philadelphia office. This is the first 
Monarch sold in that city. It was after- 
ward traded out for a later model and gold- 
plated at the factory for the Philadelphia 








oftice. 


The Remington Typewriter Company’s 





Each — is ves = a oy platen. It is completely repaired, | eral other very interesting epecial Remine- 
: RSINS CPANCG, TO-8 _ , re-striped, and re-varnished. tons were shown, including, as perhaps the 
You can’t gett AS GOOD a job anywhere else on earth for the money. most unique of all, the new Remington di 





vided cylinder tally-roll machine for keep- 


SEND FOR PRICE LIST OR GIVE US A TRIAL ORDER AT ONCE ing duplicates of tally roll figures, checks 
AMERICAN TYPEWRITER EXCHANGE, 143 No. Dearborn St., Chicago etc., etc. This machine is equipped with the 


Wahl adding attachment and a special paper 
feed roll and carbon paper device above the 
right hand section of the platen. This part 
of the platen may be thrown out of com 

STOW & DAVIS mission when not wanted and touching a 
tightening knob brings it back again into 
e use when duplicate slips of totals or figures 
Office Tables are required. This machine is now exten- 


sively used by such concerns as the West- 





























inghouse Company, Strawbridge & Clothier, 
the Horn Dry Goods Company and others 


offer you, from regular stock, what = ; “te 
. [The Smith Premier Typewriter Company 


you can procure from no other single 
manufacturer — a complete and varied 
line of office tables and suites, from 
hand carved mahogany for banks and 
directors’ rooms, down to the unpre- 
tentious plain oak of the average 
business office. This policy enables 
Stow & Davis dealers to buy their 
complete stock from the one maker, 
eliminating much clerical work, and 
delay in receiving ordered goods. 


had an interesting display of their most re- 
cent models. This included the regular No 
10 machines, and seven different widths of 


carriages for all manner of billing and ac- 
counting work. A Model 10F machine was 
shown with a carriage thirty inches wide, 
having a writing line of twenty-seven inch- 
es. The exhibit was in charge of W. G. 
Lenderson, manager of the Chicago office; 
D. D. Guilfoil and Messrs. Hardkoff and 
Denman 


As lor quality of workmanship — it is The International Municipal Congress 

’ Grand Rapids’ finest, trade-marked and and Exposition was more imposing in name 

bearing our full guarantee. If you have and in real interest than in attendance. It 

not seen it, our graphically illustrated was a good show, with many exhibits that 

catalog will be a revelation of office would have interested nearly everybody, 

table efficiency to you. Sent for the and deserved a much better attendance and 

asking. Address more newspaper publicity than it received 

STOW A DAVIS FIVE REMINGTONS ACCOMPANY 
PRESIDENT TAFT. 

Furniture Company From the }oston branch of the Reming- 

ton Typewriter Company we learn that on 

Grand Rapids, Michigan the present tour of President Taft through 














the West and South five Remington type- 
writers accompany the presidential train 








One of these Remingtons is for the use of 


Sees 20€ Pencil Sharpener | |: 2:::iser’s private secretary and tne 


Special other four are for the use of reporte 
Equal to any Machine Costing Several Dollars. Quick, The foregoing reminds us that Mr. Taft 
Neat and Sensible. Works Like a Plane. Stops Cutting is not the only President to whom the Rem- 
When Pencil Is Sharpened. Has a Round Adjustable Blade, eaten hes cendered vallant servic: Mr 
ground all around to a razor edge. The Blade can be removed Se SO : 
> lace ; ‘ h dull all Taft’s predecessor in office was another 
and sharpened or replaced with a new one when dull a ; : . 
around. Can be operated on desk or table or held in hand. friend of the Remington. Colonel Roose- 
Can be carried in the pocket. Best of material and workman- velt has been served by Remingtons ever 
me Coreneet. Every Sharpener tested and guaranteed to since he made his first national campaign 
basset ~~ : Tr : . for the vice presidency. This service con 
SPECIAL OFFER—FOR A LIMITED TIME, we will od 7 Meg cae 
send You Sample and two extra blades for 25c, one dozen tinued throughout his term in the W hite 
Sharpeners and one dozen extra blades for $1.50 Postpaid. House and has been resumed since his re- 
Side Line Salesmen and Agents Wanted Everywhere. turn to America from Africa 





We have other articles that you can sell. hae 


ARNE MFG. Cco., Pupgntess ond Sale Racine, Wis. A good guess is better than a bad calcu- 


lation 




















THE KANSAS CITY BUSINESS SHOW. 


November 20 to 25 inclusive is the date 
of the Kansas City Business Show, which 
Frank M. Robinson is managing. The show 
will be held in the big convention hall and 
an attractive program of “days” has been 
arranged 

Monday, Nov. 20, will be “Greater Kan 
sas City Day,” when Mayors Brown and 
Porter, mayors respectively of Kansas 
City, Mo., and Kansas City, Kan., will pre 


side as hosts. On Tuesday it will be “Ex 
hibitors’ Day,” when the trade publications 
will preside as hosts. “Kansas Day” will 


be on Wednesday under the patronage of 
Governor W. R. Stubbs. Thursday will be 
“Business Men’s Day,’ when the Commer 
cial Club will entertain. Governor Herbert 
Hadley will have charge of the festivities 
on Friday in celebration of “Missouri” day 
Saturday will be “Students’” day, the com 
mon and high schools being hosts. 

“Students’” day is a new stunt, and was 
brought about with the idea that the stu 
dent ‘of today is the user and the buyer of 
tomorrow 

Among the principal firms. who have 
contracted for space are the Addressograph 
Company, Columbia Phonograph Company, 
3urroughs Adding Machine Company, Se 
curity Sales Company, Missouri & Kansas 
Telephone Company, F. B. Burnap Station 
ery Company, who bring in the Globe-Wer 
nicke lines, the goods of the Jones Im- 
proved Loose Leaf Company, and others; 
the Kansas City Stationery Company, Cap- 
per Engraving Company, Camergraph 
Company and a number of other locai con 
cerns 
ALTERATIONS AT THE WM. MANN 

COMPANY. 

In keeping with their policy of advance 
ment, the Wm. Mann Company of Philadel 
phia have completely refitted and remod- 
eied their general offices at 529 Market 
street, and today it is as fine an example 
of the modern office as may be seen. The 
natural oak finish has been followed out 
both in partitions and desk equipment 
Each department is separated from the one 
next to it by partitions about five feet high, 
giving privacy and insuring the keeping in 
tact of each department, yet in no way 
interfering with either light or ventilation 
All wiring for light, telephone service or 
other purposes is beneath the floor. There 
is nothing to mar the view or to interfere 
with modern ideas on sanitary construction 
Considerable floor space was added by the 
removal of stock formerly carried on th¢ 
floor to other quarters and former conges 
tion relieved 

From the office of President Prizer at the 
front of the building through the office of 
the treasurer and then the accounting, cost, 
order, estimating, stenographic and adver 
tising departments, one is impressed with 
the fact that something worth while has 
been done and another step forward made 
in the largest stationery house in Phila 
delphia, 





| 
| 
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A book for the President 


for Directors 
Managers 
Executives— 


not necessarily the 
men who have the 
“say-so,” but men 
whose judgment 
weighs 





It’s a good job well done, this book. And while 
frankly advocating the use of the Edison Business 
Phonograph for dictation and transcription of 
business correspondence, it is none the less inter- 
esting on that account, but rather more so, for the 


Edison Business Phonograph 


is, without doubt, the one business ap- Whether your office is small or large you 
pliance today that will actually lift out need the Edison Business Phonograph— 
a large percentage of your office operat- but you need this book first, to know 
ing expense—not merely trim x how badly you need it. We want 


this book to reach the men 
who ought to see it—there- 
fore, in writing for it, we ask 
you to use your business letter 
head, and, in signing, to please 
name the office you hold in 
the firm. 


a trifling fraction off the edge 
of your expense. The Edison 
Business Phonograph is the 
backbone of the fast mail sys- 
tem in the best equipped offices 
of every size and character 





today. 


TO DEALERS AND SALESMEN 


The Edison Business Phonograph is the biggest thing in business appliances 
today. Offices large and small in all parts of the country are your eld. If 
the one big opportunity never knocked on your door before, here it is. 
There are still openings to be had with dealers handling the Edison Busi- 
ness Phonograph, or we offer efficient co-operation to men with small cap- 
ital and full confidence in this big money making proposition and who want 
to take advantage of this opportunity to start in business for themselves. 


THOMAS A. EDISON, Inc., 205 Lakeside Avenue, Orange, N. J. 























oo 























Five Machines 
Combined in One 
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A wonderful Machine 
Which Possesses More 
than Human Accur- 
acy —Infallible in 
Results, Incapable of 
Error, Because Mathe- 
matically Exact—The 
Greatest Aid To The 
Banking Business 
Ever Invented. 


he Meilicke Calculator 


Calculates Interest, Computes Time, Shows Maturity 


Dates and Holidays and 


This truly remarkable machine must be 
classed with the typewriter in the valuable 
service it renders, but it differs from the 
typewriter in the fact that the Meilicke 
Calculator is without competition. It is 
the only machine that does thoroughly the 
work that no other device even attempts 
to do. 

The Meilicke Calculator gives the 
answer to four separate problems at one 
Operation and combines within its own 
mechanism the work of five distinct ma- 


chines. It is of incalculable value to 
Banks, Loan and Insurance Companies, 
Lumber Companies, Manufacturers, Job- 


bers, and thousands of other business con- 
cerns the world over. 


a * 


The Meilicke Calculator was invented by 
a bank clerk to meet the practical needs 
of big business institutions—and does it! 
Wherever tested it is enthusiastically en- 


dorsed by Managers and Clerks for its 
marvelous time, labor and money-saving 
efficiency. 


In making out a note for any amount 
at any rate for 30, 60 or 90 days, or for 1 
year, 2 months and four days or any 
length of time, one operation of the 
Meilicke Calculator shows the interest, and 
at the same time automatically shows the 
date of maturity, and whether or not that 
date is a holiday, Saturday or Sunday. 

Partial payments are handled with the 


same ease. You have only to copy you 


Write for Free 


is a Perpetual Calendar 


final total. The principal and interest are 
both shown on the face of the Meilicke 
Calculator in adding position—you can add 
without writing them—just take off the 
answer. 

. 7 * * 

The Meilicke Calculator calculates time 
from one year to another. A note dated 
in July, 1911, running into April, 1912, can 
be figured on the Meilicke Calculator both 
as to time and interest, with exact date of 
maturity and whether or not it falls on a 
holiday. 

This perpetual calendar is an automatic 
part of the machine, and shows dates right 
alongside the figures in interest 


On a note to run a certain number of 
days, you immediately get the date of 
maturity. On a note coming due on a 


certain date, you immediately get the num- 
ber of days. And either of these results 
is obtained by the same quick, simple op- 
eration that computes the interest. 

* - * * 

Now you have read enough to convince 
you that the Meilicke Calculator is a won- 
derful invention that may truthfully be 
called a “Mechanical Bank Clerk.” Yet 
the above description does but slight jus- 
tice to the real merits of this marvelous 
brain saver. 

Let us show you specifically in detail 
just what the Meilicke Calculator will do 
for your business in handling interest- 
bearing transactions with accuracy and dis- 
patch. A request from you will promptly 
bring complete information and proof 


Booklet Today. 


A Little Choice Territory for Azents Is }Available for jHigh Class Men 


The Meilicke Calculator Company 


1310 Peoples Gas Building 


CHICAGO 























RICHARD ESPINAL HANNIER. 


“Full many a gem of purest ray serene 
The dark, unfathomed caves of ocean bear; 
Full many a rose is born to blush unseen 


And waste its sweetness on the desert air.’ 


During recent years the spotlight of pub 
licity has been turned upon many the 
successful business men, captains indus 
try, and the great horde of hustling busi- 


ness representatives who go forth into the 
world and proclaim the virtues of the arti 


cles of manufacture and commerce which 
it is their especial mission to further and 
make of them great commercial successes 
But there are a number of very successful 
business representatives whom the _ spot 
light has overlooked, and this little sketch 


brightest 


overed 


is written in order that one of th 
gems may no longer languish undis¢ 


in t dark caves of obscurity 





RICHARD ESPINAL HANNIER. 


Richard Espinal Hannier is the repre 


sentative of the J. Dornette & Brother 
Company in Mexico and the southwest 
For ten years he has successfully handled 
the Mexican territory and placed the Dor 
nette desks in all the leading cities and 
towns of Mexico. He is also known to 


the general furniture manufacturing trade 


of the west furniture salesman and 


representative, having sold the 


as a 
leading lines 
of manufacture. 

R. Espinal Hannier was born in the Ar 
went to 
ial life 


familiar 


gentine 
Mexico, where he 
in the City of Mexico. 


Republic and from there 
entered commer< 
Becoming 

with the furniture business, he at once saw 
the advantage of selling American furniture 


in Mexico, and at once secured the agencies 


of several lines of prominent furniture 
houses Being enterprising and an ag- 
gressive salesman and business man, suc 
cess promptly crowned his efforts, until 
today he is known all over Mexic: By his 
strictly honorable methods he has secured 








the unlimited confidence of the manufac- 
turers of the United States as well as of 
the merchants of Mexico. 

Mr. Hannier is now in the prime of life, 
and socially one of the best fellows in the 
world, has many friends and his annual 
visits to the states are looked forward to 
with keen pleasure by the manufacturers, 
as much from the social as from the busi- 
ness standpoint. He is always accompanied 
by his estimable wife, who is an American 
lady, and one of rare tact and business abil- 
ity and is an able second to her hustling 
husband 


GAVETT ASSISTANT ADVERTISING 
MANAGER. 

Ward Gavett, who has been prominently 
connected with the sales department of the 
Burroughs Adding Machine Company since 
December, 1904, was, on October 1, made 
assistant advertising manager of that com- 
pany, vice E. A. Walton, who resigned to 
become advertising manager of the Timken 
Detroit Axle Company 

Mr. Gavett has had considerable experi- 
ence as a salesman, and was at one time 
connected with the Chicago office of the 
3urroughs. He has held various responsi- 
ble positions in the sales department at the 
home office, for four years editing the Bur- 
roughs Sales Bulletin in connection with 
his other duties. Before he became asso- 
ciated with the Burroughs Adding Machine 
Company he was a railroad man, holding 
various positions in railroad accounting de- 
partments, 

Mr. Gavett’s wide experience and his 
proven ability make him the logical succes- 
sor of Mr. Walton as assistant advertising 
manager under the direction of Mr. Lewis, 
whose fame as an advertising man is nation- 


wide. 





ANOTHER GRAFF FOLDER. 

We are in receipt of another sample of 
the Graff expansion folder which was de- 
scribed in a recent issue of Office Appli- 
ances. This is a new application of the 
Graff principle, having a manila envelope 
of letter size for vertical filing with wide 
strips of manila placed at top and bottom, 











equipped’ with flexible steel 


ingenious 


fasteners 

The application of this stool fastener on 
files is this, that letters placed in the files 
and fastened by the steel clasps are kept 
Straight and will not sag or get out of 
shape. Furthermore, it prevents the letters 


from falling out of the envelope when car- 





ried around from place to place. 
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What the 
WRITERPRESS 


will do for you 











The WRITERPRESS is a_ business 
builder—it makes your mailing list ten 
times as valuable as it would be without 


the WRITERPRESS. 





No other multi-letter device is so adaptable to your business. The 
WRITERPRESS is the only device that produces complete typewritten 


letters, filled in, and signed in a second color. 


You can produce form letters at the rate of 8,000 to 10,000 a day with the 
WRITERPRESS, and where you send letters repeatedly to the same 
people, if you have a WRITERPRESS you will make address plates by 
setting the special type, and the WRITERPRESS will fill-in the letters as 
they are printed and will sign them in a second color—all in one operation 
and at the rate of 4,000 to 5,000 a day. Then the plates used for fill-in will 


address the envelopes, postal cards, mailing wrappers, etc. 


You can keep any number of letters set up 1eady for use and can change 
from one to another instantly, on the WRITERPRESS. Thus you need 
not run off more than you need at any time and run the risk of having to 
waste a large part of them because of unforseen changes. 


Your office forms and stationery, discount sheets, loose leaf catalogs, etc., 
can be printed on the WRITERPRESS with DIRECT INKING 
ATTACHMENT, at a saving of one-half to three-fourths over printers’ 


prices. 


There are scores of ways in which you can use the WRITERPRESS. It is 
the quickest and most adaptable device you can have for applying your 
business building ideas. It can keep up with the busiest brain. A boy or 
girl can operate it. It costs less than two typewriters but has the capacity 
of fifty. 


Send today for specimens of Writerpressed Letters 
and ask us to tell you how you can use the 
WRITERPRESS in your business. 


THE WRITERPRESS COMPANY 
SHELTON, CONN. 


New York Sales Office, 302 Broadway 
Chicago Sales Office, 203 S. Dearborn St. 
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MONARCH 
Light Touch 


¥/ Just 


Quicker 


every stroke 


makes the 
Light Touch 


onarc 


hypeniniter of afctency 















IGHT Touch Monarch 

machines make possible 

a stroke that is just a 

little quicker without inter- 

ference than is possible with 

any other typewriter. With 

every stroke 4 little quicker, 

more work can be done in the 

same time. Hence, more busi- 
ness, more profit. 

Write us and we will write 
you. 

Better yet, let our nearest 
representative show you the 
Monarch. If he isn’t near 
enough and you know of a 
good salesman, send is his 
name and address, 


MONARCH TYPEWRITER 
COMPANY 
Executive Offices: Monarch Typewriter 
Building, 300 Broadway, New York 


Canadian Offices: Toronto, Montreal. 


= ry Branches and dealers 
> / in all countries. 
| A 
Ln 
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WANT AMERICAN AGENCIES FOR 
IRELAND. 

William Strain & Sons, 
manufacturing stationers, 
with a branch at Dublin 
Great Britain, are looking for agencies of 
first class office equipment and machinery. 


wholesale and 
Belfast, Ireland, 


and several in 





These people are pioneers in the introduc- | 


tion of modern office appliances in Ireland. 


They control the sale of the Roneo copier, | 


Globe-Wernicke filing cabinets and station- 
ery specialties, Twinlock loose leaf systems, 
Burroughs adding machines, several 
furniture and other 
They have a large establishment 


of office 
articles. 


devoted to lithographing, printing and 
bookbinding. 

American manufacturers seeking repre- 
sentation in Ireland should write to this 


company and send them catalogs and full 

particulars. 

WANTS AMERICAN AGENCIES FOR 
ITALY. 

Bacchi Giovanni, via dei Rivale, 28A, 
Genoa, Italy, would like to secure agencies 
for good office machinery, selling at reason- 
able prices. He conducts a typewriter and 
adding machine repairing service and num- 
bers among his customers the principal 
banks and transportation companies in the 
city. We would suggest that manufacturers 
seeking representation in Genoa send Mr. 
Giovanni complete information regarding 
their product and terms. 





WOULD SELL AMERICAN GOODS IN 
SCOTLAND. 

Manufacturers of modern time-saving 
office appliances desiring representation in 
Edinburgh, Scotland, should correspond 
with George Waterson & Sons, 33 and 35 
George street. This company handles the 
Burroughs adding machine, Shaw-Walker 
filing cabinets, the Dictaphone and other re- 
liable equipment. They are in a position to 
do justice to any goods they undertake to 
sell. 


WANTS ADDING MACHINE AGENCY. 

A. E. Hennerberg, Hamngatan 26, Stock- 
holm, Sweden, desires to secure the agency 
of a good adding machine. Mr. Hanner- 
berg is the representative of the Smith 
Premier Typewriter Company and is pre- 
pared to push a first class adding machine 
with vigor and effectiveness. We would 
suggest that manufacturers seeking repre- 
sentation in Sweden get into communication 
with him. 
WANTS AMERICAN DEVICES FOR 

TURKEY. 

Kaloust Kouyoumdjian of Bagdad, Asiatic 
Turkey, will be pleased to cata- 
logues from office appliances manufacturers 


receive 


with a view to purchasing goods. Prices 
should accompany catalogues, which, to- 
gether with correspondence, may be in 
English, with which language Mr. Kou- 


youmdjian is familiar. 


lines | 
meritorious | 

















A Few 
Minutes Work 


of an unskilled operator will provide 
hundreds of perfect copies of any 
typewritten original, the last letter 
as clear and clean as the first. This 
is why the 


UNDERWOOD 


Revolving Duplicator 


is preferred in well equipped offices 
to complicated expensive machines. 
There are a hundred profitable uses 
for the Underwood Duplicator in 
every office having a mailing list and 
using follow-up. 

The machine will pay for itself 
many times in a few weeks. It is the 
simplest, easiest, fastest and best du- 
plicator ever manufactured, and will 
save money, time and labor. Its use 
is a most inexpensive way to effect- 
ively create and increase business. 

Sold complete with all appliances 
and no license restrictions for only 


$35 Complete 


You can’t buy a better machine 
at any price. Underwood quality 
and mechanical perfection put it in a 
class by itself. 


Send for Booklet 


Underwood Typewriter Co., Inc. 
Dept. B. Underwood Building 


30 Vesey St.—Cor. Church New York City 








Sailing Dates In Foreign Commerce. 
{Announcement of of Statistics, 
Department of Commerce and Labor.] 
“Sailing Dates from the Principal Ports 
of the United States to the Principal Ports 
and Countries of the World” is the title of 
a publication about to be issued by the De- 
of Commerce and Labor through 

its Bureau of Statistics 

The publication, which is to be issued in 
a monthly bulletin or poster, 
the commercial 


Bureau 


partment 


the form of 


is intended to place before 
information as to the dates 

may be exported 
of the United States 
countries of the 


public advance 
at which merchandise 
from the various ports 


to the various ports or 
world, the period to be COV ered by the cur- 
issue being the month of September. 


issued sufficiently far in advance 


rent 
It will be 
of the month which it represents to enable 
merchandise or passengers from the interior 
to reach the seaboard at the dates named. 
This “Sailing Dates Bulletin,” while oc- 
cupying only a single sheet and designed 
chiefly for posting in the meeting places of 
commercial bodies, freight offices, and busi- 
contains some general facts of 
very material interest. It for in- 
stance, that more than 100 different steam- 
ship lines or companies have regular sail- 
ings from of the United States 
and that the fixed dates for sailings during 
the month of September, reported to 
the bureau, alone number nearly 700. The 
ports of the country from which there are 


ness houses, 
shows, 


the ports 


as 


regular sailings number about 20, and the 
ports in foreign countries for which sailings 
dates are named number about 75, to say 
nothing of the hundreds of intermediate 
ports, or ports of call, which serve in some 
cases as places of transfer in others as “way 
stations.” 

Even this list, which presents every fixed 
sailing date which can be named by the 
collectors of or the steamship 
agents of the country, necessarily omits all 
that large body of steamers known as 
“tramps,” composed of vessels not a part 
of any general line, and therefore having 
no fixed sailing dates, not included in the 
bulletin because of their inability to furnish 
the bureau of the exact 
dates of their prospective sailings for the 
month. The number of these de- 
partures, however, coupled with the exact 
figures given in the bulletin itself, justifies 
the statement that the total number of ves- 
sel departures from the United States dur- 
ing the month of September will aggregate 
about 2,000, and the value of the merchan- 
carry approximate 
of the thou- 
sands of passengers whom they will trans- 


customs 


with a statement 


known 


dise which they will 


$200,000,000. to say nothing 


port to every part of the world. 
This bull 


be supplied 


etin will, so far as practicable, 
free of charge to those request- 


ing it 


I think I could succeed as well now as in 
the past. It that 
tions of today are even more favorable to 
success than boy.—John 


Wanamaker. 


seems to me the condi 


when I was a 
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Stack of “Sectionets’’ 
showing method of assembling 








Vertical Letter File 
Capacity 15,000 letters 





Patent Adjusta- 
ble Follower 
Block 





Transfer Cases 





Automatic Drawer Stop 





Desk Letter Tray 





Desk “Jogger” 





Card Index Tray 
with hinged cover 





Sanitary Card Packages 





Dealers— 


Weappealto your 
good judgment 








@ Get in touch with the largest 
exclusive makers of Filing Devices 
in the world. 


@ Convince yourself that to deal 
with a concern that can fill any 
order immediately, whether it be 
large or small, is to your advan- 
tage. 


@ We are in a position to furnish 
you anything in office filing equip- 
ment or supplies from the small- 
est jogger outfit to the most ex- 
tensive system and equipment 
used by the largest. establishment 
in existence. 


@ Everything we make is guaran- 
teed for life and this is your cus- 
tomer’s protection. 


@ Everything is made just a little 
better than really seems neces- 
sary. 


@ If you don’t already handle the 
Shaw-Walker line, write us today 
for terms to dealers. Learn how 
we co-operate with you, how our 
sales force helps you over hard 
places and how easy Shaw-Walker 
goods win when in competition 
with other lines. 


SHAMAWALKER 


MUSKEGON, MICH. 


CHICAGO NEW YORK 
WASHINGTON LONDON 
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NEW BURROUGHS CLUB. 








Sell to the Trade [The “Forty Per Cent and More Beyond 
| Club is the newest thing in the ] rough 
Only | Adding Machine Company rganization 
| starting September 1. This club is new in 
We have a very large assortment | selling tactics and is design luc 
of all makes of typewriters on hand. salesmen to secure a larger pe! nt their 
For the summer months we are quota early in the month Che Burroughs 
going to offer these machines at Company has been preaching for some time 
very attractive prices, and it will the doctrine of early business, believing that 
be an advantage to all dealers to | the salesmen who gets hali t] t | 
buy these machines now at prices lotted to him by the 15th of the month wil 
we can Offer. find it easier to secure 100 pet 
Write immediately for our latest price list. quota by the 30th of the montl 
The plan is working with mar] 1ccess 


B. D. Underwood Typewriter Exchetide | Sieeheshie conde ware-teeusd during th 
170 W. Randolph St. Chica; o, Tl. | first fifteen days of September t 1 mem 








bers of the Burroughs selling orgat iti 
These cards bear the inscription 
Chis is to certify that Mr 
is a member of the “Forty Per ( ind 
More Beyond” Club of the Burroughs 
Adding Machine Company of D 
Mich. This card is given in r o1 

of honest, meritorious and efficient ser 


ice rendered on or before the 
the month, and the holder is entitle 
to retain it in his possession pt 
he secures 100 per cent of his 
| ing the month for which tl 
given 
The highest contract that n be 
made between a Burroughs 
and a prospective customer: 
there be honesty, truth and s 
between them for ever more 
The card is signed by the eg 
ager personally. 

Every member of the selling rce wh 
receives a card is declared a membe f the 
club. New cards will be issued « | 


and it is probable that prizes will | 


ed to those salesmen who securt nd | d 
their cards during a _ give 
months 





STANDARD FOLDING PLAYS LONE 


The Shelbyville Desk Company HAND AT MARYLAND 


Stands for high quality as to Material, Workman- EXPOSITION 
ship and Finish. 88-page Catalogue now ready. [he Standard Folding Typewriter Con 


pany has just shown another exat 


Shelbyville Desk Company, S4ERRXQILE || fact that they are “on the job” all the tim 


Industrial Exhibition, just held at Balti 








more, was of vital interest in 


Keen Competition Demands Modern Methods | | :’,:°’"";,;' “.2;.°°"' 


, . . typewriter demonstrated ther 
Dispense with wire baskets and trays. te 








ae 

x 

& The CENTER SHAFT PEN HOLDER DE 

Bristow Radial Distributor VICE NEW PACKAGE 
Serves the purpose of many— Che Center Shaft Pen Comp 
occupies about the space of onan. Du allt eadle whan sacciied ae 
one. Made in special sizes for tage as Ds gee oan . 
special purposes. Affords all boxes, attractive = eves? tea ;, 
the advantages of accurate, boxes will be ideal for display 
rapid and economical distribu- will be especially desirable 
tion of papers. A + ombination ae eel EE Ra ee —_ 
of facility and durability. “ aire 4 ' le: 
Write for complete catalogue. a a. eee wee one _—— 


large transparent face lettered 


FREDERICK BRISTOW The company is ready to fill rders 


East Orange New Jersey these goods at the time of going to press 























PROGRESS OF THE “NOISELESS.” 

For the first time since the opening of its 
campaign the Noiseless Typewriter Com- 
pany is making some inroads on the back 
orders which were booked ahead. The first 
announcement made some months ago by 
the Company,—that their machine was 
ready for the market,—drew a volume of 
business which exceeded the capacity of the 
factory. The factory equipment has been 
greatly improved in the last three months, 
and the production quadrupled. Plans for 
further additions to the buildings are now 
in hand, and it is anticipated that the Com- 
pany will be able to take care of its orders 

In the last month branch offices wer 
opened in Pittsburgh, Boston, Cleveland 
and Washington, Arrangements for a larg 
er shipment to the Canadian office has en 
abled that organization to branch out as far 
west as Winnipeg 

[The Company has added some strong 
men to the selling organization. E. K 
Stephenson, for many years general man 
ager of one of the older companies has 
been appointed for special work in_ the 
agency department. Charles E. Markland, 
a typewriter man of long experience, has 
been appointed special representative at the 
New York office 

Several strong connections have been 
made in the dealership department partic 
ulars of which will be given in the next 
number of Office Appliances. 

Probably no device in the field of office 
appliances ever drew such a volume of bus 
iness on the initiative announcement of its 
readiness for the market as the Noiseless 
Typewriter No information of the ma 
chine was given until the Company consid 
ered itself in position to handle such busi 
ness as might be offered. The selling or- 
ganization was not at that time arranged, 
nor was any general publicity given the ma 
chine. The immense amount of business 
that was booked came solely from the first 
announcement to the trade, and found the 
Company somewhat unprepared. Condi- 
tions have been much improved in the last 
two or three months, however, and the 
Company will be ready for its active propa 
ganda from this time on. General Sales 
Manager Camps made a statement to a rep- 
resentative of Office Appliances that thev 
were now ready to “wade right in.” 


J. E. PATTERSON TO WED. 

Office Appliances has received the an- 
nouncement of the coming wedding of Jo- 
seph Edward Patterson to Miss Gertrude 
Ella Ruth Meades on Wednesday evening, 
October 11, at the home of the bride’s pa- 
rents at Brookline, Mass. Miss Meades is 
the daughter of Mr. and Mrs. Frank Waldo 
Meades of Brookline. Mr. Patterson is a 
brother of the late George H. Patterson, 
founder of Office Appliances, and was at 
one time connected with this magazine. He 
is an experienced typewriter man and a 
fine, clean-cut gentleman 

Office Appliances extends sincerest con- 
gratulations and good wishes. 


. 
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The Mimeograph is the Best Dupli- 


cating Machine Proposition for an Agent 





BECAUSE 


BECAUSE 


BECAUSE 


BECAUSE 


BECAUSE 


BECAUSE 


BECAUSE 


BECAUSE 


BECAU 


~ 


E 


BECAUSE 


BECAUSE 


BECAUSE 







The New No. 76 Self-Inking 
Edison Rotary 4 Mimeograph 


we are orginators and pioneers in the making of stencil process duplicating 
machines and supplies. 

we have always been leaders and not followers, and so have never offered 

imitations or the ‘“‘Just as good’’ kind. 

we have been the longest time in manufacturing such goods and so have 
the longest and best experience. 

we have always done all experimenting at our expense and not at the ex- 
pense of the public. 

we have always been in position to secure the best materials and employ 

the best mechanical skill. 

we have the best factory facilities to manufacture this class of goods 
and are able to give the public perfect goods. 

we have always kept up with the times and also ahead of the times through ° 


marketing improved models. 


we have the largest variety of models to select from to meet any desire or 


condition for use. 


in our latest No. 76 model we have the best features of previous models 


and far in advance of competitors. 

of the large supply trade already established and the ease with which an 
agent can increase it. 

we have sold and are selling today practically all stencil machines in 


use. 


the service we give agents and users is unexcelled by any and equalled b» 


few manufacturers of any kind. 


the Edison Mimeograph is the recognized ‘Standard’’ of the world, 
attained through merit, and most profitable. 


For particulars of agency proposition address exclusive makers. 


Chicago A. B. DICK COMPANY New York 


| 
| 
| 
i 














Premium Numbering 
Machines 








Specimen 
Impression 


123456 
999870 





PREMIUM 


1cow. 20UP. 3REF 











MOVEMENTS 
Consecutive, Duplicate, Repeat 


THREE 


ALL STEEL— 
Made by Automatic Machinery 


A STRICTLY HIGH GRADE MACHINE 
AT A LOW GRADE PRICE 


FULLY GUARANTEED 


A Complete Line of Stamp Shelf 
Goods and Accessories 


Line Daters and Numberers 
Numbering Machines 
Solid Rubber Type 
Self-Inking Pads 


(Excelsior, Woodruff & Superb 
Rubber Stamp Inks 
Numbering Machine Inks 
Price and Sign Markers 
Time Stamps 
Check Protectors 
Ribbon Ticket Daters 
Ribbons for Metal Wheel Daters 
Stamp Racks 


(All Styles 


Every dealer should have our 
catalogue of office specialties 


Quality -Service-Courtesy 


IS OUR SLOGAN 


All our goods are our own manufacture or are 
lowest manufacturers’ prices. 


THE SUPERIOR TYPE COMPANY 


32-40 S. CLINTON ST. 
CHICAGO 


Western Selling Agents for 
Hill-Independent Mfg. Co. 
3. G. Volger Mfg. Co 
Superb Stamp Pad Co. 
Hamilton Mfg. Co 
Sigwalt Mfg. Co 
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UNDERWOOD SALESMEN MEET. 
Che force of 
wood Typewriter Co. in the St 
trict gathered in that city on September 1 


the Under 


Louis dis 


entire. selling 


for congratulations on the unusually larg: 
business accomplished by that organization 


for the months of June, July and August 


The Underwood 
period was a step ahead of all former rec 


business during that 
ords, and it. was particularly gratifying to 
the Company 

rhe 
wood store on the same date, rendered the 


formal opening of the new Under 


occasion doubly interesting, and pleasant 
Every moment was a busy,ofie for the visit- 


ing Underwood men. 


An elaborate luncheon was tendered the 
assembled force by Manager Rigg. This 
was followed by an enthusiastic meeting at 
which business discussed, 
and plans made for the big Fall campaign 
by which the St. Louis Underwood Office 
expects to surpass its own best records. 


was generally, 


Office Appliances reproduces, herewith, a 
group photograph of Mr. Rigg’s guests 
A sidi thet 
upon this occasion.* , 4j/)\'\ 





From left to right, rear row—W. H. Hanson, J. G. Cabanne, H. E. 
Second row—J. D. Meredith, P. Rettig, 
T. B. Shyne, 


E. Barket, 


H. H. Vreeland. Third Row—G. F. Brewer, 





PAYS VISIT TO U. S. 


E. J. Vaught, who sells Burroughs adding 
machines in the Province of Queensland, 
\ustralia, with headquarters at Brisbane, 
called at the office of this magaz 
Sept. 14. Mr. Vaught arrived at San [rar 
cisco on Aug. 17 and proceeded at nce to 
the factory of the Burroughs Adding Ma 
chine Company in Detroit, where he re 
mained some days. He will stay the 
United States some months before return 
ing to Australia, and while here may pick 


up one or two additional lines to push in 
by the way, an im 


It is 


his territory, which is, 


mense tract, 1,700 miles long sparse 
ly populated and demands long and tedious 
trips. Mr. Vaught is a native of the United 
States, that 
popular among the Australian people, who 


those 


and says Americans are very 


extend a warm welcome to coming 
from the British Isles and the United States. 

Mr. Vaught handles the Burroughs under 
the direction of I. L. Berk, who is the sole 


Australian importer of that machine. Mr 


Berk is himself now in the United States, 
but will return to Australia at an early 
date. 


> 
< 


Jockey, repair 
Cc. E. Shedd, R. DeNarcy, J. 
R. S. Payne, A. C. Eames, 


inspector: 
W. Rhea, 
A. C. 


Smith, T. J. Rigg, J. E. Downey. Front row—W. A. Cochran, J, E. Priest, J. J. Phelan. home 


office representative; W. J. Rigg, manager; 


H. E. Shifflette. 








The realm of every man’s opportunity is bounded on the 
north by efficiency, on the east by efficiency, on the south 
by efficiency, and on the west by efficiency. 
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Insures Office Accuracy 





VERY letter, invoice, bank check or other paper that 
represents an office transaction should be recorded on 


a National Office Register. 


The register classifies automatically every transaction that 


is passed through it. 


It gives you totals—classified totals—not a mass of 


unrelated figures. 


No matter what your business a National Office Register 
will save you money—give you a more efficient or- 
ganization—insure absolute accuracy and enable you to 
keep an exact check on every department of your business. 


Booklet of detail information will be sent on request 


The National Cash Register Company, Dayton, Ohio 
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SALMAGUNDI. 


Othce \pphances 


into the 


\ representative of 
the other day dropped store of 
the Detroit Typewriter Company of which 
ww. 2 Peters is 


heavy-set, 
humored man, but on that day 


president 
forceful, 


Peters is 
good 


round-faced, 
something 


had gone amiss. There was a sort of ar 
electrical feeling in the air as if things 
were not going right and Mr. Peters was 


trying to do three things at once and direct 


the activities of half a dozen clerks at the 


same time The Office Appliances man 
happened to have under his arm a port 
folio and as he strolled up to Mr. Peters, 


anti-book 
what do 
Peters.” “I am 
want?” “Well, 
Peters, but 
“Well, 
fishing for a 


with the agent 
gleam in his eye, “Well, 
want to see Mr 
What do 
wanted to see Mr. 
about it 


the latter said 
you 
want?” “] 
Mr. Peters 
1 thought | 
I am not so 


you 


sure now.” 


who are you?” “I was just 
card in my pocket. I represent Office Ap 
pliances.” “Oh, come in and sit down, 
and have a cigar.” 

Che result was that the Office 
man sat an hour, smoked a good cigar and 


Mr. Peters 


\ppliance 


had the pleasure of seeing 
straighten out the entanglement in his of 
tice which was due to the absence of his 
manager and the illness of his chief clerk, 
and on the whole spent a very pleasant and 
Recently the Office 


a letter from Mr 


profitable afternoon 
\pliances man received 
Peters from which we quote the following 
paragraph:. “We enjoyed your visit very 
much although the introduction was some 
what stormy. Every book agent that calls 
now 1s seat and a good cigar to 
smoke until | get to talk with 
Heap Big Fisherman! 

l'red Rockett, manager of the stationery 

Hargreaves Printing 


Frank Ward, 
Southern representative of the Conklin Pen 


given a 


time him.” 


department of the 
Company, Dallas, Tex., and 
(Company, went on a fishing trip about the 
tirst of September. Fearing we might not 
helieve their statements, friend Rockett sent 
us several photographs, which are repro 
duced on this page. 

They catch of 
Spanish mackerel and one seven and one 


report a sixty-three fine 
half foot man-eating shark off the pier at 
Galveston in six hours’ work. Another big 
shark was hooked, but broke away after a 
Fred says the shark 
This 


forty-minute struggle. 
that got away weighed 3234 pounds. 


he makes emphatic by underscoring, but we 


regard him as much too conservative 


When a man hooks 


which toys with the line 


a sportive and playful 


man-eating shark 





SOME FISHING—AND SOME -FISH. 


for an hour or two and then gets away, it 
careful self-restraint properly to 
weight of the fish We are 


requires 
estimate the 











sure friend Rockett of the auburn aureole 
has erred on the side of modesty More 
j na Feil 
— 
| 
\ 
, 
PART OF THE CATCH. 
likely that shark weighed much more. 
Probably it was the largest shark whose 
dorsal ever cut the water of the Gulf. The 


average good shark line is made to with- 


stand a very strong pull. This particular 





line had tensile strength of 500 
pounds—yet the immense shark easily 
snapped the line which Mr. Rockett was 
compelled to wind around a post to pre 

vent burning his hands as he paid ut 
\t that, howevet, the post smoked with 
the friction of the line as the great shark 
sped seaward The fisherman took another 
and yet another turn of the line about tl 

post; the pier quivered with the stra 
when suddenly athwart the stillness sound 
ed a report as of a pistol shot—the line 
had parted! Filled with disappointment 
our hero sat down suddenly, the noise ot 
his impact mingling with the soft spat-spat 
of the waves upon the pier. Careful ob 
servers of the event aver that the speed 


of the shark as it broke the line and headed 


seaward was fully 80 miles an hour Ex 


amination of the line and tests of its 
strength brought out the astonishing fact 
that the shark, in order to break such a 
line, with the advantage of the contest 
against him, must have weighed not less 


than 1,132 pounds, 934 ounces! 
don't to start 


but it does seem to us when a man 


anything, 
hooks 


a real salt water shark and sends the 


Now, we want 
on to 
tale north to the 
fishermen 


water mollycoddle 
trout 


fresh 
who toy with the sportive 
and the gamey bass, he ought to hand us a 
few thrills along with the story We hav: 
just given a hint of how the Rockett might 
V e hope he 


shark—we 


have soared, as it were. will 


go fishing again and catch that 


bet it’ll be a whale! 


The gentleman with the pipe is Mr 
Ward, the other is our friend, Fred Rock 
ett, from Dallas 

A TRUE FISH STORY. 
Ralph Wilson, president of the C. S. & 


R. B. Co. is entitled to the unique distin 
tion of being the relator of a true fish story 
being sworn, deponent stateth that 


Upon 
he hied 


himself a distance of 476 miles by 
rail to West Wis., 


thence by stage to a point 26 miles into the 


Hayward, and from 


interior. For a period of one whole week 
deponent declareth that by fly casting, troll 
ing and by vigorous word of mouth he did 
seek to woo from their aqueous fastnesses 
Wisconsin lake 
betrayed 
In other 


the finny denizens of the 


and that the aforesaid denizens 


no knowledge of his 
words, Ralph didn’t get a strike 


presence 





Dereeer 
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—The Desk with Brains 


Advertised in 


The Saturday Evening Post 


Here is the desk which can be made up to fit the 
individual needs of Corporation Department Heads 
Professional Men—and office workers of all kinds. 


‘‘The Desk With Brains” is made up from regular 
fractional sections (B-M Quality ‘‘Cabinettes’’) in any 
combination desired. 


You can pick out just the drawers, compartments 
and other spaces you wish, and have them put together 
exactly as you wish. 


In this way, you will be able to have papers you 
need to refer to oftenest right where you can reach 
them on the instant, whenever you wish. This does 
away with all annoyance of waiting for what you need. 


For Professional Men Attorneys, Physicians, 
Teachers, Clergymen, Dentists and all others, the com- 
binations of ‘‘The Desk With Brains” afford an oppor- 
tunity to have exactly the kind of desk needed, put 
together exactly as wished. 


For all kinds of office work, ‘‘The Desk With 
Brains’’ meets all the requirements of individual needs. 


Write today for our new book describing the num- 
berless combinations which may be had in ‘‘The Desk 
With Brains.”’ 

With the book, we send you a sheet showing sec- 
tions which you can put together to show just what 
combination you require. 


Both book—and sheet—are sent promptly, by return 
mail postpaid, on receipt of your request. We make no 
charge for them 


oe 


if in position to consider ‘‘an 


Dealers Exclusive Agency Proposition,” 


write us today. 





“The Desk With Brains” is made up from regular 
stock sections of B-M Quality ‘“‘Cabinettes” and this 
idea will enable you to monopolize the desk business of 
corporations, professional men and all small office 
business in your city. 


‘The Desk With Brains” will be extensively adver- 
tised in ‘‘The Saturday Evening Post,” “System” and 
other magazines read by business men. 


Write us today. 


Browne-Morse Co. 110 Hovey St., Muskegon, Mich. 


























Comptograph Adding Macb 
on our Stand. 


ter Demon- 
ng Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience of such 
office appliances as adding machines, typewrit- 
ers, envelope sealers, stampers, letter duplica- 
ters, coin counting, changing and assorting ma- 
chines, laundry markers, phonographs, dictation 
and transcrib machines, letter copiers and 
other office appliance machinery. They are com- 
pact, sanitary, stronger, lighter, more rigid, and 
im every way superior to any other kind of stand 
for business office use. 


They are made of cold-drawn, seamless steel 
tubing. highly finished; trimmings nickel plated 
and feet are equipped with easy revolving cast- 
ers, that will not mar the floor, or with nickel 
plated ball feet, or rubber tips. 


The typewriting demonstrating stand, 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permits 
demonstrator to show all sides of machine with- 
out moving from one position. Every retailer of 
these devices should have them on his floor. 


If you are interested in a stand that will 
tmcrease the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations. 


The cuts herewith show but three of a great 
variety of Styles. 
Our brands are used by most of the prin 
cipal adding machine manufacturers and manu- 
facturers of other business office machinery. 


For further information and catalogue write 
e 


Fowler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 
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IN THE oe 


Miss Margaret A. Towle, Manager. 


T IS not often that a woman is ap- 

pointed manager of a_ typewriter 

branch office. It is not exactly clear 

why this is so, but the fact remains 
that there are very few women who hold 
such positions. Nec doubt the reason lies 
in the fact that branch managers are usual- 
ly appointed from the ranks of the success- 
ful typewriter salesmen and very few wom- 
en take up the selling of typewriters as 
their life work. 

An exception to this rule is, however, 
found in the case of Miss’ Margaret A. 
Towle, who was recently appointed mana- 
ger of the branch office of the Smith Pre- 
mier Typewriter Company of Albany, N. 


mastered every detail of the business. Shi 
was already experienced in the book-keep 
ing department and her work as saleswom 
an gave her an insight into the possibilities 
which the Albany typewriter provided for 
energetic people. 

As assistant manager Miss Towle came 
in touch with all of the work of the office, 
whose success is largely due to her energy, 
tact and foresight during her term as as 
sistant manager. 

The territory controlled by the Albany 
office of the Smith Premier Company cov 
ers a large section of eastern and western 
New York and includes also Berkshire 
County, Mass. 








| 














Y., succeeding H. |. Stewart, who has been 
transferred to the Los Angeles office of 
the company 

Miss Towle is a native of Cohoes, N. Y., 
and obtained her education in the public 
schools of that city. Later she took a com- 
mercial and shorthand course at the Albany 
Susiness College, from which institution 
she graduated. Soon after her graduation 
she entered the employ of the Smith Pre 
mier Typewriter Company in the capacity 
of bookkeeper and stenographer and later 
as saleswoman in the Albany territory. She 
has been all told twelve years in the em- 
ploy of the Smith Premier Company, and 
her present position is testimony of the 
fact that she has made good in all respects. 
Three years ago Miss Towle was appointed 


assistant manager. In this position she 


Office Appliances fears that it was rathet 
too conservative in the introduction of this 
article Miss Towle says that she enjoys 
the unique distinction of being the first 


woman manager appointed by any type- 
writer company in this country. We our 
selves assuredly know of no other woman 
branch manager in the United States, an 
but one other member of her sex whom we 
know of as enjoying such a distinction is 
in far away Australia. 

In appointing Miss Towle at the head of 
his Albany office, Vice President and Gen 
eral Manager William T. Humes of the 
Smith Premier Typewriter Company has 
shown rare judgment and foresight and at 
the same time has paid a glowing and well 


deserved tribute to the sex. 








NEW ELECTRIC ENVELOPE SEAL- 


ER. 
H. J. Reynolds & Ce manufacturers of 
the Reynolds’ Envelope Sealer, announce 
that they are now ready to deliver their 


ae ” 
Liectrie 


Envelope Sealer, 
first time, 


new Reynolds’ | 


which they will exhibit for the 
together with the kand machine, which has 
market for a year, in 


York Annual Busi- 


the 


New 


already been on 
their booth at the 
ness Show 
This machine, 
same time as the hand sealer, has not been 


which was perfected at the 


put on the market before, as it was figured 
that the hand sealer, which seals all sizes 
a pay envelope to the largest 
legal size without adjustment, and which 
has a capacity of 6,000 letters per hour, ef- 


of mail from 


fectively filled the L:ll for all concerns get- 
ting out from 150 to 10,000 letters a day. 
\s the present hand machine is fed en- 


tirely with one hand, nothing would be 
gained by equipping it with a motor as it 
would merely leave the hand that now 


turns the crank idle 

Electric Sealer, the in- 
ventor had in work 
the other hand, be left 
were a motor attached to the hand machine 
The electric machine does this most effect- 
a double machine, 
different feed- 


In designing the 


view putting to also 


which would idle 


ively as it is practically 
fed by both 
ing places, giving consequently twice the 


hands at two 
capacity of the hand machine, or over 12,- 
000 per hour. In addition to the double 
capacity, the has 
much wider range of usefulness than 
hand machine, inasmuch as it seals in addi- 
tion to those sealed by the hand machine, 


also a 
the 


electric machine 


also without sizes of 


and 
catalog envelopes and long envelopes sealed 


adjustment, all 


on the end 

This is particularly significant in view ot 
the fact that the Bright Envelope Co., of 
Chicago, makers of the Postage 
Saver Envelope, are putting on the market 
Catalogue Postage Saver Envelope, 


Bright 


a new 

which bids fair to revolutionize the cata- 
logue Envelope Business. This envelope, 
which will be made in all sizes, can be 


sealed at the top, without additional post- 
age is open at the bottom 
for postal inspection. 

The fact that the new catalogue envelope 
sell for than the 
present cumbersome patent clasp and string 
clasp envelopes, and that it can be sealed 
by the Reynolds Electric Sealer much more 


expense, as it 


will considerably less 


quickly than clasp envelopes can be closed, 


will bring this envelope into popular de- 
mand at once, and will consequently pro 
vide an entirely new market for the Rey 
nolds Electric Sealer 

In the short time the Reynolds Envelope 
the market this 


chine has received an endorsement through- 


Sealer has been on ma- 


out the country at iarge that seldom comes 


to an office specialty in the same length of 
time 

This unprecedented demand has not been 
the United States but 


has extended more or over the entire 


confined to alone, 


1 
iecss 


world. 
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What 
Others 
Say 


U. 8. Printograph Co.,, 
La Crosse, Wis. 
Gentlemen— We have given 
the Printograph, we believe, 
as hard a test as a machine 
could be put to. We have 
used other machines that 
claimed to do perfect imita- 
tion typewriting work; but 
we have discarded everything 
for the use of the Printograph 
exclusively. 

Just what this means will 
be better understood when I 
say that this Company sends 
out from 750,000 to 1,000,000 
letters per year. 

If at any time anyone Is in 
doubt as to the work the 
Printograph will do, send 
themtome. Very truly yours, 

Irvin Zimmerman, Pres., 
Internat’! Fire Insurance Co., 
Philadelphia, Pa. 




















































U.S. Printograph Co., 
La Crosse, Wis. 

Gentlemen— We are pleased 
to state that the Printograph 
which was recently purchased 
from you is giving us the very 
best of satisfaction and com- 
ing up to our expectations in 
every respect. 

We are using this machine 
for all our circular work and 
do out printing of office sta- 
tionery on it with electro- 


























We can recommend the 
Printograph to anyone need- 
ing a machine of that charac- 
ter and in our opipion, it is 
the best of any type-setting 
machine on the market. 

Very truly yours, 
Glavin Grain Co., 
Milwaukee, Wis. 





























U.S. Printograph Co., 
La Crosse, Wis. 

Gentiemen—It is my duty 
and a great pleasure to inform 
you of our success with the 
-rintograph. 

When the Printograph was 
Installed in our plant a ma- 
chinist at once inspected it 
and found it very simple and 
practical. 

The absence of the short, 
dark lines at once met with 
our approval. 

Since the machine was in- 
stailed our business -has in- 
creased because we can give 
better work, anda great many 
of our customers how Insist 
upon their letters being run 
on 4 Printograph. 

Wecan depend upon the 
Machine for steady, accurate 
work and the present outiook 
is very much in favor for an 
other orderfora No 5 Print- 
ograph. Very truly yours, 

Manhattan Letter Co., 
New York, N. Y 





















































THE 


RINTOGRAP 


MULTIPLE TYPEWRITEE 


in your 
stenographers 


If you have little work, it can pay for itself within 


one year. 


Ever after it pays 


machine to 
tr¢ ysuble-proof. 


operat 


The type is automatically set up in the letter form you 


wish, by our new AUTOMATIC TYPESETTER. 


This typesetter is an interesting invention. 
As quickly as you can spell, you click 
the sliding lever and the type is automatically shot into 
place in the brass line unit case. ] 
can operate the machine instantly—as easy as the Printo- 


illustration below 


graph itself 


The Printograph is the only multiple letter machine 
built to work like a typewriter. 
duces sharp impact, driving the type against the ribbon 
and paper like you drive sharply the typewriter key. This 
is the reason why a printographed letter is in fact actually 
This is one of a dozen reasons why the 


typewritten. 


Printograph pleases and satisfies. 
su more about the PRINTOGRAPH. 
pond with you regarding the uses of 
his machine for your particular business. 


Let us tell y 
We will gladly corr 


In the lower 


and put it 


U. S. Printograph Company 


Dept. O. A. 9 
1LSO 
PRINTOGPAPH SALES CO. 


320 Broadway, New York. 


157 West Adams Street, Chicago 
157 Federal Street, Boston. 

716 Chestnut Street, Philadelphia. 
442 Pierce Building, St. Louis 

346 Ellicott Square, Buffalo 

40 State Street Detroit 

629 Howard Street, San Francisco, 
1347 Bardstown Road, Lo lisville, 


cities in the 
and 


en Countries. 


And other large 
United States 


Forei 





The Printograph 


office can do more work in one day than 25 expert 
It will do as much work in one day as an 
expert typist can do in a month. 

If you have plenty of work to do a PRINTOGRAPH 


cin pay for itself in a week. 


ys an ENORMOUS PROFIT. 

With its new ADDRESSING ATTACHMENT the 
Printograph now typewrites the letter and “‘fills in’ the 
name, address and salutation in one operation. With this 
attachment the Printograph has a speed of 400 finished 
typewritten letters per hour. 

The Printograph is by far the easiest multiple letter 
It is fool-proof, danger-proof, 


corner is a reminder slip. 
in your ‘‘Reminder Pocket.’’ 
































































Note the 


You or your office boy 


The IMPACT BAR pro- 















Tear it out 


LA CROSSE, WISCONSIN 




















The Automatic Typesetter 


cp---- 








| Not a Coupon—Just a 
| 

| Reminder | 
| TO WRITE THE | 
| U. S. PRINTOGRAPH CO. 
| Dept. O. A. 9 

| LA CROSSE, WISCONSIN | 
| for information | 








7 OFFICE APPLIANCES 





SPEED 
ACCURACY 


AND 


DURABILITY 


Are the Features in a Typewriting Machine that 
satisfy after all 





The Victor escapement is so arranged that it can be adjusted in a 
moment for the highest speed possible. 

Wide bearing typebars, which carry the type to the printing point, 
give the work done ona Victor that cast of perfection which always 
attracts a second ‘ook of admiration. 

The perfect poise and finish of all the working parts of the Victor are 
a guarantee of long and hard service. 

Send today for a Descriptive Catalogue of the No. 2 Model. 


Victor Typewriter Co. 
812 Greenwich St., New York 














The Taft-Peirce 
Manufacturing 
Company 


Woonsocket, 
R. L. 


> 






9 We develop and manufacture 
higb grode mechanical specialties 
on the contract basis. 










@ We have the largest establish - 
ment in the world in our hne, con- 
ducted solely on the contract basis. 















Contract 


Figure Means 


An Assured Profi: | 


@ We can handle any sized contract. 





@ Our proposition is particularly 
attractive to new enterprises. 

G@Send for our literature before 
building a plant of your own 














UP-TO-DATE TELEPHONE SERVICE. 

Something new is always interesting, and 
when that something new means better ser 
vice, it is not only interesting but valuable 
The Phone Servi-Set is the name of a new 
device that combines all the essentials of a 
complete telephone service set for either 
office or home in one compact whole 

The illustration of the Servi-Set on page 131 
shows its attractive appearance. It will b 
found a marvel of convenience, yet simplicity 
itself so far as construction and operation are 
concerned 

It consists of an Eberhard Faber refill 
able lead pencil and eraser secured with 
neat chain so as to be always just wher 
you want it when you want it. A standard 
size pencil tablet 3x434 inches so arranged 
that by a touch of the fingers and the tablet 
drops from sight to be replaced by an it 


dexed phone directory with a capacity « 


180 names and telephone numbers Che 
cover of the directory is a heavy, tough 
paper board waterproofed, that may Ix 
cleaned at will, with a current ilendat 
printed on the outside for fixing date in 


with the full moons plainly shov 


\ll the office and home essentials ar 
ingeniously combined so as to make a most 
attractive companion to the telephon 
rounding Out and making possi 
plete and convenient telephone service 

The Servi-Set 1S strongly i simp 
made and will not wear out o1 isily ¢ 
out ot ordet \ll renewals and Sup] Cs 
standard and can be_ purchase 
regular dealers Its use means more 
looking for pencil and paper, hunti 
tor a calendar, the numbers of ¢ hon 
rf ither business or social friends being 
right under the hand For the folks 
home or the man at the office it is som: 
thing worth while. No bette: p 
“much in little’ has been brought out re 
cently 

Dealers who are looking for something 
new and something that there is a demand 

r will do well to investigate as to prices 
ti 

All communications to the manufactui 
r the Oliver Manufacturing Company 


305-7 Walnut street, Philadelphia, Pa., wil 
receive prompt attention 


American Magazines In the Levant. 


[From Consul James Oliver Laing, Valetta 
Malta. } 

Phe idvertising matter n {merical 

monthly magazines and weekly papers is 

an aid to American trade in this district 


Several weeks ago I sent a packag: 


American magazines and weeklies t 
Maltese importer who was il He re 
quest d more, and said he had gotten som 


good ideas about American goods from 
them This has started, on a small scale 
a kind of informal circulating library, as 
tther merchants want the magazines and 
read the advertising matter eagerly They 
pass from hand to hand and are finally 
turned to the consulate 


RINT EN 


ee 


MTT 


GEORGE L. MILLS MAKES ANOTHER | 


BIG SALE OF TYPEWRITERS. 


George L. Mills, one of the New York 
salesmen for L. C. Smith & Bros. Type- 
writer Co., and one of the most successful 
typewriter men in the metropolitan district, 
put up another record for sales last month 
which will make the boys along Typewriter 
Row “go some” to beat. He reports one 
sale of two hundred machines to the Ameri- 
can Express Co. and as a natural result 
Manager H. J. Humphrey is wearing his 
broadest smile these days 

We mentioned in our March number that 
Mr. Mills started the ball rolling for 191} 
with a record of five machines a day dur- 








GEORGE R. MILLS. 


ing January and February Included in 
these sales were one hundred and fifty ma- 
chines to The Naticnal Surety Co., and fifty 
to the United States Casualty Co. With 
the big September sale to American Express 
Co. Mr. Mills expects to roll up a record 
for 1911 that will outdo anything he has 
ever had before. 

Mr. Mills, who is very popular with the 
boys in the typewriter trade, as well as 
with a large number of buyers, when asked 
how he gets these big deals through, re- 
plied, with his usual genial smile: “They 
are to be had if one goes after them.” 
George is doubtless right but evidently has 
the “know how” to go after them in the 


right way 


LARGE CARBON PAPER ORDER. 


What is said to be the largest single 
order of carbon paper ever shipped into 
los Angeles was received last month by 
Blake, Moffitt & Towne. The weight of 
the shipment was one and one-half tons. 
The order was taken by Mr. Von Bulow 
for the Miller, Bryant & Pierce Co. 
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Two Year’s Actual Test 


Proves the Supremacy of the 


White Stamp Affixer 


The formost business firms throughout the country endorse The White Stamp Affixer 
because their daily use of it for two years has proved tts efficiency absolutely. No other 

tamp affixer is backed by an actual trial record like that of the White Stamp Affixer. 

In the two years that it has been on the market, we have studied carefully the man- 
ufacture and operation of this machine, and today the White Stamp Affixer is the Recog- 
nized Peer of Stamp Affixers because it is built upon absolutely correct scientific principles 

the result of observing its continuous service in the largest business offices. 

Write today for catalog and prices. 

This machine is sold under a rigid manufacturer's guarantee which will protect you and your customer 

very possible way. We stand behird you urreservedly in every claim you make. 

Inquiries are coming to us every day for a demonstration of the machine. The man on the ground ets 

is busines You are a live specialty man—get in touch with us at at once. Good profit and quick sales. 


OFFICE APPLIANCE MANUFACTURING CO. 
PROVIDENCE, R. I. 























The Reynolds 
Envelope Sealer 


is a wonderful device that will seal all sizes of letters 
without adjustment—seal them evenly and efficiently 
regardless of the size at the rate of 100 a minute. 
Although run by hand, this machine will probably do 
more and better work than any high-priced motor driven 
machine on the market. The low cost, $35, as against 
$100 to $150 asked for the more complicated mac 

us places it beyond the power of successful competition 
Showing the Reynolds machine 


sealing all sizes of letters without Read what others say of it: 


adjustment. Capacity 100 per “‘We have used a motor machine for some time. The * 
minute. Size of machine, 7x8x14 Hand Driven Machine beats it." W.C. Free, President Free 
inches. Weight 20 pounds. Pat- Machine Company. Chicago, Ill. 

ented U.S. 1910, foreign allowed “The ‘Reynolds Machine’ is the best Envelope Sealer I have seen at 
and pending. any price."" R.O. Evans, President, Provident Securities Company. 


DEALERS 


In ne heat < s ave dealer. a dealer who is a salesman as well, this device is 
proving the biggest kind of a money-maker. There is still some unassigned territory, 
and if you write us at once you will te doing a big business with this machine in 
days. If we believe that you can do the business satisfactorily we will appoint you 
our — agent, and turn over to you all inquiries that come direct to us from 
your field. 
This is your opportunity. We want the livest concern in your town to handle this 

— Not necessarily the big firm with a high rating, but the concern that can 

andle the machine on a plan of presentation to the user. Properly demonstrated, 
the machine will get the order every time. It requires only intelligent eHfort on the part 
of the dealer who is willing personally to place the merits of the machine before his 
customers. Write today for full particulars. 


H. J. REYNOLDS & CO., 157 No. State Street, CHICAGO, ILL. 


Don’t fail to see the exhibit of the Hand Sealer and our 
new Electric Sealer at the New York Business Show. 
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Mr. D. Siff, of Siff & Company, Newsk: 


a Each Envelope 65, St. Petersburg, Russia, information ot 
whose visit te the States was given in last 

C Cl 4 | month’s “Office Appliances,” speaks in very 

ut ean an glowing terms of his visit to this country 

Mr. Siff was much impressed with the prog 


the Contents | ress and spirit of enterprise which he said 


seemed to permeate the atmosphere 


° e 
ninjure America. One of the things that impresse: 


him most is the advanced educational meth 


Opening 
20,000 


Envelopes 













od which distinguishes this country He 
was greatly pleased with the visit to th I 
Syracuse University, and the business sys 
tem under which it is conducted, its sani 


in an Hour 


tary arrangements and general air of clean 
liness was the feature which he did not ex 
pect to find. It would seem from Mr. Siff’s 
comments upon the educational institutions 
that the Russian Universities are open for 








sanitary improvement We, long ago, 
7 — learned that clean, well ventilated rooms 
Th R ° e e ° are as important as a clean body, and ar 
e Napid Mail Opening Machine | |» «:::20:1» esssation. 
SAVES 90% OF THE TIME THAT HAS HERETOFORE BEEN NECESSARY TO OPEN INCOMING MAIL Mr. Siff commented freely on the advan 
Waiting for the mail to be opened, wastes the most valuable time of the executives in all businesses. Many ages of the American workmen as found 
machines have been i Pol - ‘ : es . : ; , : s 
: ave ninvented to save the time of clerks and manual workers—but the appliance that saves cleanliness, ventilation, light, factory sys 
the time of high salaried brain workers has the greatest value to business — + ‘4 < ‘ 
Think what it t ke th ing of ; ~) tems, which he pronounced far superio: 
it means to make the opening of the most voluminous mail the work of a few minutes for just o7 . ; 
clerk—instead of an hour or so for several clerks those in vogue in countries abroad Pat 
The saving of clerical labor in a month or two will! pay for THE RAPID OPENING MACHINE—bu ticular point was made of the difference be 
10 calculati y i » the v fe ive time save 3 : . . : 
no calculation can fully estimate the value of executive time saved and business gained by the dispatch in tween the American and Russian workmen, 


handling correspondence when THE RAPID MAIL OPENING MACHINE is used. 
Business men are invited to write for catalog and full particulars 
High grade salesmen and dealers wanted in a few territories. 


that while the American workman employs 

his working hours without interruption, th 

Th id M ° O ° M hi Russian workman stops for tea and conver 

e Rapi ail pening acnine Co. sation about once an hour. Mr. Siff would 
(Not Inc.) 

5860 West Washington Street, Chicago, III. 


be glad if some Russian workman could 
make a study of the American methods; he 








says they might learn a valuable lesson ai 











? Th PHONE- EZE “The selling methods in Russia,” said M1 
Don’t e Siff, “are practically the same as in tii 


T | h B k States. Russia is a great field for American 
Blame e ep one rac et product. The traditional friendship betwee: 
Russia and the United States, is in itselt a 

the te. Te Stays Put factor in Russian-American business.  b« 

. side that fact the Russian dealer, and eve 

Operator ib vide od Turns All the Russian user, is apt to consider tha 

PS f: Way Around America is headquarters in the great indus 


—_—_—_—_—_—_—_—____—- 
—_—_—_—_____—_—_—_—_—_—_—__——_— e . . 7 . 
fecting their own efficiency 
































Miller’ : : A child or a grown try of office equipment.” 
iller’s Standard Preumatic Ear Cushions & $ 4 
will overcome 90% of poor telephone service. person standing or It seems to me,” continued Mr. Siff, “that 
They fit the ear snugly and bring your far- Seated can use it. the American manufacturer does not app 
away friend in talking distance. ‘ : ‘ ei ki ee 
Miller’s Standard Pacematic Ear Cashicas Style— ciate the vast extent of the field in Russi 
mean the ecothing comfort of telephone con- A—Side of roll and does not take as lively an interest 
versations—the elimination of all outside dis- we . ‘ aT - i lvantag 
Stein aot has evipiian. aeatien oles ee a. development as would be to his advantag 
always connected with the hard rubber B- fe of flat A closer touch should be kept with the 
receiver. esk. . . ) $ Tho es 
Miller’s Standard Pneumatic Ear Cushions C—Side of flat representatives in Russia. The America 
pew es Snag enn So Snmtaaty cetetied desk. manufacturer appears so very busy with his 
to ft any standard receiver and wil last ine D—Wall or par- work at home that he frequently makes the 
definitely. tition. foreign field secondary in his consideratio1 
: E—Top of roll . ; 
If your Stationer or Rubber Dealer can't The German competition is a most 
supply you, send his name, or order from top desk. ; : 
us, enclosing 50 cents. F—Floor or sta- factor in the field against American eg 
tion use. i Germans ‘for . n their treat 
, ¥ - Che sie ins, ‘unit tt rsa in their treat 
Style your dealer or write ment, and paying much closer attentio1 
The MILLER RUBBER CO. SEELY OFFICE APPLIANCE co the small detail, and making a more careful 
So. High St., AKRON, OHIO, U.S. A. : | study of the field, make formidable competi 
114 Liberty Street New York City a. . , : : eae 
} tors for American manufacturers lr} 

















Noiseless economy is real—tangible. It is as apparent as noiselessness itself. The superior construction of the 
Noiseless Typewriter, the unequalled strength and permanence of its working parts—all necessary to produce 
noiseless operation—at once verify our claims for unparalleled durability. But that is only part of the economy. 
Noiseless operation lessens fatigue, minimizes nerve strain, induces concentration, and multiplies the efficiency 
of not only the operator, but everyone connected with the office. You can telephone or talk while the Noiseless 


is being operated—that saves time. It is not necessary to rent extra rooms to isolate the noise— that saves money. 
Adv 
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machinery is sold at the lower price, yet so 
high is the esteem for the American type- 
writers and kindred machines, that the Rus- 
sian is satisfied to pay a little more for the 
higher finish and manifestly better product 
of the American; with a little more atten- 
tion to the detail on the part of the Ameri- 
can manufacturer the Russian field could be 
made a wonderful opportunity for Ameri- 
can products; the reputation of American 
goods is established, it remains for the 
American manufacturers to work for a bet- 
ter understanding between themselves and 
their representatives, and the field in our 
great Russia will prove a most fertile one.” 

Mr. Siff has a great admiration for Amer- 
ica, and things American, and is greatly 
impressed with the wonderful future of the 
States, and the few people which so large 
a country has to support. 

Mr. Siff is an enterprising gentleman, who 
is doing good work in advancing American 
product in Russia. His company conducts 
quite a large business. Besides the main 
house at St. Petersburg, two sales rooms or 
branches, are maintained in the same city, 
and two sales rooms in Moscow, also. His 
firm covers the entire territory of Russia, it 
handles the Monarch typewriter, represents 
Gestetner, London (A. B. Dick representa- 
tive there) and handles a line of appliances 
and supplies pertaining to all his devices. 
He has installed the Monarch machine in 
every department of the government, War, 
Douma, City, etc., and has promoted the 
installation of other American appliances 
for office use. - 


INSTITUTE ADVERTISING RE- 
SEARCH BUREAU. 


Realizing that the general business field 
is more or less uninformed on the psycho- 
logical principles involved in successful ad- 
vertising, the Business Bourse, 261 Broad- 
way, New York, is instituting a bureau of 
advertising research for the benefit of its 
patrons 

The Bourse is making efforts with the co- 
operation of the largest and the most active 
corporations in the country to discover the 
best practice in specific selling and adver- 
tising problems. Because of the number 
and high standing of the participants in the 
investigation the usual objections to a bu- 
reau of research, it is said, do not apply. 

The auxiliary service is interesting. It is 
planned to undertake scientific tests upon 
consumers for labels, trade marks, color 


schemes, and even for advertisements along 


the lines of psychological and optical sci- 
ence and other lines which have been de- 
veloped by the New York Round Table of 
Advertising Men, of which J. George Fred- 
erick is president, and with which Dr. Hol- 
lingsworth of Columbia University and Mr. 
Rice of Pratt Institute are co-operating to 
apply science practically to modern busi- 
ness. A fairly accurate test of the selling 
efficiency of advertising methods will, it is 
claimed, be obtained without spending the 
appropriation for promotion or expediment. 








| 
| 
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The Automatic Letter Machine 


_ The Giant Brother of the Typewriter 














Uses type, electros, woodcuts 
| or Zincs. 


A flat bed machine, motor driven, that produces perfect type- 
| written letters at a rate of 1500 per hour at lowest speed or 4500 per 
| hour high speed. 


ABSOLUTELY FOOL=PROOF. Easy and simple paper feed. 
| No adjustments except pressure and margin. Ribbon reverse. 
| Automatic paper jogger. Built for years of hard service. 


| We want dealers with lots of push. Write us today. We ought 
| to get acquainted. 


_ The Automatic Letter Machine Company 


| 1574-1580 Crossing Street CHICAGO 
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PLATEN FACTS 


By A. R. Ames, President, Ames & Filstead Co. 


Under the impression that there existed a demand 

for a second grade platen, we added one to our line 
January Ist, 1911. We did so reluctantly with the idea 
that we might thus accommodate our customers. 


Upon the advice of our customers, however, we have 
discontinued this special production because it was 
not entirely satisfactory. 


Typewriter platens are just like every other com- 

modity. The price is an index of the value. The 
man who buys 50 feet of garden hose for $1.50 gets but 
$1.50 in value. The man who pays $5.00 for his 50 feet 
of hose really pays less in the long run. 


Instead of trying to secure material which will re- 

duce the price of the Amfil Platen, we take just the 
opposite stand; that is, to get material value into the 
Amfil. It is a fact that the Amfil Recovered Typewriter 
Platen stands alone in the field. The quality of the ma- 
terial and the method of grinding make it superior to 
any other. Branch managers and dealers throughout the 
country who have had experience with both kinds will 
confirm this statement. 


Not long ago one of our customers, explaining a 
small decrease in the volume of business he was do- 
ing with us, said that he actually found through the use 
of Amfil XXX Blue Non-Harden Platens that he had 


less occasion to replace them. 


This means that the Amfil XXX Blue Non-Hardened 
q Platen will last longer than any other, even longer 
than those which we produced before we secured this 
new material. 


The man who buys an Amfil Platen gets more for his 
money than the man who buys any other kind. 


The Ames & Filstead Company 


NEW YORK 
314 Broadway 
D. W. Filstead, Mgr. 
SAN FRANCISGO 


58 2nd Street 
C. H. Ames, Mgr. 


CHICAGO 
508 S, Dearborn St. 
A. R. Ames, Mgr. 
DENVER 


1649 Champa Street 
H. R. Karcher, 

















| selling departments 


| of warm friends 
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EMMETT MARMADUKE BENNETT. 


Emmett Marmaduke Bennett, bern 1 





Ilion, N. Y., in 1865, died in Shelton, Con: 
\ug. 17, of apoplexy 
A native of Ilion, it was but natural th: 


Mr. Bennett’s mechanical ability wo 
early be employed in the town’s princip: 
industry, the manufacture of the Remingt 
typewriter From the factory he was 
the employ of several of the Remington 
branch offices, in both the mechanical an 
When the Manhatta: 














THE LATE E. M. BENNETT 


typewriter was brought out some 

years ago, Mr. Bennett was employed 
their factory in Newark, N. Y.,, 

time Later he became managet th 
Typewriter Exchange in Boston, contin 
ing several years when his unusual ability 
was recognized and he was transferred t 
the management of their New York office 
which position he held until January, 1908 
when he joined the Lerner-Bean Company 
at Buffalo, N. Y., who produced the first 
models of the Writerpress, purchasing 
partnership interest, shortly after which the 


Writerpress Company was_ incorporated, 
Mr. Bennett becoming its secretary-treas 
urer, and which position he ably filled 
the time of his death. 

Mr. Bennett was a man of unusual! gen 
iality and good comraderie made many a 


quaintances and is mourned by a wide circ! 


Mr. Bennett is survived by his widow 
mother who resides in Ilion and two 
brothers 


eee 
STOLEN. 

The following notice has been issued by 

the Metropolitan Police Department oi 


Detroit, Mich., under date of Sept. 21, 1911 
Stolen in Detroit, September 9th, 1911, Un 
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SONI ELI UREN Pr 








derwood Typewriter, model 3 with 14 in 
carriage, serial number 4756. This machine 
was stolen by a man going by the name of 
Geo. A. Wilson, age about 40, height 5 feet 
6-or 7 inches, sallow complexion and rather 
angular face and build, straw colored mus- 
tache, weight about 150 !bs. Speaks with 
English accent. Please watch pawn shops 
and other places where articles of this 
kind are likely to be disposed of. A reward 
of $15 will be paid by Detroit Typewriter 
Co. for recovery of this typewriter, or for 
information leading to the arrest of Geo. A 
Wilson. 
John J. Downey, Superintendent Police 
Detroit, Michigan 


Address all communications to 


MAXWELL MORRIS NOW WITH 
MULTICOLOR PRESS. 


Maxwell L. Morris has recently take 
the management of the Chicago office of 
the Multicolor Press Company of 417 





MAXWELL MORRIS, 


Scuth Dearborn street, Chicago, Ill. Mr 
.lorris succeeds William J. Mullen, who 
not long ago opened an office for the Li 
brary Bureau at Toledo 

Mr. Morris is a live wire. He was re 
cently manager of the circularizing depart 
ment of the System Magazine. Previous ta 
that time he was for ten years with the 
International Food Company of Minneap 
olis as New England representative, and 
made a splendid record. Mr. Morris is a 
young man only thirty-three years old. 
He is a hustler and is enthusiastic on the 
new proposition that he has taken up. He 
is starting right by increasing the sales of 
the Chicago office during the first month of 
his incumbency. Mr. Morris says that he 
sees an outlook for a large volume of busi- 
ness for his office and that he expects to 
make it grow larger and larger with the 
passage of every month. 
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POSTALS 


Why the Triner Postal Scales 

ate the Only Positively Accurate and 

Scieutifically Perfect Automatic Scales 
e 


made. 
BECAUSE—They do not show an 
Variation, no matter where the artic. 
is placed on the platform, they seg- 
ister always correct. 

Ry TT constructed entirely of the 
best Cold Rolled Steel; absolutely no 
castings to break in transportation, 
and handsome in design and finish. 

Sold by all Leading Stationers. If 
yours cannot supply you, we will pre- 
Pay the express charges. 


TRINER SCALE & MFG. CO. 
1155-57-59 W. 2ist St., Chicage, IM. 











100% PROTECTION ON CHECKS 
AND NEGOTIABLE PAPERS 


A Check Protecter that protects is a 
necessity in these days of check raising: 


The Automatic Bank Punch has for the last 
twenty-five years protected the biggest bank 
accounts in the world, and is today the only 
form of Protection which has never been suc- 
cessfully raised, 

There have been over 30,000 Automatics sold 
during the life of the machine without any 
advertising. You can readily see where there 
will be a large sale from now on as we are 
inaugurating an advertising campaign. 

By virtue of a five-year guarantee to fully 
protect the user and its impregnable position 
above other devices in mechanical efficiency, 
an enormous sale is assured. Our preliminary 
sales of a limited output bear this out. 


Cur discounts to the dealer are gen- 
erous. Write today for territory, 
catalog and dealers’ selling plan. 


New Era Mfg. Co. 


315 Fourth Avenue New York City 





$12345C7TYONE 
































F. A. WOODMANSEE inks‘sxa Muci.ace 


123 East Pearl Street °°" 522%" Cincinnati, Ohio 





Woedmansee’s Everlasting Blae Black Writing Fleid. 

Woodmansee’s Everlasting Combined W riting and Copying Ink 

Weodmansee’s Stylographic and Feuntain Pen Ink. 

Weodmansee’s Midnight Black Ink (Highest Grade School 
Ink made). 

Woodmansee’s La Belle Violet Ink. 

Woedmansee’s Imperial Crimson Ink. 

Woedmansee’s Bankers’ Non-Evasive Blue lak. 

Weodmansee’s Gum Macilage. 

Woedmansee’s lafallible Adhesive White Paste. 

Woodmansee’s Superior Stamp Pad Ink (in all Colors). 











A full line of these goods should be carried by all first class 
stationers and office supply dealers. 


They are sales winners and profit-makers. 
Latest.catalog and prices sent on application. 


F.A. WOODMANSEE, Cincinnati, Ohio 
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~ of the drawbacks of either. 








Pe New Steel Library System? 


A great opportunity for the dealer who aims to 
sell goods that people want. This system combines 
LIAL all the features that book lovers have longed for in 
a library system—all the good features of the 
ordinary sectional and old-fashioned cases and none 





THE SC BOOK-UNIT § ..teR ok. 


at Post Binder Prices 


The New Steel Library System for Office and Home No Posts or Thongs. Flat Opening 
Unlimited Capacity 
Shelves adjust as desired. in space usually required for five. Proudfits for Every Loose-Leaf Pur pose 
Opens at one operation from top to Yet grows with the books by sections. 
bottom giving instant access to every Steel, beautifully finished in olive 
volume—no sticking doors. green, mahogany or oak. THE 
Not a number of isolated compart- Let us tell you the why and where- | OSE EAF 


ments but an unobstructed interior from fore of all these points. Write today for 
information and details of our selling 


crown to base. 
Accommodates seven or eight rows plan. 


THE SAFE-CABINET CO. 


Dept. A 


Steel Office Furniture 





Marietta, Ohio 
Manufacturers of THE SAFE-CABINET and the S-C 





Factory and Main Office: 
Lyon and Campau Streets, Grand Rapids, Mich., U. S. A. 











ee St. Louis, Mo 

I on St. »Mo. 

1 San Francisco, Cai. 

oatent Ky Kansas City Mo. 

Toronto, Can. Branches Tampa, Fia. 

Washington, D.C. pirweenem 4 b 

} renal Cincinnati, Ohio 
& San Antonio, Tex. Cleveland Ohio 

greed <e 

















Progressive 
Originators 
SNELLING’S 


Inked Typewriter Ribbon Cloth 


Properly Inked — Non-Filling — 
Roll Lengths 

















UY your ribbons on the Reel 

plan, saving the cost for 

individual making up of 
ribbons. 

You are not aware of the 
saving until you write us for 
quotations. 

At the same time ask for Our 
New Fall Catalog ready in Oct. 


It will be worth something to your 
Business education. 


SNELLING & SON, Manufacturers 











South Brooklyn, N. Y. 




















Terrell’s Steel Wardrobes 


A sanitary office necessity at a popular price. 
It is imperative that garments be kept in a 
neat, clean place, safe from intruders, disease 
germs and mice. 

The Terrell Steel Wardrobe is designed espe- 
cially for office use and will harmonize with 
the most elegant appointments. 

It is made of heavy patent leveled furniture 
steel, and fitted with a combination lock (or 
key-lock if desired). It has a hat shelf, four 
two-prong enameled steel hooks, and a rod for 
clothes hangers. Finished in baked enamel, 
olive green, maroon or black. 

FIRE-PROOF — It saves its cost in reduced 
insurance rates. 

Compact, durable. low in cost and high in 


efficiency. 
DEALERS 


The special interlocking slip joints make it easy 
to erect these wardrobes when shipped K. D. 
Ventilation in door omitted when desired. 
With or without casters. 

Can be sold easily to factories, schools, armo- 
ries, lodges, clubs, and all other places where 
lockers are needed, as well as offices. 


Write at once for catalogue, prices and terms. 


J Sree tt coemaet“"}| | TERRELL’S EQUIPMENT CO., Secsiis'ics 























IN AMSTERDAM, HOLLAND. 
By F. W. Heythekker. 

\fter the show special activity has been 
noticed in office appliance circles and no 
doubt the exhibition has done much good 
for the trade in general 

\s is mostly the case, new firms, who 
think that a trade that is able to compose a 
show without the help of outside capital or 
support must be flourishing, have been es 
tablished 

They will soon find that the office equip 
ment trade is just as difficult, if not more 
so than any other and that only by perse- 
verance, hard work and sacrifice of much 
time and money can a good business be 
established. 

\ few weeks before the Show, the firm 
Kok & Peters was constituted in Rotter- 
dam. They occupy a nice store on the 
corner of one of the best thoroughfares 
The ‘partner Kok, having been connected 
with the staff of one of the biggest whole- 
sale houses in Rotterdam, is well acquaint- 
ed with the furniture part of the business 
The firm is said to be provided with ample 
capital. The agencies of Shaw Walker ir 
London and some other houses have been 
secured 

Amsterdam has a new firm, with a certain 
Mr. Vleeschhouwer as director; it is a com- 
pany with limited liability and has a name 
which is somewhat identical with another 
office appliance company in this city and 
might lead to confusion. 

“Het Kantoor” (the office), the name 
of the already established house, and 
“Het Moderne Kantoor” (the modern of- 
fice), the name of the new company, sound 
much the same, don’t they? 

Business in general is in a flourishing 
condition in Amsterdam, though of course, 
Holland also suffers from the uncertainty, 
brought forward by the still circulating 
rumors of war between Germany and 
France 

The opinion of. most business men, how- 
ever, is that matters will be settled in a 
satisfactory way without disturbing in these 
times of economical difficulties, the much 
needed European peace 

EDISON PURCHASING AGENTS 

ELECT OFFICERS. 

The regular annual meeting of the Asso- 
ciation of Edison Purchasing Agents was 
held at the Minmout Hotel, Spring Lake, 
N. J., September 21, and the following offi- 
cers were elected for the ensuing year: 

President, J. W. Brennan, purchasing 
agent, Detroit Edison Company; first vice 
president, W. H. Francis, purchasing agent, 
Edison Company; second vice 
president, J. B. Eaton, purchasing agent, 
Rochester Electric Light Company; treas- 
urer, Andrew Banks, Jr., purchasing agent 
Consolidated Electric Light & Power Com- 
pany of Baltimore; secretary, H. F. Frasse, 
purchasing agent, Brooklyn Edison Com- 
pany; stock controller, E. H. Shufro, Union 
Electric Light Company, St. Louis, Mo. 
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This Machine Earns its Cost 
in One Month 














STOP ANOTHER LEAK IN YOUR PROFITS 


The Simplex Letter Opener 


Indispensable in a well equipped office. Thousands of satisfied users all over the 
world. Saves time! Is easily operated and does not get out of order. It cannot 
injure the contents of the envelope. 


WONDERFULLY SIMPLE SIMPLY WONDERFUL 


Made of the Finest Steel 
$5.00 
$7.50 


Small size cuts envelopes ordinary size up to 7} inches. Price - 
Large size cuts envelopes any size up to 11} inches. Price - 


See Our Exhibit at the Business Show 


Simplex Letter Opener Co. 
258 Broadway New York, N. Y. 


Dealers and Agents write for our special proposition 











Stop! Look! 


for this trade- 
mark when buying 









THIS TRADE MARK ON EVERY CHAIR 


OFFICE CHAIRS 


McCloud Adjustable Spring Back 








Office and Typewriter Chairs 


have many patented features which materially add to 
the comfort and convenience of the business man who 
uses them. Both the back and seat can be adjusted 
to any angle without rising from the chair. The back 
supports your back any way you sit. 
McCloud Patented Chairs are made in special designs 
for every class of work, including stenographer’s chairs, 
bookkeeper’s chairs, revolving desk chairs, etc., etc. 
D i e Business men recognize the Pony Trade Mark as the guarantee of the 
eaiers: kind of service they are looking for. When you handle McCloud Ad- 
justable Spring: Back Chairs you are making more money and turning your capital 
quicker than you could possibly do with an unknown make. Write at once for catalog 
and prices. 


THE DAVIS CHAIR COMPANY 


Marysville, Ohio, U. S. A. 
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"DE LUXE“ 
WATERMARKING 


Southworth Company 


Mittineague, Mass. 











Did You Write 


FOR OUR NEW BOOK ON 
Deluxe Watermarking? 


If not drop us a postal before you 
turn this sheet 


DE LUXE WATER - MARKING 
is the greatest improvement in the 
orocess of water-marking that has 
been made in recent years. 


This wonderful process which we 
have perfected and control ex- 
clusively enables any business man 
to have a private water-marked 
letter head of his own, even if he 
orders but six or seven thousand 
sheets at a time,—with only a slight 
additional expense to the regular 
price of stock 


Heretofore, private water-marked 
stationery has been a prohibitive 
luxury to men who order in small 
quantities. From now ona private 
watermarked brand is a necessity. 


Business men who wish further 
information regarding this process 
are invited to write at once for full 
particulars. 


Dealers, don’t let another month 
pass by without being prepared to 
handle a big quantity of this new 
watermarked stationery. Be the 
first in your city to push DE LUXE 
WATERMARKING, and you will 
open up virgin fields of new business 
which will pay you handsome 
profits 


Write at once jor full particulars. 





Southworth Co. 
Mittineague, Mass., U. S. A. 


Manafacturers of high-grade papers 
(Please mention Office Appliances.) 
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OFFICE APPLIANCES 


“MISS REMINGTON” AT WORK IN 
THE “FLOWERY KINGDOM.” 


Used as we are to hearing of Miss Rem 
ington’s activities in all parts of the world, 
nevertheless she gave us quite a surprise 
when we heard that she was busily at work 
\nd 


whole 


in China even that statement does 


tell 
surprised. 


the why we were 
The amazing thing was to have 


talk to us in 


not story ot 


this charming young lady 


Chinese 


A few days ago we were shown a bool 
printed by Messrs. Siemssen & Co., the pro 
gressive house which represents the Ren 








A FEW REMARKS IN 





ington Typewriter Company in Hong 
Kong Looking this book we 


tell it was something with which Miss Rem 


over could 
ington was connected, because her pictures 
were scattered all through the book. Asid« 
that, entirely at a 


for from 


from however, we were 


back it 


The accompanying 


front cover to was 


1 
1OsSS, 


all printed im Chinese 


shows a group of pages from 


illustration 
this book 


When a Remington representative finds 
the native Chinaman a prospect promising 
enough to justify reprinting Remington lit 
erature in Chinese, it is evident that China 
Is progressing 


CHINESE BY MISS REMINGTON. 

















OFFICE APPLIANCES 





¥ 
” 
4 + + + + + + 
L. W. JARED 
A Popular Sales Manager Who Has Made a Great Record. 
\s impressive a tribute as could be paid throughout the selling force. Priz 
1 man by those whose energies he di have been inaugurated and carri 


Fects was paid to | W 
SACS Man over of ‘| he 


raph Sales Company, during a recent con 


Jared, General rreat enthusiasm. The latest « 
Multi moted by Mr. Jared has for t 


automobile, and every managet 


\merican 


ention in Cleveland when the _ Division man in the company is given th 


Sales Managers of the company gathered to ity to win. 
Multigraph Ci 


liscuss the various phases of the company’s \lthough the 





work and plans \t this convention Mr lways had a strong organization it had for 
Jared was presented with a handsome vol ) or three years an inharmonious one 
me bound in hand-tooled limp leather by Mr. Jared was a member the 
the famous Roy ganization as mal 
crofters, which cor ager at Chicago and 
tained ‘ yersonal later assistant gen 
letter fror each eral manager be 
the managers tell fore his appoint 
9 h \ th ¢ ment is general 
frie dshit \ h hi sales manager Ol 
d= insj them \pril 29, 1910 H « 
S knew the conditions 
sses é é of the eld fro1 
spective tor practical selling ex 
Chis ‘ ‘ perience Mr. Jar 
steen \! ed's first move was 
lared vel to weld the ore 
helm S ris selling ree t 
( 1¢ hin gether and, once 
migh ( xpect unit, te inaugurate 
, e con uniform _ selling 
vow Itering campaigt which 
neue could T¢ llowed 
Chi ( t every point 
lent elatec ~ the line, concert 
( ( the r ed ac ‘ 
sults \} Jared's In hewing to the 
en irka ¢ work | ne he had decides 
i¢ ve Ss Ge upon 1 ding up ° 
1 Sales Manage new les depart 
the company ment according to his beliefs what was 


manifested at the 


The traterna spit 


iInceting has shown 1 more practical way pleased some incompetents, but 


its effect upon the company’s sales broad understanding, keen per: 
Under M1 
the Multigraph Sales Company increased 


decisive judgment, he was gq 


Jared’s direction, the business 


nized by those 


ipproximately 40 per cent The increase 


has not hee n made at the expense ot “driv evi ry Man every epportunity 


It is the result of thorough harmony 


FAR REACHING EFFECTS. of training in office appliances 


\ recent article appearing in this maga ton Adding Machine, Dictaph 
ine entitled, “Business Schools that Teach staph, ete 


best for the proposition, Mr. Jars 


Lik 
under him as 
leader, and through his policy 


e contests 
ed out with 


ontest pro 


he prize at 


and sales 


e opportun 


ympany has 


has dis 
is a man of 
eption and 
kly recog 
a natural 
of giving 


to develop 


himself, he has won their highest regard 


like the Dal 
one, Multi 


They realize that an intelligent 





Our 


Name 
Here 


Will 
Increase 
Your 
Fountain 
Pen Sales 








Our name is 
found on the 
highest grade 
fountain pens— 
pens you can un- 
conditionally guar- 
antee for years of 
perfect service and 
satisfaction. 

Your imprint on 
the barrel insepara- 
bly connects your 
name in the mind of 
the customer with 
quality, honesty and 
fair prices. 


SANFORD 
& 
BENNETT 


Fountain Pens 


are powerful creators of good-will and 
confidence. We are the largest manu- 
facturers of imprint pens in the world 
—patentees of the well known dem- 
onstrated successes—the Auto Pen 
(Self-Filler), Auto Pen Safety (Self- 
Filler and Non-Leakable), Gravity 
Stylo and Commercial Pen. 

We make every part of every pen 





the Use Office Appliances,’ was read in working demonstration of these machines we sell and our prices are by far the 
South America by H. Oswald Coates & Co would hasten a sale in most every case : : 

sh, ld Coates & Co., The P; "oon lowest, quality considered. 
Montevidio, Uruguay, who deal in office ap 1e Paterson Institute makes a practic: 


Sanford & Bennett Pens are to be 
had in all styles and sizes. Special 
designs made to order. Get our de- 
scriptive Price List before ordering 
imprint fountain pens. 


SANFORD & BENNETT CO. 
51-53 Maiden Lane NEW YORK,U.S. A. 


pliances use of leading office appliances every min 


Two of their representatives called at the Ute Ol the day. They are in somewhat 


Paterson Institute, 59 E. Van Buren street, "que position to make an intelligent re« 


Chicago. the school to which the article re ommendation of their merits 


ferred They sought information in regard 


to the most practical office devices. One of lo rest content with results achieved is 
| for a brief course the 


them will enter the schoo first sign of business decay 
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PRINTOGRAPH IMPROVEMENTS. 


SUPERIOR The U. S. Printograph Company of La 
Crosse, Wis., is making that delightful lit ' 
tle city on the Missouri river stand out ' 


OFFICE CHAIRS conspicuously on the map of the state 


The Printograpih Co. has made grea 











[here is a fine, distinctive exclusiveness about | Progress in its affairs in the last year. It 

Marble & Shattuck Chairs in both design | has announced several new features which 

. - . ave . y > > > ; > 

and workmanship which places them far in | have strengthened the position of the 
advance of the times Printograph on the market. 

The addressing feature of the Printo 


DE A LERS | graph is a simple device attached to the 
machine, which typewrites in the name, ad 


dress and salutation while the machine is 


We have a money-making proposition to offer 
a dealer in each town who caters to the best printing the body of the letter. As the 
operation 1s done at the same time as the 





business element in his community. Firms : 
' body of the letter, a perfect match is as 
who can control large bank, corporation, city, sured. A simple explanation of the m« 
county and state contracts should write us at chanics of this feature shows its simplicity 
once for full details regarding our proposition. The fill-in apparatus is locked up in the 
form before it is put on the machine \ 
Catalog on request. slide or track runs from one side of the 
bed of the machine to the other \ plate 


with the name, address and salutation set 
up in type exactly similar to that used in 
the body of the letter is placed on the right 
side of the track. It travels through until 


pe 4 
Makers of Tine Chetts it reaches the printing point, when it is 
automatically steadied, held firmly and 
printed, the address plate directly behind 














NEW YORK OFFICE it, pushing it out of the way when the 
815 Marbridge Bldg work is done 
Herald Square 2 | : hie ' : , , 
AB Gee But this is not the only splendid improv 





ment in multiple letter writing that the 

















Printograph has recently evolved They 











| have also produced a simple attachment that 

puts the signature to each letter, in ink, 

while the letter is being printographed 
These two improvements insure a perfect 





AUTOMATIC 
FILING CABINETS 


are the best because they have 


THE AUTOMATIC FILE DRAWER 
The only one with HINGED DROP 

FRONT and AUTO- 
MATIC TILTING 
FOLLOWER 


ly complete Printographed letter, name, ad 
dress, salutation and signature, produced 11 
one operation, and claimed so to resemble 
actual typewritten work that it is difficult t 
distinguish it from individual letters 
Another noteworthy improvement on thi 
Printograph is the automatic type-setter, 













which enables the operator to set up a forn 
for the Printograph about as quickly as he 


wy 













‘= 
i @) <o \ or she can spell out the words. It is now 
— 
no longer necessary to touch the type with 
¢ 5 AUTOMATIC in . ; ; yP 
Y Desk Top Section .............. $3.25 le nngers 
AUTOMATIC a \ Card and Drawer Section........ 6.00 
Letter Size Two Automatic Letter File 
\ | 21.00 § | - = 
No. 103 3-Drawer...... $18.00 \ ’ Leg Base Section............. 4.00 AMFIL” DELAY. 
¥ 4-Drawer...... 22.5 y a —— = 
apes and Cap Sizes. HIGHEST “a po eich ae Che fact that an unusual volume of bus 
GRADE Y a. ness has been handled at the factory which 
ICES {Ww manufactures the XXX Non-Hardeninig 








’ >/ POPULAR P 
HERES } I) WITH LIBERAL Platen Covering used in Amfil Platen has 
had a tendency to delay shipments of “Am 


A DISCOUNT TO \- 


2 


POINTE \ DEALERS / fils” in some quarters . during the last 
O \ mont! Improving facilities and the estab 
lishment of the special platen department 








OR Loy 
eS neat OW Prices 


We want a legitimate dealer in Office Appli- 
ances in every city to take the exclusive sale of 
our line. 

Write us for our 72 page colored plate catalog 
and proposition to dealers. 


The Automatic File & Index Co. 


143-153 North Pearl Street 
GREEN BAY, WIS. AFICO CABINETS 
Chee ae ame: Neb 2Brmenoereneneg 
Bank Specialties Co., 333 South Dearborn Street Sectional Cabinete also. 


has cleared the situation, and the Ames & 
| Filsted Company is now in a position to re- 
establish their immediate service system 





| \\\ 
e “ay 
| which is one of the big factors of the Com- 
| pany’s success. The Company has had a 
| remarkable increase in its business in the 
| last year. Its plants at New York, Chicago, 
Denver, and San Francisco enable the Com- 
| 





pany to handle its orders with dispatch 
The Company has built up an enviable rep- 


utation on the quality of its product 
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ALLAN RYAN NOT SERIOUSLY ILL. 


Reports that Allan A. Ryan, president of | 
the Royal Typewriter Company, is seriously 
ill are not confirmed by the company. The | 


newspaper reports have been exaggerated. 
[It is announced that business will be con- 
ducted just the same as usual during the ab- 
sence of Mr. Ryan from New York. 


AN AMERICAN ARRESTED IN CO- 
PENHAGEN ON ABSURD CHARGES. 


Mr. Albert Palmer Brooks of New York 
and London, and European Director of the 
Royal Typewriter Company of New York, 
was in Copenhagen early in August on his 
way from Russia through Finland, Sweden 
and Norway on the way to Berlin. At 
Copenhagen he stopped to select a repre- 
sentative for his company, and talked with 
several firms of standing who desired the 
agency 

One of the applicants was Paul Olsen, 
igent of the “Mercedes” Typewriter. His 
application was rejected and thereupon, it 
is claimed, he complained to the police that 
Director Brooks was endeavoring to sell 
machines at retail for cash, and invoked an 
ancient law of 1690, under which he de- 
manded that the former be arrested. Mr. 
Brooks had left town, not knowing of this 
ittempt to deprive him of his freedom, but 
on returning to Copenhagen on Tuesday, 
Mr. Olsen saw Mr. Brooks in the street, 
and, it is said, informed the police of his 
presence. 

The next morning two police officers en- 
tered Mr. Brooks’ room at the Palads Ho- 
tel, placed him under arrest and at the sta- 
tion, refused to allow him to telephone to 
the American Legation cr Consulate. 

Mr. Brooks had, on leaving the hotel, told 
the porter that he had been taken by the 
police, and several friends who called for 
Mr. Brooks at the hotel followed him to the 
station, amOng them Count Scheel and Mr. 
3odenhoff, and, had it not been for this, Mr. 
Brooks would have been imprisoned, as he 
had not sufficient bail to secure his release. 

3efore appearing later before the Police 
Inspector, Mr. Brooks and his friends se- 
cured from each person named in the com- 
plaint a written or verbal statement that this 
ancient law had not been even technically 
violated. Nevertheless the Police Inspector 
declared there might be a question if the 
law had not been technically violated, and a 
sentence of 240 krs. (about $70) or impris- 
onment was imposed. This Mr. Brooks re- 
fused to pay, and the case is being carried 
to a higher court, bonds of 300 krs. 

It would not seem that such a thing as it 
is reported were possible in a so-called en- 
lightened country. 

All the firms named in the compiatat, and 
others who heard of the case, are said to 
have declared it very unjust and untrue, and 
the solicitors representing the Director are 
very confident of having the whole matter 
quashed in a higher court. 
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DESK NO. 35. 


HANDLED BY ALL WIDE-AWAKE 


The MOON Advertising Campaign (now on) is something that every Dealer 


should write for—send in your name to-day 
scheme will be yours. 


MOON DESKS are sold only through dealers. 


Write for MOON CATALOG No. 28. 


MOON DESK CO., 





PRES Rc RS | EPA'S 24 st SB BS Seat 3: Me Md Jo) 
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DEALERS 





The MOON LINE contains sixty-seven styles of OFFICE DESKS. 
Made in Quartered Oak, Plain Oak, Genuine Mahogany. 


Muskegon, Mich. 
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The Lake Shore & Michigan Southern Raihwa 


Onmeork & atey & Pretroggh 
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Be BCOBo 


TARIFF FILE 


UNEQUALED FOR STRENGTH AND CONVENIENCE 


Dealers, ask your patrons who use tariffs and write us for prices. 


HAMACHER-HAWKINS MFG. CQ: 
KANSAS CITY, MO. 
New York, 318 Broadway 
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Oldest House Announces 
Newest Loose Leaf Line! 








@ We take great pleasure in presenting 
to the trade “The Most Complete STOCK 
Loose Leaf Line Ever Offered the Dealer.’’ 


@ Our trade-names—B & P STANDARD 
and SIEBER & TRUSSELL — cover every 
leaf device 


clever, down-to-date loose 


needed in the modern office. 


@ There’s a guality to suit every customer, 
with a price that will surely get his order. 


@ And every item will be “stock” not only 
in the catalogue, but at the factory. 


@ The B & P representative who calls on 
you regularly is on his way with complete 
new samples. 





Boorum & Pease Loose Leaf Book Co. 


EXECUTIVE OFFICES AND NEW YORK SALESROOMS: 
109 Leonard Street, New York City 


FACTORIES: BROOKLYN, N. Y. and ST. LOUIS, MO. 


LONDON 
25 Finsbury St. 


PARIS 
34 Boulevard St. Martin 


CHICAGO 
1414 Republic Bidg. 


ST.LOUIS 
4000 Laclede Ave. 














A GOOD CLIP. 


The Faultless is the name applied 1 
practical pen and pencil clip which is illus | 
trated on this page. 
There is a great demand for clips that 
will prevent fountain pens and pencils fro1 
falling out of the pocket. This demand has 
led to the production of many such devic« 


The Faultless is one of the most promin: 





on the market. 


It is claimed that this clip is made of th: 
best material, durable in construction and 
attractive appearance, and that it meets with 
favor universally. It is made with the leve: 


movement, a great convenience, which it 


ey 





said makes attach to the pock 


without the use of both hands. 


it easy to 
[In additio1 
or crush the pocket whe 


it does not pull 


serting the pen or pencil, an extr 
of satisfaction for the user 

The holders are put up thre: 
card, assorted sizes The cards are attract 
ive and each one is fitted with an easel back 
thus making it effective for the display win 
dow or counter 

Stationers in all sections of the 
are doing good work with the Faultless 
clips. The field for their sale is unlimited 
because every person that uses a pen 
pencil is a prospective customer. Inquiries 
for further information and prices should b: 
directed to L. D. Van Valkenburg, Holyok: 


Mass. 


IT NEVER COMES AGAIN. 


There gains for all our losses, 
There are balms for all our pain, 

But when youth, the dream, departs, 

It takes something from our hearts, 


And it never comes again. 


are 


Something beautiful is vanished, 
And we sigh for it in vain; 
We behold it everywhere, 


| On earth and in the air, 


| 


But it never comes again. 
—Richard Henry Stoddard 
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CRANE’S LADIES’ STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Their merits are known the world over, and they yield a prof- 

{to the dealer. Once tried, the purchaser becomes a regular 
customer. 





ihis Trade Mark 
every bex. 


Presented in the Following Styles and Qualities: 


EXTRA SUPERFINE QUALITY 


In Lavender Colored Boxes, containing + ream of Extra 
Fine Paper each; in like Boxes are Envelopes to match. 


SUPERFINE QUALITY. 
Inlight Blue Boxes, containing } ream of Note Paper each, 
and in separate Boxes } thousand Envelopes corresponding. 
ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


Our Papers are supplied in Bordered Goods and othe 


cialties by EATON, CRANE & PIKE CO., Pittsfield, a me 
and 225 Fifth Ave., New York, whose boxes bear the word alton, ass. 


“CRANES” containing our goods. 


























We Manufacture a 
| Complete Line 
of Office Desks 


‘ 
/ (Patent applied for) 


of every description and of various designs for special work. 
We make a specialty of Typewriter Attachments for any desk now in 
use. Any business man having a good desk of his own who wishes 


to make it a typewriter desk can do so with the aid of a MARYS- 
VILLE CABINET ATTACHMENT, number one. 


DEALERS: You are invited to write for catalogue of our complete line of 
office desks and special information regarding the above mentioned Typewriter 
attachment. This line is a money-maker, through and through, and we can 
make you a very interesting proposition. Write at once for full particulars 


MARYSVILLE CABINET COMPANY 
Marysville, Ohio, U.S. A. 

















} Scientific Inkwell Construction ( 


reaches its highest practical value in the 


Sengbusch Self-Closing Inkstand 


This well is absolutely non-evaporating, and closes after every dip of the pen. It is 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with 
superfluous ink. The ink is always fresh for the user. 

In addition to these superior qualities of mechanical construction, the Sengbusch 
stand is built on beautiful lines which are pleasing to the eye. The result is that this 
patent ink-well has become the most popular stand on the market, and it should make 
up a part of the equipment of every well appointed stationery store. 

Stationers who are not now carrying this well in stock should se- 
cure circulars at once, as they are losing : a sure profit. 


>. 








WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE 





Sengbusch Self-Closing Inkstand Co. 


320 Montgomery Building, MILWAUKEE, WISCONSIN, U. S. A 








Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out’’ of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 

















Indeliba Mfg. Co. 


ROCHESTER.N.Y. 
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HE Addressograph Company ol 


Chicago is characterized by a pro- 
gressive spirit which demands that 
every year shall show some marked 


has gone be- 


achievement added to what 
fore. One of the most useful, speedy and 
interesting devices which has come on the 
market in a long time is the Automatic En- 
velope Feed Addressograph—a machine 
entirely automatic in its action, and one 
which will address envelopes of almost any 
different size in use up to 8x10. The ad- 
dress plates pass through the machine auto 
matically the same as in the regular Ad- 
dressograph models so familiar to business 
men, and are filed in regular order automat- 
ically as they pass through the machine. 

All that is required for the Automatic 
Envelope Feed Addressograph is an ordi- 
nary electric light current or an office boy 
with sufficient ginger to turn the crank. 
These things being at hand, the machine 
will turn out the work indefinitely as long 
as the envelopes and the address pads hold 
out. When it has done all the work put on 
its table accessible to the feeding mechan- 
ism, the machine stops automatically, thus 
giving notice to the person in charge that 
more material is needed. The machine is 
suitable for large concerns which get out 
great numbers of letters and circulars daily 

Another improvement which the Ad- 
dressograph Company has recently perfect- 
ed is the one-piece metal adjust plate. 
These plates cost only one and one-half 
cents apiece. These plates are received in 
blank and the addresses are embossed on 
them by means of a special machine called 
the office graphotype. The fact that the 
plates may be flattened out and used over 
and over again makes them, it is said, as 
cheap if not cheaper than paper. These 
plates serve as excellent card indexes as 
well as printing plates and are filed in 
sealed drawer holding 250 plate sheets, 
which is more than the average drawer will 
accommodate. When it is desired to 
change an address on one of these plates, 
as for instance, a street number, that por- 
tion of the plate is put under the flatten- 
ing device on the graphotype and smoothed 
out, after which the new address is em- 
bossed in place of the old. In this way 
it is possible to change addresses, dates, 
folio numbers, etc., without disturbing the 
balance of the address. These plates may 
carry a name card if it is desired and spe- 
cial divided pads are provided so that when 
equipment is complete, one has not only an 
addressing equipment, but a card index of 
names as well. 

The office Grapkotype is so made that 
the names and addresses can be embossed 


‘ 


AND IMPROVEMENTS 


4 3 ; : ’ 


upon the plates with almost as great rapid- 
ity as they can be written on a typewriter. 


The new single piece address plates may 


be used on the hand feed or the automatic 
Model C, the 


piece plates 


new machine for these one- 








NEW AUTOMATIC FEED ADDRESSOGRAPH. 


Addressograph C is built to be used in 


connection with the single piece address 








ONE PIECE PLATE. 


plates and intended primarily for the use 
of municipalities, public service corpora- 
tions, etc. Gas companies, for instance, or 
electric lighting companies who have large 





" ADDRESSOGRAPH COMPANY PRESESENTS SOME NEW MACHINES 


lists of subscribers, can use the Addresso 
graph C with the single piece address 
plates to great advantage. It is a most 
economical equipment for such concerns on 
account of the fact that addresses, folio 


numbers, etc., may be changed 
without destroying the plate. In the case 
of the gas instance, 
one user moves out of a house at a 


another 


nhames, 
company, for where 
given 
not 
necessary for the company to destroy the 
plate, which is simply taken to the Grapho 
and the 


address and moves in, it is 


name smoothed out 
new name substituted. That, of 
i the old 
In any event, whether he 


type, the old 
course, 
is in a case where subscriber is 
leaving the city. 
leaves the city or moves into a new flat 
becoming the user of gas-in another place, 
it is necessary only to make one additional 
found the Ad 


very useful in the handling 


address plate. Cities have 
dressograph C 


of their tax lists, water taxes, etc. 


It might be well to mention that the 


office Graphotype which is sold in connec 
tion with Addressograph C is driven by an 
electric motor and is so simple that anyone 
with very short experience can operate it 
It is interesting to note that the Grapho- 
type when it embosses the address on the 
metal plate letters 
sharp, square cornered and clear cut. It 


produces which are 
is possible to write from one to five lines 
on the address plate, twenty-eight letters to 
a line. While the one-piece address plate 
can be plainly read from the back, it is so 
constructed that a top line 


proof card can be carried if desired 


identification 
The 
sub-dividing tops for names of cities, alpha- 
betical classification, etc., are shifting and 
removable. 


Of course, the card index feature of the 
Addressograph proposition should not be 
overlooked by the sub- 


use of a suitable 


dividing tab system. The drawers may be 


used for a regular card index drawer 


The Addressograph Company will show 
and demonstrate these machines at the 
business show in New York the latter part 
of the many 
office appliance dealers and business houses 


present month, where large 


will become acquainted with this remark- 
able system. 





NEW OFFICE APPLIANCE DEALER. 
Ralph W. Hiett, 333 Huron St., Toledo, 


Ohio, is organizing a business as special 
agent for manufacturers of office equip- 
ment. Mr. Hiett has a fine store space in 
an excellent location and already has con- 
nected as agent for several leading devices 
He is open to consider propositions from 


other manufacturers 

















) The 


Satisfied Feeling 


aa 


Bent Wood Users 


IS SELF-EVIDENT BY 
ITS UNIVERSAL POPULARITY 














Arm Chairs Stools 
Revolving Chairs Costumers 





‘‘Everything for the Office.’’ 








JACOB ann JOSEF 


KOHN 


VIENNA 


NEW YORK CHICAGO 
{10-12 W. 27th St. 


& 


1414-16 Wahash sel 








THE RELIABLE 


TIME STAMP 

Like a watch} but 
strong and durable. 
Most simple and ac- 
curate Time Stamp 
made. 

Prints automatic- 
ally and in a straight 
line, the year, month, 
day, hour, minute, 
a.m., p.m. Also 
address and six other 
different words, such 
as Rec’d, Sent, etc. 
Guaranteed for one 


year. 





Stationers and 
office appliance deal- 
ers are making money 


Price 


STYLE | with our machine. 
A Why don’t you? 


Reliable Time Stamp Co. 
3 West Broadway, New York Ci y 
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BRAINS 
Cannot Compete 


with the quick-acting, never-tiring 
mechanism of The Mechanical 
Accountant, whether adding, sub- 
tracting, multiplying or dividing 
is considered. A cheap man and a 
machine takes the place of three 
skilled accountants. The machine 
does all the work, the operator 
simply pressing the keys. 





8-column machine, $125.00. 


The Mechanical Accountant 


is a big saving in the Accounting 
department, the Cost department, 
for inventory work, for all factory 
figuring. It is the machine espe- 
cially adapted for the various needs 
of the factory. It is easily oper- 
ated (finger stroke only) light, sim- 
ple in construction and costs only 
one-half as much as the elaborate 
bank and counting-room devices. 





Make the Test Yourself 
Try one of these machines for thirty 
days jree in your own factory Count 
the comparative costs in both speed and 
accuracy. We will abide by your de- 
cision 

Y our letter brings full information 

and our catalogue at onc 


Mechanical Accountant Co. 


17 Warren St., Providence, R. I. 








“‘The Best 
of All’ 


There are many im- 
portant points which 

must be considered 
Commercial 12 {bs in the selection of a 
Vietor - - 1)lbs POSTAL scale 
Reliability 

Durability 
Accuracy 
Economy and 

Ef ficiency 


Are a few of the most important. 


The Pelouze 
Postal Scales 


embody all of these good qualities. 
These scales give not only the exact 
weight but the cost of postage in 
cents. Their use does away with 
postage mistakes 





a National - - 41bs 
and waste. The Union - ee 2} Ibs 
Pelouze Scale isa Star. - = ib 
wise investment. Crescent - - ilb 





For sale by leading 
dealers every-| 
where. Every scale | 
warranted. 






Send for Catalogue “S” ¥ 


Pelouze Scale 
& Mfg. Co. {ff 


232-242 E. Ohio Street |/—— 
CHICAGO | 



































One of the 32 
Styles and Sizes of Cuspidors 
made by 


The Ireland and Matthews Mfg. Co. 
Foot of Iron St., 2 Detroit, Mich 
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AN OLD ADVERTISEMENT. 

The picture on the opposite page is the re- 
print of a steel plate proof put out by the 
Hammond Typewriter Company many years 
ago. It was designed to show the suc- 
cessive steps from hand to machine writ- 
ing, culminating in the Hammond Type- 
writer of that day. The various machines 
shown in each small picture employed as 
many different principles in typewriter con- 
struction. The drawings and engraved re- 
productions mark a wide difference between 
the older style of plate and the modern half- 
tone. 

The picture came to Office Appliances 
through the courtesy of U. G. Case of the 
\. B. Dick Company, Chicago. Mr. Case’s 
whole business life has been spent in the 
field of Office Appliances, and though still 
a young man, he may be classed among the 
pioneers of the field. Mr. Case has made 
a close study of the development of Office 
\ppliance devices, their use and distribu 
tion; not only has he had a wide experi- 
ence in the home market, but some years 
ago he was foreign manager for one of the 
large concerns. Mr. Case has also made 
a study of the psychology of business, and 
has written some interesting articles on this 


subject 


Commercial Directory of Finland. 

Victor Ek, American consular agent at 
Helsingfors, inland, Dr. August Ramsay, 
Counselor of State there, and Amos Ander 
son, editor of the Trades-Journal Mercator 
ot Helsingfors, compose the board of di 
rectors which is arranging for the publica 
tion of a commercial and industrial direct 
ory of Finland 

Che foreign business man has often found 
it impossible to enter into business connec- 
tions with Finland, there being no way of 
getting information about Finland abroad, 
either official or private. The directory will 
contain a summary of Finnish constitution- 
al and business laws, and lists of all 
economic associations, business houses, rail 
roads, telegraph stations, ete A special 
section will be reserved for foreign man 
ufacturers arranged in the same manner as 
in the home section 

\pparently the price of the directory has 
not been fixed, but correspondence relating 
thereto may be addressed to the American 
Consular Agent, Helsingfors, Finland. Ad- 
vertisements will be received for the direct- 
ory, the rates being named in a pamphlet 
on file in the Bureau of Manufacturers, De 
partment of Commerce and Labor. 

\ “Timber, Pulp and Paper Trades’ Di 


rectory of Finland for 1911” is also to be | 
published at $1.10 per copy, orders for | 


which may also be sent to the American 
Consular Agent, Helsingfors, Finland. 
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A Profit Opportunity 


If a dealer has satisfactorily supplied a customer with 
office supplies and stationery, he has gained that custo- 
mer’s respect and good will. 

Everyone who buys office supplies and stationery, is 
a possible purchaser of office chairs. 

Here then, is an opportunity to reap additional 
profit from the good will of your customers. 

Place a line of B. L. Marble office 
chairs in stock, and keep them dis- 
played so they can be seen by every- 
one who comes in your store. It 
naturally follows that if a customer 
needs an office chair, he will be 
attracted by the B. L. Marble line 
—the best whatever the price. 





The B. L. Marble Chair Co. 
BEDFORD .- - OHIO 














Rochester Loose Leaf Devices 
“THE COMPLETE LINE” 


Satisfied Customers Means Success for the Dealer 
The “Rochester” Line Will Satisfy the Most Critical 


Dealers Everywhere 
SHOULD 
Write us 
for Prices and 
Discounts 


NOW 

















Henry Conolly Co. 


4”-48 Stone Street 
The abovei sa cut of our do’lar Outfit, containing 200 sheets and Index Rochester, N. » 2 














other makes. 





The Noiseless Typewriter adds dignity and refinement to the office—effacing that “factory atmosphere” 
suggested by the noisy clatter of the average typewriter. It is the development of the machine into the 
office appliance without sacrificing any of the elements of practicability which characterize the best of 


Adv. 
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! What If This Fire Should 
Happen In Your Office ? 











A lighted match—a care- 
lessly dropped cigarette—a -SQ 
fire at night from any one of aS 
a hundred causes might start 4 
right in your office— 

And those valuable records that no 
insurance could ever replace — would 
they be safe ? 


Berger’s Steel Office Equipment 


will make your office proof against such a disaster. 
It will do for you what no amount of insurance can 
do—it will prevent your records from being burned. 












Berger's Steel Office Furniture is the most mod- 
ern of office equipments—not alone because it is 
non-combustible and fire-retardant, but also be- 
cause it is convenient, handsome, economical and 


permanent. 


When you get such an office equipment you buy 
but once. No matter what your filing requirements 
are, we can supply them in steel. 


Have you our catalogue? If not, write for it today. 


The Berger Mfg. Co 
Canton, Ohio 


Eastern Display Rooms, I 1ith Ave. and 22nd St., New York, N. Y. 
New England Display Rooms, 286 Devonshire St., Boston, Mass. 














| 


AUTOMATIC LETTER MACHINE CO. 
CHANGES. 

The controlling interest in the Automati 

Letter Machine Co. of Chicago has been 


| acquired by Geo. O. Olson, Geo. F. Saun 


| 








The time is now ripe for 


METAL TIP GUIDES 


METAL TIP FOLDERS 

This isevidenced by the responses to 
our last advertisement 

We have received numerous inquiries 


MR. DEALER: 





7 


’ ae e Be ae 
Garey ae ed pee De 
se le Re Te 








> ; AF. ‘ as 4 Pky —_ % . 
att Seale ‘fp. y ¥ Progressive stationers sell them. 
Are you a Progressive Stationer?’ If 
so you need our line of Metal Tip Guides 
and Folders. They bear no imprints and 
are a Dealer’s proposition exclusively. 


2 Re (ml a att : 
——— oe wc [ae] «from all sections of the country. 
ee ee Sei ee bene Syplmgliper soiagytien 
Wy ere a USERS WANT THEM. 








a 





They are made in | _ GUIDES are of Best 
| Grade heavy red press- 

Correspondence Size board. 

FOLDERS are of 
Best Grade Document 
Check File Size | Manila. 

Metal Tips are of 
f Nickeloid and will 
|Special Sizes never rust or tarnish 





Legal Size 


Card Size 





ALSO A FULL LINE OF MANILA 
GUIDES AND FOLDERS, without 
metal tips in all alphabetical sub- 
divisions 











SEND FOR COMPLETE PRICE LISTS. 
Our prices are low. Our discounts liberal. Ask for ‘‘Reason 
is Light’’ folder. This describes a new System of vertical Filing. 


THE PLEW & MOTTER Cco., Ceater Ave. and Monroe St., Chicago, Ill. 

















ders, president and secretary, respectively 
of the Fort Dearborn Manufacturing (¢ 
well known to the trade as manufacturers 
of loose leaf metals 

The officers of the reorganized company 
are: Geo. ©. Olson, president: Marvin S 
Bates, vice president; Geo. F. Saunders, 
secretary, and Louis E. Curtis, treasurer 





The new directors are: Hazor Smith, H. J 
Kidd, Geo. O. Olson, L. E. Curtis and Mat 


vin Bates 

The main office of the company is at 
1574-1580 Crossing street, Chicago 

The reorganization of the company does 
not put it into the hands of strangers, as 
all the machines were built by the Fort 
Dearborn Manufacturing Co. It is a prob 
able fact that Mr. Olson is better acquainted 
with the mechanism of the machine than 
anyone else, and as head of the company 
he will be able to put into effect some plans 
and- policies which have made his othei 
business, the Fort Dearborn Mfg. Co., such 


} a success 


| 


With its own factory and ample capital 


On the Ist of September Mr. F. M. Be 


| 
| 
| behind the company, its success is sur 
| 
| 
| 
| 
| 


dell, Vice-President and Superintendent 


| the Sam’! (¢ Tatum Co., Cincinnati, retired 


from active interest in the business, expect 
ing to make his future home in California 
Before leaving for California, however, Mr 
Bedell will spend a few weeks on a motor 
tour of the Eastern states im eompany with 
his wife and brother, Dr \ J Bedell, ot 
Auburn, N. ¥ 

In leaving for his new home in the West, 
Mr. Bedell takes with him the good wishes 
of his host of friends who have known him 
in his long connection with The Sam’! ¢ 


Tatum Co 
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“DOM” GOES WITH THE SAM’L C. 
TATUM CO. 

On September 1 Mr. Chesley Dom took 
up the duties of General Superintendent of 
The Sam’! C. Tatum Co., Cincinnati, having 
succeeded to this position formerly held by 
Mr. F. M. Bedell, who retires from active 
interest in the Company. 

Mr. Dom is a man of wide experience, 
having been for years Superintendent of the 
Twinlock plant and later of the Cincinnati 
plant of the Irving Pitt Co.; and the Sam’ 
C. Tatum Co. is to be congratulated in se- 
curing the services of a superintendent of 
his experience. Mr. Dom is not only a cap- 
able superintendent, but a man of genius as 
well, and has a number of new things which 
he expects to spring on the unsuspecting 


public in the near future 


NEW SALES MANAGER FOR NASH- 
VILLE. 

James D. Combs, well known in the type 
writer fraternity, recently was appointed to 
the position of city sales manager of the 
Smith Premier Typewriter Company at 
Nashville, Tenn 

Ten years ago Mr. Combs started with 
the Smith Premier at Greenville, S. C., 
working under the Richmond office. After 
two years’ successful selling in the Caro- 
linas he severed his connection with the 
company and at different times has been in 
the service of the Remington, Oliver and 
Underwood For a year or more Mr 
Combs has felt a longing to return to the 
machine of his former triumphs, and after 
taking a month’s vacation he rejoined the 
forces of the Smith Premier. at Nashville, 
where he has moved his family and taken 
up his new work with an enthusiasm that is 
making things hum. 


BURROUGHS OFFICERS TAKE EM- 
PLOYES HOME IN AUTOS. 

The great personal interest which the 
officers of the Burroughs Adding Machine 
Company of Detroit have always shown to- 
wards their employes was never better illus- 
trated than during the recent one-day street 
car strike, which occurred in Detroit on 
September 20. The Burroughs Company 
employs some 500 office girls and young 
women in its various departments and many 
of these live so far away from the factory 
that it would have taken them several hours 
to walk home. Realizing their predicament, 
President Joseph Boyer, General Manager 
A. J. Lauver, Secretary B. G. Chapman, 
Advertising Manager E. St. Elmo Lewis 
and many other officers of the company 
who own automobiles turned over their cars 
to the service of the employes and prac- 
tically every girl who lives over a mile from 
the factory was given an automobile ride to 
her home 

As there are nearly 2,000 men in the com- 
pany’s offices and factory, it was, of course, 
impossible to furnish transportation for all, 
but a large number were accommodated. 




















$3.75 to $4.50 $5.00 $6.00 to $8.50 


You can sell more mailing 


Every office, large or small, 
hired several times a year, to get out circulars, and form letters. Yet many business 
men do without this necessary table, because they can not Afford a high-priced one, 
and the cheap tables they have would be out of place in a well furnished office. 


St. Johns mailing tables are just 
unadorned strength, finished to 
relieve the congestion of papers on desks, when not in use as mailing tables. Let 
us send you our complete catalog, and an interesting booklet telling the “why” of 


St. Johns unequalled prices for high quality tables. 


a2 ee 
es 





No. 21 No. 28 No. 27 


tables like these 


|, needs a mailing table, for the extra help that must be 


just what these men want. Nothing showy, but!plain 
match fine golden oak furniture. Such tables will 


St. Johns Table Company 


Cadillac, Michigan 























You Get The Worth of 
Your Money When You Buy 





No. 620 


DESKS 


FROM 


HENDERSON 
DESK CO. 


Henderson, Kentucky 








Roll and Flat Top 
PLAIN OAK Desks. Bookkeepe: 


Length 48 inches. Price . . » § 9.50 and Typewriter Desks 


No. 6204 Length 54 inchcs. " a ae ; 10.00 


Watch this space next month. Catalogue on Request 
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CALENDAR BUFFALO MEETING 





MONDAY, OCTOBER 9TH, 1915 
Meeting of Credentials and Registration Committee to receive Credentials of Delegates an 
Members and for the registration of each person who attends the Convention. 
Meeting of Board of Control. 
Surprise Party and Getogetherfest provided by Traveling Men’s Night Committee. 
bers and guests are invited to be present—ladies included 


All mem- 





TUESDAY, OCTOBER J0TH, 1913 

Meeting of Credentials and Registration Committee. 

First Session of the National Convention will be called to order promptly 

Invocation. Address of Welcome. President’s Report. Secretary’s Report. Treasurer’ 
Report. Auditor’s Report. 

Address by Mr. William F. Lucas, Jr., Baltimore, Md. Subject: ‘Development of Salesmen 
and Keeping Them in Your Employ. 

Address by Mr. Robert S.. Denham, Cleveland, Ohio. Subject: ‘‘Cost of Doing Business.”’ 

Adjournment. Luncheon served at headquarters. 

Second Session National Convention. 

Appointment of Nominating Committee. 

Reports of Permanent Committee and discussions. 

Adjournment. 





WEDNESDAY, OCTOBER JITH, [911 


Third Session National Convention. 

Reports of Permanent Committees and discussions. 

Adjournment. Luncheon served at headquarters. 

Fourth Session National Convention. 

Address by Mr. Charles A. Lent, New York City, representing the dealers. Address by Mr 
R. P. Andrews, Washington, D. C., on behalf of the manufacturers. Subject, both addresses 
“Uniform Selling Prices by Manufacturers.”’ 

Address by Mr. James L. Cowles, New York City, Secretary and Treasurer of the Postal 
Progress League. Address by Mr. Charles W. Burrows, Cleveland, Ohio. Subject, both 
addresses: ‘Parcels Post’’ (the former speaker in favor of establishing a Parcels Post and 
the latter in opposition thereto). 

Report of Convention Committee on place and time for holding Convention 1912. 

Report Committee on Resolutions. 

Adjournment. 





THURSDAY, OCTOBER 12th, 1911 


Fifth Session National Convention. Report of Committee on Nominations. Miscellaneous 
business. 

Adjournment. Luncheon served at headquarters. 

Sixth Session National Convention. Election of Officers and Directors. Adjournment. Meet- 
ing of new Board of Control. 





























By 
I eaf manager is often ap 
' roacl his dealers, and particularly 
e SI er stationers who do not employ 
spec 1 look fter their loose leat 
sines thes« westions “What 
should our clerks know about loose leaf 
rd ndle these goods with a satis 
ctory degree of intelligence, and where 
n this i mation be obtained with the 
ist en 
The com reply t this inquiry 1s t 
efer to the manufacturers’ catalog; but 
study : es t always prove enlight 
ening to the beginner, because it is generally 
ritte1 ain e experienced loos 
eaf m th current prices and technica 
letails dl es, and does not take into 
nsider é ‘ t what the begin 
wants know first 1s what these de 
ces al 
The purpose of this article will be to dis 
ss wit beginnet loose leaf some 
the various types of devices, to 
explain the why and wherefore of sizes and 
vauges, possible, to set him upon 
simpler road for the study of the loos 
eaf price lis 
Che loose leaf business has developed 
' rapidly in the last ten years. The keen 
| competition for business has resulted in 
f the introduction of many different styles of 
devices which have been flooded on the 
' market, with the result that the public and 
: the trade are often confused as to the best 
| levice to be used for particular pur- 
pose 
The fact is that while there are hundreds 
i binders on the market, most of these are 
different only in name and in the quality 
# construction, the mechanical principle 
nd application of the devices made by the 
different manufacturers being practically 
the same 
Classes of Binders and Their Uses. 
Loose leaf binders may be properly dt- 
vided into eight classes, as follows: 
1. Current binders, for loose leaf ledgers, 
’ tc 
2. Sectional Post binders, for transfers 
I ledgers and general loose leaf work. 
3. Solid Post binders, for filing order 


of all kinds. 
holding 


blanks and duplicate sheets 
4 Sheet Holders, for 


blanks, delivery 


order 
receipts, loose leaf sheets, 
until ready for filing. 

5. Prong Files, for tariffs, duplicate requi- 
blue prints, 


permanent 


sitions, letters, circulars, maps, 
etc 

6. Ring books, for memorandums, price 
lists, 


7. Record Books, for typewritten records 


trial balances, summary sheets, etc. 


f corporation minutes, statistics and for re- 
rding public instruments. 


& Catalog Covers, used as covers for 





WHAT EVERY STATIONERY CLERK 


LOOSE LEAF 

















CHARLES R. FarGo, Sales Manager, ¢ & R 
St eat catalogs and i : t 
es Ss memorandums rice books 
How Loose Leaf Binders Are Used. 
\ very good idea of the uses t w hi1¢ 
ese various binders are ]| det 
business may be derived fron he follow 
description ft the pr sses throug 
vhicl n order goods passes t pre 
( Ss m the place where I equi 
sit s made t he nin ece the 
J ls and the f neg t he 
re U1 tory dep dis 
ers that he requires juantity ot mate 
ria He is provided with duplicat Hous 
tequisitions” and makes out a1 rder 
e supply clerk for the goods e “Hous 
Requisitions” are held, whil n the fore 
man’s desk, in blank fort in aluminum 
sheet holder. When the fore made 
| 
| 
{ 
L 
CHARLES R. FARGO 
uit his order he sends the original to the 
superintendent, and files the duplicate in 


a current solid post binder, and the superin 


tendent, receiving the original requisition, 
checks the size, quantity and description 
from a “Material Record,” which consists 
of a ring book with classified index, and 


with his O. K. the order proceeds to the 
stock clerk and the stock clerk the 
order against a “Stock Record” or “Perpet- 
ual Inventory” contained in a sectional post 
binder. He finds the goods “Not in Stock” 
and forwards the order on to the “Purchas 
ing The 
refers to his “Price Book,” where quotations 
and discounts are kept ina ring book in 
commodities 


to 


checks 


Department.” purchasing agent 


manufacturers and 


the 


dexed by 


and determines where order is be 


YD 


‘ RS 
5 
SHOULD KNOW ABOUT ; 


iced. He then makes a “Requisition” on 
triplicate form, the “Original” going to 

e supply house, the duplicate being filed 
»y the Purchasing Department in a Prong 
Binder and the triplicate going to the Re- 
Department, where it is also held 
a Prong Binder until the goods arrive. 
lhe supply house receives the requisition 
nd enters the order on a quadruplicate 
form, being retained in the 
Department, the duplicate going to 
ie factory, the triplicate to the shipper ana 
the quadruplicate going to the customer as 
The originals are 
sectional post binders until the or- 
der is shipped and are indexed alphabetic- 
y. The duplicates are carried in sheet 
holders until the order is filled and sent to 
the shipper, when they are filed in storage 
post binders. The triplicates are kept in 
iumerical order in prong binders until the 
goods have been shipped, when they are re- 
turned to the order department with the 
late of shipment stamped on them and are 
checked with the original order, after which 
are filed numerically in solid post 
binders. The originals are now turned over 
the pricing clerk, who checks the dis- 
ounts and extends the prices from the 
“Discount Register,” a sectional post binder 
with alphabetical index. The billing clerk 
makes out the bill on a duplicate form, the 
original going to the customer, and the du- 
plicate going to the ledger man, who posts 
the items to the ledger, a current binder 
indexed alphabetically. When the item has 
been posted the duplicate bill is filed nu- 
merically in a sectional post binder. The 
order is now permanently filed 
alphabetically by customers in sectional 
post binders, indexed by states and towns. 
In the meantime the shipper has entered the 
rder in his “Record of Shipments,” a sec- 
tional post binder, and has sent the teamster 
to the freight depot with the goods and the 
triplicate bill of lading, which is carried on 
the wagon in an aluminum sheet holder. 
When the teamster returns with the original 
and triplicate bills receipted by the rail- 
road, the original is filed in a storage solid 
post binder and the triplicate is sent to the 
customer, together with the invoice. These 
are turned over to the receiving depart- 
ment and are connected with the copy of 
original order. When the shipment is 
received, the goods are checked against the 
bill and all shortage and overcharges are 
carefully noted. If the bill checks with the 
order it is O. K.’d and sent, with the copy of 
the order, to the Purchasing Agent, where 
the copy is filed in a post, binder. The bill 
is now checked from the prices noted on 
the original requisition, and if correct the 
removed from the prong 


ceiving 


the original 


Order 


n acknowledgment. 


filed in 


’ 
tney 


original 


} 
tne 


requisition is 
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binder and stored away in a solid post 
binder. The bill proceeds to the auditing 
department with the O. K. of the Purchas- 
ing Agent, the extensions are checked, and, 
after the voucher is made, the bill is posted 
in a loose leaf index book, a large prong 
binder or sectional post binder with alpha- 
betical index. The voucher is entered in a 
“Voucher Register,” a double-hinged sheet 
holder bound in Russia and Corduroy. 

If you have followed the order in its trav- 
els, you will have noted the different loose 
leaf binders which come into use in the 
handling of it, and will get a clearer idea 
of the usefulness of the various devices. It 
seems to me that this is one of the best 
methods of learning the loose leaf busi- 
ness; to see the goods actually in use in 
large institutions and to learn why each 
particular device is used in preference to 
another. 

Loose Leaf Sizes. 

Loose leaf has gradually evolved a sys- 
tem of sizes peculiarly its own. The tend- 
ency at first among manufacturers and 
users was to adhere to the old bound book 
sizes, but it was soon found that this idea 
was impractical because it was impossible to 
give sufficient writing and binding space 
for the loose leaf binder, and also because 
it was found to be a decided advantage to 
use a short page and thus avoid the waste 
which frequently occurred in the long pages 
of bound books. 

The standard loose leaf sizes are, how- 
ever, based on standard sizes of ledger and 
bond papers just as much as those of the 
bound books are. The only difference is 
that instead of working on a size deter- 
mined by a folded sheet, the loose leaf man- 
ufacturer bases his sizes upon even cuts 
from the flat paper. Practically all loose 
leaf sizes are based upon three sizes of 


paper: 


Folio ee 
Royal ..... yore, 
Double Cap err 


In ledger sheets another size, double me- 
dium, or 23x36”, is used a great deal in cut- 
ting the popular 11%x11%” size. In bond 
papers the double folio is frequently in de- 
mand for the 11x11” size, which is quite 
generally used in monthly statement work. 

If the loose leaf student will carefully 
study the sizes which can be cut from the 
above papers without waste, he will have a 
very clear idea of the most important stock 
sizes. For instance, Folio cuts eight sheets 
51%4x8'%” and four sheets 8%4x11”. In sheet 
holders, solid post binders, files and other 
devices intended for bond papers, the folio 
sizes 51%4x8% and 8%x11” will be found to 
be the most frequently called for. 

A sheet of Royal will cut eight 6x9” and 
four 91%4x12”, which are more used in loose 
leaf than any other sizes. Therefore Royal 


has often been called the loose leaf stock. 
The 9%x12” or 9%x11%”", which is the 
trimmed size of the sheet, probably covers 
seventy-five per cent of the new loose leaf 
ledger installations, proving again that the 
merit of a thing often carries it to popu- 
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larity even against the most strenuous op- 
position. 

In the old days the bookkeeper used to 
the long pages of bound ledgers, in the 
Demy or Medium sizes, ridiculed the idea of 
using as short a page as 914”, claiming that 
he would be turning leaves all the time and 
that he would have too much trouble adding 
his columns. 

The loose leaf people knew there was 
more old-fashioned prejudice than anything 
else in this argument, and believing that 
the idea of the short page, and only one 
account to each leaf meant economy, better 
indexing and greater flexibility for the loose 
leaf ledger, they have adhered to their orig- 
inal idea until the large size loose leaf 
ledgers are rarely ever called for. In mak- 
ing the sizes 114%x11%”, 11x11” and 11x14”, 
perhaps the most popular sizes after the 
9144x11%”, the loose leaf manufacturer was 
at first off the beaten trail as regards follow- 
ing standard sizes of ledger papers, but as 
these sizes took readily the paper mills 
came to the rescue by establishing what are 
known as loose leaf sizes in ledger papers 
which enable the printer and paper ruler to 
cut all of these sizes without waste. 


Loose Leaf Gauges. 

This often seems like an exceptionally 
difficult proposition for the beginner in 
loose leaf, but it is in fact a comparatively 
simple one. By gauges we mean the num- 
ber of and diameter of the posts, prongs or 
rings in the device; and the distances be- 
tween their centers. 

The only confusing thing about loose leaf 
gauges is that some of the earlier man- 
ufacturers and a few who are operating at 
present purposely set their posts at odd 
centers—that is, different from those used 
generally by the majority of American man- 
ufacturers as a standard. 

Their idea has been that by adopting 
a gauge of their own they can control the 
repeat orders from their customers, reason- 
ing that their competitors, carrying in stock 
only standard gauge goods, would not be 
able to supply their devices without order- 
ing special stock, which would cost them 
so much more that they would not be able 
to successfully compete. 

This, however, is an exploded theory. 
The dealer in loose leaf goods has not only 
learned how he can get special goods quick- 
ly and economically, but the consumer has 
learned the folly of placing himself at a 
disadvantage by buying loose leaf goods 
which are regular with only one dealer in 
his locality, and when ordering new goods 
he looks carefully to his specifications to 
see that the size is one that will cut from 
stock papers and that the gauge is accord- 
ing to the accepted standards of the major- 
ity of manufacturers and dealers. 

Standard gauges in loose leaf may be 
properly divided into four classes, as, 
ledger gauges, solid post gauges, prong 
binder gauges, and ring book gauges. In 
record books and catalog covers there has 
been no definite standard and probably 
there never will be one, as these are de- 


vices where binder and its contents live and 
die together, and it is rare that new sheets 
or new binders are required to supplement 
and interchange with the original outfit in 
such manner as to require the same gauge 
For this reason no demand has been es- 
tablished for goods of like gauge and the 
manufacturer has used his own discretion in 
setting the posts. 

The accepted gauge for ledger and sec- 
tional post binders of the present day is 
based on posts 5/16” in diameter. It has 
been found that posts of this size as satis- 
factorily serve their purpose as posts of 
larger diameter, and as they have the added 
advantage of requiring less binding space 
and thereby affording a flatter writing sur- 
face they are readily appreciated by the 
bookkeeper. Ledger binders are generally 
made with four telescoping posts, the al- 
ternate’ posts reversed so that the male sec 
tions of two posts will set opposite the fe- 
male sections of the others, causing the 
sheets to remain in perfect alignment, no 
matter whether binder is opened or closed. 

In stating ledger gauges we are only re 
quired to know the center to center of the 
two outside posts, because in standard gauge 
devices the two center posts are always set 
midway between the outside centers. The 
standard ledger gauges for outside posts are 
63%, 7%, 8%, 9, 10% and 12 inches, the dif- 
ferent gauges being called for by sheets of 
different lengths from 8%” up to 1734” 

There is no good reason why the same 
gauges which are used for current ledger 
binders should not also be used for all sec- 
tional post binders, and there are several 
splendid reasons why they should. In the 
first place, a large percentage of the sec- 
tional post binders are used for transfers to 
current binders, in the second place the 
5/16” diameter post as stated above affords 
a flatter opening book and in the third place 
the use of one standard for both ledgers 
and transfers tends to simplify, facilitate the 
handling and reduce the waste. 

Some people claim that a 5/16” post is 
not sufficient to hold a thin sheet in align- 
ment where it is punched for only two 
posts, but I think there is no merit in this 
claim, as if sheets are properly placed in 
the binders and the top iron is kept firmly 
in contact with them there can be little pos 
sibility of movement. The thing to remem 
ber here is that it is not the posts but the 
locking mechanism which holds the leaves 
in the binder. 

Sectional post binders are usually made 
with only two posts spaced according to the 


outside centers of current binders. There is 
still enough demand for sectional post de 
vices with 34” diameter posts to give the old 


414, 7,9 and 12 inch gauges a place in loose 
leaf, but if the dealer and manufacturer will 
be careful to supply only the 5/16” gauge 
on all new orders for sectional post binders, 
there will soon be little demand for these 
devices with other than the standard ledger 


gauge. 
In solid post gauges only one size of post 
need be considered, the 3/16” diameter. 





























These are set 234, 444. 7 and 9 inches center 
to center and these gauges are generally ac- 
cepted as standard 

In Prong Files the gauges established by 
the old Tengwall Company prevail, prongs 
3 16” 


center to center according to the length of 


in diameter set 234, 47/16 and 8 inches 


the sheet 

Ring 
those used in solid post binders, but a large 
number of these devices are made with three 
rings. The principal centers in ring binders 
and 8% inches. The di- 
rings is 3/16” so the sheets 


Some Book gauges are similar to 


are 2%, 44, 5, 7 
ameter of the 
may be stored away in solid post binders of 


the same gauge 


NEW AUTOMATIC RULING INK 
FOUNTAIN. 


The Ambart Automatic Ruling Ink Foun- 
tain is an invention that will be gleefully 
stationers, book bind- 
ruling 


received by printers, 
ers and any others who operate 
plants. 

The Ambart, with one clean sweep elimi- 
nates the objections of the old fountain. It 
is at once simple, practicable and effective. 
It employs the principle of capillary attrac- 
tion, but in a new manner of application. 

The Ambart Fountain is so arranged that 
once adjusted properly to the machine, it 
will take care of itself. Its action is auto- 
matic—when the machine is stopped the ink 
starts immediately 


It is no 


flow ceases. This flow 
is set in motion. 


shut off the 


when the machine 


therefore, to 


longer necessary, 
fountain when the machine is stopped; nor 
to start it again when the ruling is con- 


tinued. To put the Ambart in motion simply 
requires that it be properly set on the ma- 
chine and connect the ink pan to the pen 


beam by means of the flannel “feeder;” it 
can be put in operation in fifteen seconds. 

The use of a brush to apply ink is entirely 
done away with. Moreover, the ink has an 
absolutely even flow. This produces lines of 
uniform weight; the operator need not de- 
vote any time to the fountain. The reser- 
voir holds enough ink for a full day’s work 
on an ordinary machine. 

The Ambart device has been thoroughly 
tried out in Chicago and has proven a re- 
markable It is guaranteed to be 
just as represented, and is sold on a ten 
days’ trial at the moderate price of $3.75. 


success. 


It is being manufactured by the Barrett- 
Cravens Co., 206 S. Jefferson St., Chicago 


Welcome the Ambart Ink Fountain. 


CARTER’S SCRIBE. 


The Convention number of “The Scribe,” 


issued by Carter’s Ink Co., is largely de 
voted to boosting the Stationers’ Conven- 
tion. The little book contains the conven- 
tion program and a statement from Mr. Fal- 
coner, president It also contains a very 


interesting picture of the Carter’s Ink Co.’s 


fine plant in Boston 
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CHANGES IN LOOSE LEAF COM- 
PANY. 

I Stationers’ Loose Leaf Company ot 

Milwaukee, Wis., and New York City, which 


was organized six years ago as the whole 
sale department of the H. C. Miller Co., 
Milwaukee, and was, to a certain extent 


controlled by the stockholders and members 
of the Miller Company has been reorgan- 
ized and entirely divorced from the Miller 
Company 

a. '&: 
in the Loose Leaf field and one of the early 
the Loose Leaf 
the stationery 


Miller who was one of the pioneers 


designers and inventors of 
withdrawn 
firm and has purchased the controlling in- 
terest in the Leaf Co., to which he 
will, in the future, devote his entire time. 
With the reorganization of the company 


devices has from 


Le ose 


has come increasing facilities in the manu- 
facturing department and plans for broad 
ening the the Several 
changes have been made in the selling de- 
partment; the staff has been 
that the entire territory 
with greater regularity and frequency than 


scope of business 
increased so 
can be covered 
before 

E. C. Maueisen, one of the first salesmen 
for the but has spent the 
past two years in other fields, has rejoined 
central western 


company, who 


the staff 
territory 


QO. P 


and will have the 
Hazard, who is well and favorably 
in the south and middle west, will 
continue to look after the of the 
customers in this territory 

C.M 
salesman 

A. H. 
York and eastern territory, has been ap- 
pointed sales manager and will devote his 


known 
interests 


Newins continues as New York city 


Breuel, now in charge of the New 


entire time to further developing the busi- 
ness 

Arthur Breuel knows all the lines and 
angles of the Loose Leaf device business; 


in the days when there was a limited sale 


for loose leaf devices he handled a most 
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successful campaign for one of the early 
manufacturers. 

[In cutting itself off from the stationery 
business, the Stationers’ Loose Leaf Sup- 
ply Co. takes a big forward step. The com- 
pany’s relations with the Miller Co. are 
naturally the consequence of the condition 
of the loose leaf business in the days when 
it was formed. The trade looked with scant 
favor upon loose leaf devices when they 
were first offered by the manufacturer; few 
dealers would put them in stock. It was 
therefore necessary for the manufacturer to 
create a demand by getting his devices in 
the hands of the user and this accomplished, 
practically all of the manufacturers have 
thrown this great volume of business into 
the hands of the stationery trade. 





The Carter’s Ink Company reports one 
of the most pleasant visits of the year, that 
with W. Angus Stewart of Collins Broth- 
ers & Company, Ltd., Sydney, Australia. 

[his firm, which also has branches in 
New Zealand, is one of the connections of 
William Collins & Sons of London and 
Glasgow, who rank in the Manufacturing 
Stationery and Publishing line among the 
largest firms in the world. 

Mr. Stewart is decidedly an authority on 
conditions in the Australasian market on 
the stationery lines, and keen to see the 
advantages of the best American products. 

Collins Brothers & Company are _ the 
agents for New South Wales for Carter’s 
inks and adhesives, and to Mr. Stewart’s 
active interest is due in no small part the 
steadily increasing sales of Carter’s in New 
South Wales. 





A new intake from Lake Michigan has 
been installed in the plant of the Northetn 
Furniture Company of Sheboygan, Wis. 
The intake was built for the purpose of 
increasing the fire protection facilities of 


the plant. It is also planned to add a new 


fire pump to the equipment. 





EXHIBIT OF SASKATCHEWAN STATIONER’ S, 


LTD., AT DOMINION FAIR AT REGINA. 








NEW indastrial school was opened 

in Boston in the latter part of 

September for the purpose of giv- 

ing to young men of industrial 
dccupations and those who want to train 
themselves for entering the manufacturing 
building trades a thorough technical and 
working knowledge of the machinery and 
tools which they will be called upon to use 
after graduating from the school and to 
enable them to 
from the beginning. 

This school is known as Wentworth In- 
stitute. The need of an institution of this 
character was seen clearly by Arioch Went- 
worth, a citizen of Boston, who determined 


command a good salary 


to devote the greater part of his fortune to 
train young men to be efficient workers in 
mechanical trades. By his will more than 
$3,500,000 was left to endow a school witk 
this idea in view. 

The methods of instruction planned for 
Wentworth Institute will keep the boy in 
an ideal modern shop one-half of his time, 
while the other half the day will be spent 
in drafting, practical mathematics, strength 
and property of materials, mechanics, ele 
mentary electricity and similar applied ‘sub 
jects directly related to his particular trade. 
rhe shops are equipped with the best makes 
of modern tools and apparatus for teach- 
ing the essential scientific principles. 

The school has been equipped for manu- 
facturing under 
eliminating instruction by school exercises. 
In every instance the student uses the same 
required to 


competent supervision, 


machinery which he will be 
handie or operate as an expert mechanic 
Because of the extensive increase of appli- 


cation of electric power the student is 


taught what 
trically driven machines. 


may be expected from elec- 
Electricians are 
given further instruction. 

The practical training of young men and 
boys for skilled occupations has had little 
attention. The appreciation of Wentworth 
Institute is attested by an initial enrollment 
of eight or nine hundred names. The choice 
of the directors of this school for principal 
alighted upon Arthur L. Williston, a grad- 
uate of the Massachusetts Institute of 
Technology, formerly a member of the fac- 
ulty of the Ohio State University. 

Mr. Williston has had experience as an 
engineer on one of the great west- 
ern railroads and was a member of 
the commission which established the 
Carnegie Education School in Pittsburg. 
At Pratt Institute in Brooklyn, N. Y., he 
was at the head of the School of Science 
and Technology, which position he occu- 
pied for twelve years. Here Mr. Williston 


distinguished himself in a marked manner, 


Could Well Be Applied to Office Appliance Field. 


greatly increasing the enrollment of his 
department during his term of service. 

The following brief account of the work 
being done in Cologne, Germany, was writ- 
ten by Consul H. J. Dunlap at that place. 
This, of course, is only a part of Mr. Dun- 
lap’s report, which was published in the 
Daily Trade and Consular Reports, but it 
that Germany is 
very much alive on the subject of industrial 


is sufficient to indicate 
education. 

“Cologne is perhaps a fair sample of all 
the cittes of the empire in its educational 
facilities along industrial lines. 


“Among the principal educational insti- 
tutions of this kind is the Royal United 
Machine-Building School, which  under- 


takes to candidates for 
tending the Luilding and installation of all 


There are evening and 


prepare superin 
kinds of machinery. 
Sunday classes for those not able to attend 
at other times; and there are. special 
courses dealing with the installation of gas 
and waterworks, the installation of electric 
works of all kinds, and the superintendence 
of gas works 

“Admission to these courses is open to 
anyone who has worked as apprentice in a 
doing practical work, advancement 
from one class to another being 


The fees are $23.80 per 


shop, 
granted 
after examination. 
annum to citizens, and $119 to foreigners 
Each pupil 
death, the 


In certain cases tuition is free. 


is insured against accident or 
premium per quarter being 30 cents. Th 
curriculum of the first, or entering, class 
includes the following studies, to which.40 
hours per week are devoted German, 
mathematics, physics, chemistry, and draw 
ing. 

“In the higher machine-building course 
the list is as follows, with the same number 
of hours: German history, business his- 
tory, mathematics, physics, chemistry, ex- 
ercises in writing, practical, geometry, me 
elements, 


electrotechnics, 


machine 
lifting 
building, technology, experiments in labor- 


chanics, power ma 


chines, machines, 


atory, preventing accidents, and _ factory 
hygiene. 

“It is not expected that every graduate 
will be competent to take charge of large 
works, but he will, at least, be a competent 
workman. A student who has earned the 
master’s degree is expected to be compe- 
tent to take charge of any detail of the 
branch in which he graduates.” 

The foregoing is introductory to the sug- 
gestion which Office Appliances has long 
had in mind, namely, that industrial schools 
should arrange with manufacturers to qual- 
ify young men for the mechanical end of 


the office appliances field, not only in the 


manufacture of adding ma- 
chines, etc., but in the manufacture of office 
hats 


however, to the American furniture manu 


typewriters, 
furniture as well. -We take off our 
facturer who, so to speak, beat us to it by 


that 
would be a good thing for furniture fa: 


the suggestion industrial education 


tories. This suggestion follows a long and 
interesting discussicn on the extension ot 
industrial training throughout the United 
States. 


favored is one 


Briefly, the industrial system most 
where the boy is regularly 
apprenticed for a series of years to som 
manufacturer during the time he ts attend 
industri 


ing some high school where an 


course is given. By the terms of his ap 


prenticeship he is bound to put in a cet 


tain number of hours a week in the sh 
and a certain number of hours in the 
school His school work is SO arral ved 3 


to fit in for the work he is doing in thi 


receives instruction in Enelisl 


shop. He 


and in the other necessary branches, and 
especially in mathematics He also get 
instruction in mechanical drawing, desig1 


ing, laboratory work, etc., very much afte 
the manner of the technical school, except 
that he is required to apply the informat 

thus gained in actual work in the shop 


ing part of the week. This in brief 


outline of what is being done in Missour 
Wisconsin and several other states and pr 
vides an answer to the problem, How ca 
we keep the boy in the high school? | 

der such a system the young men will bh 


anxious to complete a high school course 


because on its completion he will at th 
same time have completed his apprentic« 
ship in the shop and will emerge a ful 
fledged journeyman and will be capable oi 
This gives 


a calling at o1 


earning journeyman’s 


the boy an education and 


wages 


and the same time. 
It answers another question and that is 


this: Where shall the American manufa: 


turer get his skilled mechanics? Every, 
manufacturer knows that good men are at 
a premium. If the high schools through 


out the country would act in concert with 


the manufacturers in their localities 


through a committee of manufacturers 


working in conjurction with the schoo! 
authorities, it would be only a few years 
until a large number of competent skilled 


mechanics would be ready for positions 


The American Furniture Manufacture! 
proves by interviews with skilled men and 


furniture manufacturers, that this pla 


could be adopted to turn out competent 
men to design and manufacture high grad 
furniture 

We would that the 


carried a step further and that boys could 


suggest matter bx 
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ESTABLISHED 1883 


Wabash Product 
In a New Dress 


New Finish 
Solid Brass Hardware New Design 


Highest Quality Cabinet Work- 
manship, Material and Finish 


Complete Line of Filing Devices for 
Every Requirement 


Ready 
for Shipment 





Actual photograph in colors of our Four 
Drawer Vertical Letter File, No. 
144V, NEW FINISH 


World Famous Wabash Product 
Sold exclusively by leading dealers 












FOUR TAB SYSTEM 
° ° ~\eqe ‘ : . 

Provides Alphabetical Guides, 

[he Headliner in the Filing prerien Acer ee 

serving as signboards for locat- 

z Py, bot ing at a glance the alphabetical 
Device | 1e | d subdivision desired. 

Provides a separate individual Tab 

Folder for such large correspond- 

ence as American Express Co. ander 

**A.”” Belden Silk Co. under “B,”’ etc. 

Provides a separate color (blue) Square Cut 


nT ~ats : > we - rePcc1ve salere Teite Folder before each Guide, printed Miscella- 

\ few locations open for liv e, progressive dealers. Write neous, for letters of small correspondents. 
us for Illustrated Catalogs, plan of co-operation, 

terms of contract 








— 
Illustrating a popular method of indexing alphabetically 
Letters, Invoices, etc., in a Vertical File 
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CHICAGO SALESROOMS NEW YORK SALESROOMS 
P 


1GS-172 W. Adams St 102 Broadway 
Executive Offices, Main Salesrooms and Factories 


Wabash, Indiana 





‘ ° 
Supplies 
Of all kinds to fit any 
make of Cabinet 

Cards 
Guides 
Folders 
Indexes 
Alphabets 
Celluloiding 
Printing 


Ruling 


Systems 
To fit 
Your 
Business 
Our 


Specialty 


Professional 
Systems 
Department 
at your service 


A Page from Our Catalog 








Celluloid Tips 





‘Protection’ that Protects 


Transparent Celluloid applied to in 
dex projections protects the printing 
or writing; adds to the strength, pre 
serves the flexibility, prevents soiling, 
keeps them new and multiplies the 
life of the guide. 





- gang, 
A-Z ALPHABET 


CELLULOID FRONT, BACK 
AND BELOW BASE OF TABS 
ONE CONTINUOUS PIECE 


STRONG—FLEXIBLE—SANITARY 










An Indexed Index 


Cut illustrates the first five of 
a set of 300 sub-division alpha 
betical guides, celluloided in 
colors—red indicating the first 
guide of each letter. A, P 
et in the alphabet; green, 
the exceptions to preceeding 
sub-division; clear white, the 
regular sub-divisions 








QUICK ACTION INDEX 
| CELLULOIDED IN COLORS, “INDEXING AN INDEX” Facilitates finding the record 
RaPiD—ECONOMICAL—ATTRACTIVE you want. 
P Colors cost you no more 
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Orders promptly filled. 


Some Features / wie 


Clear as glass. yet protects the 
printing or writing on labels 





Sanitary impervioustodampness, 
cleans like glass, never corrodes 
Strengthens the index projection, 
yet thin and flexible, not top heavy 
and bulky like metal tips 
Indestructable as to wear 
Celluloid is fused to and becomes 
part of the guides 

Pleasant to handle, economical 
of labor 

Embody all the desirable qualities 


INSERTABLE CELLULOID TIP 







TRANSPARENT CELLULOID 
APPLIED TO ANY INDEX GUIDES 
Y PROVIDING A SNUG APERTURE 
FOR RECEIVING LABELS 


while eliminating the objections Pat 
to metal tips Z 
Best tip on index guides for any SimPcicity — UTILITY — STRENGTH 
use, and cost no more than metal 
tip guides . 4 
Trial order requested — Samples 
and prices for the askit 2 
Features 


Opaque Celluloid applied to 
any index guides provides a 
writing surface for either pen 
or pencil 

Is workably durable yet erases 
easily enabling change of 
written matter at will 
Opaque Celluloid is manufac 
tured after our own formula 
with a special fine ‘‘file’’ sur 
face, impervious to water, 


(Pili Pce NG pfleschal 


WHITE OPAQUE CELLULOIDED GUIDES| 
COLORS ALSO FURNISHED FOR CLASSIFICATIONS | 








— 


New — Novel — USEFUL aia retains the flow from pen or 
sy " ot pencil but erases absolutely 
—S _ with wet cloth, sponge or rub 


ber eraser 
Users of index filing systems will quickly recognize che advantage for sub-classifications, changes, 
or additions of names, devising new syscems, trial plans, etc. 

Ordinary guides once written on are useless for any other purpose, but treated with our White,Canary, 
or Pink Opaque Celluloid are used repeatedly and indefinitely. Additional colors at short notice. 
Opaque Celluloided Guides have all the features of insertable celluloid tips except the writing is not 
overed, and they are cheaper 


WHITE OPAQUE FURNISHED UNLESS COLORS SPECIFIED. See page 45 for prices 


Four Complete Lines of Filing Cabinets, Large or Small Capacity to Fit 


CHICAGO SALESROOMS 
168-172 W. Adams St. 


Vertical, Horizontal. Solid and Junior Units (or Little Helpers) 


Wabast 





Executive Offices, Main Salesrooms and Factories 


Wabash, Indiana 


. ° 

Cabinets 
Solid and Sectional 
Construction for 
Letters 
Papers 
Catalogs 
Cards 
Documents 
Blue Prints 
Electrotypes 
Reports 
Photographs 
Checks 
Invoices 
Vouchers 
Drawings 
Books 


Storage 


Transfer 
Cases 
of all styles 
at right prices 


Kequirements 


NEW YORK SALESROOMS 


102 Broadway 























be given a high school education and at the 
same time be made competent to take re 
sponsible pvusitions in the manufacturing 
departments of typewriter and adding ma 
chine factories and the manufacture of all 
manner of office appliances 

The quality of workmen turned out un 
der such a system would tend to be better 
and better. The school work in conjunc 
tion with the practical work of the shop 
a broadening tendency to the 
mind of the student, would raise the plane 
make him more alert, 


would have 


of his intelligence 
more practical, in short, more fit for what 
we call inspiration in the invention and 
development of machines, and inspiration 
we believe is but the result of a trained 
intelligence which works sub-consciously 
yet effectively toward desired results. 


FOR THE GOOD OF THE ORDER. 


The spirit that wins, the spirit of a suc 
cessful organization, has no better example 
than is shown by the members of the Manco 
Club of Philadelphia, which is composed of 
the heads of the different departments of 
the Wm. Mann Company 

One of their gatherings for the promo 
tion of fellowship amongst the members 
took place September 23 at the Mohican 
Club, located at Morris Junction on the Del 
aware. About fifty members were present. 


Business discussions were “taboo;” they 
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were out to get together, and get together 
they did. 

\ special car was attached to the “Pensy 
train that left Camden at 2 p. m., and some 
thing was a “poppin” from the start. Every 
one took “a shot” at some one else and if 
you don’t know what “daffodils” are, just 
remember when you spouted “limericks.’ 
“Billy” Jackson, the porter, closely resem 
bles the ace of spades and some one passed 
the word along that if Billy is black, is 
Frank Brown? About that time a long 
chap who resembled a human clothes pin 
came down the aisle and some one shouted, 
“Tf Wilson does a half a day’s work, is De 
Witt Dunn?” Back and forth the chaffing 
went until “all out for Morris Junction” 
li Big 


sounded and away they went. Russel! 


with a record of fifty-one years with 


nell, 
the Mann Company, was one of the young 
est of the bunch. If you want to find the 
fountain of youth he should be able to di 
rect you. 

The weather was not of the best, but it 
had no effect on this aggregation. Amuse- 
ments of various kinds had been provided 
and baseball, quoits, penuchle, etc., were 
soon in full swing. The baseball game was 
between the Married Men and the Single 
Men and resulted after a severe struggle in 
a victory for the Single Men by a score of 
16 to 7. It was a terrific battle, as the score 
shows. “Bob” Campbell did the “flinging” 
and Geo. Wells the receiving for the Mar- 
ried Men, and “Jim” Walsh was the “spit” 
ball artist for the Single Men, with H 
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Holmes as the “mitt” artist. If the mosqui- 
toes had not compelled the base runners to 
stop and scratch so often perhaps the scores 
would have been larger. 

After the sports in the afternoon a din- 
ner was served at the club house, and when 
it is known that it was provided by Kuge- 
ler’s it will be sufficient guarantee to any 
one who knows Philadelphia that it was a 
“corker.” After divine blessing asked by 
Mr. Bignell, the “coming” appetities “fell 
to” and the havoc was great. Benj. Mann 
acted as toastmaster and Howard Foster 
presided at the piano. C. F. Barnitz sang 
several fine bass solos and all joined in sing- 
ing popular songs, copies of which were dis- 
tributed among the guests. Short talks 
were made in the interest of “better serv- 
ice’ by Messrs. McDale, Peterson, Bignell, 
Rodman and others. It was an assembly 
f clean cut men and one which enabled the 
one who saw to readily understand why the 
Wm. Mann Company occupy the position 
they do in the trade. 

The committee in charge of arrangements 
were C. L. Foster, chairman; DeWitt Dunn 
and C. F. Barnitz. 





Fred Hoffman, Charlottenstrasse 6, Ber- 
lin, desires prompt information with regard 
to the appearance of any new multiplying 
or calculating machines on the market or 
being made ready for the market. He will! 
undertake the representation of such de- 
vices not only for Germany, but for the 
whole of Europe. 














BADGER 
BEAUTY 


LOOSE LEAF 


LEDGER 





250 ruled 8x103 Double 


Grain Cowhide Leather. 





Shall we send you a sample? 


258-260-262-264 
FLORIDA ST. 








Entry 
Printed headings. Leather tab index. Cloth 
sides, with back and corners of Black Seal 


| Looks Well... Wears Well... Sells Well 


If it’s 
not O. K. send it back at our cost. 


WE TREAT THE TRADE RIGHT. WRITE US. 


. . i \ 
RIGINATORS OF THE LOOSE LEAF 


leaves. 






EXPANSION 





i 
ING 


0 SYSTEM OF CATALOG 





MILWAUKEE, no 
WISCONSIN \QRNMadge 


WS 
































106 7 


TATUM DISPLAY. 

The accompanying picture is of an inter 
esting display by the Sam’! C. Tatum Com. 
pany in the the Pouns 
ford Stationery Company, Cincinnati, dur- 
ing the week of the Fernbank Dam celebra 
tion. 

The Tatum Company had other attractive 
exhibits of their “Lines of True Merit” in 
the windows of the Pickering Hardware 
Co,. E. A. Kinsey and the Gibson-Perrin 
Company. 

The opening of the Fernbank Dam was 
made the occasion for a great celebration 
and for displays of “Made in Cincinnati” 
products. The Fernbank Dam, which as- 


show window of 
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METHODISTS VISIT WEIS FAC- 
TORY. 


Michi 


gan Christian Advocate gives a stirring ac- 


\ writer in a recent issue of the 
celebration of 
Mich., Methodist 


was held a 


count of the centennial 


founding of the Monroe, 


This 
months ago, and commemorated the organ- 


Church celebration few 


ization of the first Protestant church soci 


ety in Monroe, then called Frenchtown, by 
the Rev. William Mitghell of Detroit, in 
1811. 

The plan of the centennial celebration 
was prepared by the present pastor, the 


the 


some ases 


guarded is their machinery. In 


the device to insure safety iS 


cost of the 


cost Of a 
machine itself 


They depend for success very much on the 


more than the 


temper and ambition of their employes, and 


hence upon the walls are various mottoes 


calculated to appeal to their better natures 


‘Do cheerfully what you are told to do 
‘If you try to earn no more than your 
wages, you will never be worth any more.’ 


They. are manufacturers of office supplies, 


such as cabinets, files, card indexes, section- 


al bookcases, 


the remote parts of this and all commercial 


etc., and their trade is with 


nations It was a most gratifying visit to 






























































DISPLAY OF TATUM GOODS 


sures a 9-ft. stage in the Ohio river from 


Pittsburg to Cairo, will have a wholesome 


effect upon the business of Cincinnati. The 
week of the celebration the stores along 
the principal streets gave up their show 


windows to home manufacturers. 


The Sam’! C. Tatum Company was natu- 
rally interested in the event, having been 
in continuous business in Cincinnati for 


more than half a century, and having devel- 
oped with the city in that time. Its product 
is known in every quarter of the world. 
Baer Facts’ Midsummer Number is just 
as breezy as any of its previous numbers 
It contains some bright and clever articles 
and some good advertising, and surely 
ought to convince its readers that 
of Canton, Ohio, are the logical people to 


furnish them with their office equipment 


Baers’, 


Rev. Howard Goldie, and church officials, 
and, besides a number of interesting ad- 
dresses, included a ride about Monroe and 


visits to the city’s various points of inter 


est. These included the plant of the Weis 


Manufacturing Company, concerning which 
the report says 


“Here the whole company alighted and 


were shown by the proprietors through the 


factory, which is certainly a_ thorough! 
equipped and up-to-date institution. To one 
only an outsider, the tine points of econo 
my, safety, neatness, organization, method 
and inspiration are marvelous. The Messrs 
Weis have abundant reasons to be proud ‘of 
their success as inventors, organizers and 
directors. They have some 250 employes 


on their rolls, and yet in five years have not 


had a single’ serious accident. so safely 


IN POUNSFORD WINDOW. 


those who were fortunate enough to go 
through the factory.” 

\nother interesting feature of the cele- 
bration was a reminiscent address by the 


Dr. Seth Reed of Flint, who 
1853 to 1855 
Dr. Reed is eighty-eight years old 


venerable Rev 


was pastor at Monroe from 


GOOD STATIONERY CATALOGUE. 


Office Appliance is in receipt of cata- 
logue-No. 1_of the’ Wilson Office Supply 
Conipany of Topeka, Kan 

This catalogue lists a large and well 


selected line of office appliances, including 


everything necessary for the equipment of 


the ofhce throughout 

The Wilson Office Supply Company are 
very enterprising people who are making a 
big success of their business in the Sun 


{le wer State 





























OFFICE APPLIANCES 107 











[] 





You are looking at the picture of the best 
typewriter desk ever 


sold at the price 


It combines service, durability, sound 
construction and elegance of appearance 
at low cost. Our line consists of roll top, 
flat top, and typewriter desks, made of se- 
lect plain white oak or finished golden oak. 


Let us send you our complete catalog and prices. 


| EVANSVILLE DESK CO. 


. _ 
30 in. Price $3250, loos 510 po Evansville, Indiana 
F, 0. B. Evansville, Ind, C] 


[| | 


We manufacture I | S T S 
the finest line of 
Sanitary 


In Directory publishing it is shown that 70% 
tee of the people shift their address in twelve months. 
That is people going to and leaving the city and 
































bd removing in the city to new locations 
alrs The failure to deliver first class mail is shown 
by the postal records to be more than 6% ina 
‘ year, notwithstanding the aid of the letter car- 
Typewriter, High riers who are always on the alert to ascertain the 
and Low Desk— whereabouts of those who move. 


We keep the last edition of every Directory and 


also Waitin 
8 make the list fresh —— time it is sold We 


Room Chairs and have the small as well as the big Directories, 
Counter Stools. w yhich gives you the added advantage of circular- 
ing the people in the small cities who are known 

Ask for cuts to be better prospects 


Let us make your list, typewritten letters 
addressing, etc. 





and prices 
They are right 








to manufacture on short notice 
Loose Leaf Accounting Forms, Binders, Files, 


Speciy o. | R. L. POLK @ CO. ae 
Celina, Ohio 7 N. Fifth Ave., Chicago Se v2 Tees tet 





CHICAGO. v a A. 
































x FULTON SPECIALTIES 









This is the time for the Stationer to look for the CHART MARKS S before 
school opens againin September. |The “FULTON” CHART MARKER is the 
best gotten up in regards to outfit, as well as box, which is strong and at- 
tractive, and will surely bring a better price than the flimsy things presen 
by some competitors, while the price to you is the same. 


We wish to remind you also of our BUSINESS OUTFITS, which are the best 
made up goods in the country in rubber type, in regards to quality, as well as ap- 
pearance. The boxes are of polished wood or leatherette, and all the 5 and 
fa fonts contain two holders and an ink pad. 





GUE 


FOR EDUCATIONAL PURPOSES 

















FULTON PADS — Felt, Elite with wooden base, as well as the Non 
Blurring made from chemically treated wood are well known and have 
given perfect satisfaction wherever introduced. 
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FULTON SIGN MARKERS, of which the sets with the Outline Letters 
are the style, at the present date, are supplied with the finest and 
brightest fill-in colors that are made in this country. We make t 
irselves and after having made comparison with others we know 
what we are talking about. Dealers selling Sign Markers Gone 
>t fail to Be for our descriptive matter for this class of g 


FULTON RUBBER TYPE CO. 


ELIZABETH, N. J 
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‘ 
The McM M M M | . Ordinary 
Ring ing 
Cc ult 





Fitting 
the curve 


oj 
perforation 








Book—Sheets Do 
Not Tear Out 


OU will observe that the ordinary or round wire ring has a 

narrow bearing surface on the paper and, acting somewhat 

like a dull wedge, forces its way through the paper at the 
the perforations when strain is applied. 

The McM ring has a wide bearing surface on the perforations 
and the rings are repeated seven times so as to correct the only 
serious fault in Ring Books,—tearing sheets. 

While the McM 7-Ring Book is }” thinner than any other of 
tts sheet capacity, has stayed and cloth lined pockets, has an 
automatic opener, and represents ring book perfection in all re- 
spects, the really essential and business building reason for its 
radical departure from 3-ring standards is,—it prevents sheets 
tearing out. 

Demand the 7-Ring Book of Stationers 


LEATHER 


The leather used in all McM books is selected at the tanneries 
in the raw, tanned, boarded and finished expressly ‘‘McM finish,”’ 
and is free from deleterious chemicals. 
one of the many steps taken to produce books superior in every 
respect because we recognize that Loose Leaf Books are really 
Office Fixtures. 


TEAR. 


The McM 7- Ring Book is but one of 30 different devices made by the 


McMillan Book Co., 


ple Ring 





| 


Touching 
perforation 
at but 
one potnt 





Ee 





SHEETS DO NOT 


This special care is but 


Syracuse, N. Y. 























FOREIGN NEWS NOTES. 
America 


BOUT 12 years ago an 
fice furniture found an excellent 
demand in Germany,” says Consul 


Frank D. Hill of 


Roll-top desks, 


Frankfort-o1 


bookce asSCs 


General 
the-Mair 


ing cases, etc., were a novelty; they wer« 
very convenient and furnished an office 


local dealer states that after hav 
take a trial 


well. One 
consented to 


order for 12 roll top desks he disposed 


ing reluctantly 


between 400 and 500 desks the first year he 


carried American furniture 
Home Goods Supplant the Imported. 
“That 


present 


was 12 years ago, however 


business in American office fur1 


1 


ture is dead. Two of the largest dealers 


office furniture, both of whom formerly in 


ported American goods, advise this office 


that they now carry no American furniturs 


whatever Their well-appointed st 


tain all the different systems of desks, filing 
cabinets : 


and bookcases common in Art 


ca, all of which are made in Germany 
“The reason for this is the rapid ris¢ 
the German office furniture industry » 


called “American system” office furniture is 
now manufactured in Germany with Amer 


can machines, often of American wood, at 


prices with which American manufacturers 
cannot compete 

“Freight and duty are, as a matter of fact 
minor factors. Germany. has plenty 


cheap wood, labor is cheap, and thanks t 
American woodworking machinery, a roll 
top desk 


which is just as satisfactory to the Germar 


can be turned out in Germany 


customer as the American article. For fine 


articles American wood is often used \ 
local manufacturer uses large quantities 

American oak. First-class American roll- 
top desks formerly sold here at about $100 


Good German desks now cost $60 or less 


“In addition to price, German furniture 
has the further advantage that it can be r« 
paired immediately. Local dealers con 


plain that it is sometimes necessary to wait 


months for a key for an American des} 


One dealer states that he considers German 


furniture more’ carefully finished than 
\merican, and that ‘the German customer 
pays great attention to the minutest details 
as regards finish, whereas the Americat 
generally content with a strong, well ay 
pearing piece of furnitur¢ 

“Some American-made office furniture is 
still imported into Germany, although littl 
of it comes this way. This office is advise 
that the market is somewhat better 11 
northern Germany 

“Duties on upholstered furniture per 100 
kilos (220.46 pounds) are as follows: Fur1 
ture and parts thereof, common iph 
stered), not veneered, of softwood, unfi1 
ished, $1.07; same, finished, $2.38 f hard 
wood, unfinished, $2.38; same, finished 
$2.86. Furniture and parts thereof, commor 
né upholstered), veneered, unfinished 


(not 
$2.38; same, finished, $3.57. These are con 
y 


rates, which apply, however, to 


furniture 





' 
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Office Appliances. 

‘With respect to office appliances, the 
situation is about the same as regards fur 
niture. German offices are well appointed 
and work is conducted systematically with 
the aid of the best appliances. 

“Letter presses, self-binders, loose-leaf 
edgers, etc., are all made in Germany, and 
there is little or no demand for American 


articles of this description. On account of | 


stricter legislation with respect to book- | 


keeping, the use of loose-leaf ledgers is not 
is extended as in the United States. 

\ list of Frankfort firms handling office 
furniture and appliances was published by 


the Bureau of Manufacturers in the World | 


rade Directory.” 


Typewriter Trade in Spain. 
(Irom Consul Edward J. Norton, Malaga.) 
American competition has _ practically 
lriven foreign typewriting machines out of 
this district, as only one model of European 


manufacture is handled here, a portable | 


machine weighing three pounds, priced at 
$60, and that has not been a selling success 
About a dozen leading American typewriter 
manufacturers have selling agencies estab- 
ished in Spain, and six different machines 
ire being actively pushed in Malaga by 
sub-agents \ccording to agents’ reports 
the typewriter trade is growing at a satis- 
factory rate and American machines are 
placed with less effort every year. 

Custom house returns show that more di 


rect importation is practiced, as 281 type- | 


writers were landed at Malaga during 1910, 
is against 114 machines in 1909 and 40 ma- 
-hines in 1908. The majority of these ma- 
hines went into immediate service. 

It is only within the last five years that 
the use of the typewriter has become gen- 
eral in local business offices for letter writ- 


ing. One large concern uses a typewriter | 


for invoicing, but statements, policy forms, | 


at the rate of $12.50 per month, while ma- 


hine operators receive $20 to $25 monthly 

Limitations in Use of Machines—Install- 
ment Sales. 

Machine work involves such marked 

hanges of method in certain lines of public 

ind private business, among others in rail 


wav offices banks, publi offices, and the 


larger industrial concerns, that the type- 


ommercial and legal documents, etc., are 
still hand-written. The courts have made | 
ertain exceptions which admit typewritten 
documents in ordinary proceedings, but 
most papers must be submitted in hand 
writing 

Lawyers and notaries are adopting the 
typewriter for general use, notwithstand- 
ing the fact that numbers of clerks and 
opyists are looking for places which pay 
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A pound of business paper will make one 
hundred standard letter heads. 


Strathmore 
Parchment 


costs three cents more per pound than other 
good papers for business stationery. But isn’t 
it worth three cents more per hundred let- 
ters to any Business Man to add “Strathmore 
Quality’’ to his business correspondence P 


Write for the Strathmore Parchment Test 
Book. It will show you why—if you don’t 
already know; and you can show him. 


The “Strathmore Quality” 
Typewriter Papers and Manuscript Covers 


offer a range of ten grades—from Strathmore 
Deed and Strathmore Parchmentdown Also 
two grades of Manuscript covers. It’s the 
line that contains exactly what you need. 
Write for the sample book. 


Strathmore Paper Company 
Mittineague, Mass., U.S. A. 


Successors to 


Mittineague Paper Company 














The **Modern” Duplicator 


Contains NO GLUE OR GELATINE 
It is unaffected by heat or cold. 


You can make FIFTY DUPLICATE COPIES from every letter 
you write with pen and ink, pencil or typewriter. Or copies of Music, — 
Maps, Drawings, etc. 

Duplicators complete $3.00 to $7.00 according to size. Exclusive 
Agencies Wanted Everywhere. Some good Foreign Countries still open. 
Liberal commissions. Write us. 


O. P. DURKIN, REEVES & CO., 


339 Fifth Avenue, Manufacturers Pittsburg, Pa. 














The Noiseless Typewriter is not ethereal, nor is it a luxury. It is just an out of the ordinary, practical, 
common sense typewriter which does your day’s work without noise. It performs easier and better and is 


made better—it 4ad to be to be noiseless. 


Adv. 
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TRUSSELL’S 


Revolutionary 
Improvement In 


RING BOOKS 





PATENTS PENDING 


SHEETS GUARANTEED NOT TO TEAR OUT, 
eliminating an inherent defect of all ring books. 
Slotted holes with spring points that grip the rings. 
No opening of rings or jagged points to catch and 
tear the sheets. 


Rings are smooth and continuous. 
Entire metal part in one piece. 
No moving parts— nothing to get out of order. 


Only the sheets being removed are released, all 
others remain firmly bound. 





| JOBBERS AND AGENTS WANTED IN ALL FOREIGN COUNTRIES 


for the only real jobbing proposition in the loose leaf business. 











80-82 Fourth Avenue, New York 


E. A. TRUSSELL, Proprietor 
Agents for Canada, WARWICK BROS, & RUTTER, Toronto. 

















writer will not be used for anything but 
respondence for some time to come rhe 


Government telegraph office at Malaga has 


no typewriter in its equipment, but 
possible that these may be adopted for r« 


ceiving operators on lines not supplied with 
tape-printing machines \ local firm has 
five machines, including a book typewriter 
—the only model of its kind in service here 


—but one typewriter is all that the major 


ity of business houses find use for The 
field is not yet worked out, as machines 
continue to make their way into all branches 


| of professional and business life; American 
| firms will undoubtedly strengthen their 
hold on the market, inasmuch as th 


ing end of the trade is well organized 


Most machines now in use have been 
purchased outright, although agents will 
sell under installment contracts if terms are 
necessary to place a machine Agents are 


required to carry a number of different 
models in stock; extra parts’ and supplies 
are obtainable without delay; machines are 


cleaned, ribbons replaced whenever required 
and ordinary repairs are effected under co! 

tracts with users, involving an insignificant 
monthly payment. The salesmen represent 


ing selling agents appear to know their 
£ I 


American machines thoroughly and are ex 
pert operators. Their sales efforts are sup 
| ported by liberal advertising, nearly all 
companies represented here having taken 
considerable space in the daily newspapers 
| of the city and province. One American 
company is giving effective publicity to the 
fact that 500 of its machines have been 
purchased by the Spanish Government 


Rebuilt Machine Trade—Value of Initial 
Sales. 

Second-hand typewriters, handled by a 
Barcelona dealer, are advertised here, but 
there is little trade in that line. Makers of 
rebuilt typewriters would get some busi 
ness in this district if experienced agents 
could be induced to take up and push these 
machines. Some interest has been mani 
fested in rebuilts, but the inquiries received 
at this office have proceeded from station 


ers and general importers, who were con 


sidering the question of handling typewrit 
ers as a side line. 

No rebuilts have yet been imported, but 
if the dealers had followed up their ideas 
they would have ordered two to six ma 
chines and placed them on display, depend 
ing altogether on lower prices to effe 
sales in competition with new machines 
This is the old-established method. Import 


ters and merchants doing a mixed whol 
sale and retail trade do not empl 

salesmen; they do practically no advertis 
ing. Sales in the larger cities of the dis 
trict are made without much ef 


reason that consumers or user 

pen to see something that attracts t 
tention or some article they abs: 
quire and make a purchas¢ Chis « 
in part why repeat orders have not MA 
ed many initial shipments into this sectior 
of Spain [The exporter’s efforts 


| lish a permanent trade will 
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when his goods are placed on 
shelves to sell themselves. In many lines 
the consumer must be reached or the selling 
campaign will result in failure. 

Only in the case of American typewriters, 
cash registers and sewing machines have 
old-time sales methods in this district un- 
dergone a radical change, and this in the 


1 


it jt ten 
It O tell 


past few years. The selling systems so | 


successful in the United States have been 
successful here; the indifference or antipa- 
thy of prospective purchasers has been ful- 
ly overcome and the Spanish salesmen—at 
least those seen in Malaga—have responded 
quickly to instruction and encouragement. 
NEW PELOUZE SCALES. 

We show an illustration of two handsome 
postal scales which the Pelouze Scale & 
Mfg. Co. has prepared for the holiday trade 














“EMPRESS” SCALE. 


These scales bear the names “Empress” and 
“Duchess.” They have a capacity of four 
pounds, and are finished in Brush Brass or 
Bronze. They are especially designed as 
adjuncts to the popular desk sets. 

These scales indicate instantly and accur 
ately the amount of postage in cents re 


quired for letters, books, newspapers, circu- | 


ars and merchandise. Each of them 





“DUCHESS” SCALE. 


weighs up to four pounds. Further particu 
lars and prices may be had from the man 
ufacturers at 232 E. Ohio Street, Chicago 





The Roneo Company report splendid suc- | 
cess at the Chicago Business Show on their | 


pencil sharpener. 


Although they have in- | 


creased their facilities at their factory for | 
manufacturing sharpeners, orders continue | 


to pile in at such a rate as to prevent any 
accumulation of stock and they request 
dealers to order well in advance of require- 


ments on this account 

















| regarding writing papers for social 
and personal correspondence is 
equally true when applied to busi- 
ness and professional life. Users 
have learned that high grade writing 
important factor in 
success building. In no one Hine 
can be found the scope which the 
BERKSHIRE TYPEWRITER 





paper is an 








BUDS PAPERS embrace. All the various 
LINENS finishes, fineness of texture, strength, 


FABRIC FINISHES durability and sizes which are essen- 
tial for business headings, legal docu- 
ments, manifold work, and ‘so forth, 
are provided for. The same care and 
artistic skill are employed in the 
manufacture as in the other “MADE 
IN BERKSHIRE” papers. 


MANIFOLD TISSUES 
MIMEOGRAPH PAPERS 
MANUSCRIPT COVERS | 


IN OVER A HUNDRED 
VARIETIES INCLUDING THE 
OLD BERKSHIRE MILLS 
PAPERS AND CRANE & CO.’S | 
BONDS. 


| Every dealer should know 
| the line. If you do not 

stock these papers, let us 
send you a complete 
sample book. 








EATON, CRANE & PIKE COMPANY 


PITTSFIELD, MASS. 
New York Office : 














‘Stages Brunswick Building, 225 Fifth Ave. 











CLOSED ENDS 
STRONG, 
DURABLE 


“THE GRIFFIN” 
ENDLOCK 
SECTIONAL POST TRANSFER 


OVAL TOP 
LIGHT 
HANDSOME 





The ‘‘Griffin” is absolutely the only binder in which 


locking mechanism is entirely independent of the case part. 
Every bookbinder knows what an advantage this is. Made to fit 
any binding size, or center to center; solid or sectional post. Write 
to-day for catalogue and, remember, we do no binding—we are not your competitor. 


THE TENACITY MFG. CO., Friend of Bookbinders 


116 Opera Place, CINCINNATI, OHIO 





Foreign Accounts Solicited 
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is just what it implies. 
No Red or Brown tapes to tie and knot, 


The 
ret RANDLESS 
nor rubber bands to dry and rot. No 


When sealed and closed is perfectly smooth. The 
The modern idea and it’s a winner. 





Catches nor Hooks. 
closing device is in out of the way. 





How it oper- 
ates. What 
more to make 
a perfect en- 
velope. 


Notice how 
the clip works. 


Perfection. 





Nothing to deteriorate—Non Wearing. Adjustable and Expansive. 


Notice the 
clip that 
turns 

the trick 








No objectionable features. Made in all desirable sizes 





Write for samples and prices. 


The Smead Manufacturing Co. 


Dept. C. Hastings, Minnesota, U.S.A. 











“STERLING DESKS” 


“Made in Grand Rapids” 


Plain Oak Roll and Flat Top Office 
Desks made in the cheaper grades 
Constructed of five ply quartered oak 
beds and three ply panels both in the 


sanitary and full base styles 


FOR CATALOGUE MAILED 


[TO DEALERS ONLY 


STERLING DESK CO., 


GRAND RAPIDS MICH. 


WRITE 














CELEBRATES 150TH ANNIVERSARY. 
Away back in 1761 Kasper Faber estal 
lished himself in the little village of Ste 
Germany, as a manufa 
factory 


near Nuremberg, 
turer of lead pencils. Faber’s 
that time would hardly have taxed the 

reception room in the A. W 
New York today 


beginning is 


pacity of the 
Faber branch office at 
But from this 
grown a business which is not only o1 
f its kind, but one which 


eart! 


very humble 
the largest « 
its products to the ends of the 
Kasper Faber 1784, and A 
Wilhelm Faber, his son, whose initials 
identify the corporation, succeeded to t 
business. Anton was succeeded in 1810 


died in 





his son George Leonhard Faber, w 
turn passed the business over to h i 
Lothar Faber in 1839. 


Lothar Von Faber died in 1896 at 79 y 
son and heir, Wilh: 
Lothar’s wid 


business and tool 


of age, his only 
Faber, having died in 1893. 
continued the 
partner, in 1900, Count Alexander \ 


ber-Castell, who married Otillie Von Fabet 


the daughter of Wilhelm, in 1898. After tl 
death of Lothar Von Faber’s widow, the 
Count and Countess Alexander Voi 
Castell became sole proprietors of tl 
The business which in the day of Lothar 
Faber amounted to about $5,000 per annum, 
has now grown to be one of the largest in 
the world. The little plant of Kasper Faber 
in Stein, has grown to a great factory 
Another plant is operated at Geroldsgruen 
Bavaria. In the latter plant are manufa 
tured rulers and other specialties Chi 
company also maintains a rubber fa 
at Newark, N. J. 
In commemoration of the 150th annive 
ary, three new factory buildings wer 
opened in Stein, with appropriate ‘re 
monies 
S. E. Hillis, President, Sam’! ( Tatum 
Co., and M. S. Dimmitt are in attendance 
the Stationers’ Convention at Buffalo 
Mr. Dimmitt has just returned from 
very successful trip to the western 
and seems to have been thoroughly ino: 


lated with the energy, snap and go 
dealers in that territory. 

Mr. Robert Mackay of the Company 
had expected to attend the convent! 
unfortunately, unable to do so on ace 


of illness 


Geo. N. Cook has recently been apy 
General Manager of the Sam’! C. Tatum 
Company, Cincinnati. Mr. Cook upie 


the position of General Superintendent 


the Gibson Art Co., Cincinnati, for many 
years, and therefore is not entirely unfam 
iar with the Tatum line and its 

Joe Gottleib of San Francis« 
pioneers in the carbon paper busin 
sending out some advertising matter 
which occurs this line: “There was 01 : 


man who. knew all about typewriter ribb 


and carbon papers—but he died 
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MR. SARGENT, C. S. & R. B. CO.’S SU- 
PERINTENDENT OF PRO- 


DUCTION. _ || Loose Leaf Ledgers and Typewriter 








President Wilson of the C. S. & R. B. ¢ 
innounces another important change in the bd ad 
oe ey eniaton snc ste | {| Books that Lock witha Yale Cylinder Lock 
to mean better service to the company’s 
ws 7 Piitiniead, ite: tei ene Q This Yale Cylinder Lock feature makes ‘the 
bas teen sapecenendons of tha cannes leaves as secure as those in bound books. The 
rapidly growing metal department, has been Yale Lock is part of the mechanism and cannot be 
made general superintendent of the entire removed or detatched. The turning of the Yale 
plat Key, one way or the other, also 

Mr. Sargent will have full charge of the opens or closes the binder. A leaf 
produc me end of the me gel be cannot be inserted or taken out 
responsibDie tor the conduct of! le new , , 
‘aaah service system which Mr. Wilson will without the Yale Key. 
inaugurate with the De Luxe Line. q Progressive stationers and deal- 

Mr. Sargent is a man of sg — ers can give their customers not 
eine , big nC nsf nti br palin only the highest grade of loose leaf 
ed with the manufacturing end of the type binder, but positive security ol 
writer business prior to his connection with leaves. 
the C. S. & R. B. Co 


q Let us send you full details about 
our line of Mann Yale Cylinder 
Lock Ledgers and Typewriter Books. 


WILLIAM MANN COMPANY 


Mekers of LOOSE-LEAF DEVICES, COPYING 
BOOKS AND PAPERS 
529 Market Street, PHILADELPHIA yA 


COPYING-PAPER MILLS at LAMBERTVILLE, NEW ERSEY 




















MADE ESPECIALLY FOR 


THE BUSINESS MAN’S LETTERHEAD 
AND 


AN EXCEEDINGLY CHOICE PAPER 
FOR PERSONAL CORRESPONDENCE 











MOUNTAIN MILL 


SNOWDRIFT 


with pure white color and handsome finishes 
will sell readily to particular people 


Get Acquainted with it 
To-day 


Write at once for sample book to Mounrarx Mitt Paper Company 
97 Forest Street, Lee, Berkshire County, Massachusetts 


M. B. SARGENT. 


He was sent to France by the Reming- 
ton-Sholes Co. several years ago and in- 
stalled the first typewriter manufacturing 
plant in Europe 

He has accomplished much for the C. S 
& R. B. Co. as superintendent of the metal 
department, having installed a wonderful 
metal stock room with a comprehensive 
system of keeping and finding the thousand 
and one parts to the various devices, so that 
deliveries, which a few months ago were a 
matter of a week or ten days, are now pos- 
sible in a day’s time 








There is no question that this thorough- 


colne executive will wake good 60 the Sell ENVELOPES AND WEDDING BRISTOL TO MATCH 

















est extent in his new position. Peeeeeeeeeeeetseceeeeees Ce TERE CT CC CCCRUEEECE Sec cb cccccctccccccsc ess» 








The Noiseless Typewriter is sold as only a high grade article can be sold—strictly on its merits. No price 


consideration enters into it. There is no “dickering”—you pay just what your neighbor pays—no more. 
We can prove enough economy 2fter the initial cost to satisfy even the “ close buyer”. Adv. 
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Boot 


= Felt = 
Specialties 








We make felt mats both plain and 
pinked edge, for typewriters, adding 
machines, and al! other office appli- 
ances. Our felt mats deaden noise, 
eliminate vibration, protect office 
furniture, and facilitate moving of 
the various machines on the desks. 


—————___—__— 
—————— 


For the manufacturing end of the 
office appliance business, we make 
everything imaginable in the line of 
felt washers, oil wicks, buffers, bas- 
ket felts lined with leather, rubbing 
and polishing felts, etc. 


All our machinery for this cutting 
and punching work was built by us 
specially, for our own use, and our 
facilities are such that we can turn 
out anything in the line of felt for 
any purpose within a day or two 
after receipt of order. 








If you have ever bought anything of 
this kind, and want our prices, send 


usasample. If you have not used 


anything made of felt, and want 
to investigate, write us. 


We Are Specialists 
In Felt 


C 


UseThe ¢5 heel) Brand 


N. E. BOOTH 


644 Pacific Street 


BROOKLYN, N. Y. 
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REMARKABLE WINDOW DISPLAY. 

Ouellette & Company, 327 West Superior 

| street, Duluth, who rank among the leading 

| stationers of their city, recently had a novel 
| and attractive window display which 

miniature of Duluth’s 


con- 
sisted of a perfect 
famous Aerial Bridge 
constructed entirely of “Aerial Brand” pen- 


ae 
[The miniature was 














BIG BRIDGE AT DULUTH. 


cils. viewed by 


The unique display was 
great crowds of pedestrians 
The real Aerial Bridge is a familiar 
to all who have ever visited the head of the 
great lakes. It spans the ship canal through 


which all boats have to pass in entering 
Duluth harbor from Lake Superior, a clear 


span of 393 feet, with an actual clearance 


of 135 feet, thus per 


from the water level 





electricity, much the same as a trolley 


and has a speed of about four miles p¢ 
hour, or about as fast as a person walks 
The car will carry easily six large touring 
cars and three hundred people per trip 

In the construction of this bridg e1 
750 tons of concrete were used, 700 t 
steel and one hundred thousand rivets. The 
structure was completed in 1905 at a st 
of $100,000. It connects Duluth wit! 
nesota Point, a narrow strip of land 
miles long and about one-fifth of 
wide, merely a sand bar, covered with pine 
trees and shrubbery, and a favorit: t 
not only for the citizens of Duluth, 
the thousands of persons from all part 
the country who spend their summers her: 
When one considers that by simply ss 
ing this aerial bridge, and boarding a stre¢ 
car on th Point,” in half an hour 
one of the prettiest summer resorts 
found anywhere—and this is a regio 
summer resorts—it will be seen how re 
remarkable is this formation, to say 
ing of the value of this narrow strip 
which helps to enclose what is said to be 
the finest fresh water harbor in the \ 
the Duluth-Superior harbor 

To give some idea of th ) t 
this harbor, it is only ne 
that the maximum vessel freig 











mitting even the highest masts to pass 1 
der. The total height of the bridge is 186 
leet 

It will be 
that on the left 
car is suspended which 


1 


noticed from the illustratior 
hand side of the bridge a 


hangs down from 

the structure and runs back and forth from 
| one side to the other at frequent intervals, 
moving on huge tracks which run along the 
measures thirty-four by 


span. This car 


fifty feet and is capable of sustaining a 


It 1s operated by 











| | weight of 125,000 pounds 





—— 











BRIDGE MADE OF DIXON PENCILS DUPLICATING BIG DULUTH SUSPENSION BRIDGE 


and shipped in one season is 34,/786,/05 
tons, worth $287,529,690 Nearly 14.000 
boats arrive and depart each seaso1 rry 
ing nearly) 100,000 passengers ()ve 4x 
vessels, with a net tonnage of 600,000 

are enrolled at the port of Duluth. On the 


borders of this harbor are thirty-three gra 


ré 
elevators with a capacity of over 35,000,001 


bushels, besides other industries 
sawmills and flour mills, and the immens« 
ore docks where all the ore from the 11 


ranges is loaded. 














[he miniature bridge depicted on the 
smaller illustration was constructed on the 
occasion of the week of Duluth’s annual 
Water Carnival, at which time thousands 
f strangers visit the city. 

The effect was most tastefully carried 
out, the frame being constructed of pencil 
boxes and pencils, and the car being elec 
trically driven back and forth, automatical 
ly returning at the end of each trip. The 
bridge was constructed entirely by A. E 
Ouellette in his spare time, and stands three 
feet high by six feet long. Every detail 
has beet brought out, from the upper 
works to the gear boxes on the car beneath, 
not overlooking the canal piers and the 
electric light standards which were illumi- 
nated by small electric bulbs. The stan 
dards themselves were constructed of small 
bunches of pencils standing upright. 

In solving the mechanical problem of re 
turning the car automatically after each 
trip, Mr. Ouellette’s ingenuity was taxed to 
the utmost, but finally at the suggestion of 
R. G. Roberts, local manager of the Rem- 
ington Typewriter Company, an ordinary 
typewriter ribbon reverse mechanism such 
as is used in the Remington typewriter was 
so adapted that the shaft which operated 
the car was autematically shifted at the 
end of each trip so as to cause the mechan- 
ism to reverse and return the car to the 
opposite end of the bridge. 

The car attracted such immense crowds 
in front of the store that it was impossible 
to pass on the sidewalk, and has proved a 
great advertisement for this pencil, which 
is specially made for Ouellette & Company 
by the Joseph Dixon Crucible Company of 
Jersey City, N. J. Sam Mayer, the well- 
known western representative of the Jo- 
seph Dixon Crucible Company, made a 
special trip to Duluth to see this bridge in 
operation and was most enthusiastic in his 
praise of Mr. Ouellette’s ingenuity and en 
terprise 

Mr. Ouellette has had many years’ ex 
perience in the stationery trade, and since 
starting in business in Duluth five or six 
years ago he has built up one of the most 
successful establishments in the Northwest 

Che store at 327 West Superior street is 
in the heart of the retail district, and a full 


line of commercial stationery, as well as 
fancy stationery and novelties, is always 
carried in stock \ special feature is made 
of the Weis filing devices and the Irving 


Pitt loose leaf books. The building of the 
miniature bridge demonstrates to a certain 
extent the genius that gave Ouellette & 
Company their high standing and made it 
possible for them to attain their present 
large and prosperous business. 


The August number of “Zizz” is brimful 
of bright and clever articles and sayings 
Zizz 1s published monthly in the interest 
of the employes of the Standard Furniture 
Company, Seattle. The booklet is of the 
kind that promotes a spirit of good fellow- 
ship and co-operation throughout the or- 


ganizatior 
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erit Alone Has Built Up 
]-P Prestige 


Dealers and consumers alike measure all loose-leaf 
service by the G=a J-PC=> standard. 
“Not so good as Irving-Pitt” is the verdict after 


every test or comparison, regardless of price. 




















tremendous prestige 
item is mechanically 
the LP 
of the superior Irvi 
obliging and|dependab 


Absolut 





satisfact 





























ade 








tory covers 





feet of working space, 
facture of G20 [-Pc=4 formg and de 
ing every prominent d¢aler in| statione 
the United States, Canada and Mexico 

Such syccess can\come/only fromm perfect goods 
and perfe€t service. Eve k or binder 
operates simply—cannot get out of order—is practically 
indestructible—and not one in a thousand is returned 
to us for repair. Every c= [-PC= form fills some 
business or professional need—fills it thoroughly, saving 
time, eliminating useless work or unnecessary accounting. 

“Irving-Pitt” stands for “Loose-Leaf ImProvement.” 





es, and supply- 
and supplies in 














Catalogs upon request. 


Irving-Pitt Manufacturing Company 
KANSAS CITY, MISSOURI , 
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EMERALITE 


WITH 


Green Glass Shade 


adds to the attractive ap- 
pearance and efficient 
illumination of any office. 
The rich green glass out- 
side plating diffuses a soft 
restful light. The pure 
white opal glass reflecting 
surface inside focuses the 
light exactly where 
needed. 


‘*Kind to the Eyes’’ 


The 
will not tarnish or collect 
dust. 































Emeralite shade 







Emeralite lamps are de- 
signed to give uniformity 
of appearance to office 
equipment. Standards are 
heavily made and attrac- 
tively finished in old brass 
or statuary bronze. 


“They Sell on Sight”’ 










Send for Booklet Describing these and 
17 other Styles. 









H. G. McFaddin & Co. 


New York 












44 Warren Street, :: 
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AVIATOR USES WATERMAN PEN IN 
AIR. 


Che other day Timothy L. Woodruff engi- 


neered an aviation meet down at Nassau 


boulevard, Long Island, N. Y., at which a 
large number of leading aviators entertained 
a crowd of .20,000 people with interesting 
and spectacular “stunts.” Aviator Earle L 
Ovington took up a bag of mail, delivering 
it to the Brooklyn postmaster at Mineola, 
and while in the air on this trip he took his 
trusty Waterman fountain pen and wrote a 
note in mid-air, said to be the first writing 
ever done by an aviator in flight. The New 
York Sun of September 25 thus describes 
the feat: 

“Doubtless the first 
in an aeroplane was being written aloft by 
Ov- 


pen 


letter ever inscribed 
Earle Ovington about the same time. 
ington started aloft with a fountain 
gripped in his teeth and a sheet of paper on 
his knee. The aviator first asked three 
newspaper men to sign their names to the 
that no one could him of 
taking aloft a letter already written, and 
then as he circled about the field Ovington 
steered with one hand and with the other 
wrote the following note to Mr. Woodruff 


sheet so accuse 


“*Congratulations on the success of Amer- 


ica’s most successful aviation meet. Sin- 
cerely yours, 
“Earle L. Ovington, Monoplane 13. 


“P.S.—Some gusty up here. Field below 


looks fine. 

“When he had finished his letter Oving- 
ton flew across the judges’ stand and 
dropped his note to Mr. Woodruff. The 


writing was a bit wabbly, but plain enough 
There was one very ragged stroke in the 
signature. 

“*That’s the time she dipped,’ explained 
the aviator, ‘and I had to move fast to warp 
‘er up again.’” 

Mr. Qvington is now one of the best 
known of American aviators. He says he 
has been a user of Waterman Ideal 
since his early college days, and it was be- 
his knowledge of their reliable 


pens 


cause of 





writing qualities that he was induced to di 
vert his attention momentarily from the ex 
treme mental concentration necessary in 


aerial navigation to attempt to write a let 


ter while in the air 


O. T. WEIS A VISITOR. 

Otto T. Weis Chicago recently 
and paid Office Appliances a visit. He 
ed on the trade in the interest of the Weis 
Monroe, Mich., 


concern he Is secre 


was In 


| 
La 
Manufacturing Company, 
of which well-known 
tary and treasurer. 





EUROPEAN MANAGER VISITS UNIT- 
ED STATES. 

MacKenzie Schiff, who has the exclusive 

the Belknap Rapid Addressing 

European countries, has been 


control of 
Machine in 
spending a few weeks visiting the Belknap 


factory. He was accompanied by his wife 
and two children. Mr. Schiff and family 
sailed for London on September 22 








EARL L. OVINGTON. 

















OVINGTON IN THE AIR. 
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Non- 


Steel Breakable 





Pressed 
| 
| 


SATISFIES EVEN THE MOST CRITICAL 


| 
| 
: 
| Built for Service Handsomely Bound 
| 
| 





§{ Fundamentally correct in construction. ‘| Remarkably simple in mechanism. ] 


§ Absolute perfection in operation. { Quality beyond comparison. 


Handle the ‘“*TATUM” line and eliminate your Loose Leaf troubles. Write for catalogue No. 27-B. | 


THE SAM’L C. TATUM CO. a 





| E OF T 
peste . 
| Main Office and Factory, New York Office, 
CINCINNATI, OHIO 180 FULTON STREET 
| Makers of “The Line of True Merit” | 
Se ———— —_ —!} 











Your Sales and Profits on Fountain Pens 


will be greatly increased if you represent the MORTON LINE. 


For over sixty years the name of MORTON has stood We make a specialty of imprint fountain pens. 
for first quality.. . , , 
q : We also make gold pens, gold and silver pencils. 


Test the properties of our pens for yourselves. 


| erate price. Fingers. 
I! Write us for TERMS and PRICES AT ONCE. Special facilities for export trade. 
} 


| J. MORTON 2 Maiden Lane NEW YORK | 


es 


) 
' 


| 
| 
| 
They combine highest quality with extremely mod- Stop Letting Good Business Slip Through Your 
| 
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"wan “THE EXPANSO” 
Sectional Post 
Current Binder 


(STANDARD GAUGES) 














The imitators are already busy with something ‘‘similar’’ to ? 
THE EXPANSO, which is indeed very flattering. 


You should stock a Sectional Post Current Binder, it is the most 


saleable device ever offered to the live Loose Leaf Dealer. 


You should, however, be careful to stock the 100% Perfect 
Sectional Post Current Binder—THE EXPANSO. 


Imitations are after all experiments, the manufacturers try 
out at your risk. Safeguard your interests and satisfy your 
customers by selling the Original and Best—-THE EXPANSO. 


Wewill ship sample subject to return at our expense if not fully 


up to our representations, or better still—your expectations. 


Send your sample order NOW. 








Stationers Loose Leaf Co. 


“SELLS TO THE TRADE ONLY” 


346 Broadway 203 Broadway 
MILWAUKEE, WIS. NEW YORK CITY 




















ELLIS jj TIME STAMP 


S AVESTime, Money, Trouble and Disputes 








Only Moderate Priced Automatic Time Stamp on the Market—GUARAN- 
TEED FOR ONEYEAR. pean Tunis: 
WESTINGHOUSE ELECTRIC & MFG. CO., !7) La Salle Street, Chicago. 
Chicago, Ill., Jul 1908 


Ellis Time Stamp Company, 87 Fifth Ave., Chicago 
Gentlemen—In response to yours of the 27th, the Ellis Time Stamp we 
have had in use at our Chicago office for the past six months is giving entire’ 
satisfaction. This fact is emphasized b additional orders you have 
received from our other district offices. Yours very truly. 
Weastinocuouss Evsc. Mpo. Co., P. Gaylord, Manager. 


DEALERS — You can use it and sell it too. ORDER TODAY. 


ELLIS TIME STAMP CO. 











rotten Eednawe " 115 No. Fifth Ave., Chicago J 








INTERESTING TRADE-MARK SUIT. 


Thaddeus Davids Co. Successful in Secur- 
ing an Injunction Against Competitor. 
The Circuit Court of the United States, 

under a decision handed down recently, 

have granted an injunction against Cort- 
landt i. Davids and Walter I. Davids, trad 
ing as the Davids Manufacturing Company, 
and manufacturing ink at 70° Cortlandt 
street, New York City, restricting them 
from using the name “Davids” in any form 
oe the labels of the inks manufactured 
by them 

This injunction was granted in an action 
in equity brought by the Thaddeus Davids 

Company of No. 95-97 Van Dam street, 

New York City, makers of Davids’ cele- 

brated inks since the year 1825, on allega 

tions that the name “Davids” in connection 
with the manufacture of inks had been 
registered as a trade-mark under Section 

5 of the Trade-Mark Act of Congress of 

February 20, 1905, which act authorized the 

registration of the name of a person or 

part thereof where the name had been ac- 
tually and exclusively used in trade for the 
period of ten years. The Thaddeus Davids 

Company filed an application for its trade- 

mark in July, 1906, and at that time the 

name “Davids” had been used in connec- 
tion with the business for more than eighty 
years. The complaint in the action alleged 
that the defendants, Cortlandt I. Davids and 
Walter I. Davids, adopted as a trade-mark 
the firm name and style of “Davids Manu- 
facturing Company” and began putting on 
the market inks in bottles on which were 
pasted labels at the top of which the 
word “Davids” appeared in prominent type, 
in the middle of which appeared the word 
“ink,” and at the bottom of which appeared 
in prominent type the words “Davids Man- 
ufacturing Company.” The complaint fur 
ther alleged that goods so labeled were 
offered for sale as Davids inks and were cal- 
culated to deceive the public into the belief 
that in buying the goods of the Davids 

Manufacturing Company they were actual- 

ly buying the goods of Thaddeus Davids 

Company 
This case has been of great interest to 

manufacturers in general, and its develop 

ment eagerly followed by them, for the 
reason that the principles involved are 
new, in that personal names could not be 
used as trade-marks at common law and 
could not, therefore, be copyrighted in the 

United States until the passage of the Act 

of 1905. The questions of law arising on 

the pleadings were before the Circuit Court 
of Appeals about a year ago and the com- 
plaint was sustained. Subsequently the evi- 
dence in the action was taken and the pres 
ent decision involves the merits of the con 
troversy 

The true art of salesmanship is to sell 
something at a price that has a profit in it 

a price that the quality and selling value 
of your article demands. Anyone can give 
goods away 
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P. & M. CATALOG. 

The new loose leaf catalog issued by the 
P. & M. Co. has been arranged so that the 
dealer may find the article wanted in the 
shortest possible time The catalog, as | 
will be seen in the illustration, contains a 
most complete general index with thumb 
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Like This 
That Makes 
Perfect 


5 
4 
{ 
\ 
< 
> 
5 
a 
5 
5 
) 














EEE 


| CENTER AVENUE AND MON | 
i roe street, CHICAGO 
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cut down the margin into eighteen sections 


























Every 





and each section indexed. The goods have 
been listed in groups, facilitating the loca 





tion of the article in the catalog. 
These catalogs will be furnished in any 


number to Plew & Motter Co., dealers 














The very life of a gold pen lies in its TEMPER, in the small 
space between the point and the little heart-shaped opening. 
There it is that the necessity for experience comes in, coupled 
with keen judgment, in the skillful tempering of this most 
vital part of the Gold Pens in Waterman’s Ideals. 

The difference between a Waterman’s Ideal and the other 
kinds of pens, is just the difference between ordinary, 
unthinking, machine work and the rare combination of 
active brain, experience, judgment and skillful hand. 


Every pen that bears the name ‘“‘Waterman’s Ideal” has 
passed through the hands of a master workman. Every pen, 
therefore, with this famous name is the product of scientific 
knowledge and skilled labor. 
There is a volume of reasons for pen superiority. 

BUY THE GENUINE. CATALOGUE ON REQUEST. 


L. E. Waterman Co., 173 Broadway, New York 


BOSTON CHICAGO SAN FRANCISCO MONTREAL 

































H. C. LAVETTE. 





The Pioneer Manufacturer of Patent Photo 
Mailing Envelopes. 





Contracts for the furniture and fixtures 
for the new state normal school dormitory 
being erected at Superior, Wis., have been 
awarded to the Turnbull-Cameron-Degler 
Company and the May Furniture Company, 
both of Superior. 





Cy GOVERNMENT 


By HERMAN C. 


li Uncle Sam hedges himself about with a 
multiplicity of restrictions and is over-me 
thodical in making his own purchases, he 
compensates for such conduct by the co 
operation he gives manufacturers in dispos 
ing of their products to others. 

[here are nine great Departments in the 
Executive branch of the Federal govern 
ment, ranking in the order of their official 
precedence as follows State, Treasury, 
War, Justice, Post Office, Navy, Interior, 
Agriculture and Commerce and Labor. Each 
of them contributes in some definite way 
toward the development of internal or do- 
mestic commerce and toward the sale of our 
products abroad 

The State Department has its Bureau of 
Trade Relations. The Treasury Depart 
ment provides the medium of exchange and 
also maintains the Revenue-Cutter Service 
for the protection of shipping interests. The 
War Department furnishes protection from 
enemies without, and may be called upon to 
protect manufacturing establishments in 
disturbances arising from commercial disa 
greements. The Department of Justice fur 
nishes the machinery for the enforcement 
of the law. The Post Office Department is 
vitally associated with every commercial 
enterprise, no matter how large or how 
small, and upon its efficient administration 
the business interests of the country largely 
depend. The Navy Department while pro 
tecting our ships upon the high seas, is, 
through the Hydrographic Office and Naval 
Observatory, furnishing co-operation in the 
handling of our commerce. The Department 
of the Interior, having the administration of 
the Patent Office, has done much for the 
development of our manufacturing interests, 
a fact made all the more evident by the 
recent issue of letters patent No. 1,000,000 
The Department of Agriculture by going 
to the foundation upon which the political 
economists tell us our wealth is built, the 
soil, exercises its influence upon our com 
mercial prosperity. The Department of 
Commerce and Labor, as its name implies, 
is specially devoted to the development of 
our commercial interests. 

Passing beyond the Departmental organ 
ization mention should be made of the 
Smithsonian Institution, the Pan American 





CO-OPERATION 


Union, the Interstate Commerce Commuis- 
sion, the Geographic Board, the Isthmian 
Canal Commission, the Commission to the 
Philippine Islands, The International Water 
ways Commission, the Tariff Board and the 
Court of Customs Appeals. 

In these institutions men of wide experi- 
ence and long training in special lines de- 
vote their efforts to gathering together in- 
formation of vital importance to the busi 
ness interests of the country, and preparing 
it for publication, so that it may be sent 
broadcast on its mission of usefulness. Such 
publications, representing in some instances 
the labor of many years, prepared at large 
cost in both money and human endeavor, 
are to be had for the asking, and without 
expense other than may be represented by a 
postage stamp. 

I am reminded of the story of the ship 
wrecked sailors who, famished for water, 
drifted without knowing where they were 
into the broad mouth of the Amazon wher: 
the life giving fluid was within arm’s reach 

All over the land are sales managers and 
manufacturers’ agents looking for informa 
tion as to markets, methods of manufac 
ture and routes of shipment, apparently all 
unaware of the work Uncle Sam has done 
and is doing in their behalf, and that he is 
ready and willing to tell them much of what 
they want to know. 

The principal agency for the service is the 
Bureau of Manufacturers of the Depart 
ment of Commerce and Labor, under the 
efficient direction of its Chief, Mr. A. H 
Baldwin. The act of Congress approved 
February 14, 1903, creating the Department 
of Commerce and Labor, defines the duties 
of the Bureau of Manufacturers as follows 

“It shall be the duty of said bureau, un 
der the direction of the Secretary, to foster, 
promote and develop the various manufac 
turing industries of the United States and 
markets for the same at home and abroad, 
domestic and foreign, by gathering, compil- 
ing, publishing, and supplying all available 
and useful information concerning such in 
dustries and such markets, and by such oth- 
er methods and means as may be prescribed 
by the Secretary or provided by law.” 

In this work the Bureau has the co-opera- 
tion of all American consular officers, who 


Addition to the Staff of 
The Shaw-Walker Company of Muskegon, 
Assistant to Advertising Manager L. D. Stocking— 


WITH MANUFACTURERS 


MetTcaLrF, Manager of the Betterway Service, Washington, D. C 


gather the information in regard to trade 
conditions in foreign countries, and report 
through the Secretary of State to the Se 
retary of Commerce and Labor. The Bureau 
also maintains a corps of trained experts, 
known as commercial agents, who are con 
tinually investigating trade conditions in 
foreign countries with regard to specia 
lines, and whose reports form the basis for 
plans for the development of and extension 
of markets for the sale of our products. The 
Bureau uses such means of giving these re 
ports publicity as its judgment may dictat 
or as the circumstances may require Che 
trained editorial force scrutinizes the re 
ports, combines those dealing with specifi 
lines, and presents them in concise form f 
the convenience of those interested 

It publishes a daily newspaper, with a 
circulation of 17,000 copies, known as the 
“Daily Consular and Trade Reports [t 
contains intormation regarding markets for 
specific articles, descriptions of new inven 
tions, announcements of expositions, and 
changes in the customs tariffs of foreign 
countries. The value of its information is 
evidenced by the fact that its articles are 
widely quoted by newspapers and trade 
journals. Each issue contains short para 
graphs disclosing opportunities for the sale 
of products in foreign countries. These 
have resulted in obtaining many thousands 
of dollars’ worth of business, a fact t 
which abundant testimony is given by let 
ters sent the Bureau by manufacturers all 
over the country 

There frequently reaches the Bureau in 
formation in regard to trade opportunities 
of such a character as cannot wisely be 
given publicity, but yet, if followed up 
quickly will result in obtaining business 
This information is then embodied in confi 
dential circulars, which are sent to con 
cerns who might profit thereby, with the 
injunction that it is not to be given pub 
licity. These circulars cover all sorts of 
subjects, particularly relating to the erection 
and equipment of private buildings and pub 
lic works, in the case of the latter, informa 
tion being given as to where plans and spe 
cifications may be obtained. 

Such reports are frequently accompanied 
by samples showing the class of article de 


Louise Dolce Stocking, Born Sept. 18, 1911. 
Tipped the beam at 6; pounds. 


With two L. D. 'S. on the Staff, trade should hum. 
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Lines 


The Ever Popular Solid 
Oak No. 421 


A Sanitary, Dust-tight file that has every re- 


quirement for practical office use. 


This is one of the most practically constructed 
cabinets manufactured There is no super- 
fluous material It costs you less, and sells 
for a better price than other files, netting 


you a liberal profit. 


It isan excellent ‘‘leader’’ for your filing 


cabinet department 


The drawer sides and back form part of the 
outside of the cabinet. The top and division- 
frames between the drawers overlap the 
drawer edges, making them dust tight. 


eearing drawers, better value, than some 





500 Line’’, are 18 in. wide, fit almost any space “panel side’’ cabinets 

Horizontal Filing Sections are 34 in. wide and stack up 

with Hz Receding Door Sectional Bookcases. See one and be convinced 

These lines are similarly designed, they align perfectly. No. 421 
Almost any wall space may be economically equipped with Catalog “‘D’’ has 64 pages brimful of filing devices, filing desks and 
one or a combination of both lines. innumerable office accessories. (See following pages). 


Both lines 
Mahowany 


in Golden Waxed 


Dt 


Sf 1220 Line 


Almost every conceivable style of filing drawers is made to fit 


d draw 


vh grad 


mac 


Carried in stock only in Oak i1 
Velet finish. 


ill brass label holders and drawer pulls. 


rs have 


line, 


into the unit. 


n Quartered Oak, any finish, or Birch 


steel, automatic locking 


for the finest offices. 


1 the white and 


is now made with both Station- 
ary and Removable panel sides. 


are shown in Catalog “‘E 


Sectional Bookcases—two styles, both in Standard and Mission designs 


You can sell some between now and the Holidays. Show them in 
follow blocks. your store and windows. 
Our advertising will help you. (See following page. ) 


Hiil 


~| 


162 Union Street 








Letter, cap and invoice sizes in various capacities can be had with Monroe *: *: *s 
drawers for index cards, checks, vouchers, cuts, electros, blanks, 
etc. See Catalog ‘‘D’’. New York Office: 108 Fulton Street 
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.m Every effort is made to keep dealers posted Yy 
= on prospective sales in their territories. f 
> Wie advertising appears regularly in 42 
° ind, : : . ‘ 
TURING, © pond publications. aC 
Products All lines of business and the professions T 
ff oe for ar en reed 
(*) Attorneys are solicited. vy 


With our advertising helps you can sell 
some of our four lines of filing devices, 
office accessories or two lines of sectional | @ 
bookcases. H 
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-d You can offer your customers a variety in 

filing devices, sectional bookeases or office 
accessories—all in the #2 lines. 

ns | The variety in quality and design gives 
you widest possible range of prices. 

: A large, modern and well equipped factory 

al assures prompt shipment of your orders. 


Have you both Catalogs “D” and “E”? 


“| Goods Reasonably 
| | them Reasonably 
- | eral Profit 
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Files and desk combined 
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A Few Si ile Accessories 


New Stationery Cabinet 


A handsomely designed cab- 
inet of Solid Quarter Sawed 
Oak—finished Golden. 


You can sell these quickly, 
there is a demand for a 
handy receptacle for Station- 
ery, Carbon Papers, Envel- 





opes, etc. 





Your customers who 
prefer flat top desks 
like’ a place for let- 
ters ‘‘in’’and ‘‘out"’. 
Made in letter and 


Letter Trays 


cap sizes, in Golden 
Oak and Birch Ma 
hogany to harmonize 


with the desk. 





The soft cloth covered bottoms do not mar the desks. 





Desks Trays or Stamp Racks 


At best, rubber 
stamps are untidy 
things to have ona 
desk. These trays 
provide for from 6 to 
24 stamps, with pad, 
ink well, clip trays, 


etc, 





Reasonably priced. 





Postal Balance Scales 
1-2-4 pound capacities 


Cuz 4 rhis line of 
= «em scales has no 
. 2 springs. Are 

ar ste 


rev ested ws accurately grad- 










uated, showing 
postage in cents in four classifications. 
Pan, beam and weight of lacquered 
brass, balance black enamel. 

The prices are right, the demand is 


almost universal, 





Get Catalog “D” 


In it are shown many items you sell every day The prices are 
reasonably low, figured to net vou a reasonable profit 


Have us quote on 


Box Letter Files and #2 Gem Clips 


with your imprint 


fie Small Card Trays, Various Capacities 


“Midgets” are in daily de = 
mand, made in Oak, Birch 
Mahog'ny and Natural Beech 





in 1? x3 to 5x 8, with or 
without covers. 

Small trays, without and 
with hinged removable coy 
ers are made in capacities 
from 200 to 1600 cards. 

Do you sell ‘*Cooking Recipe 
Outfits’’? The ladies buy 


them on sight. 





ffi Sectional Card Index Cabinets 


are made in Top and Bottom 


Sections 


Top Sections are complete 


independent of Bottom. 








Bottom Section 
You sell a Top Section where 
two drawer capacity suffices. 
Your customers buy Bottom 
Sections as required 
This cut shows one Top and 
three Bottom Sections 
Made in 3x5, 4x6, 5x8 sizes in 
Golden Oak and Birch Mah'ny. 








Wood Back Cloth Bound Scrap Book 


You can make a fair profit at 25c retail. 


One of a line containing four styles of binding, 
each made in three sizes 

Ye Scrap Books have to be worn out. They 
cannot break, bulge, pull apart through activ 
use. 


Leaves are glued and riveted into wood back 








The #<@ Manufacturing Co. 
162 Union Street 
Monroe 3 2 Michigan 
New York Office: 108 Fulton Street 
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sired, enabling the prospective bidder to 


obtain an intell the 


ligent character 
will be expected to supply. 


ide a ot 


ot produ t he 


Anoth luable method of disseminat 
ing information is by means of special 
monographs on trade conditions in particu- 
ir countries or in respect to specific prod 
ucts. The basis of some of these has been 
turnished by replies to inquiries sent out by 


manufacturers of certain lines 
statement of the information 
specific lines to 


the Bureau t 
requesting 
desired by them along the 
be treated in a forthcoming publication. 
At the present time the 
reference to 
machinery, adding and calcu 
musical instruments, auto 
trucks, news and trade 


and terms of credit 


Bureau is collating 


nformation sawmills and 


woodworking 
lating machines, 


mobiles and 


motor 
papers, 


agents of the 


Commercial Bureau are at 
present engaged in gathering data about cot- 
electrical 
general 


worthy of 


ton textiles, machine tools, sup- 


plies, products and trade 


A publication of the 
special mention is the “World Trade Direc- 


leather 
Bureau 
tory,” a book of 1,100 pages, published in 
1911, and containing the names of approxi- 
mately 125,000 individuals and firms located 


in foreign countries, engaged in the import 


trade, classified by countries and lines of 
trade. These names were furnished by con 
sular officers and commercial agents under 


exercise the utmost care in 
lists, in order that the Direc 
informa- 


instructions 
submitting the 
tory may be a reliable source of 
tion to those seeking foreign representation. 
The Bureau has devoted a special publica- 
tion to the subject of “Packing for Export,” 


a matter to which our foreign competitors 


have given particular attention, and upon 
which our American exporters -have been 
weak Writers upon this subject, basing 


their conclusions upon personal observation, 
have stated that this is one of the princi- 
pal reasons why the foreign shippers hold 
the trade, and we have so much difficulty in 


ybtaining our share. 
OPPORTUNITY. 
The man who waits for Opportunity to 
come knocking at his door will wake up 


some morning to discover that he has out- 
lived his usefulness and grown gray doing 
it. He will discover that he has made noth- 
ing of and that the other fellows 
who started in life with the 
time and who were not misled with the old 
libel being a knocker, 
ire flying around in the air ships and get- 
front page of the 


himself 


him at same 


Opportunity 


about 


ting their pictures on the 
afternoon papers 


The man who wants success in any line 
today is the one who rolls up his sleeves, 
starts out with a club, a gun, a steel trap 


or whatever is most likely to catch the 


in wait for Oppor- 


game, and himself lay 
tunity. He will be following Opportunity 
every minute he has. He will be striving 


pushing and hustling. Some- 
the game, but 


The Macey 


and working, 


times he may lose sight of 


kee} on and on 


he will 


Monthly 

















The Supremacy of Quality 


is strikingly shown in our line of Carbons and 
Ribbons. It has won us a permanent place 
with the most discriminating dealers. 


Are YOU particular? If so—you will ap- 
preciate the importance of getting the BEST 
at a SAVING in price. 


Our brand names concisely tell the value 


of our grades. 


**DISTINCTIVE”’ and 
**DISTINCTIVE LIGHTWEIGHT” 


are the perfection of all that this word implies. 
Their finish and work ‘‘distinctively” prove it. 
Clean to handle and absolutely Non-Smutting, 
they make the neatest and most legible copies. 


**MANIFOLDO”’ 
fully exemplifies its name in its work. The 
measure of its worth is by comparison. It 
signally demonstrates its superiority every 
time for making the greatest number of legible 
manifold copies. 


**“GENERAL SERVICE” and 
**GENERAL SERVICE LIGHTWEIGHT”’ 


aptly describe this particular grade. There 
are positively no better qualities made for gen- 
eral use at the price. Their enormous sale at- 
tests this. 


Our other standard grades in Hard and 
Medium-soft finish will meet any specific re- 
quirement. 


**TYPE-TAPE”’ 


ribbons have ‘‘Made Good’’ on their merits. 
A trial will convince you why we can fully 
guarantee them to give perfect satisfaction. 


Possibilities for increasing your profits 
await you in our line. To fully realize this 
—you must investigate. In your own interest 
—do so now—while the matter is before you. 


Neidich Process Company 
BURLINGTON - - - 


NEW JERSEY 
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' Are You 
In Right? 


There is Big Money in the 
Ribbon and Carbon Game for 
those who are able to get the 


Right Goods at the Right Price. 


By our new plan of marketing 
the DU-RA-BUL line of type- 
writer ribbons and carbon paper 
each sales representative is given 
the exclusive control of his terri- 
tory. Allinquiries coming to the 
home office from his district are 
forwarded him and he makes 
the commission on the sale. 


We co-operate with our local 
representative in every way by 
furnishing samples and quoting 
bed-rock prices so that he can 
go after big orders and land 
them, and still make a good big 
margin for himself. 


We have still one or two good 
territories open for the rght 
kind of a hustling salesman. If 
you have the right kind of grit 
and the ability to work hard 
without being prodded, you can 
make more money to-day out of 
our proposition than you ever 
made before in your life. 

We are liberal with our rep- 
resentatives in every way. We 
are not afraid to see you make 
too much money. The more 
business you get the better we 
like it, and we don’t cut down 
your commission when we see 
you are making good. Just think 
of the great number of business 
men in your city who use type- 
writer ribbons and carbon paper 
daily. Who supplies this tre- 
mendous demand’ There is big 
money here for you, if you go 
after it. 

Write at once for full par- 
ticulars and our sales plan for 
representatives. 





REPUBLIC-DODGE 
MFG. CO. 


Pearl and Prospect Streets 
BROOKLYN, N. Y. — 
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~ OPPORTUNITIES 


Every wide-awake manufacturer or deal- 
er, no matter what his line may be, is con- 
stantly planning and devising methods by 

sale of his goods may be 1n- 
In the field of office tables there 
which many dealers 











which the 
creased. 

are opportunities of 
have not become aware, principally because 
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ART DEPARTMENT. 


+ 


they have assumed that the utility of their 
goods limited to the office alone A 
little thought reveals that if the demand for 





was 


| office tables is to be materially increased, 
that increase must come from sources apart 
| from the office, as the office is already pret 
| ty thoroughly exploited. New uses must 
| be found for the tables. It is the purpose 
| 


of this article to suggest a few—not all- 
of the possible opportunities of increasing 


sales. Once started on this train of thought, 


new ideas will suggest themselves to the 
dealer. 

The retail store that does very much 
| business, sends out literature that deals 


with the store in general or sends out cir 
culars obtained from the manufacturer, that 
‘7 he 


| object of the manager is to familiarize th 


| r i : openers 


goods. 


deal with particular kinds of 
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GIRLS’ DINING ROOM. 


public with the goods he handles; to create 
a desire on their part for his goods. 
| Now, the dealer in office tables 


might 


| suggest to him that his purpose would be 





IN THE OFFICE TABLE 
. FIELD 


By G. M. Perrie, Secretary, St. Johns Table Co., Cadillac, Mich. 


better accomplished by placing a table near 
the main entrance to his store, upon which 


the literature might be arranged. It would 


attract the attention of all who entered 
Their curiosity would be aroused and more 
than likely they would carry some of the 
literature with them. This would be bet 


ter than the old method because the lite 


ature would be more likely to be read 


Many stores, even in comparatively sma 
towns, are providing rest-rooms for ladies 


They are usually fitted up with couches and 


rockers, and a table with a few magazines 
The idea is meeting with general success 
and in some cases has drawn trade to the 
stere from miles around. Here is a sple1 
did opportunity to suggest to the less pr 

gressive merchant the advisability 


stalling such an improvement in his 
If the suggestion is adopted, it means the 
sale of more tables. 


But it is not alone in the stores that s 


opportunities may be found. Space wv n 
permit more than the mention of severa 
other fields that have as yet been little more 
than touched, but the dealer can judg 






































READING TABLE FOR EMPLOYEES 


himself whether or not they can 


to him. 
Most public schools, unless exceptior 
well equipped, are in need of tables, whether 


for the laboratory or for ri 


tables in the 


use 1n 
school library or 


the domestic science work, which 


stantly growing field. Some schools mig] 
have use of tables in the commercial 
partments, which are being generally 
stalled. 

Clubs, Y. M. C. A.s and even churches art 


often in need of tables. Timely sugges 


tions on the part of the dealer or salesn 
may bring unexpected results. 


Libraries, of course, use tables, and while 


not constant buyers, may prove an opp 
tunity for some dealer. 
Factories have varied uses for tables 


They, as well as other concerns, need mail 


ing tables, if not constantly, at least at the 














time when their literature and circulars are 
sent out 

The cuts accompanying this article are 
taken from a large printing concern and 


they illust what can be accomplished 


in factories by the salesman who 
Notice what 


rate 
here, and 


is alive to his opportunities. 


the dealer succeeded in doing in this case; 
where at first there might seem to be no 
opportunity for a sale. Sixteen tables wer: 
bought for the use of the art department 


They replaced a motley collection and 
standardized the equipment. About a dozen 
tables were bought to be used as dining 


tables by the girls, who work for the com 


pany. They have given great satisfaction 
Each department has several tables that 


are used as reading tables, where the em- 
leisure time in reading 
trade otherwise increasing 
their efficiency, instead of dodging out of 
sight, as is so often the This was 
largely accomplished by the far-sightedness 
of the 


ployes may spend 


papers, or in 
case. 


salesman. 
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A GREAT SELLER 
FOR THE DEALER 


Now what was accomplished in this case, | 


can be accomplished in many others. Many 
factories might be willing to adopt the idea 
about reading tables, for instance. But the 
dealer who is to get like results must be 
wide awake, energetic, familiar with the 
other fellow’s business and needs. He must 
be anxious to do something for the other 
fellow’s good as to make a sale. With such 
an attitude he will do things 
FOREIGN NEWS NOTES. 

An American consul in a European coun- 

try reports that a business firm in his dis 


trict desires to be supplied at the earliest 
possible date with samples and quotations 
of American-made typewriter paper (fools- 
cap and business size, also thick, medium, 
and thin), carbon sheets, and ribbons. The 
ribbons are for Smith Premier typewriters. 
Through the agency of this firm over 100 
American typewriters were recently sold to 
one of the government departments. The 
report states that this firm seems to be well 
government offices, and 


connected with 


American firms should respond at once, 
supplying it with samples and lowest quo- 
Those intersted should write to 
f Manufactures, Department of 
and Labor, Washington, D. C., 


reference to File No. 7359. 


tations 
the Bureau « 
Commerce 
and make 
M. STEEL LEDGER. 


[.. Steel Ledger incorporates 


P. & 
The P. & 
the feature of extra expansion, curved hinge 
nd perfectly flat opening. The 
claim that the 
the P. 


constructiol 
form of con- 
& M. ledger, 


manutacturers 


struction embodied in 


eliminates the possibility of the posts ever 
coming out of the steel frame. The steel 
frame is with a reinforcement of 


ibout three-fourths of an inch at the point 


where the posts are attached. The manu- 
facturers also claim that this loose leaf 
ledger binder has more lugs than any other. 
The ledger is braced that the. strain 
which would ordinarily fall on the posts, 


comes on the bridge plates and expanding 


mechanisn 








Advantages 


Construction 


Distinctive 
Features 


Uses 


What 
We 

Do 

For 
Dealers 








Hub’s Everlast- 
ing Metal Tip 
Guides Appeal 
to Every User of 
a Vertical File 








Metal Tip Guides are far superior to manilla guides. They 
last practically forever. The index is always visible. The Metal 
Tabs and Bottom Extensions will not bend nor break. They 
can’t become frayed nor dog-eared from handling. 


The Label Strips are easily removed and inserted so that users 
can alter their indexes as their needs demand. 


Everlasting Metal Tip Guide Cards are made of an extra good 
grade of tan Press-board of a much stiffer and heavier quality 
than any press-board guides now on the market. The Tabs 
are made of highly polished Nickeloid (not tin) which will not 
rust or tarnish. 


The Entire Bottom Extension is made of metal, eyeletted to 
the guide. This is an exelusive feature of our guides. 


The Name Strips are covered with transparent celisloid to 
keep them clean and easily readable. 


Everlasting Metal Tip Guides can be used in a Letter File—a 
Legal File—a Card Index File—a Commercial Report File— 
a Check File, or any place where a guide card can be used. 

We make them to fit any 
make of cabinet—any size— 
any style. 


Literature and advertising 
matter is 
furnished 
all dealers 
who are 
hustlers 
andwho 
go after the busi- 
ness. We furnish 
this material with- 
out our imprint 


We carry a large 
stock and make 
prompt delivery. 
Special sizes made 
up quickly. 











Do jour bank customers use Metal Tip Check File 
Guides? 5,000 savings banks are finding 
them the ONLY guide. 


We allow dealers a big discount 


Get a better line of customers by selling Hub’s Everlasting Metal Tip Guides 


Write today en your business stationery for sample. 


THE J. C. HUB MANUFACTURING CO. 


1360-1380 West Third Street : 


CLEVELAND, OHIO 
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Buy a 
C. A. Cook 
Office Chair 


and see for yourself what an 
easy, comfortable, high-grade 
product it is. We know that 
when you have once bought a 
“COOK” Chair for your office 
that you will hereafter insist 
upon having this kind only. 


COOK OFFICE CHAIRS can 
be secured from any live office 
furniture, stationery, or supply 
dealer of your city. If your 
dealer does not handle them, 
drop us a postal card and we 
will tell you of one who does. 


Better write us anyhow for our 
catalogue and prices so that you 
can file it for future teference. 


DEALERS 


We have a big opportunity for 
wide awake dealers to handle 
our high-grade quality office 
chairs in each town. If you sell 
ribbons and carbons or any- 
thing else in the supply line, 
and do not also get the chair 
business, you are losing money. 
Drop us a line to-day, and we 
will show you how we can in- 
crease your profits at once and 
enlarge your selling field 


(. A. Co0k (0. 


Manufacturers 
16-28 Osborne St. 
Cambridge, Mass. 
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A LEADER IN THE CARBON PAPER 
| ea FIELD 


The gentleman whose likeness graces the 
front page of this number of Office Appli- 
ances is A. L. Foster, who is the presi- 
dent of the Manifold Supplies Company of 
Brooklyn, N. Y. Mr. Foster, although he 
has achieved success and distinction in the 
business world, is yet a comparatively 
} young man, being only forty-two years of 
age. He is a native of Akron, Ohio, and 
was educated at Buchtel College, one of 
the best known Universalist educational es- 
tablishments in the country, years 
ago. At college Mr. Foster distinguished 
| himself both as a student and an athlete. 
He was very popular among his fellows 
and was a member of the Phi Delta Theta 
Fraternity. 

Mr. Foster is also an enthusiastic Mason 
being Past Master of his lodge in Brooklyn. 

During his college career, Mr. Foster de- 
voted a great deal of attention to mechan- 
ics and soon after his graduation he became 
a manufacturer of typewriter parts. Then, 

as now, he found his chief happiness in 
| actual experiment st the bench to discover 


some 


by practice where there might be room 
for an improved part, or a better method 
of construction. When he had nailed the 
idea in his mind he returned to his desk 
and worked it out. He counted that year 
lost in which he did not plan and build 
some successful machine which was an im- 
provement on what had been. 

When Mr. Foster entered the carbon 
paper business he threw into it all his 
energy and immediately started to learn 
the chemistry of carbon paper manufac- 
ture, and with his tireless capacity for work 
Mr. Foster has easily made himself one ot 
leaders in the carbon 





the acknowledged 
paper world. 

Mr. Foster is by no means selfish in his 
For the last three years at some 
has been the 


interests. 
sacrifice of his own time, he 
secretary of the association of manufac- 
turers of carbon paper and typewriter rib- 
bons and has done a great deal in his cor- 
respondence with members toward the cre- 
ation of the spirit of fraternity and good 
feeling throughout the trade. 
Mr. Foster entered the 
business during its earlier years when the 
methods of manufacture were a great deal 
There was 


carbon paper 


simpler than they are now 
much carbon paper being made by hand, 
little or no machinery used for grinding 
the ink, and, in fact, the business had yet 
to see those mechanical improvements 

which have done so much toward increas- 
| ing the output of carbon paper and giving 
| it the quality which is possible today. Mr 


Foster instantly saw the desirability of 


| having machinery to do the bulk of the 


work, and it is interesting to note that a 
good deal of the machinery now in use was 
designed and built by him. He keeps at 
the present time three machinists and tw 
chemists who devote their entire time t 
experimental work. It is his constant aim 
to encourage a demand among users for 
better grades of goods and his efforts in 
this direction are meeting with no little 
success. In his last annual report he said 
“After using carbon paper for many years 
and buying on the theory that the cheapest 
is good enough, some of the largest users 
have suddenly and painfully realized that 
the cheapest is by no means good enough 
They find that records of four or five years 
ago which might be vital in case of a law 
suit or investigation are practically useless 
Today these men are fully aware of the 
fact that cheap carbon paper is a snare, that 
to use it is a business crime. Of course it 
must be understood that the word cheap is 
used here in the general meaning of the 
term low quality. The keen buyer will al 
ways want to get the best quality as cheap 
as he can, but hereafter he will be willing 
to give sufficient money to buy carbon 
paper that will yield a permanent record.” 

Continuing his annual report Mr. Foster 
showed conclusively the growth and the 
demand for Manifold goods and the flatter 
ing results of his campaign for the use ot 
better 

Mr. Foster says that his life work is the 
Manifold Supply Company, to 
and Mr. Ditmars devote all their thoughts 


and energies. 


carbon paper. 


which he 


He is one of the strong men in the office 
appliances field, a fine man personally, and 
a pillar of strength to the industry which 


he represents. 





TYPEWRITER SCREW DRIVER. 
The accompanying cut shows a new to 


in the business; it is a screw 


driver for placing screws in what are usually 


typewriter 


inaccessible places in typewriter, adding ma 
chine and machinery of that sort. 

The blade is made of two pieces of spring 
steel, which, when in position, so press 
against the walls of the nick of the screw 
as to hold it in a perfectly rigid positior 
the screw 


without regard to the size of 


so that it can be driven without dropping 


This little tool is made in three lengths 
6, 8 and 10 inches; each length is made in 


small, 
Other lengths or sizes will be made 


three sizes for medium and large 
Screws. 
on special order. 

The manufacturers are Thorpe & Martin 


Company, 64 Franklin St., Boston, Mass 























SWEETLAND GOES TO MUNCIE. 

Charles A. Sweetland, author of “Science 
of Looseleaf Bookkeeping and Accounting” 
and one of the best known men in the 
looseleaf field has been appointed manager 
of the Systems Department of the Hoosier 
Printing Company of Muncie, Indiana. 

It is the intention of the Hoosier Print- 
ing Company greatly to develop the sys 
tems end of their business and to that end 
they have secured Mr. Sweetland’s services. 

The Hoosier Printing Company has made 
Muncie, Indiana, a conspicuous place on 
the Office Appliances map of the country. 








In appointing Mr. Sweetland as the head of | 
their systems department they have equip- 
ped themselves to solve every problem of 
looseleaf accounting. Not only is Mr. 
Sweetland an authority on looseleaf mat- 
ters, but he is a public accountant familiar 
with all the shoals and deeps of keeping 
the records of the business. We congratu- 
late the Hoosier Printing Company and Mr. 
Sweetland on the connection and venture 
the prediction that the systems department 
of the company will be a big success. 


NEW CHICAGO DEALERS. 

The Nelson-Eismann-Quist Co., 810 Ste- 
ger Building, Chicago, is a new firm which 
will handle rebuilt typewriters and sup- 
plies. The firm is composed of three 
young men who were formerly connected 
with typewriter concerns. All are well ac 
quainted with the conditions of the busi 
ness. The enterprise and enthusiasm which 
the young men are manifesting at the out- 
set presages their success. 

Mr. C. B. Gordon, General Manager of 
The Carter’s Ink Company, left last week 
for a short stay at Randall’s Camp, Roach | 
River, Maine, where he intends to put in | 
a few days of strenuous fishing. 
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In Correspondence Filing 


Here is a more rapid, accurate and economical filing cabinet. The Multoplex 
Filing Cabinet enables correspondence to be quicker filed and instantly found. 
Open the drawer of the ordinary file and you find the contents sagging together as 
shown in the picture of “the old way.” 

The patented Metal partitions inside the Multoplex drawer keep correspondence 
always upright. Even though the cabinet is crowded to the limit, your filing clerks 
can file, find and remove correspondence with an ease and rapidity never before 
attainable. Partitions are movable and always adjustable to your needs. 


ULTO Lf Filing 
PLEX” Cabinets 


Mean Economy and Efficiency 


True Vertical Filing—No Follower Block—No Waste Space 


—Insure you instant location of desired correspondence 
—Prevent crumpling and tearing of filed papers 
ect a big saving in inside equipment away with 
a cant and goonies the use of r, less 
expensive folders. 

















—They help your file clerks do more and better work 
—They make misfiled or lost letters very rare 


—They can be filled to capacity — 5,000 sheets — without 
crowding 


Our book ‘‘Faultless Filing’’ tells all the - you're anxious to know about 
this big improvement in the filing field. Write for it today. 


We are advertising the advantages 
of Multoplex Files 


That every business man shall learn, without delay, of the many efficiency-gaining, 
money-saving points of superiority possessed by the Multoplex Filing Cabinet, we 
are advertising its merits in a big way. 

At present we are using large space in System, Business and the Bookkeeper, Sat- 
urday Evening Post, Collier’s Weekly, Scientific American, Literary Digest, Beach's 
Magazine and Office Appliances. 


THE SALE OF MULTOPLEX CABINETS 
IS A PRIZE FOR YOU, MR. DEALER 


Its revolutionizing improvements put it in a class by itself—beyond competition. 
It gives you the opportunity to do a bigger business on filing cabinets than you’ve 
ever done before. 

You may already be getting your share, or a little more, of the normal demand 
for filing cabinets. But how much more business you can get with a cabinet that is 
so radically improved and so much more efficient than the others, that with a little 
effort you can put it into dozens of offices, not because they need more files but be- 
cause it is so far superior to the files they are now using. 

If you take hold of Multoplex Filing Cabinets you will get the entire benefit of the 
demand that our advertising is creating in your city. Remember these. ads are bei 
read by practically all of the business men you now sell and whom you'd like to sell. 
We refer all inquiries to our dealers. 

The sale of Multoplex Filing Cabinets—the benefit of our advertising—the sole 
enjoyment of the good profits from this epoch-making line is a prize of big reward— 
get after it. Write us today. 


CANTON MFG. COMPANY 
1400 East Second St. 


CANTON, OHIO 
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KEYSTONE 


CARBON PAPERS AND 
TYPEWRITER RIBBONS 





are famous for service. A sheet of Keystone Carbon 
Paper will be giving good service long after papers of 
other makes have been discarded. A Keystone type- 
writer ribbon will be turning out uniformly clean, 
beautiful letters long after ribbons of other makes are 
punched full of holes and doing “‘spotty’”’ work. 


The secret of the durability of the Keystone pro- 
ducts is not alone in the quality of materials used. It 
is also a visible evidence to the user of skill in the pro- 
cess of manufacture—it is the result of long experience 
in over-coming defects that are unsurmountable to the 
novitiate. 


Dealers who wish to build a permanent, profitable 
typewriter department—a department which is built 
on the right service, the right goods—are invited to 
write us for samples and prices of our complete line. 


Selecting the line of typewriter ribbons and carbon 
papers which you are to handle and upon which you 
are to stake your reputation with your. customer is 
serious business, and you cannot afford to over-look 
any of the fine points. 


Be sure to get full details of our proposition before 
making a definite commitment. 


Keystone Carbon Paper Mfg. Co. 


Home Office and Factory: FRANKLIN, PA. 
NEW YORK OFFICE: 26 Broadway 





GOOD HOUSE ORGAN. 

The first number of Efficiency Bulletin 
appeared in September. It is a monthly 
magazine published by the Kalamazoo Loose 
Leaf Binder Company, Kalamazoo, Mich., 
and is intended for circulation among the 
agents and salesmen of this company and 
the office appliance dealers handling the 
Kalamazoo Loose Leaf line 

Oscar Allyn, sales manager, is editor of 
the magazine, which is certainly a credit not 
only to him as editor but to the Kalamazoo 
Loose Leaf Binder Company and to the 
various contributors. We understand that 
the publication is prepared entirely in the 
company’s office and printed in its own 
plant. It is of excellent typographical ap 
pearance and is. printed on a fine grade of 
paper. While Mr. Allyn appears as editor, 
a number of the principal dealer agents of 
the Kalamazoo line are listed as “editors in 
chief.” There are leading articles by E. A 
Dunn, H. R. Schrager, Jr., H. A. Wardy, as 
well as the matter contributed by the ed 


| itor and articles appearing under non-de- 





plume. 

Among other features is the department 
“From the Field—by the Harvesters,” in 
which appear letters from many of the Kal 
amazoo binder salesmen. This department 
is a sort of forum in which the company and 
its agents meet for discussion and thus 
establish an interchange of experience cal 
culated not only to stimulate sales to the 
benefit of the company but to enable the 
agents to make more out of their agency 

One article entitled “Enter—Mr. Allyn,” 
by A. Booster, pays a splendid tribute to 
Mr. Allyn’s ability as salesman, sales man- 
ager and expert demonstrator for the Kala 
mazoo line. We suspect that this article 
was written by General Manager George P 
Wigginton of the company. The closing 
words indicate to us the authorship as we 
know that Wigginton is a great admirer of 


| Griff Glover. This is the closing paragraph 


referred to: “Boys, we are in the game, 
and we’re in it to stay, but in the words of 
that prince of men, Griff Glover, ‘We 
haven’t started, we even haven’t started to 


start,’ but we are on the way and are mov 


ing strong, but still on low speed; now open 
the throttle and shove your gear lever into 
the next speed and we’re off; let the ym 
petitor beware, we are on the broad highway 
to success and we are going forward full 


speed until we have left all of them far 


far in the rear. We lead, let others follow.” 


This expression is illustrative the en 
thusiastic “boost” spirit running through all 
the pages of this live little magazine which 


is sure to prove an important tactor in the 


development of the Kalamazoo Loose Leaf 


3inder business 


A VALUABLE “LEADER.” 
Dealers who realize the value of a 
“leader” in any or each of the departments 
of their stores are ever on the alert for 
goods that give just a little more than 
“money's worth’—either in quality, quan 


tity or service 
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DeJuxe fine 








As the name implies, a “filing desk” is a 





piece of furniture that combines the fea- 
tures of a desk and filing devices. 

The first desk of this kind was originally 
introduced about three years ago by The 
Weis Mfg. Co., Monroe, Mich. 

Their “complete office on legs” has a 



































roomy flat top, extension slides and center 

















drawer. In the pedestals—each within reach 


from the office chair 














re arranged the pur 




















chaser’s choice of nine kinds of drawers for 














filing all standard sizes of papers, index cards, | 

















electrotypes, blanks, vouchers, etc. 






























































































































= i: THE DE LUXE STEEL BACK LEDGER 

Ss 1} This splendid ledger is attracting a lot of well merited attention just now. The 
new curved hinge, which has been pronounced the most important improvement of the 
year for flat opening current binders, will interest you. Stocked in fourteen standard sizes. 
Made in all sizes. 


The compact convenience of a desk from : C. S. & R. B. CO., Inc. . - - Chicago, Illinois 


which it is not necessary to move to reter 














































































































to any recor 








ls, cannot be overestimated —————— — —————————— 





























It gives the customer just opening an | (SS = 














office an almost complete equipment of fil- 





ing devices in addition to a practical desk 
Show in your window a Weis Filing Desk | 


with card index and vertical file drawers | SOMETHING NEW! 


he Oliver Phone Servi-Set 


opened—filled with cards and letters, sys 












tematically arranged between guide cards 
It will be a “leader”’—and a profitable one. | 
oe ( Five Blades of Grass Where One Grew Before.) 
GOOD DEVICE. 


Miller Rubber Company, Akron, Ohio, r¢ 


Simple, Compact, Strong and Serviceable. 


ANTICIPATES EVERY EMERGENCY 


in telephone service With the calendar and indexed 
directory in use the the pencil tablet 
is entirely out of the way and vice 
rsa 


port excellent results from their advertising 
in Office Appliances and say that the sales | 
of the Miller Standard Pneumatic Ear | 
Materia] and tools are put at your , . 
fingers’ ends with remarkable quick- Changing from Directory 
ness and cleverness, to Tablet. 
Strongly endorsed by busy people. Price $1.00. 
THE OLIVER PHONE SERVI-SET is one of this season's clev- 
erest and best selling new things and has come to stay. 
Liberal Discounts to The Trade. 


“~sS _ Oliver Manufacturing Company 
A Calendar, Directory, Tablet, Pencil 


and Eraser Neatly Secured. 309 Walnut Street, Philadelphia, Pa. 





| 
: | 
Cushion, illustrated herewith, are running | 
into large volume [The device, which is 
| 


used by attaching to telephone receivers for 


the purpose of excluding outside sounds 

















THE 
Byron Typewriter Cabinet 





from telephone conversation, was fully d 


scribed on page 112 in the May Office Ap | An Office Appliance Systematizing Typewriting 
lianc sample may be obtained by : | 
Aa : ware be btained by ny | Has capacity of large roller top — yet 


one by sending 50c to the manufacturers at , o. 
ge ules bags: | | closed is small and compact 
the above address. who also desire to get in 
touch with live agents Active dealerships 
or . ¢ $ T+ . ve 
[This company also makes other stationers given exclusiv« 
] 5 , i few 
supplies such as camera bulbs and finger protection. A fe 
territories uncover- 


ed. Send for full 


information 


BYRON TYPEWRITER CABINET CO. 


Has receptacles, 
copy holder, 
shelves, table 

space, drawers. 





cots, which command a good sale with | 
| 





dealers 






= — | 
Shun idleness; it is the rust that attaches 
itself to the most brilliant metals —Vol 








taire 
scdamesniteundahiatell Bank of San Jose Bldg., San Jose, Cal. 
Never argue with a man who talks loud . —e —————— FACTOREES 
You couldn’t convince him in a thousand | | protected Grand Rapids, Mich. San Jose, Cal. Walkerville, Canada 
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MEILINKS 


Heavy Steel Plate 
SECURITY BOXES 








are designed to fill the demand for a 
box in which to keep private papers 
which is more substantially built and 
equipped with a better lock than is 
provided in the ordinary ‘‘tin” box. 


In the office, bank or home there is nothing 
which will provide any. more safety than a 
Meilink Security Box. 

] 


We now make two lines—to suit every class 
of trade. Both lines are made 16 gauge steel 





plate, with reinforced steel corners, brass handles, etc., etc. 


Each box is packed in tissue paper in a cart 


provi 1¢ 


The “100” line is 


with a paracentric pin tumbler all-brass lock, while the ‘‘200”’ line is equipped with a two 
tumbler cash box lock. 
Length Width Depth Weight Style Price Style Price 
9% in $7 in 34 in. 44 lb 101 $6.00 201 * $4.00 
11 in. 7} in. + in. 64 lb 102 $7.00 202 $5.00 
13 in 11 in. mF 9 Ib 103 $8.00 203 $6.00 
144 in 11 in. 4 in. 104 lb 104 $9.00 204 $7 00 


1l-board box. 


Dealers write for special discounts and prices on our complete line, 


THE MEILINK MANUFACTURING CO. 


TOLEDO, OHIO, U. S. A. 
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OUR_ SMART 
CARD IN 
CASE 





STEEL COMPANY 


PITTSBURGH PA 






FISHER BUILOING 
cricaso 





€.K HARRIS 


ea,e8 seenr 





be the result of the book in the case 


Engravers 





A Card in Evidence 


When the time comes for the use of a card, it is very 
essential that the card should be right. 


A Peerless Patent Book Form Card 


is right, when the time comes for the use of a card, no 
matter what the circumstance. 





At 


[t is always clean, always smooth, 
always there in the case, and always 
a source of pride that it is always 
just the best card that money can 
buy or effort can produce. 


No feature could,be added to make 
it any better, else we would have done 
so long ago, when we made the first 
and original improvement inj cards 


A sample tab of the cards, will give you the evidence when you detach the 
cards one by one, and note the smooth edges and the cleanliness that must 


Send for the tab, and see for,yourself. 


The John B. Wiggins Company 


Die Embossers 


51-53 East Adams Street, Chicago 


Plate Printers 




















SALESMANSHIP. 
By J. C. Hawkins. 
A number of years ago, an exp 
man relating his first experience in the sell 


had 
no merit, because he had been unable to sell 
him that 


ing of an article that he was convinced 
it, said all at once it occurred to 
the article was being manufactured in 
for years, 


| irge 
and 
I] 


quantities, and had been 
l 


being manufactured, some one must be s«¢ 
ing them, and if others could sell them he 


could. With this thought in mind, that the 
article was being manufactured, and there 
fore sold, he analyzed it from the stand- 
point of its utility, and from this deduced 
i selling rgument, and with new zest 
started out with the determination to win, 


with the result that he not only developed 


into an expert salesman of the particular 


article but has since established himself 
a man of note in the salesman’s world 
And, by the way, did it ever occur to you 
that every successful man in the commer 
cial world must know the art of salesman- 
ship? He may not sell his output direct, 
but he must devise schemes, selling argu 
ments, selling plans, for his salesmen to 
follow. He must have the salesman’s keen 


analysis of the selling argument presented 
to him by others so he discriminate 


between that which is convincing, and that 


may 


which is fatal. And herein lies the differ 
ence between business men. One is the 
personification of success and amasses a 


fortune, and the other makes a mere living, 


if not a total failure. It is the art of sales 


manship possessed by one and not pos 
sessed by the other. This is all the differ 
ence there is between them. 

If you want to make money you must 


live money, dream money, until your facul 
ties for making money become so abnor 
mally developed that money is your every 
thought; it is, as it were, your life blood 
Then you will have money in abundance to 
meet your every need and extravagance. 
You will be able to pile it up as easily as 
you would were you operating a mint of 


your own 
“How easy that man makes money!” 
This expression is founded partly in envy 


and wholly in ignorance. A man may ap- 
parently make money easily—now, but there 
was a time when he worked 

You observe the strong man easily raise 
above his head a weight of 200 pounds, but 


do you suppose for one moment he could 


always perform this feat? He commenced 
by very slow degrees and long hours of 
vigorous work to develop his muscle to the 
strength you now find it. This is muscu 
lar development 

The mind can be equally strengthened, 


but by a slow, hard process until the master 
mind is developed, and then all is easy. It 
looks easy for the orator to 
before you and deliver a speech that thrills, 
but that speech is the result of school and 


noted stand 


college training, in the amassing of a fund 
of information. Then he has spent many 
long hours in the preparation of that 


speech, and equally as many long hours in 
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practicing it before a mirror, saying it over 
and over again, giving study to every word 
and gesture as to just the right inflection 
and emphasis, until the speech becomes 
second nature to him, and it looks easy to 
you. You think it is extemporaneous, and 
this is just the impression he wishes to 
produce. You say the speaker has a great 
gift. It is not entirely a gift. His beauti- 
ful voice may be a gift, but his speech is 
the result of the hardest kind of work, 
though it looks easy as he stands before 
you. I am referring to the great speeches 
that have become classics. 

The layman thinks the lawyer tries his 
case in the court room, and if he wins it 
in a day’s time, feeis that he is only entitled 
to a day’s compensation; it was so easy and 
consumed so little time. 3ut the great 
case is tried in his office; tried as he walks 
the streets; tried at his meals; tried in his 
bed when he should be asleep; tried, tried, 
tried all the time until the jury brings in 
a verdict of “not guilty.” Yet what you 
see of his efforts lcoks easy. 

And so it is when you see the successful 
man make money. Everything he touches 
turns to gold, you say, and it does; but he 
has first prepared himself to perform this 
feat of magic (as you view it) by the hard- 
est kind of work. No man ever made a for- 
tune without most arduous work—mental 
work. It is his knowledge of men and 
things, and his ability to handle that knowl- 
edge that brings results. He 1s then able 
to CASH his ability 


Executive. 

Stand back and take a look at yourself 
and observe and analyze your weak points 
or deficiencies. You will never be a finan 
cial success until you discover these weak 
points and will frankly admit to yourself 
that you do not possess the faculties to 
make a success of everything your fancy 
may dictate. The talent for making money 
is just as much 1 talent as is the talent 
that turns every sentence to rhyme and 
every sound to music. The great mind that 
accomplishes results has but one _ pro- 
nounced talent. The so-called well balanced 
mind is not strong in any. It is round and 
rolls and gathers no moss. Ascertain that 
in which you are strong, and that in which 
you are weak or deficient, and employ oth- 
ers who are strong in your weak points to 
perform that which you know you cannot 
do successfully. Or, in other words, if you 
are deficient in detail—little matters—em 
ploy one who is strong in small things. If 
you have conceived an idea than can be 
cashed if properly handled, employ experts 
for its various branches to work out the 
details, but in the meantime study them out 
for yourself so that you will be able to pass 
impartial judgment upon the plans and spe- 
cifications presented to you and not be de 
ceived. You thus gather unto yourself the 
strong faculties of the specialists you em- 
ploy. Their faculties become your facul- 
ties. You harvest the crop they have sowed 
and it becomes your crop. To be a success- 
ful business man you must specialize by 
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= THE KEYLESS LEDGER 

= A new lift up post binder that has already proved a big success. Stocked 

in 21 popular sizes with both 3/8 and 5/16 inch diameter posts. A strong, 
accessible binder, that is locked and unlocked without a key and cant 

| scratch the desk. 



























































C.S. &R. B. CO., Inc. - - Chicago, Illinois 



















































































WANTED OFFICE APPLIANCES 


Local representatives for Office : ‘ 
Appliances. Write for proposition THE MAGAZINE OF OFFICE EQUIPMENT. 


to Circulation Manager, Office 


Appliances, 417 S. Dearborn St., 
cae oer TRIAL SUBSCRIPTION, 4 MONTHS FOR 60 CEATS. 



































“Be Time Wise” If you know the value of time you should 
know the value of the Automatic Time Stamp! 


Your business has not yet “found itself’ unless you have learned to regulate things on the 
time stamp plan in every department of your office or factory, to keep time records for 
your labor costs—to put an absolute check on every employe’s work and keep things mov- 
ing at the desired speed everywhere. When the 


. . 
Automatic Time Stamp 

comes into an office some other things go out—such things as “postponements, 
wait,” “doing it another time,” “doing it sometime,” “‘killing time,”’ etc. 
You become systematizers—the value of things comes to be reckoned in TIME as well as in dollars. 
This device as your representative gives you the exact starting and finishing time on every job. It 
affords an absolute and undisputable record of every handling of a letter, telegram, ep slip or 
any paper. ‘Time, date, firm name, and the character of the transaction—it prints them al 
taneously to the exact second if need be. 
We are the oldest makers of time recording and computing machines for all purposes. Let us ad- 
vise you regarding your time recording and time computing problems. 
AUTOMATIC TIME STAMP CO., Main Office, 164 Congress St., Boston, Mass., 108A Fulton St., N. Y. 

Originators of the ert of printing time automatically 
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Drawing Inks, Blacks and Colors 
Eternal Writing ink 


E L 
| HIGGINS’ ) #2: 
Photo Mounter Paste 
Drawing Board and Library Muollage 
Office Paste 
Liquid Paste 
Vegetable Giue, etc., etc. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 
Consumers, emancipate yourselves from the use of corrosive and ° 
ill-smelling inks and adhesives and adopt the Higgins’ Inks and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 








CHAS. M. HIGGINS & CO., Originators and Manufacturer 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New Yerk—Chicago—Lendon 
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A. 
Startling 
New 
Invention 


The IMPROVED 


Clipless Paper Fasteners 


An innowation and positive economic office 
necessity that eliminates the expense of 
clips and pins, and saves 55h filing space 


Retail 
Price 
$3.50 


















HE Clipless Paper Fastener employs no metal 
T or foreign material of any kind, but will 
fasten together securely from two to ten 
sheets of paper, making its own fastener from the 
paper itself by cutting a tongue out of the paper 
and drawing it back through a small slot. All done 
in one operation; nothing left to be done by hand. 
(See illustrations in upper corners.) 


Stana Miachine 
Height 5 inches 


Retail Price $3.50 | 








Hand 
Machine 
Length 64 inches 






Use the Clipless Paper Fastener 


to attach the carpou copy reply to your letters before they leave your stenog- 
rapher's hands, thus avoiding the possibility of error. @ To attach to*your let- 
ters, checks, drafts, estimates, price-lists, invoices, statements, etc. @ To fasten 
together your second and third class mail matter, where you would otherwise use 
aclip. @ In the bunching together of your patron’s checks at the end of a day’s 
banking business. @ Wherever you would use a clip or pin for filing purposes. 
Then every file remains independent of every other file. No clips to push off or 
pins to fall out. 
Both Fasteners—Hand and Stand Machines—are made of 
the best tool steel, triple-plated with nickel, and 
contain all our latest improvements. 


Write For Prices, Discounts, Etc. 


Clipless Paper Fastener Co. 


Sole Manufacturers and Distributors 


NEWTON, IOWA $3 $3 U.S.A. 


Patented in Foreign Countries) Cable Address: ““CLIPLESS" 


Beware of Imitators and Infringers! 




















giving your particular talent full range, and 
employ others to give strength to your 
weaker talents and supply your deficiencies 
Thus you center within yourself powers 
that you could not otherwise possess and, 
marshaling these forces, attain success 

To Hesitate Is to Be Lost. 

Did you ever lie awake'at night and think 
out the whole philosophy of a_ business 
proposition, weighing it from every stand 
point, and be firmly convinced of its per 
fection, and the next day lay it before some 
friend who was not fully conversant with 
the entire situation and not particularly in 
terested, and listening to his objections be 
come discouraged and abandon your night’s 
work, and then afterward see some other 
fellow make a success out of the same plans, 
and think what a fool you were? 

The trouble was not that you were a 
fool but that you lacked Decision of Char- 
acter. 

If you have a good article that you know 
will sell, because others have sold it, then 
do not become discouraged because you 
do not close sales on the first few calls you 
make. 

If you have a house-to-house canvassing 
proposition, take in every house that you 
come to. Don’t miss any. Take in every 
one on the side of the street that you are 
working. You may not make a sale At 
the end of the street, turn and take in the 
other side, forgetting you failed on the first 
side of the street, and ten to one you will 
obtain enough orders on this side of the 
street to make both average a successful 
business. You see if you become discour 
aged because of your failure on the one 
side and quit, you have in effect failed on 
both sides. But if your superior self com 
pels you to work the other side of the 
street, you have in effect succeeded on 
both sides. If you were on a salary basis, 
with a superintendent of agents over you, 
you would be compelled to work both sides 
of the street. Why not put above yourself 
a superintendent of agents, and compel 
yourself to work both sides of the street 
and succeed and thus get all the profits 
yourself? 

x * * 

Taken with permission from Mr. Hawkins’ 
copyrighted book on Salesmanship. Second 
installment will appear next month 





SANITARY STEEL CHAIRS. 


Through their excellent line, The Celina 
Specialty Company of Celina, Ohio, has 
done as much as any manufacturer to popu 
larize steel sanitary chairs in the business 
office 

The company has produced some splen 
did chairs for typewriter desks both of high 
and low types, as well as a special line for 
waiting rooms and counter use. Full par 
ticulars with illustrations and prices are 
shown in the company’s catalog which will 
be sent promptly upon request 


Nothing that is free is worth what it 


costs 




















NEW ERA CHECK PUNCH. 

The New Era Manufacturing Company 
has recently been organized for the purpose 
of taking over and promoting in a pro- 
gressive way the business of the Automatic 
Check Protector and _ several other new 
office specialties which are now in the 
process of manufacture 

The officers of this company are Robt 
H. Ingersoll president. (Mr. Ingersoll is 
also president of the firm of Robt. H. In 
gersoll & Bro.). The secretary is Thos. F 
Putnam, with Robt. H. Ingersoll & Bro., 
and the treasurer is B. O. Fanslow. 

The president of this company, Robt. H 
Ingersoll, wili be the active general man 
ager of the concern Mr. Ingersoll does 
not expect to give all of his time to the 
matter, but will generally supervise the 
policy of the New Era Manufacturing Com- 
pany. This fact may be taken as full as- 
surance that all of the goods handled by 
this concern will be progressively pushed 
in the market, as Mr. Ingersoll does not 
believe in any hali-way methods, as evi- 
denced by the wonderful success that he 
has so largely contributed to in the busi 
ness of Ingersoll watches 

The company says: “If our plans do not 
fail us we intend in the month of Novem- 
ber to get out our first edition of the New 
Era Pencil Sharpener, and this will be fol- 
lowed by other devices as fast as we can 
get them up 

“The Automatic Check Punch is the old 
est check protector on the market today. 
It has been successfully manufactured and 
successfully marketed for 30 years. Mr 
Ingersoll states that his firm, Robt. H. 
Ingersoll & Bro., have had in use one of 
the Automatic Check Punches for 25 years 
and that this identical machine has pro 
tected over 150,000 checks, which is a won- 
derful record. 

The Automatic will be promoted through 
advertising and its sales will be effected 
through wholesale and retail stationers and 
office supply houses. 





FURNITURE CONCERN DOES GOOD 
STUNT. 

In September an Industrial Exposition 
was held in the city of Milwaukee. The 
Northwestern Furniture Company took ad- 
vantage of this big industrial show to do 
some effective advertising. They handed 
to each visitor a neat and attractive folder 
entitled “A Few Steps from Where You 
Are Now.” The object of this folder was 
to call the attention of the people attending 
to the bigger exhibition of office furniture 
and appliances in the company’s spacious 
salesrooms, located but a short distance 
from the exposition building. On the in 
side of the folder are illustrations of the 
store of the Northwestern company, the ex 
position building, and an illustration show 
ing the distance between the two. Also at 
the bottom were illustrations of the in- 
terior of three large offices which the 
Northwestern Furniture Company recently 
furnished complete 
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JEWEL LEDGER OUTFITS 
Easily the best selling medium priced ledger outfits on the market. Made in only two 
sizes, 74 x 103” and 9} x 11}”, at $7.50 and $9.00. A real ledger binder with steel case and end- 
locking screw mechanism. Good index and three standard sheet forms. — 
Cc. S. & R. B. CO., Inc. : : . Chicago, Illinois 
ed 
= =— J 
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A size to fitall U. 8. and Canadian Coin. 
Mr Dealer —Supply your trade with the best. Im- 
printed advertising matter Free 
The Detroit Coin Wrapper Co. 
371 Harper Ave., Detroit, Mich. Toronto, Ont. 





a ~ > Mr. Stationer: Are you handling tTheBAR- 
AD ED > S&S RETT TORSION BINDER? Best for Read- . 


eB) "Sy re: =>) : ar = ing Rooms, Libraries, etc., and for Tele- © 
= —— oS phone Directories. " 


15 Sizes_of the DETROIT Secnmplation |THE LT9GN 70 Diop * 


BARRETT BINDERY CO. W9 cuicaco__| 
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INTO DIAGONAL SLOT 




















No. 559. 42x96. Quartered Oak. Any Finish. Leg, 4 inches, 


OFFICE TABLES 


Plain and Quar 


Costumers’ Umbrella Stands 
Waste Baskets, Toilet Cabinets 


If you have failed to receive our Office Furniture Catalog, advise us. 
We want you to have it. 


Conrey-Davis Mfg. Co. 


SHELBYVILLE - : 


tered Oak 


- «= INDIANA 
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THE WHITNEY SELF. 
FILLING FOUNTAIN PEN 


PROFITS FOR DEALERS 
In COMMERCIAL paste 





Your profits affect you vitally. Your profits on pastes, glues, writing sei ee: = ne te a peoay 44 sail t ly yw é 
. . . ? ‘> e . i€ ieVv ana wingi ) ) 
inks, etc., can be materially increased if you take on the Commercial line. r re "it does — ae é 


tis so apt to result i 
nd clothes 





That’s why our business has outgrown three buildings since 1902—that’s 
why our new three-story fireproof brick building which we moved into in 
























a. March 1909, is alre ady taxed to its capacity A Self-filling Wi litney cannot leak It 
TTT Win, t veat or p writes W 
The Commercial line consists of A even 1 starts tl 
Commercial Record Writing Fluid - ge Ym 
Photo Desk Paste, Combined Carmine, or workmanship. Our 365 day guaran 
Peerless Mucilage, Writing and Copying eo 


This No. 40 sna’ is $3.00 
DEALERS : ‘older that’ tells how te 


Combined Writing Fluid and Jet Black Ink, 
and Copying Fluid, Blue Ink, 






Pe = . 4S Blue Black) Green Ink, leliver he goo pods a I 
IMM ? : : H a big profit on tick sales of Whitne 
eepy spi oer —— Violet and Uncopying Red. Gusvemtaedl ofit on qu Pens and Dry Pow- 

( oni [he goods are right, they are put up in at- der and Fluid Fountain Pen Inks. We tur 
AP M0 tractive and safe packages, and they allow lib- ee ~ aren oC a 
eral profits to the stationer. Correspondence Whitney | ain Pens are strong seller 
{with foreign dealers is especially solicited. and our f the q — y. te ve ee ~ es 


italog, free, showing complete line 


THE WHITNEY-RICHARDS CO. 
245 W. Superior Ave., 


_ Write us today for complete illustrated descrip- 
tive matter, and ment.on Office Appliances. 


The Commercial Paste Co. 

16-18-20 W. Hoster Street, Cress fe 
COLUMBUS, OHIO. if Fl Cleveland, Ohio, U. S. A. 

: ) 
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BRIGHTEN UP f3xetersdn ™ ASE F. W. HEYTHEKKER 


BANK. SCHOOL or HOME by 
using WASHBURNE’S PATENT Office Appliance Dealer in 


PAPER FASTENERS AMSTERDAM HOLLAND 


Specially organized for the sale of smal] attractive 


articles, furniture, etc. Will be cheonel to receive 


SOLD the past YEAR should catalogs and prices from manufacturers. Sole dealer- 






| 3 Trademarks and Copyrights 
coreincs you of their ships preferred. Wholesale and retai 


ret wi Send your business direct te 
W ashington. ebay time and insures better service. 


CHAS. F. LAGANKE Personal Attention Guaranteed 


MANUFACTURER OF 25 Years’ Active Practice 


High Grade Specialties, Models and Specialty —Typewriting and Adding Machines 


HANDSOME COMPACT STRONG No Slipping, NEVER - : we ggg See ; ; 
All dationers, Send 10¢ for ain. enatell Experimental Work, Special Tools. Address E. G. s I G G E R S 
Ihustrated booklet free. Liberal discount to the trade. Card Building, 118 St. Clair Ave, N. E. Suite 98, N. U. Bldg., Washington, D:< 


The O. K. Mfg. Co., Syracuse, N. Y., U. S. A. nels Correspondence Solicited. CLEVELAND, O. 





























To Make a Good Impression 


upon your customers see that they 
are supplied with 


Carter’s Ideal 
Carbon Papers 


a kind for every use. Clear cut impressions, longest 
wear, greatest number of copies and cleanest to handle 
In every respect they are intended for and to be 


THE BEST TRADE 


Carter’s Ideal Typewriter Ribbons are made of the 
finest materials to insure perfect satisfaction. Send for 
Carter’s Codes—containing tables of Ribbon Dimen- 
sions and Interchangeable Ribbons. 


THE CARTER’S INK CO. 


BOSTON NEW YORK CHICAGO MONTREAL 








The DOUBLE GRIP 


OF THE 


SUPERIOR 


Paper Fastener 








Puts it in a class by itself. These 
fasteners are n ade of brass, neat and 
attractive, and are put up in hand- 
some boxes, 100 to the box. Each one 
can be used many times over and still 
be like new. Your customers will ap- 
preciate the Superior Paper Fastener 

because with it the papers cannot pivot. 
Made in two sizes, No. 1 and Ne. 2. 


Write at once ior samples and 


SUPERIOR MFG. CO. 
Sidney, Ohio 


prices 
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McGILLIVRAY JOINS TRAVELING 
FORCE OF THE TATUM CO. 


On October first W. D. McGillivray of | | 
Portland, Ore., joined the traveling force | | 
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of the Sam] C. Tatum Company and will 
look after their interests in the Western 












and Northwestern Territory. 

Mr. McGillivray is not a stranger in this | | 
territory, having been connected with such | | 
well known and progressive concerns as | |! 





the John W. Graham Company, B. E. Cal 
kins and Breeden Office Supply Company, 

















and having been at the time of his present 











i 


appointment with the J. K. Gill Company 
as manager in charge of their office supply | |} 
department 

His connection with the above firm has | |E== 
particularly fitted him for handling the Ta 
tum line, with which he is already familiar, | | 





= PEERLESS LINE OF TRANSFERS = 


iat ; ‘oh orade line of binders for ledger transfers ¢ Ts I 
be well cared for in that territory A high grade line of binders for ledger transfers and general looms et 
: work. Double tubular irons, exposed nickeled ends highly,polished. Four 
grades of binding, two with metal hinges and two without. Carried in four- 
teen sotck sizes. 


MR. CARTER RETURNS FROM = C. S. & R. B. CO., Inc. . . . Chicago, Illinois 
ABROAD. = 


and it goes without saying that their inter 
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Richard B. Carter, president of the Car ———— SS ——— 


; a 
ter’s Ink Company, returned from his two = — === = — 
months’ trip abroad on the 14th of Septem 
ber. He reports a most pleasant and suc Steel: 
cessful trip from start to finish. It was a 
Sanitary 
Office 


hown in the accom ing illustra- 
won aha 












































We have the only 
practical inexpensive 
machine on the mar- 
ket. The price is so 
low that anyone will 
purchase. 


We make all kinds of 
Gummed Tape, Cloth, 
Paper, plain or printed. 


happy combination of business and pleas- 
ure, and included part of the itinerary of 
the Boston Chamber of Commerce party 
with which he visited a number of Conti- 
nental cities. After stopping at Paris with |} 
members of his family, he met the com- 





Wanted. 





pany’s various foreign agents in London, tion are useful, beautiful, durable and 
Brussels, Moscow and Hanover. The flour- “The Simple” We will have fenee Bas. Sate et stock. dnisbe to imitate quar- 
ishing condition of all these houses was a Gum Tape Moistener Tape and Seals. Witch will LA ag - peg Fee sols ool ace 
source of great gratification to Mr. Carter, PRICE 1 50 Chicago Gum Tape Co. Cann for anlioutes and tie Giecania” = me 
and with a stimulus of a visit of this sort, $ . Dept. B. Chicago, lil. | moore BROS., 1720 N. Senate Ave., Indianapolis 





even greater results can be looked for an- 
other year Mr. Carter returned to his 
desk the picture of health. 





Novelty Knives for Advertising Purposes 











NEW STATIONERY FIRM IN CHI- Adapted for every class of 

business. Beneath transparent 

CAGO. handles, a is dur- 

On Sent R ‘ ur atats wee < P ably affixed. Quality unsur- 

n Sept. 18th a new stationery firm un passed. Made of the best ma- 
der the name of Ioas & Brodack com- terials and guaranteed, assures ’ 

. : ; appreciation from the recip- : Oe eee ° 
menced operations in the loop district of ient. Individual names on them : In remeron Reterecess libs 
Chicago make a strong personal appeal. 

[he owners of this company are A. C We have an attractive proposition for dealers in OFFICE APPLIANCES. 
loas, for several years stationery buyer for Write for it teday 


the Faithorn Company, and E. F. A. Bro NOVELTY CUTLERY CO., ? 107 Bar St., Canton, Ohio 


dack, who made an enviable record in the 








service of Koelling & Klappenbach. Their 
location is 225 West Van Buren street. 


The Rotary Lineograph 

New Model Clean Simple Expeditious 

Weight, complete, 8 lbs. Prints anything from a postal 
to a foolscap. 

The Most Modern, Simple and Rapid 
Duplicating Device on the market. 
IMPORTANT Lineogtaph Machines are sold without 

restricting the user to purchs or use 
our supplies. We make the best and scientifically 
adapted materials, regardless of the t reduction in 
our selling prices from~those which hitherto obtained, 
and are under no necessity to resort _to expedients other 
town Chicago With two energetic young than the superior excellence of our goods to retain patronage. Send for Price Lists and Descriptive Booklet. 


men such as Mr. Ioas and Mr. Brodack at AGENTS AD PEA ecg" 
ol and 
the head, the new firm should give a good THE LINEOGRAPH COMPANY 112 FULTON SPREE NEW » U.S.A. 


account of itself 


Che company will do a general commer 
ial stationery business, also printing, en 
graving and binding. They are western 
agents for the Vacuo-Static Carbon Com- 
pany and the German-American Pencil 
Works Chey handle a complete line of 
office stationery and are making a strong 





bid for their share of the business in down- 
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our advertising. 





sumer? 


Write for sample book. 


Increase 
Your 
Paper 
Sales 


You can sell more Old Hampshire Bond Typewriter Papers 
and Manuscript Covers than the ordinary kind because your cus- 
tomers will come back for more, and we will send new trade thru 


The Old Hampshire line provides highest quality of stock, 
national reputation, and exceptionally attractive boxes. Can you 
think of three more important factors in influencing the con- 


HAMPSHIRE PAPER COMPANY 


South Hadley Falls, Mass. 

















BENNETT’S 








MEMORANDUM and 


For keeping a Dally 
and Monthly Ex- 
yense Account. Vest 

‘ocket size. A page 
for each day in the 
month, also space for 
Collections, Receipts, 
Addresses, with 
Monthly Diary, Etc. 


The Most Complete 
Expense Book Made 
To introduce this 
Book I will send sam- 
= copy of Expense 

ok memo pad in 
- a genuine leather case 
° 25c 
Money back vos satisfied. 12 books, a year’s suppl y.ina 
neat box, with leather case, your name stamped In gold on 
cover, $1. Also Weekly, Personal, Family Expense Books 


E. W. BENNETT, New Britain, Conn. Agents Wanted 











Are You After 
British Trade ? 


If so, advertise in the ‘“‘ Stationer 
& Printer""—the paper read 
by the good class Re- 
tailer and Whole- 
saler. 


Specimen Copy and Rates on Receipt 
of Post Card. 


STATIONER & PRINTER 


160 Fleet Street 
LONDON, ENG. 





| 








| 
‘ 


USEFUL LETTER BASKET. 

The Andrews Wire & Iron Works, Rock- 
ford, Ill., are the manufacturers of the 
Androck Unit Letter Basket, an article for 
which they claim several distinct ad 
vantages. 

The Androck wire baskets can be used 
singly or built up in as many sections as 
desired. They are arranged in stacks by 
the means of corner posts which can be 
attached easily by any one. Each basket 
is equipped with cushion feet which, it 1s 
claimed will last as long as the basket, and 
prevents scratching the furniture 


ag 
LL 


Sg{2ean! © 


C tt ee} eo 2 
i . : 


a ha 





The baskets nest together closely and are 
shipped in compact packages, which means 
a saving of freight charges and valuable 
space in the stock room. Another advant- 
age they mention is that an order for a sin 
gle letter basket or a six-space basket can 
be filled from the same goods. 

The company should find a ready market 
for this excellent article. Dealers who de 
sire to secure the agency for their territory 
are invited to write for catalogue and prices 


WOODMANSEE SHOWS FINE DIS- 
PLAY. 

At the Fernbank Dam Exposition, Cin 
cinnati,, Ohio, September 4-9, an exhibition 
of Cincinnati-manufactured goods, F. A 
Woodmansee had a window display of their 
inks, mucilage and pastes, which the judges 
decided was one of the finest displays 
made. 

The Woodmansee concern recently has 
added to its line a stamp-pad ink which 
they, as manufacturers, claim is one of the 
best products of the kind ever placed on 
the market. They state that it doesn’t 
spread and is very quick-drying, and that 
already it is in use by some of the larges: 
railroads and corporations in the country 

Manager John B. Brinkman of the house 
of Woodmansee reports a steady increase 
of business. He says that they recently 
opened up new territory in Texas, Southern 
California and New Mexico, in which they 
have made some good sales and obtained 


ut 


many re-orders after the first sample 


chases. 
An American consular officer in the Far 
East reports that a local purchaser has ap 


plied for catalogues and price lists, with 
discounts, of filing cabinets, card index sys 
tems and other office furnishings. Address 
Bureau of Manufacturers, Washington, D 
C. File No. 7304 




















STANDARD AND SPECIAL OFFICE 
FURNITURE. 


Standardizing office equipment is just as 
much an important factor as applied to 
office furniture as any other office appli- 
ance. Large offices the country over are 
rapidly realizing this fact and are standard- 
izing their office desks, chairs, etc., and of- 
fice furniture is tending toward what is 
known as “sanitary.” 

The tendency on roll top desks is to re- 
duce the height of the roll. The low roll 
desk has the call today, where a roll top is 
felt necessary or preferred. 

Walter F. Barnes of 372 Broadway, New 
York, is showing a new line of sanitary 
desks and other office furniture such as 
chairs, office and directors’ tables, typewrit- 
er cabinets, costumers, umbrella stands, etc., 
that are particularly fine products in this 
line. They offer special terms to station- 
ers and office appliance dealers that are 
well worth investigating. In addition to 
standard goods they have an unusual fea- 
ture in the office furniture field, viz., a 
special factory that is devoted exclusively 
to the manufacture of special goods in 
wood work. They make a specialty of of 
fice partitions and railings of the sectional 
kind. Any stationer can handle this prod- 
uct. They come ready to set up and all 
the detail necessary to send is a crude floor 
plan showing the direction the partition or 
railing is to run, actual length in feet, and 
the opening for doors. They do the rest. 
This concern is also featuring flat-top desks. 

In shipping this latter class of goods a 
plan is sent with them showing just how to 
set them up and where each part belongs. 
This work is further simplified by a num- 
bering system of the different parts. Any 
ordinary carpenter can quickly and readily 
set them in place, and the office appliance 
dealer or stationer who does not look after 
opportunities along this line is losing some 
valuable business. The Barnes Company 
have recently been working on some very 
large contracts along this line of work in 
commercial schools, separating the differ- 
ent departments, such as _ bookkeeping, 
banking, etc. Their work on the Normal 
College at Plattsburg, N. Y., has just been 
completed, and they are now working on 
the Packard Commercial School of New 
York City 

The Barnes Company are also in a posi- 
tion to manufacture any special wood nov- 
elty or cabinet of special construction such 
as are salable through the stationery or 
office appliance trade and this offers a great 
opportunity for those who may have some 
special field that standard goods do not 


quite cover. All correspondence should be 
directed to W. F. Barnes, 372 Broadway, 
New York, and will receive prompt atten- 
tion 

“Get out of the rut—it may be a hard 


puil, but you will find the middle of the 
road easier to travel.””—Vick. 
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= The best selling 


in 50 stock sizes, | 











STAR TRANSFER BINDERS 


the best value, and because we give you the quickest delivery. 
The new line in russia and corduroy will interest you. Carried 


C.S.&R.B.CO.,Inc. - + Chicago, Illinois |F=— 





sectional post binder we make, because it’s 


| 















































oth in canvas, and russia and corduroy. 
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NUMBERING MACHINES 
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WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 


@°Os 


WE ARE NOT AGENTS For THESE Gooos 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 


MEYER & WENTHE 
31N, DEARBORN 8T. 









WRITE FOR CATALOGUE 


a 


CHICAGO RUBBER STAMPS — 











EVERY LOOSE LEAF LIES FLAT WHEN USING 
THE IMPROVED UNIVERSITY BOOK RING 


Open Sidewis® 5 
From A to B 






Closes from 
to 





A 


Patented Nov. 24, 1908 


OTTO KELLNER, JR., 


It meets every requirement for the 
temporary binding of student’s 
and stenographer’s note books, 
and various loose leaves. Simple, 
strong and neat. Made in four 
sizes. No.1, 1% inches diameter, 
light weight; No. 1, heavy weight, 
14 inches; No. 2, 14 inches diam- 
eter, light weight; No. 2, 1,7, inches 
diameter, heavyweight. Unjointed 
ring, 14 inches diameter. 


Write jor particulars. Patented Feb. 4, 1902 


4028 STATE STREET, CHICAGO 

















THE RAPID PENCIL SHARPENER IS MAKING A RIT! 


Don’t lose the opportunity to get sole selling rights for your territory. 


Join in reaping the big profits. 


The business public has long been looking for a really reliable, never- 
get-out-of-order pencil sharpener—the RAPID is IT. 
Wonderfully simple, rapid and durable. Sharpens a point more than 


twice as rapidly as any other sharpener. 


or other intricate and frail mechanism. Absolutely nothing to get out of 
order or break. A spiral milling cutter with 15” of cutting edge does the 


sharpening. Positively no lead breakage. 


sharp one year and is easily re-sharpened Machine is fully guaranteed 
against imperfection. Substantially constructed and beautifully finished. 


The RAPID is the solution of the pencil 
plete with desk or wall bracket, $5 00. 


The demand for a really reliable and quick-acting pencil sharpener is grow- 
ing every day. You can answer this demand to the satisfaction of your 
customers and wjth big profit to yourself by handling the RAPID. We of- 
fer & very interesting agency proposition with protected territorry guaran- 


teed. 


Write immediately for full particulars. 


C. SPIRO MFG. CO., 101st St. and Columbus Ave., N. Y. City 





Has no handles, chucks, clamps, 


Cutter is guaranteed to remain 


sharpener problem. Price, com- 
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DEALERS!!! 


who have been groping around in the dark trying to find a 
really superior line of ribbons and carbons, at last have seen a 
‘““Great White Light.” 


The Powerful Searchlight 
of Public Appreciation 


serves only to emphasize the many good reasons why dealers 
should give themselves and their customers the benefits of this 
high-class line. 


“‘A Leader for Years, and a Leader Today as Well’”’ 


””? 


Little’s ‘‘Cobweb,”’ ‘‘Satin Finish,’’ carbons, and ‘‘Satin Finish 
and ‘‘Gold Seal’”’ ribbons, are known the world over wherever 
typewriters are used. They are dependable, ‘‘Always the 
Same,” uniform in quality under all conditions. 


A “Little” Agency is a Big Business Asset. 


Write at once for samples, prices and trade discounts. You 
don't have to go into particulars—just drop us a postal—put 
it up to us—-let us show you that we’ve got the goods. But 
write TODAY. 


A. P. LITTLE 


Main Office and Factory 
ROCHESTER, NEW YORK, U. S. A. 


Branch Offices: _ , 
NEW YORK, PHILADELPHIA, PITTSBURGH, CLEVELAND, WASHINGTON, D.C. 
Distributing Offices: 
For Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO. 
For London and the Continent: Wm. Hoare & Co., 28 Basinghall St., London, E. C. 
For Australia: Stott & Hoare, 426 Collins St., Melbourne. 
The New York Office is a spacious ground floor at 287 Broadway, Cor. Reade St., the 
largest, finest and best equipped offic: in the world d« voted solely to Typewriter Supplies. 
Dealers, Typewriter Men, Purchasing Agents always welcome. 








































CLIPLESS PAPER FASTENER. 

The Clipless Paper Fastener Company 
Newton, Ia., 
ket a New Clipless Hand Fastener which 
throughou 


have placed upon the mat 


1S 


trom 


wo 


entirely dies 


and is, it is claimed, a decided improvemen 


made new 


in every way over any Fastener of this 1 
that has heretofore been placed u 
that 
market 


pon 


has heretofore been placed 


ture 
the 





HAND MACHINE. 
The Clipless Paper Fasteners are 
of J. C. Hawkins, a 
saw the necessity for this style of fast 


vention lawyer, wh 
for paper. 

The first machines were placed upon 
1909, but not 
1910, 


market in 


in large quantities 
until March, t 


since which 





STAND MACHINE. 


Clipless Paper Fastener Company has been 
taxed to the limit to supply the office man 
with these Within the past 
over 70,000 have been sold in this country 
the demand for them 


devices. year 


alone, and is world 





wide. So popular has the Clipless Paper 
Fastener become with the office man that 
there is not a city in the world in wh 
¢t 
« 
\ 
' 
\ 
- fae 
THE FASTENING. 
there are not a few of these machines 
daily use. The sale of the machines has 


been unprecedented for the length of time 
The C ip 


they have been on the market 

less Paper Fastener Company, appreciating 
the splendid business they have enjoyed 
have spared no expense in perfecting the 
machines, and their new hand and stand 
Fasteners have none of the experimental 
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. Defuxe, Jine, 


element in them, but are mechanically per 











fect in every respect 
The chief improvements made in these 


| 








achines are the elimination of all springs 
and the installation of an automatic tucker 


































The tongue cut out of the paper is tucked 
back through the small slot, by this auto- 
matic tucker, which takes the place of the 








old style spring tucker 


The improvements to the machines have 








been wrought out by expert mechanics, and 
the company now feel that they have an 
absolutely indestructible machine to offer 





the business world. 
They have added to the artistic appear- 
ance of their stand fastener with a felt base 
The retail price of either machine is the 
same as the established price on their old STYLE M TRANSFER 
Fasteners, $3.50 each, f. 0. b. destination. = at : : ; 
= lhe trade will welcome this splendid/storage device, with its 
an , = new stock table, covering all the fifty stock sizes shown in the 
THE C.S. & R. B. CO. AT THE MUNICI- | = Star list. Costs but little¥more than the ordinary solid post 


PAL SHOW. = transfer, and is much more!s satisfactory. 


\t the recent Municipal Congress and | = C.S. & R. B. CO., Inc . . 
Exposition held in the Coliseum, in Chi 
cago, in the interest of Civic Progress, the 


Chicago, Illinois 






































C. S. & R. B. Co. had an exhibit of spe 
cial interest to the officials of city and coun 












































ty offices. 

Aside from a splendid showing in the new 
De Luxe line, including the De Luxe Flat 
Opening Leaves and Pubreco Fibreloid In 


“ALL THAT THE NAME IMPLIES” 


new cross index for the Minutes of Coun TH =. FAU LT Laas 
ty Commissioners and City Councils. | Pen and Pencil Folder 


This proved very attractive to the dele- 
gates, many of whom called at the booth 





dexes, the company had on exhibition its 


to examine it during the two weeks of the 
convention. There is undoubtedly a great | ae, ee Ie —— “ 


field for a loose leaf index of this kind, as | © eee 
bs 





there is at present no satisfactory Minute 
ee et eee ae Durable! Attractive! Satisfactory! 

An interesting and novel exhibit which 
gave conclusive proof of binder, sheet and 
index strength was a full size De Luxe 
Ledger suspended in the air on a single 
Pubreco Fibreloid Index Tab. 


The lever movement makes it easy to apply to the pocket without the use of both 


hands. It holds securely and does not pull or crush the pocket when inserting the pen or 


pencil. 
Put up in three-dozen lots, assorted sizes, on attractive card with an easel back. 


L. D. VAN VALKENBURG, manutacturer HOLYOKE, MASS., U.S. A. 


1N\2> DESKS 
372 BROADWAY NW. 


Manufacturers of a Full Line cf 


Office Furniture 


The Trade and Stationers Supplied at 
Wholesale Rates 
SEND FOR CATALOG O 


Sectional Office Partitions 
Carried in stock for immediate delivery. Let us 
| tell you how you can take orders for partitions 
The one word which best embodies the | This Desk to Stationers Only without bother to you and ata good margin of 

| 


The company also showed a sample of the 
Public Record Loose Leaf Index and re- 
ceived many compliments on the efficiency 








and splendid construction of this index. 
Many good prospects were developed and 
there is little doubt that the returns from 
the show will amply pay for the expense 
and time required in the exhibition. 

There were also many interesting exhib- 
its of office appliances, voting machines, 
road machinery, fire apparatus, etc., to say 
nothing of the excellent statistical and pic- 
torial exhibits of New York City, Chicago, 
Des Moines and other cities interested in 
the problem of municipal efficiency. 





Delegates from all over the world were 
present, interested in learning the newer 
and better ways of conducting public busi- | 
ness, and it is believed that they were all | 
profited by the show | 





$18.00 Net profit. 





elements of success in business is—Thor- 








oughness.—Henry R. Towne. 
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SIMONSON 









He 





iniess Stamped 
Patent 794749 
on wal wicket T p. 





Discounts to dealers. 


R.A.SIMONSON & CO. 


152 MICHIGAN AVE.. 





Account for Every 
f| LABOR MINUTE | 


Here is the one logical method of keep- 
ing an accurate account of when you 
received and when you sent out letters, 
orders, contracts, etc. It will avoid all 


disputes, as it records 
Follett's every minute of the 
NEW MODEL 


day or night. 
Absolutely automatic, 
Time 
STAMP 
















requires no attention 
and is the only POSI- 
TIVELY ACCURATE 


register on the mar- 














CHICAGO, ILL. 


ket 








RESPONSIBLE 
DEALERS 
AND AGENTS 
WRITE 
FOR FULL 
INFORMATION 








FOLLETT TIME REC. CO. 
671 Hudson Street, NEW YORK CITY 
Western Office: 126 Russ Bidg., San Francisco, Cal. 














The “Steel-Tye” Expanding Envelope 












almost automatically 
manila and red ‘ 


order promptly 
tape envelopes 


It holds equally well one paper when flat, or one hun- 
dred papers when expanded. 
where you want it to fasten. 


No Tapes, 
The fastening device is made of flexible steel which cannot break, yet fast 
and will not come open ? 
*‘Leather-like’ 
the document size 94x¢4i inc hes to the cap size 15x9 inches 
‘‘Steel-tye’ 
Write for particulars 


The 


George B. Graff Company 
294 Washington St., Boston, Mass. 


It fastens instantly just 


No Strings, No Rubber Bands 


ens 
The Envelopes are made of 
rope stock of great strength, and in all sizes from 
Other sizes made to 


Envelopes cost no more than the old style 








Dealers: 


No trouble 
selling 








PAPER FASTENERS 


The one fastener that really 
does the work—fastens securely 
through every sheet—top, bot- 
tom, middle. Retails at l5c a 
handy little box of 100. 

Write for free samples—5 sizes 
—to show your customers. 


The De Long Hook and 
Eye Company 
PHILADELPHIA 








PAPER FASTENERS 1 








fil! ih 


SOLE MAKERS OF THE ROYAL BRANDS 
CENTURY BOND LINES—AMERICAN 
LINES—TUXEDO LINES AND FAST 
MAIL LINES OF 


NOTEN DRA SSRECET 


THE LARGEST & MOST COMPLETE 
LINES IN THE WORLD. 


454 NORTH TENTH STREET, PHILADELPHIA 
WESTERN OFFICE-209 SOUTH STATE ST. CHICAGO | 








WALTER H. FURLONG— GENERAL MANAGER 














LOOSE LEAF, LOOSE LEAF CATA- 


LOG. 
The Tengwall Company of Illinois, man 
ufacturers of loose leaf devices, is the first 


manufacturer in the field to bring out its 
catalog in loose leaf form. 
log contains ninety-four pages, exclusive of 
and shows illustrations of all the 
as complete in 


The 


with a 


This new cata- 


the cover, 
Tengwall devices, as well 
formation of each article. 

in 
a screw head. 


loose sheets 


are contained the covers brass 
rivet with When new 
are issued by the company they can be put 
in the catalog; the holder of 


the catalog to be entirely up to date on the 


sheets 
this enables 


Tengwall line 


The Tengwall is one of the oldest lines 
of loose leaf devices. It evoluted from that 
pioneer loose leaf device, the Tengw 
file, which was first shown in the America 
market at the World’s Columbian Exposi 
tion in Chicago. The remarkable adapta 
bility of the Tengwall file put it in great 
favor with the using public. 

The Tengwall line includes practically 
every sort of loose leaf device, as well as 
stock forms adapted to practically every 


H. N. McLAIN. 


business Che not only si 


devices, but has a special department { 


company 


stalling the 
The 


keeping or rece 


system. 


Tengwall system provides 
departn 


the 


rds of every 
business the 
to their distribution 
of each branch of this 


from purchase of 
i special books a1 
tems take care 


starts with that 


tine. The system naturally 
of requisition, it is followed by the pur 
chase order, then order system (records « 


orders received), next the billing and 


system, which 1s, of course, a record of the 
sales, then the records of accounts pay 
able (records of accounts payable, distrib 


tion)—records of checks drawn, recé 
































OFFICE APPLIANCES 143 





petty cash, cash disbursements, records of 
collections or cash received, daily bank 
statement and the record of outstanding 
checks. This general system includes, of 
course, the journal, duplicate check vouch- 
ers, pay roll, employment, claim, route, per- 
petual stock, shipping and delivery records, 
etc., etc., and culminates in the monthly 
statement system which shows precisely 
what has been accomplished in the business 

To H. N. McClain, President and Gen- 
eral Manager of the Tengwall Company of 
Illinois, one of the most capable loose leaf 
systems men in the field, is due the suc- 
cess with which the company is now meet- 
ing. Mr. McClain is not only in spirit a 
well informed systems man, but he is thor- 
oughly acquainted with every department 
of the manufacture of the devices, and gives 
his personal attention to every branch of 
the business. 





CHICAGO ASSOCIATION MEETING. 

Although the meeting of the Chicago 
Stationers’ Convention which was held on 
Thursday, September 21, was not called 
especially to take up matters concerning the 
Buffalo convention which is now being held, 
we make a report of the meeting because 
of the enthusiasm over National Associa- 
tion matters which was manifested. 

In his address President Gibbs referred 
to the fact that the National Association 
was the outgrowth of a meeting of the 
Chicago Stationers some years before, and 
that there are no dealers in the country 
who have a greater appreciation of the 
value of the local organization and the 
national body, than the Chicago members 
of the trade. 

Mr. Gibbs naturally referred to the work 
of the catalog commission and laid empha- 
sis on the great importance of the commis- 
sion’s work. He urged the adoption as 
far as possible of the commission’s recom- 
mendations which experience had shown to 
be of great advantage to those who adopted 
if. 

When the business for which the special 
meeting had been called was completed, a 
banquet committee was appointed to make 
preparations for the forthcoming annual 
dinner. The committee appointed, com- 
posed of Charles A. Stevens, William Rodi- 
ger and Sam Mayer, has served for several 
years, and each succeeding banquet has 
been better than those which went before. 
It is safe to predict that the dinner in Jan- 
uary will surpass any of the others. 

A nominating committee for the election 
of new officers for the coming year was 
also appointed. This committee is com- 
posed of S. E. Collins, A. W. Williams and 
A. J. Shafer. 

No association in the country takes more 
interest in association affairs than the Chi- 
cago organization. All of the leading sta- 
tioners in the city are members, and all are 
free in their comment on the many benefits 
that they have secured from the associa- 
tion 


| 
| 





| 
| 
| 
| 
| 
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SNAPLOCK BINDER 
A new solid post binder for current use, with a good strong mechanism 
and a slotted lock. Well bound in good materials, and priced to meet the 
competition. You'll like the simplicity_and, neatness of the Snaplock. 
Twelve stock sizes. 


C. S. & R. B. CO., Inc. - - - Chicago, Illinois 
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DIXON’S Adjustable | 


DRAWER PARTITIONS 


Readily applied, removed or adjusted to any desired position. 
Four sizes—1}, 2, 23 and 4 inches high. Price, 50 cents per 
dozen, postpaid. 


T. P. & H. H. DIXON, Tiiaceisiier res: 




















Carbon Paper and 
Typewriter Ribbon 






**The Pink 


of Perfection’”’ 


Produced purposely and exclusively for 
dealers who get the 


‘WORTH WHILE” ORDERS 





Miller - Bryant - Pierce Company 
Main Office and Factory, . . - AURORA, ILL., U. S. A. 
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] 
(Improved) 
A: Good as Any—Better than Many “SPRING CUSHION” 
JOHN ALLEN & CO. THE ACME T e 
478-480 Pearl Street, NEW YORK t F t 
ee = le ENVELOPE SEALER ypewr! er ree 
Carbon P and STAMP AFFIXER --Absorb all jar and DO NOT CAUSE KEY- 
aper BOARD VIBRATION. 
No matter the size of your mailing list —Noise reduced to practically same degree as 
Typewriter, Pen, Pencil and Full you can’t afford to be without it. Auto- were machine suspended in mid-air. 
Carbon matic Air Valve regulates flow of water. rs ie: , 
Guaranteed Non-Smut. Made of Brass, and Nickel Plated. Built —The ¢ INLY “cushions’ made spe gore for each 
Long-lasting, Clean Writings on Purely Mechanical Lines. Guaranteed MAKE and MODEL—according to actual! weight 
a ui for life. Sells for $1.00. Stationers and and vibration 
Typewriter Ribbons ofice supply dealer will find this a winner ta OO 
wer ot mahenot machines. hs give We nuve a“irtal proposition” in 
vice and insure satisiac- Sanitary, Speed and Efficiency onnection with a exclusive agency 
tion to users. basts that will interest you 
Write For Samples ° 
and Prices. Commercial Sales Mfg. Co. C M. TURTON Manufacturer 
Oberlin, Ohio Nashville, Tenn. 
it | 




















THE THREE “RIVAL” FOUNTAIN PENS 


RIVAL NON-LEAKABLE 
Perfect Fitting, air-tight joints form a perfect, absolutely non- 


leaking writing instrument. 
NEW RIVAL SELF - FILLER 
Pen is filled by simply turning 
the collzr in center of barrel to 
opening. Press bard rubber 
bar, release and pen is filled 
No metal parts to corrode or 
to rot rubber sack Has all 
the good, reliable features to 
be found in ony of our pens, 
lus the special advantage 
ust mentioned. 
Made in three sizes No. 22, No. 
23, No. 24. Plain, Chased and 
old Mounted. 
RIVAL No. 3 with Gold or Ster- 
ling Silver Filigree Mounting 
. for Holiday and Fine Trade. 
Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request. WE GUARANTEE EVERY PEN. 

DD. W. BEAUNMEL & CO. Office and Factory, 35 Ann St., NEW YORK 
FOREIGN AGENTS WANTED 
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For the Wall—On Plain and Spring ’ 
Rollers andinCases. On3-ply veener Stationery handsomely printed in black ink at 
and Pulpboard for Reference and 
Tack System. Under Glass for the Desk unheard cf prices FORCASH. Samples sent. 
For the Map and Tack Sys- SIXTY SHEETS O PAPER 
tem. For protecting and Prices per 1000 in lots of 5000 10000 25000 , 
Filing Blue Prints. For Six line Billheads per 1000 58 72 64 can be held together by 
Sto Electro ve Plat : > 2 ‘ g = 
a Fourteen line Billheads per 1000 = .99««86—s«« 78 THE VISB CLIP 
MAP TACKS om, oe om and Statements 54x84 inches per 1000 -92 -79 -71 No tearing, no mutilation, no losing; they 
Metal, all Colors : tslip in a direction. Easy t« t 
an ae Letterheads for Typewriter 5}x8} -92 -79 71 pone ng ASF comeae p... &T 
Letterheads for Typewriter 7x8} in. .99 .86 .78 stenographers, business men everywhere use 
Write for Catalogue and Trade Price List. Letterheads for Typewriter 83x11 1.25 1.15 1.06 eS ee ee ee 
sand. Send for a sample hundred. 
JOHN W.ILIFF & CO. Express prepaid east of Mississipp! 4 Geo. B. Graff Co., 294 Washington St., Boston, Mass. 
170 W. Raadelph St. CHICAGO [| THE FRANKLIN PRESS CO., Petersburg, Va. THE CLIP THAT ween? 
Catalogues and booklets our speciaity 
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This space in November will advertise our ‘Space Saver” 
Something absolutely new 


THE CLINGH CLIP CO., 192-96 Seneca St., Buffalo, N. Y. 


OEE 


SS ee Ve ee ee ee 
ae me a eh lt le ee le 





ELasTic BANDS 


Red Treasury 


DAvoL PARA / \ 
AND 974 TRADE MARK? 


‘ie ry QUAKER BRAND THE STANDARD FOR ALL 
Da / PURE GUM RUBBER GOODS 


OS a at Ba | 


\ ra 





ALL ABSOLUTELY GUARANTEED MANUFACTURED BY OS 
WRITE FoR PRICES Davo RUBBER COMPANY : WRITE For PRICESe 
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NEW LOOSE LEAF NOTE BOOK. 

The Hamacher-Hawkins Manufacturing 
Company is in the market with an improved 
loose leaf stenographer’s note book, cut of 
which is shown herewith. The book is 
readily converted into a stand and is ex- 
tremely simple in construction and opera- 
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CORPORATION MINUTE BOOKS 

The new line of Minute Books will be carried in two sizes, folio and cap, and in the full 
russia and half russia bindings. You will find them exceptionally weil made, beautifully 
finished and securely packed. 


Cc. S. & R. B. CO., Inc. - . - Chicago, Illinois 





It folds flat or can be instantly placed in 
standing position for easy reading of notes. 
The loose leaf feature affords opportunity 
for constantly forwarding copy during = 
court proceedings, conventions, etc. = a 
The book is equipped with standard one- ) 
half inch H.-H. metals and has a capacity 


of 150 sheets. It is made in three sizes and 
fully illustrated in the company’s new cata- THE NATIONAL WEEKLY BULLETIN 
logue No. 5, which is just out. IS NECESSARY TO YOUR SALES DEPARTMENT 


ITALIAN FIRM TAKES NEW PREM- BECAUSE 




































































It is a complete classified list of all new corporations in the United States. 





ISES. 
P. Castelli & Co. of Milan, Italy, a lead- The National Weekly Bulletin has no Competitors 
ing office appliances concern, have recently There 13 no other publication that attempts to give youa complete classified list of ALL new companies 
| throughout the United States. The publishers of this magazine are using our bulletin and we can also refer 


po ‘ é ee? ; : rf 
moved from their old quarters at No. 17 you to some of the largest companies in nearly every line of business who will recommend our publication. 
There are approximately one thousand new corporations in the United States every week. 


Via Dante to more convenient and com- 
fortable offices at No. 4 Via Dante. Write for sample copy and full particulars | 
P. Castelli & Co. are the general agents National Sales Promotion Co., Publishers, Kalamazoo, Mich. 











in Italy and the colonies for the Hammond 
and the Royal typewriters and general 
agents also for the Rebuilt Typewriter 
Company's lines. The company also han- The at E B 99 “Bi d 39 Cli 

dles an extensive line of office machines, in- ° © © in er p 
cluding the Albus machine, Bennett type- 

writer, Isostyle rotary duplicator, the Print- 
er-Blick duplicator, the Dalton adding ma- 
chine, Calculator computing machine, Edi- 








(Patent Applied for) 


An invention that revolutionizes this style 
of Clip. 


After the Binder Clip is applied the arms may 
be reversed and snapped against the documents 
or papers and thus kept out of the way. 


son business phonographs, etc. 

The company does a very extensive busi- 
ness and states in a recent letter to Office 
Appliances that it expects to have at its 
new location the best salesrooms in Italy 


The cut is full size, and the Clip will hold from 
two to several hundred letters or memoranda. 


for the handling of office devices. 





GOOD EXPENSE BOOK. 


sennett’s Travelers’ Expense Book, cut 





When used at the side—instead of the top— 


of which is shown o age 138, z ds ¢ s . $f) : 

eee SF SON. es eee ee iF of the papers, a compete book is made, the 
convenient and practical way of keeping a \ He £ which hs i] 4 end d 
daily and monthly expense account. It is \ " pages of which may easily opened and turned. 
of vest pocket size and has a page f acl VA AG . : 

ae ee, eee ee oe eee SAV STE When one arm is reversed against the papers 
day in the month. It provides for collec- wy} 


tions, receipts, addresses and mileage ac- the other forms a good hook or hanger. 
count. Twelve books are packed in a neat Price, 5 cents each. (50 cents per d n.) 


box with a leather cover and leather lined 





case for carrying the current copy. A sam- Catalogue of Office Specialties sent upon request. 


ple of the book itself may be had for ten 
isher, E, W. Bennett. | CUSHMAN & DENISON MFG. CO. **SiWGan, i's. 20" 





cents from the publisher, 
New Britain, Conn. 
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THE ACME BINDER IS 
- SAN } OFFICE. NECESSITY. 


This device binds securely papers 
from onion ski_ to cover stock 


It holds fifty staples ready for instant use—a quick 
press on the lever and the staple is riveted. 














The Acme may be used for fastening correspon- 
dence, binding orders, shop memoranda, job 
sheets, vouchers, cost and time rec- 
ords, pay envelopes, legal docu- 
ments, statements, etc., etc. 


DEALERS 


Write at once for illustrated list and full 
particulars. Acme Binders are sold by 
all leading jobbers. 


Acme Staple Co., Ltd. 


CAMDEN, N. J. 


European Agents: 
Progress Typewriter Supply 
Co., Ltd., 85 Golden Lane and 
Hatfield Srreet. London, E. C. 


ACME STAPLE, CO.;.Ltd.,’ 
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NONNAST TABLES 











We build a complete 
line of Office and 


Directors’ Tables in 





Oak and Mahogany. 


“ 


Send for Our New Catalogue 


No. 312——-MADE IN 9 SIZES 
Ranging from Telephone Stand to 10 ft. Office Table. = 
Cut shows 36 x 24 inch size. 


LOUIS F. NONNAST 


935-1025 No. Halsted St., Chicago, U.S. A. 








AN IMPROVED INDEX GUIDE CARD. 





The J. C. Hub Mfg. Co., Cleveland, Ohio, 
is manufacturing a remarkably practica 
guide for the card index file, shown by the 
accompanying cut. Instead of having a pro 
jection of the same material as the guide it 





self, this card is equipped with a metal tab, 
which holds a label bearing a letter, name 
or number as the user wishes. These tabs 
will not break off nor become frayed, no 
matter how 4much they are fingered. The 
label strip is covered with celluloid which 
keeps the index clean and clear, as the fin 
gers do not touch the letter or number 
These label strips are easily removable, 
and as easily inserted again. This makes a 
sectional index, that can be added to as ne 
cessity demands. A few more guides may 
be purchased, new labels substituted in the 
old guides and the old index thus expanded 
into a larger sub-division. It is stated that 
these section indexes have the same advan 
tage as a sectional cabinet, because the in 
itial expense is incurred but once and the ex 





pense of enlarging is slight; and that it is 
not necessary for the user to confine him 
self to a stock index, as blank strips, type- 
writer-spaced, are furnished when desired 
and the user can make an index to fit his 
own peculiar needs by filling in the names 
of his customers, towns or articles 








This perpetual index guide card is made 
of heavy tan pressboard, a material claimed 
to be so durable that it will outwear the 
cabinet in which it is placed. These guides 
are made in any size from legal cap to a 5x3 
guide and are part of the Hub Everlasting 
| Metal Tip Guide Card line. 

The J. C. Hub Mfg. Co. was established 
in 1900, and now occupies an entire build- 
ing at 1360-80 West Third street, Cleve- 
land. Their plant is equipped throughout 
with the most modern card index machinery 
and printing apparatus. They offer excep 
tional values to customers interested in their 
line of Vertical and Card Index Filing Sup 
plies. Dealers should write to them for 


catalog and complete information. 

The Annual Trade Show Company, 150 
Nassau street, New York, will furnish season 
passes to the October exposition to stationers 





and purchasing agents outside of New York 











city upon request 
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(By Special Correspondente.) 














Berkeley, Calif. 
The Glessner-Morse & Geary Company will here- 
after conduct the merged business of The Glessner 
Morse Stationery Co. and Harmes & Ceary on Shat 
tuck Avenue. 
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Boston, Mass. 




















| 
| 
Geo, W. Elliott, for twenty years buyer for the | 
Wholesale Department of Samuel Ward & Company, } 
Boston, has resigned to become manager of The New 
England News Company | 









































* * * 




















Had it not been for the immediate action on the 
part of Mr. Geo. E. Adams, senior member of the 
firm of Adams, Cushing & Foster, of Boston, a 
serious fire might have resulted Another tenant in 
the building employing an old furnace for burning 
up a quantity of waste paper, having stuffed the 
furnace to its capacity and closed the doors, he went 
on his way rejoicing. Mr. Adams’ quick action pre- 
































THE H. AND J. SHEET HOLDERS 


These popular holders bound in waterproof Khaki are as near to staple 
P ° » ’ ; 
merchandise as the stationers can buy. The “H” has a double hinged 
cover and the “J” a single hinge. Carried in stock in ten sizes. 


C.S. & R. B. CO., Inc. - - Chicago, Illinois 


| 
vented considerable loss. 
Brooklyn, N. Y. 
The M. & H. Stationery Company of Brooklyn, | 
recently incorporated for $50,000, will conduct a | 
manufacturing and retail business. 
Grand Forks, N. D. 
Robert F. Petries’ store at Grand Forks was recently 
destroyed by fire. 

































































Indianapolis, Ind. —a _ 








The Kantz Stationery Company, Indianapolis, is the Turns Loss Inte 100% Profit Punches Round Holes in Loose Sheets | 


People buy postage stamps 


new name of the former Iliff Stationery Company. 


For Any Binder 


(Mo profit) to remit small 


* al . | 
d ; amounts when a coin mailer 
Russell Johannesson, for five years a salesman with | MAILING Would serve the purpose. 200 ing— —Ss ng— 
Hooper, Lewis & Co., has become a stockholder in the | CARD “Leonard’s’’ in a neat display Fine a Binders 


Shannon File 
Write today for Folder No. 10 
BARRETT BINDERY CO. 
169 West Monroe St., Chicago 


company and is now its secretary. 

New York, N. Y. 

The National Envelope Company of Delanco, New box 75¢ delivered. Sampies and further info 

Jersey, has taken the agency for the Eastern and mation free. The Detroit Coin Wrapper Co., 

Central States for the line of filing cabinets manu 371 Harper Ave., Detroit, Mich. Toronto, Can. 
factured by the American Sectional Furniture Com 

STERLING BERASERS—-OVER SO% SAVED 


pany, Minneapolis 


























» & (e : are a German Silver Shell containing a 

The Stationers’ Board of Trade, New York, are | thin, fiat Eraser which is fed forward as it 
Jacksonville, Fla., about $3,000. This is 331-3 per cramp the fingers Osan be used asa line - 
cent net compromise settlement upon each of their finder = — jn gy oe = 
claims e debtor having pak e attorney : other has other desirable features. gente 
m8 9 , & lebtor having paid th ittorney and other |} Py con, Wale tar a 
ees — and prices. +, A ca 

TURNER B . SRIT SE THis TIC! 
a av 1022 Arch St., Phi a, Pa. MERIT SELLS AR 
The Thaddeus Davids’ Co. report that they have as 


} 


never been as busy in the history of the business 
as they are at the present time This goes to show 


that quality goods backed up by romp attention 
to nies “a a square deal te the yr Rey | Every user of a pen will appreciate the many 
business."’ 

, 28 | exclusive features of a 


NCE OE 


The Thaddeus Davids’ Co. has a very handsome ex 


| 
| 
a Sates mise, "= ao cer “Modern” Automatic 
| 


26-30, that attracted great attention as their exhibits 


always do. Silk Filtered Perfumed Fountain Pen Ink e ai 
was featured and proved an article that could be : S lf.f Il 3 Fountain n 
made a valuable feature It took with a vengeance Twist e | in e 


and is certainly numbered among the best of the This 
Davids’ line. 


‘A fountain pen—that is different”. Simply twist button at the end, 








a mas ae yg en a 





Oakland, Calif. Button untwist, and the pen is filled. ‘As easy as winding ae watch.”” |} 

F. N. Allen & Co, are now operating the business Pen By this simple operation the pen also cleans itself. ves time and 
fermerly conducted as ‘‘Coopers. . annoyance in filling. Cannot leak, as there are no joints, this we |} 
Pasadena, Calif. Fills guarantee. Fitted with 14 kt. gold pen and furnished with either |} 

The Pasadena Stationery & Printing Company is the Itself plain or fancy holders. 
new name of the old Thurston Company, one of the e : | 
- ; = : emai Stationers and dealers should investigate the liberal proposition we |} 
ee nn ee are offering to the trade. You will find this fountain pen a quick |} 
Philadelphie, Pa. seller and different than any other self-filling type on the market. 


Creditors of the Clymer-Jones Litho. Co., Philadel- 


ne "1 te MODERN PEN COMPANY | 


Secranton-Wetmore Company have invited members 
of the trade to stop at Rochester en route to or from Sole Selling Agents For 


the convention. Visitors will be sure of a cordial and A. A. Waterman ~ Co., N. » # 


hearty welcome | 


eg Mag 27 Hamilton Building, 33 New York 


The St. Louis Letter File Company, St. Louis, 


Missouri, is in the market with a line of box files ae os Pee - eo 0 1] 
and stationers' specialties. If itisn’tan A. A.” itisn'ta” MODERN {| 
Stockton, Calif, We also manufacture a complete line of lower end joint 

0. H. Close of Stockton, California, has added of- and safety types. 


fice furniture and other specialties to his well se- 
lected stock. 

















OFFICE APPLIANCES 














THE CONVENIENCE BOOTH 


of OFFICE APPLIANCES at 
The New York Business Show 


IS AT YOUR SERVICE 


Our friends and enemies in The Great Field of Office 
Appliances, and out of it, are invited to make our booth at 
the Business Show their headquarters. 

The service of stenographer is free, with stationery thrown 
in for good measure. 

Mail boxes will be provided for receiving and taking 
care of mail addressed in our care. 

Friend Bean, of the Writerpress, who says he used to 
play Post Office and who was once a real assistant post master, 
has promised to keep an eye on that department. 

There will be easy chairs for the weary—with the original 


Mason Jar within easy reach. 
In especial honor of the Hoosiers, we will have a new in- 


grain carpet on the floor and all the fences freshly white- 
washed. 


Catalogs of the exhibitors will be filed for our guests. 
There will be a place to leave your coat and umbrella. 


Make Convenience Booth your headquarters at the show. 
Meet your friends there. Sit at the round table and the more 
you use it the better we’ll like you. 


THE OFFICE APPLIANCE CO. 
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(By Special Correspondence.) 
Cincinnati, Ohio. = 
Fred Proctor, Government Place, Cincinnati, Ohio, 
who has been in the book binding business a number ee 
f years, has entered the loose leaf device manufac 
turing field He has just issued his first catalog —— 
which is an attractive book of 50 pages. It shows ed 
illustrations and specifications regarding what is stated —=> 
to be a “high grade and complete line of loose leaf = 
devices, both in stock and special sizes.’ The Proctor 
line is to be marketed through dealers. who are invited ees 
to write the manufacturer for catalog. 
Henry C. Sherick, book binder and loose leaf man = 
ufacturer of Cincinnati, is slowly recovering from a 
severe illness 
66499 
. . STYLE ‘*A’’?’ HOLDER 
Arthur Duhme of the Tenacity Mfg. Co., Cincinnati 
recently returned from a trip through Canada where There are many imitations of these good old “Style A” Holders, but 
he was placing agencies for the company’s line, As a they are still holding their own, because the first ones we made, ten years 
result of his observation in Canada, Mr. Duhme pre ago, are still holding sheets. Stocked in fourteen sizes. 
dicted the defeat of the reciprocity bill. 
The Underwood Mfg. Co manufacturers of loose G. S. & R. B. Ccs Inc. at a Chicago, Illinois 
leat metals in Cincinnati, was the victim of juvenile ' 
burglars recently The company lost a considerable | — _— — 
quantity of metal stock The youths lost their free = 
dom. = 
Chicago, [IIl. == 
Otto Kellner, manufacturer of the Improved Uni 
versity Book Ring, will add some new machinery 
within a month. The demand for the Kellner Uni 
versity Book Ring exceeds the present capacity of GO D PEN ALL SHAPES 
melgemes L AND STYLES THE PRATT DOCFILE 
The Chicago Shipping & Receipt Book Co, has been | | Gold Pens for Jobbers and Fountain Pea for filing all kinds of folded papers. 
operating its plant three nights a week, but finds it Manufacturers. 
necessary to run every night 
“ae IMPRINT WORK A 8PECIALTY 
The ©. J. Farwell Co Chicago, agents for the 
Proudfit Loose Leaf line, are moving to new and larger 
headquarters in the Dwight Building, 626 S. Clark - 
street. oe ———— 
Johannesburg, So. Africa. a 
R. L. Esson & Sons, Johannesburg, one of the largest PR oO M P : 34 E P Al Ae & ERVI e E 
stationers and office appliance dealers in South Africa, | i F 
recently placed an order for sample lines with ten of All makes Gold, Fountain, Stylographic Pens The file will hold a pile of papers five inches thick. 
- os loose leaf ee in _ — This peat wre — a and _— A sample file will be mailed to any address on receipt of a dime 
irm has been instrumental in popularizing the use of ay received. tisfaction Guaranteed. 
the lose leaf system in South Africa. Pratt F. Mfg. Co., 111 Point St., Providence, R. I. 
’ GEO. P. GAYDOUL, 47 Aan Street, NEW YORE 
Kalamazco, Mich. a 
The Kalamazoo Loose Leaf Binder Co. reports an | 
increasing business This line of goods is steadily | 
increasing in favor | 
New York, N. Y. 
The Gresham Blink Book Co. has become a member | 
of the stationers ee BEST ONE OUT! 
* 
Herbert I Rawll, formerly vice-president of the 
Safety Systems Co., has combined the business of ( ea anil ary 
EK. Shepard Co., and will cover the New Jersey and | 
Pennsylvania territory with the two lines | - : Only 50 Cents 
San Francisco, Cal. | : Ry: Beet! & 2 ; 
Harry R. Wright and same MeNutt have formed | ‘ —— N Seals Envelopes, nee Stampe, Labete, Bte,. Quisines and ? SEAL 
the firm of Wright & MeNutt and will manufacture | ISTE Better Than Any Other. 7 — eeureens 
« lacee af ledger at 45 Heker St, fan Franckeo 1 1 HOE AL BNVELOPE SEALER Co 
°9 
“ , _Sysecuse, B. ¥. 22 Blackstone Building, LE VEBLAND, OHIO 
The McMillan Book Co. is doing a splendid business | 
| 








iy; 
i 


with the McM. Multiple Ring Book; the new idea of | 


the many rings has proven a big success, 


DUPLICATING 


ete 








extrem, 


STOP THAT’ NOISE 


Our Sponge Rubber Air Cushion, Pedestals — 
positively absorb all shock and deaden 
the aoise of any typewriter. 


They lighten and improve the touch wonderfully—an immense 
help to the operator—and soon pay for themeelyes ~ gga 
wear and tear on the machine. Act just like pneumatic. ‘ 


Agents and dealers will find this a live seller. mas ye 
Write now for our proposition, 


Michigan Office Appliance Co. 













(By Special Correspondence.) 


Chicago, Il. 

J. D. Newman, traveling general sales manager of 
the Multicolor Press Company of Fresno, Cal., is visit- 
ing the Chicago office during September. 

Washington, D. C. 

Mr. CC. W. Renshawe, formerly an Underwood Dupli- 
eator representative at Providence, has been promoted 
to manager of duplicator department at Washington, 





















Cushion 











D. C., and make a remarkable record there in the Pedestals 48 

° un Buildin DETROIT, MICH 
short time he has been there He is a hard worker. a 403 d. ® . . 
knows his machine and is a winner. —— — 
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numbering machine ink. 


goods and prices right. 








Form Letters 


A perfect imitation of the 
typewritten letter with fill- 
in that can’t be detected. 


My Price is RIGHT 


Carbon Paper. Typewriter Ribbons 





Stenographic Work and Typewriter Copying 


J. L. WALKER, 
Central 3468 


32 So. Clark St 
CHICAGO ILL. 





If you are in the market for ribbons 
and carbons, send us your order 
everything known in these goods including car- 
bon papers, stamp ribbons, typewriter ribbons, car- 
bon rolls, also transfer papers, typewriter oil and 


Get acquainted with us. You will find the 


We make 

















HOTEL TULLER 


my and absolutely fire- 


Prtor. Adams and Park Sts. 

a BR.cniag od 

a ping an - 
hess District. 


ora large Convention 
Has Grand Roof Garden 


e. 
Music from 6 to 12 p. m. 
avery room has private 
Eu o Plan. 
Rates $1.50 per day and up 


L. W. TULLER, Prop. 














Desks 











NEW CATALOG JUST ISSUED. 


Medium Priced 
Durably Built 
Conveniently Arranged 
‘*Never-Stick *’ Drawers 


DEALERS 


We have been making a specialty 
of office desks for years, and have 
recen a, added a complete line of roll 
top: flat to a standing SANI- 

RY DE 


Dealers van this line a money- 
maker. It is popular in price and 
quality, with a good margin of profit. 








WRITE FORONE AT ONCE. 
rote 











THE TELL CITY DESK CO. 


TELL CITY, INDIANA, U.S. A. 




















RIBBON acer ‘news 





(By Special Correspondence.) 


Baltimore, Md. 

Harry C. Hoffman, a special supply salesman for 
the Baltimore Remington Typewriter office, doesn't 
take much stock in that old ‘‘summer dullness’’ buga 
boo. Mr. Hoffman found the past Summer an excep 
tionally fine business period and the early Autumn 
sees him hard at work to jump his percentage of in 
crease in business still higher. 

New York, N. Y. 

W. F. Laskowski, Jr., the ribbon and carbon repre 
sentative of The Carter's Ink Company in the New 
York, Pennsylvania, and Eastern territory, has been 
missed from his route for some little time past on 
account of illness A general nervous break down 
ealled for a complete rest. This was taken and Mr 
Laskowski returns to the field again on the 18th of 
September He has been greatly benefited by his rest 
and with his tireless energy will again appear among 
his friends. 

San Francisco, Cal. 
A salesman who is enjoying a full measure of that 


prosperity which comes from ‘‘sticking everlastingly at 


it’’ is W. G. Barnes, a supply salesman for the San 
Francisco Remington typewriter office. Mr. Barnes is 
a past master in the art of selling ‘‘Remtico’’ ribbons 


carbon paper and other supplies 
> . > 


G. A. Gottlieb, local agent for the Kee-Lox ribbons 


and carbons, has returned from a business trip to San 

Diego and Los Angeles where he took several nice or 

ders for the ompany’s goods Mr. Gottlieb reports 
city business on the increase 
o > 

The Ink Ribbon Co now managed by Mr. Fites 

who was formerly associated with the Geo, ( Borne 


mann Co has moved its office and factory from 630 


Market street to a place on Fremont street between 
Market and Missio1 The company is steadily increa 
ing its business and is now furnishing typewriter 
bons to quite i number of large consumers in San 
Francisco and neighboring towns 
” > > 

S. W. J. Matthew has bought out the interest of 
his partner F. ( Alward of the North America Sales 
Company Mr. Matthew plans to leave on an ext ! 
trip within a few weeks and will go by the way of 
the Northwest and Canada Mr. Matthew will pet 
sonally make he northwest trip from now on Whilk 
in the East ! vill visit the factory of the Flexotyp« 
at Burlington, New Jersey William .N. Dwinnell will 
be in charge of the Bush street office during Mr 
Matthew's absence The Leitz filing devices are mov 
ing very well with this house though there has been 
some delay in getting goods from Germany Arrangt 
ments have now been made for more regular and 


prompt deliveries The company plans to vacate its 
present premises and is seeking a location where the 
various lines may be represented on one floor 








(By Special Correspondence.) 


Reading, Pa. 


The G. M. Britton Company, Reading, Pa., are mak 
ing a strong bid for the office furniture business in 
their territory They are using liberal space in the 


daily papers, and are going after the business hard 

The company has exclusive agency for the Globe-Wer 

nicke Company, the Derby Desk Company and others 
San Francisco, Cal, 

Charles A. Victor, manager of the Yawman & Erbe 
California branches, has been making the rounds of 
the Coast branches during the last few weeks, having 
visited Portland and other northwest cities and the 
southern California territory. Mr. Victor speaks well 
of the demand for the company’s lines and while no 
new lines are being added, the old and well known 
ones are being pushed with much success. 

e-6o ¢4 

The C. H. Jenkins Co. recently secured the contract 
to furnish the new Hearst building at Third and Mar 
ket streets with the Safe Cabinets, the contract call 
ing for the delivery of over a carload. 
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ADDING MACHINE The Barrett Way a Step Forward 


| It Eliminates a Vast Amount of Unnecessary Work 





(By Special Correspondence.) 


Detroit, Mich, | ° 
The Burroughs Adding Machine Company has = How many items added ? 


changed its sales bulletin to a daily newspaper for 


its sales force The Bulletin has been published from : 
two to four times a week, for severai years, contain Next item to be added ee Although small and com- 


ing items of interest about the Selling Force, Selling . 

points, Salesmen’s records, photographs, etc. To give | 7 t: ] pact, more work’ and more ac- 
every salesman a_ direct Anspiration from the home a O a ° curate work can be accom- 

office every morning, the Sales Bulletin will hereafter z , 

be published six times a week. The first issue of the plished on the Barrett Adding 

daily paper was published September 1 and since that d . . 

time it has gone to press as regularly as a metropoll- an Computing Machine 

tan daily. The Company announces that its news- than on any of its ancestors © 





paper’’ is already a distinct success. 
> o . 


in the adding machine field. 

The Burroughs Adding Machine Company entertained 
170 delegates to the American Institute of Banking 
when the delegates and their wives passed’ through 
Detroit during the second week in September. The 
Detroit Chapter of the American Institute of Banking 
met the visitors at a breakfast and afterwards enter 
tained them with a boat ride, taking them to the 
Burroughs factory before noon. Guides cscorted the 
delegates through the factory and demonstrating rooom 
where the eighty-six up-to-date models of Burroughs 
Machines were shown. Luncheon was served for the 
170 delegates and their wives in the big gymnasium. 
E. St. Elmo Lewis, Advertising Manager of the Com 
pany, delivered a brief address at the luncheon. After 
luncheon six large sight-seeing automobiles were 
drawn up before the entrance, and the delegation taken 
for a ride around the Boulevard, the famous Belle Isle 
Park and other places of interest, ending the tour at 
the boat landing at 4 p. m. At the convention in 
Rochester several papers were read on the Numerical 
Transit System, and the delegates who visited the 
Burroughs factory saw a demonstration of the Transit 
system, and the Burroughs Transit Machine in actual 
operation. San Antonio, Tex. 

A. L. C. Magruder, Cashier of the National Bank 
of Commerce in San Antonio, Texas, visited the fac- 
tory of the Burroughs Adding Machine Company in 
Detroit recently on his way home from a trip through 
the East, during which he also spent a day or two at 


GET OUR LIST MORTON’S 
the National Capital in Washington, D. C. ‘*‘The Bur 


roughs Transit Machine for banks is a wonder,’’ said OF SLIGHTLY USED ODORLESS 


Mr. Magruder “I enjoyed seeing them and the other , 
wonders of the Burroughs factory much more than I | TYPEWRITERS TYPEWRITER OIL 


Broader fields are opening 
every day and greater possi- 
bilities for its usefulness. 





You should get better ac- 
quainted at once, for The 
Barrett will save you time 
and make money for you. 





The Barrett Adding 
Machine Co. 


Grand Rapids - - - Michigan 














did my trip through the National Capital.’’ 
ns oonean $0 | Tygara het labia for Trpewriter 
, ‘ g es 

Fk. F. Wright, San Francisco representative of the At Remarkably Low Prices Chemically pure, gumless and colorless. . 
Felt-Tarrant Co., is spending some time visiting the | ia We are interested most in orders from Write to-day for free sample and prices. 
principal cities of the East. | dealers who do not carry large stocks of 

7 @ Typewriters but who prefer to order ONE or TWO \ MORTON MFG. CO. 
at a time. Louisville, Ky., 


W. W. Erskine, manager of the San Francisco Dal- | 
visiting some of the WRITE FOR FULL PARTICULARS : U.S.A. 
TELL US WHAT YOU NEED Rie 


W. T. PLUMMER A 
Postal Telegraph Bidg., Chicago, IIl. eassei2ii5:7 


ITS THE “WEARING QUALITY,” SERVICE, 


That Makes Our Playing Cards Most Popular 


ton Adding Machine agency, is 
out of town agencies in central California. The Mont 
gomery street office still continues to demonstrate the 
Dalton efficiency with very gratifying returns. 

. 7 > 











W. W. Cooley, sales manager of the San Francisco 
branch of the Burroughs Adding Machine Co., reports 
that the agency has recently delivered fo the First 
National Bank of this city the first subtracting and 
listing machine for making bank statements which au 
tomatically show old and new balances. Mr. Cooley 
believes that this style of machine will come to be as 
potent a factor in bookkeeping as the Transit has in 
the transit department. This office has also delivered 
to the Crocker National Bank three additional Transit- 
machines which will be used in connection with the 
Universal Numerical System. During the last two 
weeks one of the models of the Burroughs multiplying 
machines has been on exhibition in the offices located 
in the Kamm building and many demonstrations have 
been made to a large number of visitors. Mr. Cooley 
plans to address the San Francisco chapter of bank 
clerks on the 28th of September on the Universal Nu- 
merical Transit System. George E. Hazard, Los An- 
geles representative of the Burroughs, has been spend- 
ing a short time in this city, and reports business in 
the southern metropolis as excellent. E, J. Vaught is 
again on the San Francisco Burroughs’ force after an 
absence of a year and a half in Australia. 

Washington, D. C. 

Sales Manager E. S. Newman of the Washington, D. 
C. office of the Burroughs Adding Machine Company, 
has moved his headquarters from 814 Fourteenth 
street, N. W., to 1018 Fourteenth street, N. W. The 
change will give the Burroughs Company one of the 
most complete and beautiful ground floor offices in 
Washington. 








The American Playing Card Co.’s products have the 
proper slip, perfect finish and elasticity, that makes dealing 
satisfactory and the evening a pleasure, 


We manufacture all grades—from a cheap Steamboat to 
a fine illuminated back card in four and five colors. Have 
a large and varied assortment of designs to select from. 


Closely associated with one of the largest and best 
known paper mills in the country, our special stock is grade 
for grade unequaled by any other manufacturer. 


Samples and prices on application. 























——FOR— 














QO Years 


We have enjoyed constant pros- 
perity through selling right 
goods under right methods at 
right prices. 


WHY NOT STOCK A LINE OF 


OUR “or GOODS 


—_— 


YOUR BOXES? 


Build upon a brand or trade- 
mark of your own! It elimi- 
nates competition and enables 
you to fix and maintain prices. 

Are you not getting tired of 
promoting other people’s goods 
to the profit of some cheap com- 
petitor? Look about, can you 
find a single large, prosperous 
concern who have built and 
maintained their business upon 
some other man’s controlled 
brand? 

We are specialists in imprint 
goods, will attend to all the de- 
tail aad will furnish goods at a 
price which will enable you to 
realize larger profits. At the 
same time the pleased customer 
will come back to you every 
time! 

Let us send samples and our 
plan. It leaves you absolutely 
free in every detail. 











New Process Carbon Papers 
and Inked Ribbons 
for every known purpose. 





Contract work a Specialty. 








U. S. Typewriter 
Ribbon Mfg. Co. 


Sansom & 8th St., Philadelphia, Pa., U. S. A. 
Cable Address, MUSTR. 
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(By Special Correspondence.) 
Aberdeen, Scotland. 
Two members of the Aberdeen Remington Typewriter 
staff, Messrs. John Strath Wishart and Sydney R. C. 
Tough, have been made members of the 5-Year Group 
of the Remingten Roll of Honor. 

Berlin, Germany. 

Having faithfully and efficiently served Remington 
Typewriter interests for five years, Messrs. E. Schmeit- 
der and J. Poetsch, of Berlin, have been elected to 
membership in the 5-Year Group of the Remington Roll 
of Honor. 

Birmingham, Ala. 

A member of the Birmingham, Ala., Remington Type- 
writer force, Miss F. M. Elkins, has recently entered 
the 5-Year Group of the Remington Roll of Honor. 

Bogota, Columbia. 

Paul R. Mahony, of the Remington Typewriter Com 
pany’s Export Department, was in a railroad wreck 
recently during a trip from Bogota to the coast. Many 
of the passengers were injured, but Mr. Mahony for 
tunately escaped injury. 

. . . 

Messrs. Lievano Hnos. y Cia, of Bogota, have recently 
been appointed Remington typewriter representatives 
in that city, and in an extensive and important ad- 
joining territory in the Republic of Columbia. 

Boston, Mass. 

The Boston office of the Remington Typewriter Com- 
pany had the pleasure of: installing five Remingtons 
upon the train which is carrying President Taft upon 
his present tour of the West and South. 

Brisbane, Australia. 

A recent entrant in the 15-Year Group of the Rem 
ington Typewriter Company's Roll of Honor is Ernest 
Wilkins Grace, of Brisbane. 

Budapest, Hungary. 

Recent Remington Typewriter Roll of Honor news 
contains mention of two Budapest Remington workers 
M. Handlein of that city, has entered the 10-Year 
Group, and Miss C. Tenyer has been made a member of 
the 5-Year Group. 

Buenos Aires, Argentina. 

The Remington Adding and Subtracting Typewriter 
is being vigorously pushed by the Buenos Aires Rem 
ington forces and they report that this special Rem- 
ington is making splendid progress throughout Argen- 
tina. 

Buffalo, N. Y. 

L. H. Colsten, of the Monarch executive offices, spent 
a day demonstrating before the National Shorthand Re 
porters’ Association. Mr. Colsten is a speed operator 
of considerable note. 

. . . 

Miss Gertrude Thompson. of the Monarch office spent 

her vacation in Cedar Rapids, Iowa 
. > > 

Miss S. Reynolds, of the Monarch offices has re 
turned from Crystal Beach, where she spent her va 
cation 

. . . 

Harry Newton, Manager, Erie Sub-offce of the Mon 
arch Typewriter Company, was in Buffalo last week. 
He reports conditions in his territory as being first 
class. Mr. Newton is a hustler and results have shown 
that he is a business getter. 

Calcutta, India. 

One of the interesting features of his tour of the 
world, which made a lasting impression upon H. C. 
Ostrander, was a meeting he attended in Calcutta. In 
company with A. P. Stockwell, the General Manager 
for India, of the Remington Typewriter Company. Mr. 
Ostrander was present at the opening exercises of the 
Calcutta, a Hindu Commercial Institute. They were 
the only persons present who were not natives of In 
dia. 

Cape Town, 8. A. 

One of the Cape Town Remington Typewriter work- 
ers, Albert Roy Slack. has been elected to membership 
in the 5-Year Group of the Remington Roll of Honor. 

Chattanooga, Tenn. 

E. Pedigo, who represents the Remington Typewriter 
Company in Chattanooga, was recently elected to mem- 
bership in the 5-Year Group of the Remington Roll of 
Honor. 

Chicago, Ml. ’ 

T. T. Malleson, of the Monarch executive office. is 
in Chicago for a few weeks in the interest of Monarch 
business in general, and the Billing Machine Depart- 


ment in particular. 
. 7 . 


The solid gold watch offered by the Monarch Chicago 
office for best sales record during August was won 
by Sam Weinress. 





Fifteen years has H. L. Myers, of Chicago, served 
the Remington Typewriter Company faithfully and 
well, and in recognition of his services he was re- 
cently made a member of the 15-Year Group of the 
Remington Roll of Honor. 

7 . « 

The Chicago office of the Oliver Typewriter Com 
pany has had some very attractive window displays 
recently, which have created favorable comment. One 
display was composed of three stuffed owls, one seated 
on a pedestal about four feet high, the remaining 
two roosting on the floor on either side; the entire 
group being surrounded with Oliver typewriters. The 
first owl apparently was afflicted with cataract of the 
eyes, inasmuch as his eyes were blurred and covered 
with huge spectacles of the kind in use in olden days 
He displayed a sign upon which the information was 
conveyed that he had gone practically blind through 
constant reading of blurred, out-of-alignment, ordinary 
typewritten communications. The next owl was a little 
one with eyes of extraordinary brilliance and a sign 
proclaimed the fact that this bird of a newer genera 
tion, preserved his eyesight by reading nothing but 
communications prepared in PRINTYPE, etc The 
third owl on the pedestal seemingly was bored by the 
crowds in front of the window, as from time to time 
he languidly flapped his wings. The flappings did not 
occur at stated intervals, as for long intervals he would 
remain perfectly stationary. The group was entirely 
surrounded with various and appropriate signs in refer 
ence to the new Oliver type designated as Printype 

Another display consisted of a bird of some rare 
species seated in a glass globe surrounded by gold fish 
of various hues and sizes; the bird and the fish being 
apparently in perfect harmony and equally at ease in 
the water. A sign conveyed the information that said 
bird was known as the only diving canary in existence 
and as superior in ability and intelligence to the ordi 
nary domestic canary as Oliver Printype is to ord! 
nary typewriting 

. > . 

One of the most attractive booths at the International 
Municipal Congress and Exposition which was held at 
the Coliseum, in Chicago, from September 18th to 
September 30th, was that of the Monarch Typewriter 
Company, which occupied a prominent position at the 
entrance. The demonstrations of the special billing 
and bookkeeping machines was in charge of L. Y 
Hagen, of the New York office, and attracted wide 
attention. Free stenographic service was rendered on 
the ‘‘Golden Monarch” to all exhibitors and visitors 
The speed demonstrations at the Monarch booth, by 
Miss Nellie Harrington, was one of the chief attractions 
«f the exposition 

Cedar Falls, Iowa, 

Henry I. Brown, an old-time Oliver traveler, and for 
several years local agent for the Oliver at Cedar Falls 
Iowa. in spite of his responsible position, finds plenty 
of time each week to make a typewriter deal or two 
Brown has been in the typewriter business so long that 
he can never give it up. 

Cleveland, Ohio. 

Mrs. Bland, Manager of the Employment Department 
of the Cleveland Oliver Branch Office, has been kept so 
busy during the vacation season that she could not find 
time for a vacation for herself. Typewriter users 
have come to know and appreciate the splendid resource 
found in this efficient department for filling vacancies 
and the demand upon it is strenuous and constant 

Manager Frost is highly gratified with the splendid 
work of this department 

. . . 

W. H. Matthews, being of the local agency organiza 
tion of the Oliver Cleveland Branch, just visited his 
headquarters for the purpose of buying stock for fall 
business which, he declares, is most promising. 

. . . 

W. E. Branson, Oliver City Salesman at Cleveland 
absent from his territory for several days on account 
of the serious illness of his mother, returned home 
with the gratifying report that his mother is much 
improved and practically out of danger 

. . . 

The hustling Oliver traveler, K. G. Jennings, after 
serious and continuous Illness, is back on his Ohlo 
territory getting after the business with redoubled en 
ergy, making up for lost time 


Des Moines, Iowa. 

W. B. Emerson, who is in charge of the Des Moines 
office of the Monarch Typewriter Company, is meeting 
with remarkable success. Both he and his assistant, 
H. C. Hardesty, sold a machine a day during August 
Mr. Emerson prophesies a great future for the Mon 
arch in Des Moines 

Glasgow, Scotland. 

The Glasgow Remington Typewriter office makes pe 
less than three additions to the Remington Roll of 
Honor this month. James Frederick Burns and Misses 
Jenny A. PD. Coats and Christina Jane Gilmour, all of 
Glasgow, have entered the 5-Year Group. 














Ilion, N. Y. 
A new picture post ird recently produced by G 
W Thompson, a progressive photographer of Llion 
shows a Model 11 Remington typewriter on a flat car, 


the exaggerated proportions of the machine, which is 


bigger than the car itself making a very striking 
picture This card bears the appropriate title, “‘A 
Large Remington Shipment from TIlion."’ 

Kansag City, Mo. 


office of the Remington Typewriter 


furnished a No. 10 Remington to 


The Kansas 
cently 


City 


Company re 


Master Wolcott Coombs, a young blind and deaf boy 
who is a remarkably rapid and accurate operater of 
the Visible Remington. This machine was used in 


the 
Polyscope Com 


film of 
Selig 


the taking of a boy at 


Remington by the 


moving . pictnre 
work on the 


pany, of Chicago 


— a 
The Kansas City Oliver Branch Office is doing a 
great business in ‘‘Printype,’’ the new Oliver = type 
face 
~ “ 


employment depart 
Johnston, 


Oliver to the 


The Oliver practice room and 
Miss Clara 


endear the 


ment are busy places in charg: 


of same has done much to 


business man by supplying proficient help 
* * 

Manager Eberhart, of the Oliver, was recently in 
Oklahoma City on a flying visit, meeting several of 
the Oliver Salesmen there All of them report pros 
ects fine for another excellent fall business. 

2 

Dick’’ Brown, the popular Oliver porter, supposed 
to be the original of “‘Dat Oliver Man,"’ made famous 
in verse in the Oliver Bulletin by ‘‘Jay Dee’’ Welch, 
now wears a Five-Year-Service Badge. **Dick."’ in his 
natty Oliver uniform s familiar figure on Kansas 
City streets 

* «© 

Ten members of the local Oliver Organization now 

wear badges symbolic of five years’ continuous service 
* 


Despite the business of the Kansas City 


Office the 


enormous 
gloom among its 
department has 


to participate in the 


Oliver past year, there is 


The 


numerically and is 


baseball fans repair not in 


creased unable 


lengue battles of other typewriter repair departments 
being shy seven players 
W 4. Shaw, Jr., formerly of Dallas, Texas, now 


sells the Oliver in southeastern Kansas, a territory 


where good records have been made. Mr. Shaw is 
maintaining that record 

* 
( H. Frankenberget Oliver man in Southwestern 


Missouri, recently enjoyed a fishing vacation on White 


River in the Ozark Mountains 
LinecIn, Nebr. 
The Nebraska Typewriter Company of Lincoln has 
incorporated and taken over the business of the B. F 


Swanson Co, branch at that point E. E. Hunter, for 


merly Manager for B. I Swanson Company has be 
come President of the new concern. The new concern 
will continue to handle the L. C. Smith and all makes 
of second-hand machines. 

Liverpool, England. 


\ recent addition to the 
Typewriter 


5-Year-Group of the Rem 
Roll of Honor is C. P 


ington Company's 


Evans, of Liverpool 


Lusk, Wyo, 

Imeal Agent Scott A tallangee is still doing a 
splendid business in his territory in spite of the fact 
that several years ago it was conceded that he had 
sold absolutely every person in his town that could 
possibly use a typewriter 

Los Angeles, Cal, 


J. H. MeDowell, Manager of the Oliver Typewriter 
Agency at Los Angeles, Cal reports conditions good 
in the typewriter business and is very sanguine over 
the prospects for fall business 

Louisville, Ky. 
\ new salesman of the. Louisville Remington Type 


writer office is C. H. Hungarland, whose previous sell 
ing experience has been in other lines. In the Louis 
ville suburban territory to which he has been assigned 
Mr Hungarland has made an excellent Remington 
start 
Mason City, Iowa. 
F. B. Parish of Mason City, Iowa, Oliver travelet 


reports an unusually brilliant outlook for business this 


fall 
Muskogee, Okla. 

Billy Truog, former Oliver traveler in Oklahoma, is 
back in the harness, with headquarters at Muskogee, 
where he has purchased a home Billy showed he 
could ‘“‘come back’’ by exceeding his quota the first 
month out, and, by the way, that quota was a con 


siderable one 
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NEW 


No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


ENSDERFER 
Typewriters 


Visible 
Writing 
Light 


Action 


Interchange- 
able Type 


Back- 
Spacer 





SEND FOR CATALOG THIRTY-TWO 








The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 




















We are almost daily receiving 


Shipments of Typewriters 


devoting three floors entire- 
ly to the business and carry 


Constantly in Stock 
thousands of machines. It 


is therefore 





PROFITABLE FOR A DEALER 


to keep constantly in touch with us as from our CON- 
STANTLY RENEWED STOCK we can furnish just what 
you want in small or large orders. 


We have r 


ady for shipment either quick selling 


Remingsane and Smith Premiers, or popular 
Underwoods, L. C. Smiths, Olivers, etc. 


TYPEWRITER EMPORIUM 


(Largest Independent Dealers in the World) 


Established 1892 








a 


32-34 W. LAKE ST., CHICAGO 











——— ——— 
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UNION 
NOINNA 


Your Own Brand 








Typewriter Ribbons 
and Carbon Papers 


UNION 
NOINNA 


EALERS who wish to handle a line of 
Typewriter Ribbons and Carbon 
Papers under their own imprint will find 
our proposition exceptionally attractive. 
We can make up for you as fine a line of 
goods as any advertised brand, and at the 
same time give you the advantage of hav- 
ing your own trade mark on them so you 
will be sure to receive the repeat orders. 


UNION 
NOINNA 


Dealers who prefer handling nationally 
known brands will find our SUMMIT, 
APEX and CYCLO lines unequalled for 
merit and purchaseable at a price which 
insures a handsome profit. 
what your needs or desires are in the 
matter of ribbons and carbons, you will 
find that ‘‘UNION”’ can supply you with 
every service you require. 


UNION 
NOINNA 


No matter 


UNION 
NOINNA 


Our facilities are unlimited and we place 
our entire experience, capital and equip- 
ment at your disposal. 


Write for full particulars at once. 


UNION 
NOINNA 


Union Ribbon & Carbon Co. 


Front and Laurel Streets 
Philadelphia, Pa. 





NOIN?A 





UNION 























New Orleans, La. 

R. B. Moodie, formerly connected with a supply 
house in Dallas, Texas, has accepted a pesition with 
the New Orleans office of the Monarch Typewriter 
Company, and will take charge of the supply business 
which has increased to such proportions that a depart 
ment will be created to properly care for it. 


a > . 
E. R. Plant, formerly connected with the Monarch 
Typewriter Company in New Orleans, after a_ six 


month's absence, has returned to his old duties, and is 
hustling for business. 
New York, N. Y. 

Twenty-five D carriage Remington Adding and Sub- 
tracting Typewriters were recently sold to the New 
York City Post Office for writing international money 
order reports. Nine of these Remingtons were 
equipped with totalizers which add and subtract ster 
ling currency, while the others were equipped for deci 
mal currency. 

7 . . 

Another guest whom the New York force of the 
Remington Typewriter Company were very glad to en 
tertain recently was Valdemar Hansen, a veteran of 
the Remington service from abroad. Mr. Hansen has 
for sixteen years been prominently connected with 
Remington work as a member of the organization of 
L. Kristensen, the Remington represeutative in Den- 
mark. 

? > . 

R. W. Crain, the manager of the Office Appliance 
Department of Messrs. Frank G. Robins & Co., the 
Remington Typewriter Company’s representatives in 
the Island of Cuba, was a recent most welcome visitor 
to the New York Remington executive offices 

. > . 

So keen was the demand for the latest issue of 
Remington Notes (Volume 2, Number 8) that in order 
to supply this demand it was found necessary to print 
a second edition of this issue. 

. > . 

The Rice Electric Display Company, owners of the 
mammoth ‘‘Leaders of the World’’ electrical display 
on Broadway, have beer conducting a $15,000 prize 
contest for advertisements for the fifty leading con 
cerns who patronize their display. As one of the ad 
vertisers on this sign, the Remington Typewrit« 
Company recently received two long cases filled wit! 
the Remington advertisements submitted in the con 


test. There were thousands of these and they camé 

from all over the world. Going through them all 

and picking out the best ones was a tremendous task 
7 . > 


August is known as the ‘“‘lightest’’ month of th 
year in the typewriter business. The completion of 
August sales figures throughout the Remington o1 
ganization shows that August, 1911, was no exceptio 
to this rule, but it also shows that August Remington 
sales were considerably larger than those of any mont! 
of last year This fact gives a significant idea 
Remington progress during 1911. 


Oakland, Cal. 


W. L. Estabrook, a well known typewriter man 
the southern states, has been secured by the Oliv: 
Typewriter Company to take charge of their Oakland 


business. Mr Estabrook reports that the possibilit 
for Oliver business in Oakland are greater thar 


anticipated and that, without question, he will 


a wonderful sales record 
> > o 


make 


B. R. Spreyer, of the Underwood Typewriter Con 
pany, has been promoted to foreman of the shop at 
Oakland. r. F. Russell and Robt. Isaacs are also 


numbered among the recent additions to the repair 
department at Oakland. 


* * * 


James D. Hoey, Manager, Underwood Typewriter 
Company, Oakland, will shortly visit Chicago for the 
purpose of instituting suit to recover some of the most 


valuable property in CHicago. 
. . * 

R. W. Elsom, Salesman, Underwood Typewriter Cor 
pany, Oakland, Cal., is of that type of salesman wh 
believes that there is nothing too good for the Iris! 
having just purchased a Green Packard auto 

Omaha, Nebr. 
B. L. Cook, the hustling Monarch representative 


the Sioux Falls territory, sold a machine a day dur 
ing August Mr. Cook is making the Monarch very 
popular in South Dakota, 

J > > 


M Neil, who recently joined the Monarch 
foree, is meeting with success in the Wester! 
braska territory 

> > . 

Cc. T. Morris, formerly with the Monarch Typewrite 
Company of Chicago, is now foreman of the mechar 
ical department of the same company at Omaha, N¢ 
braska. Mr. Morris has had wide experience in this 
line of work, and is capable of handling this depart 


ment in the proper manner. 
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The Black Hills territory of the Omaha Remington 
Typewriter office is now being traveled by George B 
Barnes, a former Remington salesman who comes back 
to the Remington forces after an interval spent in 
the service of another typewriter company. 


Underwood Typewriters 


Special Prices 
During September 


Prepare now for the rush of new business this fall, 
We keep on hand a large stock of all different makes 
of machines in the rough, complete with all parts, and 
can supply you with as many as you desire of any 
kind. Write for special September discounts at once 
before they are withdrawn. 


. > > 

W. W. Jennings, on special assignment for the Oliver 
made a whirlwind trip through the Black Hills and ; 
Wyoming and reports « splendid business. | 

* * * 

Miss F. M. Watts, who is so ably taking care of the 
Monarch Employment Department, has again taken up 
her duties after spending three weeks’ vacatio 
visiting points of interest in the East. 


> * > 





Manager McKenzie reports sales of Monarch Visi 
bles for August the best in the history of the Omah 


any YOUNG TYPEWRITER COMPANY, Inc., CHICAGO, ILL. 


The Typewriter Inspection Company here has opened 


up a ground floor office at 1803 Farnam St., the heart 
162 No. Dearborn St. 


of the new typewriter district 
iia ALL MAKES OF TYPEWRITERS AT WHOLESALE q 


The Monarch sales force held their semi-annual meet 


office 











y 


ing August 28 The s are all very enthusiastic 
over the outlook for business in their respective terri 








tories 


Check the Articles that You Use 


and drop in the mail, but be sure to check 
the articles that you use even if they are 
only leased or on trial. 


Ottawa, Kan. 


Harry Moore, one of the Oliver local agents wh¢ 
has risen in the service, resides in Ottawa, Kansas 0 nson 


and controls valuable territory in Eastern Kansas 


Ottumwa, Iowa, 
J. L. Keck is back again for the Oliver in th atent 


Ottumwa field. ‘“Jimmy’’ is still painting Ottumwa 


Paducah, Ky. Positioning 


The new Remington Typewriter salesman on_ thi 











green with Olivers 


Adding Machine 
Typewriter 


Paducah territory of the Louisville Remington offic ‘ 
is Merrill MacKelvey, who was recently promoted to Phonogra 
the sales force from the mechanical division of that crew river ph 
office 

Philadelphia, Pa, Patented August 25, 1998 Autographic 


Week ending September 16 the Monarch Typewrite! 


: : » . TY . elotes — * 
Company at Philadelphia received Messrs. W. J. Stef [his Screwdriver you will fi 





fins of Allentown, H. C. Harding of Reading, Pa.. W be indispensable for placing 

W. Prior of Trenton, all representatives for the Mon in inaccessible places on Bill-Lading 
arch in their respective towns. After reporting on writers, adding machines ar Machine 
the general conditions of trade, Manager Jacobs cor like machinery, and is especially 


rratulated them for the good work done during th: : 11 
e q handy in all kinds of repair work 





ordinarily dull summer months, and in the fact that 


The blade is made of two pis Card Cabinet (size) 
larger headquarters have been secured by all three : . ; , 
representatives spring steel, which, when in posi | Telephon 


* * tion, SO press against 








' 
D. Siff, in company with his wife, our Russian deal the nick of the screw as to | } Dun 

er for the Monarch, was entertained by Manager H. D in a perfectly rigid positior t or Brad- 
Jacobs Philadelphia, who procecded to show Mr. Siff matter how large or how all i streets Book 
all the historical points of interest, and after two | rew may be that it } 

yh ¥ ay ) SU » : can ‘ 
days of continuous fast traveling in a 40 horse power achi 
motor Mr. Siff and wife were sent on their way re ‘ +h bos see Grop] ne as 1s Ir Special M hes 
joicing to review the Capitol building at Washington snes int git a he a “hs Convenient as Your Favorite Pen’ 

screwdriver is used tis madeir 

Portland, Ore, 2h , : : ; . : : 
three different lengths, six, eight My business is to locate your Adding 


The eleectr illy operated type-bar which is a fe . . . ‘ . © 

oer Pa egy i es gt es ol «elon and ten inches, and each length in Machines and Typewriters, ur Tele- 
is one of 7 e classiest oon Pe wed in has three different sizes, or sma phones, Bill of Lading Machines, Auto- 
medium and large screws. Any aphic Register Machines and Small Card 
de o1 fn ex Cabinets, your Dun and Bradstreets 
. s. — — where they — do the most 
and approbation of all passers by good. ill ou cut out t is ‘‘ad’”’ and send 
ah THORP & MARTIN COMPANY it to me? That's all I want, but I want 

Gilbert Stinau of the Northwest Typewriter Co., rm Typewriters, Parts, Platens, Tool you to de it now. HENDRICKS. 


cently left for a trip to an eastern city, and if dame 


ever put out It is about nine times the size of the 
regular ball-bearing bar, and being operated by a1 other lengths or sizes 
electric motor it never fails to attract the attention special orders 60 CE! 











and Supplies 


rumor is to be believed, he will not return alone. rhe 
Mt. Vernon Street 
typewriter fraternity of Portland unite in wishing BOSTON U Ss A 2 Adjustable Table 
’ . . . © Grand Rapids, Mich. 





the gentleman a long and happy married life 

















« * * 


The office staff and salesmen of the L. C. Smith & 
Bros, Typewriter Co. were entertained at a banquet | 
given in their honor at the home of Manager Stemler } 
of the Portland branch Those present were Miss } 
MacAlister, Mr. and Mrs. Jacksha, Mr. and Mrs. Wil- | 
liams, Mr. and Mrs. Jacobs, Millard Williams, Mr 


trehmer, Mr. Johnson and the sons of the host and 
hostess Everybody had the time of their lives and we | GRIT I Y NUISANCE " 


all united in saying that ss a host who knew how 
to make everybody happy Mr. Stemler had no peer A gritty particle is a troublesome nuisance; abominably so when coated with 
Mrs. Stemler took charge of the ladies and it is need Is ; 1 — , 1 ee » 4 Snes at 
, > eae nn 2 <a a i oils and waxes on paper and ca Carbon Paper. Grease, grit and gum veneered on 
ess oO 8A tha she ost no chance 0 see { é ery . . ~ ? 
ene bad a roval good time paper is fre quently sold to the su ig public as Carbon Paper. It will make a mark 
Stine Ue but not the kind that the up-to-date clerk or stenographer demands. You can get the 
~oht , d at ywers’ c} mand u + > mor 9 - , ac . , 
She kb. C. Satth & Bees. Ca. cept busines a right kind at Rogers’ shoy ind what is more it will not cost you as much to try out our 
I the counterfeit carbon. 


samples in the long run a 


booming and among sales reported recently, mention 


which te the second order for that number that th ROGERS MANIFOLD & CARBON PAPER CO. 


. C. Smith people have received fro his enter 
L. ¢ t iv rom thi I 346 Broadway New York 


prising concert 


The local branch of tl Remington Co. report bus bd ’ 
ness fine for the month of September and are looking Fsta blished | rn 
forward to a further increase during the fall and 


ths 


to the 





made of 





winter mor 
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HOTEL LATHAM 


East 28th Street, New York 


1 door from Sth Avenue 1 block from Broadway and 1 block from Madison Square Garden 





The very heart of the city. New, absolutely fireproof hotel, on the European 
plan. Rooms $1.50 per day and up. Rooms with private bath $2.00 per day 
and up. Beautiful dining rooms. Best food ana service at reasonable prices. 
Elevated and subway stations one block away. Surface cars pass the door. 


LATHAM OPERATING CO. A. L. Pratt, Managing Director 








Any person or firm interested in taking the general sales agency for the United States—whole or 
part—for a new hundred dollar TYPEWRITER of the prevailing design but having new features 
ot positive superiority, write immediately to 


“TYPEWRITER,” Care of Office Appliances, Tribune Building, New York City 


Machine is practically ready for the market. Demonstrating models can be seen. An extraordinary 
opportunity for the right parties. 








Typewriter Specialty Co. 


CARBON P AP ER AND RIBBON 152 Chambers St. - New York 


MACHINERY > — 


Hard Finish Carbon Machinery gehen 
ai Covers 


Manufactur- 


TER SPEC, 
Se AC yh. 
at iC 
Ps 


15 years’ experience 
for 








JOHN WALDRON COMPANY} Typewriters, Adding Machines, 


NEW BRUNSWICK, NEW JERSEY Duplicating Machines, etc., etc. 

















Our Perfect “DETROTYPE” Re-manufactured 


TYPEWRITERS 


by expert factory workmen are a surprise to everyone 
REPEAT ORDERS RECEIVED FROM EVERY STATE 
LOOK—-WRITE-—-WEAR and GUARANTEED LIKE NEW 
THE ONLY DIFFERENCE IS THE PRICE 
Over 1,000 Machines in Stock, Late Models, Back Spacers, 
all makes 2 Colors 





Special Offer to Dealers—Illustrated Catalog ‘‘C’’ to all 


DETROIT TYPEWRITER CO., Detroit, Mich., U. S. A. 




















Providence, R. I, 

W. P. Keene, the Underwood Computing and Adding 
Expert, has been doing a fine business in this vicinity 
for several months past He is busy almost day and 
night 

* * * 

The Underwood Office reports September business 
far the largest of any month in the history of Prov 
dence office 

a ar 
It is understood that the Underwood Company has 


just closed a $1,000 machine order with a jewelry cot 


cern in Attleboro. This is the largest single order ever 
taken in Attleboro by a typewriter company 
> > > 


E. H. Essex, the popular Remington salesman, says 
September is a record breaker for him He was seen 
admiring and inquiring about some automobiles so it is 
surmised he intends to get one 

.s = @ 
Chas. Morrill and Chas. O'Connell two of the old 


guards among the typewriter fraternity, spent their 


vacation in Providence visiting their old friends 
* 


Frank Neilan, President of the Neilan Typewriter 
Exchange, reports business is booming, only he cannot 
nough to supply the demand 


get machines ¢ 


John P. Wilson, Underwood manager at New Haven 


spent a day in Providence recently visiting friends 
* * 

David Rees, the veteran typewriter salesman, says 
it's easy to sell ‘The machine you will eventually 
buy,’’ beeause the prospect says ‘‘Well, I might as 
well do it now ind Rees gets the order 


> > . 
Underwood oftice, holds 


Commodore Schneider, of the 
boat sailor and expert 


two expert records, expert motor 


typewriter seller 


* * x 


Murray Selleck, the well known city Smith Premier 
salesman, says his fall business is fine, no kick at all 
. « a 


Mr. Knopp, at the Underwood, has just taken 


$2,000 order for typewriters frem Baird-North Com 


pany, a large jewelry and silverware mail 
be he largest order for typewrite 


order hous¢ 

This is said to « 

for commercial use given in Providence 
J > 

Albert Clarkson, the Underwood traveling salesman 

reports September one 


been with the Company 


of the best months since he has 


The Underwood Employment Department has filled 
more positions in the past few months than any pre 
vious time since this Department was established here 

Richmond, Va. 

The Richmond Remington Typewriter office contrib 
utes a change and an addition to the Remington Rol 
of Honor this month B. L. Day of that office has 
been promoted to the 10-Year Group and Miss M. L 
Low has been elected to the 5-Year Group 

Rio de Janiero, Brazil. 

The new Remington Typewriter School of Charles 
Pratt, Remington representative in Rio de Janiero 
is making fine prog 


H 


being energetically advertised and 
ress. 

Rome, N. Y. 
Fair and Romohawk Car 


During the Oneida County 
the 


nival held at Rome on September 4, 5, 6 and 7 
Band gave daily concerts, which 


Remington Typewriter 
features of 


concerts constituted one of the principal 

connection with the celebration 
San Francisco, Cal. 

Owing to the large increase in business 


Branch of the Oliver Typewriter Company 
quar 


interest in 
of the Sa! 
Francisco 
they have found it necessary to move to larger 
ters By the time this article goes to press they 
be located in their new store, which will, it is claimed 
be the finest equipped typewriter office west of Chicago 
Manager Hancock and Assistant Manager Cotton are 


will 


business 


hoth well pleased with the large increase in 
but claim that they have only just started 


* * + 


The sales of the Oliver Typewriter Company Il 


machines have increased 75 per cent 


Printype since 
January 1, 1911, and Manager Hancock reports that it 
is practically impossible to keep a stock of this char 
acter of machine on hand to supply the demand 


* 7 


addition to the Oliver 
Mr 


of experience in the type 


Loring Merriam is a_ recent 
Typewriter Company's San Francisco organization 
Merriam has had years 
writer line and his friends wish him a big success in 
his new fleld of activity 

: . - 

L. D. Hitchcock Assistant Manager Underwood 
San Francisco, is back on the 
months’ vacation in the Sierras 
the dis 


Typewriter Compan) 

job again after a two 
where he located the Fountain of Youth, for 
gave his life in vain 


covery of which Ponce de Leon 
In other words the vacation agreed with ‘‘Hitch 
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Manager Campbell of the Underwood Typewrit« iiderstanding he would do the entertaining the 


. h ae 2 
Company's local office, reports a very large increase of xt evening at a dinner at his home, as his wife 
business for the summer months of 1911 over that of nd other daughter, Miss Leonora were at Atlantic WHAT OFFICE APPLIANCES 


former years Mr. Campbell says that several excellent City Death was due to fatty degeneration of the 

contracts for furnishing schools have recently been heart. Mr. Haberle has lived all his life in Syracuse. | WILL DO FOR you 
taken, though most of the business of this branch is Ilis death comes as a severe shock to his many 

more strictly with the commercial world. The local friends, and to his family ‘ 

force has been increased by the addition of John : & 

Breuner and J. W. Dunn, a special machine man from AB A SUBSCRIBER. 


: : Office Appliances joins in extending sympathy to the 
New York City, and B. W. Saunders, who is special - : eg ss 


family and te N ‘ d N Ss 3 Is I in Sm “ 
izing on computing machines Owing to the difficulty oe Pe ae edie ee 1 It will keep you in touch with the condi 
. > _ . s 
of getting special machines delivered on the Coast . “a tions existing in your field—conditions 
this end of the business has not been built up as The first onerenye-t to he aanenes =e. ee hich affect you either directly or indi 
much as it will be in future since heavier and more tion of a thirty-six story steel office building in Se whic you y 4 
regular shipments are now assured the San Francisco attle—the largest in the United States west of New rectly. 
agence : ; York—was signed in Syracuse on September 4th. The : 
agency E. W. Elsom has been added to the Oakland " I i i j 
force. is building will be known as the L. C. Smith Building { It will give you ideas that will help you 
* + * and the new skyscraper of the Pacific Coast will be make your business bigger and better. 
. o~ ane — indebted to the estate of Lyman C. Smith who a P 
D Miss a . coe , ; . mange of - mnpanyment quired the site facing Seattle's famous som Poe Pol : { It will put you in the way of making more 
epartmen nderwoor ypewriter ‘ompany, San : t A — . . ” —_ 
Francisco, established a new record in the number of square profits on your old lines and point out 
positions filled in one month in San Francisco—filling It will cost $2,000,000 and is promised for occu new ‘‘green pastures’’ for you. 
427 positions during the month of August pany October, 1913. The papers were signed by q 
* + *@ Burns Lyman Smith, representing the estate ' Tt will inform you, as no other paper a » 
R. C. Bruckmann, a well known typewriter man in The Smith Building will rise close to 500 feet, being | of the new things that, are about to come 
this city, has resumed the management of the Pacific surmounted by _ = Leper yea cnenge te pen upon the market—things the business men 
Typewriter Co. and the Typewriter Exchange on Mont care of 100 tenants Close to 6,000 tons of steel will 
gomery street after a six months’ visit to Canada and be used in its construction. around you—your customers will want 
the Northwest The plans for such a stupendous building have ré to know about. 
ae es quired considerable time for their perfection. Gaggin c : est and thu 
R. E. Revalk & Co., local agents of the Standard & Gaggin of Syracuse, are the architects The Whit It will create added inter on 
and the Monarch machines, report that the Standard ney-Steam Co. of New York, are the builders. Sey siasm in your selling organization and in- 
continues to attract more and more buyers each month eral years ago they erected the Fisher Tower at ; rts. 
and that the Monarch is also selling well. H. D Denver * * « | meaggee<tpny ito greater effo " 
Hoyt has taken a city territory for the Monarch. The nnual meeting of American managers of the fl It will keep you in close touch with the 
Sydney, N. S. W. L. C. Smith & Bros. Typewriter Co., was held in | men and concerns who make the things 
The Australian Remington organization is making Syracuse September ith W. L Smith, president of you are looking for. 
things hum with their present campaign on the Rem the company, presided at the meeting The managers 5 
ington Adding and Subtracting Typewriter. submitted reports of the most optimistic character. A { It will enable you to find almost instantly 
cable was also received from M. S. Eylar foreigu 
; 8 any article you are looking for—if it is 
om " caceeectag ie managing director, stating that conditions so far as y rti 7s & 
[he Central City Business School, one of the best typewriter trade is concerned, are better on the Con | an office appliance. 
business schools in Syracuse, has recently installed tinent and in British sles than ever befor The e1 q i scor 
Monarch Typewriters in the typewriter department +s : aii ‘ * prea bee ty : : = It will pay back its cost to you a e or 
e e e ire situa on as 10TOo gniy) gone over the report . 
fo ee eS more times every year if you are the right 
The Standard Folding Typewriter Co. - had their from every territory represented was of a more satis a al b rib 
usual fine exhibit at the State Fair held in Syracuse factory nature than ever received by he company 80 of a SUDSC er, 
during the week of September 11th The managers present, were ' § It will show the relationship which va- 
* * * C. W. Clarke, Boston. | P P tl 
Promotions worthy of note during the past month Arthur Cooper, Albany. rious office devices bear to one , 
at the Monarch Works, were: I. S. Berry, who has had Herbert Cliffe, Rochester. and don’t overlook this fact—they all 
charge of the assembly floor has been promoted to w. Cc Sheppard, Buffalo. dovetail 
the planning department. E. A. West, who installed J. G. Dauson, Cleveland, P 
the ‘‘Taylor System’’ several months ago, will soon Wm. J. Derby, Detroit. 
leave to install it in other factories of the Union J. B. Lanigan, Milwaukee AS AN ADVERTISER. 
Typewriter Co Joseph E. Straub, a typewriter man T. B. Eylar, St. Paul. ‘ 4 
of years’ experience, has been given the position held E. L. Eylar, Minneapolis { It will put your proposition before more 
by Mr. Berry. Hats off Wm. H. Nolan, Denver. men who make their living buying. and 
o's ¢ R. W. Seamans, Kansas City se . a P 
Burns Lyman Smith, son of the late Lyman C. Smith Geo. M. Lincoln, St. Louis reselling office appliances than any 
found his father-in-law, William H. Haberle, dead in Frank Ramsay, Cincinnati other paper on earth. 
bed September 29th. Mr. Haberle had dinner with Chas. D. Linney, Indianapolis ¢ em 
Mr. nd Mrs. Smith and spent the evening with them 1. F. Hicks, Memphis. Tt will put that proposition before th 
He apparently was in his usual health and was in the \i. M. Blum, New Orleans through a medium in which they have 
best of spirits He left the Smith home early, with (. J. Rogers, Washington. confidence—for they pay us to get it 


It will help not only to keep your name 
before this army of buyers, but to burn it 
into their minds. 

{ It will often in a single month bring 
enough business to pay your advertising 
expense in it for a whole year. 

| {| It will present your proposition with a 
dignity and foree which you can deter- 
mine in advance. 

{ It will call on more prospective customers 
each month than you ean reach for the 
same amount in any other way on earth. 

{ It will not run up large expense accounts 

of doubtful accuracy. 

It will live at least 30 days after reaching 

destination, and often 60, 90 or a year, 

which you can’t say of circulars. 

It will cut out all waste for you, thur sav- 

ing you the cost of paying for waste. 

It will create a wider and deeper interest 

in all office devices, because it creates dis- 

cussion, and in this wider interest you are 
bound to share. 


=) 


~ 





| { It will sell goods for you at a lower cost 
SALES FORCE OF THE MONARCH TYPEWRITER COMPANY, OMAHA, NEBR. 
Top Row—Marshall Neil, C. T. Morris, B. L. Cook, H. C. Hardesty. than any other force I know of. 
Middie Row—H. B. Watts, O. C. Phillips, Russell Williams, T. F. Larkins, H. B. Hollenbeck, —— a 


Bottom Row—V. W. Miller, H. M. McKenzie, Manager; W. B, Emergon, LT 


oe etic 
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Ribbon 
Points 


Most Ek oma ed Supply Dealers test 


the ribbons of the various manufact- 
urers before finally arriving at a deci- 
sion as to which is the best for their 
trade. A Ribbon Dealer that is 
SATISFIED is not as a rule inclined 
to change the source of his supply, 
and he is wise in hesitating. 
What we want to do is to get the at- 
tention of those who are not satisfied. 
We want our ribbons tried by those 
having trouble, whg received JOINED 
ribbons, ribbons WRONGLY 
MARKED, ribbons that CUT FULL 
OF HOLES, ribbons that are SHORT 
in LENGTH, and that FILL the TYPE, 
SMEAR the letter and in short DO 
NOT GIVE SATISFACTION. 
These are the a 5 that will appre- 
ciate a TRULY HIGH CLASS rib- 
bon, one that will WEAR WELL 
and produce sharp, clean writing 
that will create a favorable impres- 
sion with the recipient of your letter. 


While we are not infallible, we have 
given so much attention to putting 
our ribbon department up on the basis 
of as near perfection as possible that 
we KNOW OUR GOODS CAN BE 
ABSOLUTELY DEPENDED 
UPON. 


For the OLIVER and BILLING 
machines we feel we have without 
question NOT ONLY the BEST, 
but ribbons that will give ENTIRE 
SATISFACTION. 


Our business has been built by the 
quality of our production and we are 
working harder than ever before to 
produce quality of the highest. 


To BONA FIDE dealers we will be 
pleased to forward samples and sub- 
mit quotations upon ribbons under 
our own name, in plain boxes or in 
special boxes to suit the dealer. 


SPECIAL spools for the Underwood, 
Remington Visible, Smith Premier 
Visible, Fox, Royal, Bar-Lock, etc. 


We offer MORE CO-OPERATION 
than any OTHER MANUFACTUR- 
ER. Write for our FACTORY REP- 
RESENTATIVE PLAN. 


111-113 West Broadway 


New York, U.S. A. 


























The managers, with several members of the company 
and attaches of the Syracuse office, dined together at 
the Onondaga, and then went to the Grand to see the 
vaudeville show. 


**e¢ 
Still on a strike for something already granted is 
said to be the unique position of the machinists at the 
L. C. Smith Typewriter factory. The nine-hour day 
was inaugurated September 25th. The strike, which 


has been on in all the typewriter factories in the city 
has been for that and nothing else. At Union head 


quarters no official notice of the change has been 
given Early in the summer the machinists of the dif- 
ferent typewriter companies demanded a nine-hour a 
day—Saturday afternoon off, with no reduction in 
wages. The companies were. willing to grant the hours, 
but refused to give them the ten hours pay. After 


filling the places made vacant by the strikers, the L. 
C. Smith Co. have granted the nine hours work with 
ten hours pay. 


SS @ * 

At the Monarch and Smith Premier Works, it is 
said the strikers came back long ago; they are work- 
ing nine hours with Saturday afternoon off. 

. > * 


The Chicago Typewriter Exchange, 217 New Rosen- 
bloom Building, had a fine display of typewriters at 
their rooms, during the past month. The manager re 
ports business 50 per cent better than a year ago. 

. > . 

At the Monarch Typewriter Works all records have 
been broken in making, and in making shipment of 
machines during the past months. They have in 
creased their production and are over 500 machines be 
hind on orders. The same can be said of the L. C. 
Smith factory; they are making the maximum quan 
tity each day, and are still way behind. The Smith 
Premier are also working to the full capacity of the 
factory and cannot keep up with the orders. 

Paul F. West, manager of the local agency of the 
Royal Typewriter Co., is making a tour of Southern 
California and will return by the way of the San 
Joaquin valley, The Royal city business is increasing 
very rapidly. Harry Root has taken a city territory 
and 0. L. Dietrich, formerly the Richmond, California, 
Royal man, has been promoted to the Sacramento val- 
ley territory after the resignation of J. A. Ramus. 

. . . 

W. S. Wood, senior salesman for the Underwood 
Typewriter Company, at San Francisco, broke all pre- 
vious sales records for the month of September and 
expects to win the ‘‘trip to the factory’’ prize. 

. . 7 

W. G. Chamberlain, proprietor of the Wholesale 
Typewriter, 37 Montgomery street, San Francisco, has 
returned from an extended trip through the northwest, 
visiting his branch offices at Seattle, Tacoma, Spo 
kane and Portland. Mr. Chamberlain reports business 
flourishing all along the line. 

. . - 

Assistant Manager H. J. Hastings of the San Fran- 
cisco Remington office is at present spending two 
weeks in and about Los Angeles. Coast Supervisor 
Harry Wilde has returned from an extended trip 
through the Northwest and Canada, where he found 
business in a very good condition. Manager Lund of 
the San Francisco office continues to experience diffi- 
culty in getting machines from the factory to fill or- 
ders and at the present time is holding a large number 
of signed contracts awaiting shipments. He recently 
had a call from Charles Marques, president of the 
Office Supply Company, Ltd., of Honolulu, the Rem- 
ington Typewriter representatives in the Islands, Mr. 
Marques being on his way to New York. M. M. 
Hayter, a former Smith Premier man at Fresno, is now 
with the San Francisco Remington force and James A. 
Ramus, who has for several months been making a 
record for himself as a machine-a-day man for the 
Royal Typewriter, has left the Royal force to take a 
city territory under Mr. Lund. W. H. Fisher has 
been promoted from junior salesman in Sacramento to 
an important territory in central California. 

. . 7 

The Oliver Typewriter Company have recently se- 
eured the services of an Australian typewriter sales- 
man, Alfred Butt. Mr. Butt has started to make a 
record already and bids fair to become one of the lead 
ing typewriter salesmen in the Exposition City. 

. . s 

Carl Salbach, who for some years has been manager 
in the Los Angeles office of the Smith Premier Type- 
writer Co., has moved to the city and taken charge 
of the San Francisco office, former manager E. N. Bart- 
lett having resigned to go into private business in 
Detroit. Mr. Salbach’s place has been filled by J. H. 
Stewart, a former Smith Premier man at Albany, New 
York. 

San Juan, Porto Rico. 

The Porto Rico Remington Typewriter representa 
tives, Messrs. Gonzales Padin Hermanos, are in the 
midst of a vigorous advertising campaign. They re- 
port the Remington business on the Island as in an 
extremely satisfactory condition. 


Seattle, Wash. 

City Salesman Sidney Beede, of the Oliver force, is 
convalescent after a rather serious operation and will 
soon be in his territory again, demonstrating the 
merits of Printype. 


. . 7 
The Seattle office of the Oliver Typewriter Company 
reports a splendid August business showing a big in 
crease over August, 1910, with prospects for a still 


greater increase during the month of September. 
Sioux City, Iowa. 

J. B. Hollenbeck, in charge of the Monarch office 
in Sioux City, is very enthusiastic over the outlook 
in northwest Iowa Although Mr. Hollenbeck has been 
in this territory only a short time, he is enjoying a 
fine business. 

. . . 

A well deserved promotion recently announced by the 
Omaha Remington Typewriter office is that of W. L. 
Talbert, who has been doing good work in the Black 
Hills territory of that office, Mr. Talbert has been 
promoted to take charge of the Sioux City sub-office 
of the Omaha Remington branch. 

Spokane, Wash. 

The Spokane division of the Oliver sales force is now 
settled in its handsome new offices at 210 South How- 
ard street. Manager Griffin is doing a splendid busi- 
ness and reports unequaled prospects. 


Tacoma, Wash. 

Manager W. L. James of the Oliver Typewriter 
agency at Tacoma is receiving congratulations upon 
the complete Oliverization of the Perkins Press, publish- 
ers of the Tacoma Ledger and the Tacoma Daily News, 
twenty-three latest model Printype Olivers having just 
been installed. 

Toronto, Ontario. 

A recent wedding at Toronto was ‘‘all in the family”’ 
of the local Remington typewriter branch, both of the 
contracting parties being Toronto Remingtonians. Miss 
Edith Cameron, formerly bookkeeper of the Toronto 
Remington office, was married on August 12 to H. BE. 
Stiles of the Toronto Remington sales force. 

Turin, Italy. 

A new member of the 5-Year Group of the Reming 
ton Typewriter Company’s Roll of Honor is Miss 
Antonietta Schieda, who has been connected with 
Remington work in Turin for the past five years. Miss 
Schieda is a skilled exponent of the art of ‘‘touch 
typewriting’’ and her demonstrations upon the No. 10 
Remington were one of the leading features of the 
Remington booth at the Turin Exposition. 

Utica, N. Y. 

At the invitation of James B. Tourbert, the Rem- 
ington Typewriter Company's representative in Utica, 
the well known Remington Typewriter Band gave a 
concert on August 24 in Franklin Square, Utica, which 
was attended by a great crowd and which attracted 
prominent mention in the Utica papers. 

Vienna, Austria. 

One of the very latest Remington Typewriter pro 
ductions is the Remington Typewriter March (Rem- 
ington Sehreibmaschine Marsch) composed by C. E. 
Alma, who is in charge of Remington work in Vienna 

Wichita, Kan, 

F. W. Coleman, formerly in the banking business 
in Wichita, is now resident salesman of the Oliver. 
Mr. Coleman is making good at that important point. 

Wrangel, Alaska. 

The Seattle Remington Typewriter office has ap 
pointed a resident representative in the sub-arctic 
town of Wrangel, Alaska. 

Youngstown, Ohio. 

A. D. Kidder, formerly of Buffalo, New York, has 
accepted traveling position with The Oliver Typewriter 
Company, with headquarters at Youngstown. 


A report from an American consular offi- 
cer in Russia states that a business man in 
his district desires to correspond with man- 
ufacturers in the United States of office and 
hall clocks. Correspondence preferred in 
German or Russian. Manufacturers who are 
interested should write to the Bureau of 
Manufactures, Department of Commerce 
and Labor, Washington, and mention file 
number 7307. 





Success in life is not so much a matter 
of talent or opportunity as of concentra 
tion and perseverance. 


















































PRINTERS’ COST CONGRESS. 

International Cost Confer 
ence at ilo., held last month, the 
following officers were elected: Joseph A 
Borden, Spokane, Wash., Chairman; R. C 
Darby, Atlanta, Ga., Vice-Chairman; D. S 
Gilmore, Colorado Springs, Colo., Treasur 
Scott, Minneapolis, Secretary 


At the Third 
Denver, Ci 


er and F. J. 

The annual report read by Mr. Morgan 
showed an increasing interest of the print 
ters in the work that has been done toward 
improving the methods and adopting the 
Cost System. 

Earle R. Britt, of St. Louis, read a very 
interesting paper on “What the Second In 
Cost Did for St. 
Louis.” He told of the Price 
300k, which squarely sets forth the square 
inch method of estimating that is largely 
used by the printer. This 
all printing into eleven classes; quotations 


ternational Congress 


Printers’ 


system divides 
are made on the basis of the cost in a spe- 
cific class to which the job bid upon might 


belong. 


G. M. Booth gave a report on the Cost 
Congress in Wichita last January, and 
spoke of the great benefits that had ac 
crued 

R. P. Purse reported the results of the 


South East Coast Congress held in Atlanta, 
Ga., in April of this year. A better scale 
of prices is now in effect in the south east 
cost district. 

Robert E. Morrell, of 
gave an interesting report of the effect of 
the Pacific Coast Conference held in Port 


Portland, Oregon, 


land last January. 


John M. 
conditions prevailing in the 


told of the 
Can- 


Te yronto, 
trade in 


Imrie, of 


ada. 

A number of interesting and valuable pa 
different 
Clyde Oswald, proprietor of 
Printer, New York, 
termed the “benediction” 


pers on phases of the business 
were read. J. 
the American pro- 
nounced what he 
in his interesting address on “What is the 
Matter with the 

The Denver meeting was presided over 
by Mr. Kistler, president of the Typothetae 
and one of the best known stationers. 


Printing Business?” 


GOOD HOUSE ORGAN. 
“The Office Helper,” issued by the Tran- 
sylvania Printing Lexington, 
Kentucky, out for October as a “Special 


Company, 


Loose Leaf Number,” is brimful of illus- 
trations and pertinent facts for the com- 


pany’s customers. 

The little publication is edited by Ralph 
W. Winans, who recently took charge of 
The Transylvania Printing Company’s loose 
leaf department. 
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DEALER’S PROFIT! 


Is the Primary Object of this Announcement 


A commodity of genuine merit and real quality for which a great and permanent demand 
has been created by our big annual advertising campaigns and the self apparent economic 
features reconized by every buyer—that’s the 

UHL ART STEEL TYPEWRITER STAND AND CABINET, 


which persistent and intelligent manufacturing effort has placed beyond the zone of sales 


competition. 
50% 


Here’s the Reason Nearly Profit 


The primitive folding typewriter desk 
requires ten square feet of floor space; 
it costs a lot of money; it is cumber- 
some and heavy to move; it secretes 
dust, germs and rubbish. The Uhi Art Steel 
Typewriter Stand and Cabinet is compact; it re- 
quires but four square feet of floor space; it util- 
izes space that is otherwise wasted; it enables the 
stenographer to do more work and better work—she 
sits out of drafts and where it is light, mounted on 
bronze bearing leather casters it can be instantly 
moved with slight effort to better working positions or 
from one room to another for direct dictation; the turn 
of a lever and the stand is rigidly locked to the floor 
ready for operating the machine; built of ‘‘U”’ steel, 
cold rolled and exceedingly strong; baseboard and sides 
of quartered oak or birch mahogany, automobile body 
surface finish; roomy stationary rack, holding week's 
supply of all sizes; everything in sight and within 
easy reach; when open, working space |18x44 inches 
not including stationary rack; absolutely guaran- 
teed in every respect and detail. 


















Here’s the live wire qpportunity for statiouers 
and office supply, dealers poosing fora Nation- 

y advertised side line that yields 
nearly 50% profit. We are reviving 
mor 8 y_dead seers 
with our er’s Co-operati n 
—don’t let Inactive territory deer 
you from learning = about our 

ve 























THE 
ANDROCK 
UNIT 
LETTER 
BASKET 


HE simplest and best unit tray made. 

For use as a single basket or can be 

built up with as many spaces as de- 
Rigid and strong either way. 


ere tnieie gliM, 
WOORSRRRAD & 
NO i te = 


BUCKEYE RIBBONS 


and 
CARBONS 


are manufac- 
tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 


Supply Your Customers 
with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first—then price. 
Typewriter Ribbons for all ma- 


chines. 
Carbon Paper 
Typewriter, Billing, and pencil 
for all purposes. 


Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 








sired. 
GOOD FOR THE USER 
as it enables him at any time toeasily 
increase or decrease the number of 
baskets in a stack without the use of 
tools. 

Every basket has the new cushion 
foot which will last as long as the 
basket, and absolutely prevents 
scratching of furniture. 


GOOD FOR THE DEALER 

Ist. Because they save freight, as 
they take a lower rate than the solid 
built up basket. 

2nd. Because they take but little 
room in the stock, as they nest closely 
one in the other. 

3rd. Because an order for a single 


letter basket or a 2, 3, 4, 5 or 6-space 


basket can be filled from the same . - 
stock. Typewriter Ribbons. 
4th. Cost no more than old style 


Write for Samples and Prices 


The Buckey Ribbon and Carbon 
Company, *" ‘4, Seir Ave. Cleveland, O. 


set up tray. 
Ask us about them 


ANDREWS WIRE & IRON WORKS 


Rockford, Ill. Watford, Ont. 


before you forget 

















its need. It isn’t a luxury. 
way a typewriter should work. 





The Noiseless Typewriter had to come. 
was demanded by the business public. The patent office records will show how many people have realized 


It isn’t just a “nice thing”. 
It represents the /ogical forward step—it had to come. 


Had we not produced it, some one else would have done so. It 


It’s an absolute practical necessity. It works the 
Adv. 
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This is a GOOD Line 


EVERY TYPEWRITER RIBBON and each Sheet of Carbon Paper 
| Shipped out from The Ault & Wiborg Factory has been made with the 












definite intention of causing the person who may use that article to 


want more just like it. 


If you are not handling the A. & W. Line, 


it would be mighty good business for you to secure samples and 








| 
prices. | 
YOU'LL LIKE PROMPT SERVICE TOO | 








The Ault & Wiborg Company 





Factory: Cincinnati, O. 







NEW YORK, Cor Pearl and Elm Sts. TORONTO, CANADA, 19-23 Charlotte St. 
St HAVANA, CUBA, Calle Lamparilla 50 

BUFFALO, 145-147 Ellicott St. 

PHILADELPHIA, 1217 Cherry St. BUENOS AIRES, S. A., 1059 Calle Mejico 

MINNEAPOLIS, 729 Fourth St., South PARIS, FRANCE, 82 Quai de Jammapes 






oo 
| 
| 
| 

CHICAGO, 383 Dearborn St. | 
Sr grr ety CITY OF MEXICO, Primera Calle de Lopez, Nos. 16-20 | 








SAN FRANCISC 0, 545-547 Mission St. LONDON, E. C., ENGLAND, 4-5 St. Jehn Square 























The Recent Standard Oil Decision 


confirms the methods of organizing and 
conducting a corporation as outlined in 


Robert J. Frank’s Masterful Work 


Science of Organization and Business Development 


Written in plain commercial English, by a member of the Chicago Bar. 


Every Business Man Should Know 


How to finance. organize and reorganize a business along practical lines. 


How to distinguish a legally safe investment in a business corporation. 

















How to investigate and ascertain the real condition of a business in which 
he is interested. 
(1910 Revised Edition) How to manage a business corporation, after it is created so as to avoid 
tant aati ema unnecessary legal complications, 


Every Stationer Should Have This Book in Stock 


It covers ali practical questions, gives special forms, and settled law 
concerning organization, reorganization and financing a corporation. 


Bound in Morocco Leather—Retails $2.75 


Write for prices and discounts on lots of one dozen or more. 


OFFICE APPLIANCES, 417 So. Dearborn St., Chicago, Il. 


————————— — 
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CLASSIFIED INDEX TO ADVERTISERS 





ADDING MACHINES. 
Barrett Adding Machine Co ’ 
Burroughs Adding Machine Co. 
Comptograph Co 
Dalton Adding Machine Co 
Mechanical Accountant Co 
ADDING MACHINE ROLLS. 
Rockwell, Baines Co. 
ADDING TYPEWRITERS, 
Klliott-Fisher Co : 
Remington Typewriter Co 
Underwood Typewriter Co 
ADDRESSING MACHINES. 
Addressograph Co 
Rogers Addresser Co 
ADVERTISING NOVELTIES. 
Novelty Cutlery Co 
AGENCIES WANTED. 
He — F. W 


BINDE 

Barvett Bindery Co 
BOOK RINGS. 

Kellner, Otto... 


BUSINESS SHOWS. 


Annual Business Show 
Kansas City Business Show......... 
CALCULATORS 


Meilicke Calculator Co ; ‘nea en 
CALENDAR PADS. 
Franklin Press Co 
CARBONLESS PAPER. 
Carbonless Paper Co 
CASH BOXES. 
Meilink Mfg. Co. 
CASH REGISTERS. 
National Cash 
CHAIRS, OFFICE. 
Celina Specialty Co 
C. A. Cook.... 
Davis Chair Co. 
Kohn, Jacob & 
Marble, B. L.. 
Marble 
CHECK PROTECTORS. 
New Era Mfg. Co 
Todd, G. W., & Co 
COIN WRAPPERS 
Detroit Coin Wrapper Co. . is 


COMMERCIAL PRINTING. 


Register Co 


Jos ; 
Chair Co. 


Franklin Press Co 
COPYING DEVICES. 

Eureka Blotter Bath Co. 
COSTUMERS, 

Conrey-Davis Mfg. Co............ 

Kohn, Jacob & Josef 
CUSPIDORS, 

Ireland & Matthews................ 
CUTLERY. 

a, Bll a aa 


DESK LAMPS. 
McFaddin, H. G., Co 


DESKS. 
Barnes bien « 
Derby Desk Co. 
eK aaa s 


Dornette & Bros... 
Evansville Desk Co 
Henderson Desk Co. 
Marysville Cabinet Co. 
Moon Desk Co...... 
Moore Bros..... F 
Shelbyville Desk Co. 
Sterling Desk Co 
Tell City Desk Co. 
DICTATION MACHINES. 
Edison, Thos. A.. Inc idnenecde 


DIES. 
Laganke, Chas. F 

SS PARTITIONS. 

. & H, H. Dixon ene 

nesninadiann (COMPOSITION). 
Durkin, Reeves & Co 

DUPLICATE LETTER MACHINES. 
Auto Letter Machine Co 
A. B. Dick..... 
Lineograph Co.. 
Multicolor Press Co oe 
Underwood Duplicator (<« ae 
U. 8S. Printograph Co chan voun 
Writerpress Co 

ENGRAVER. 
Wiggins, J. B., Co 

ENVELOPE SEALERS. 
Acorn Brass Co. 
Commercial Sales 


Mfg. Co 


Ideal Envelope Sealer Co Tee ee 
Nat'l Env., Seal & Stamp Mach. Co 
H. J. Reynolds & Co 

ERASERS. 


Turner Bros 
EXPANDING ENVELOPES. 
Cc 


Graff, Geo. B.. 
National envelope Co 
Smead Mfe. Co 
EXPENSE see 
Bennett . 
FELT. 
Booth N 
FILING CABINETS, METAL. 
Armour Clad Mfg. Co 
Bergér Mfg. Co 
Fireproof Furniture & Const. Co 
Gen'l Fireproofing Co se 


Globe-Wernicke Co 
Safe-Cabinet Co 


147 


139 


ee ee : 10 


16 
66 


144 


142-144 
S 


FILING CABINETS, WOOD. 
Auto File & Index Co 8S 
Browne-Morse Co. 7 


Canton Mfg. Co 

Globe-Wernicke Co 3l 
Shaw Walker Co 69 
Wabash Cabinet Co 103-4 
Weis Mfg. Co 121-22-23-24 


FILING DEVICES. 


Cushman & Denison Mfg. Co 145 
National Envelope Co 2s 
Pratt Fastener Mfg. Co 149 
Smead Mfg. Co... 112 
FORM LETTERS, 
Walker, J. L., Co 15) 
aia ag PENS. 
jeaumel Co i44 
Modern Pen Co 147 
Morton, J 117 
Sanford & Bennett 87 
Smith, H. B., Pen Co 32 
Waterman, L. E Co 119 
Whitney Richards Co 136 
GUMMED TAPE. 
Chicago Gum Tape Co 137 
HOTELS. 
Latham Hotel 156 
Tuller, Detroit 1b 
INCORPORATION LISTS. 
National Sales Promotion Co 145 
INDEX GUIDES, 
Hub, J. C., Mfg. Co. , 27 
Simonson, R, A., & Co 142 
INK PADS. 
Fulton Rubber Type Co 107 
Volger, B. G., Mfg. Co. : 164 
INKS, ADHESIVES, ETC. 
Carter’s Ink Co........ 136 
Commercial Paste Co. : 136 
Davids, Thaddeus, Co... 34 
Chas. M. Higgins 133 
Keller. Robt., Ink. Co. 128 
Sanford Mfg. Co. : 165 
Woodmansee, F. A. 83 
INKSTANDS, 
Sengbusch Self-closing Inkstand Co. 91 
LETTER DISTRIBUTORS. 
Bristow, Frederick... 70 
LISTS. 
Polk, R. L.. & Co. 107 
LITHOGRAPHIC GPRALSIES. 
Black Litho. Co.... Led peuoa 142 
Goes Litho. Co. Seesoses 28 
LOCKERS. 
Terrell’s Equipment Co ‘ eae S4 
LOOSE LEAF. 
Boorum & Pease Co.... , 90 
C. S. & R. B. Co.....131-33-35-37-39-41-43-45-47-49 
Connolly, Henry, Co......... 95 
Hamacher-Hawkins Mfg. Co. ; 89 
Heinn Co...... oF : 105 
Irving-Pitt Mfg. “Co. : 115 
Kalamazoo Loose Leaf Binder ‘Co 26 
Mann Co., Wm..... 113 
MeMillan Book Co..... 108 
New Standard L. L. Co da : : 110 
Plew & Motter Mfg. Co.... 96 
Proudfit Loose Leaf Co. S4 
Stationers’ L. L. Co. 118 
Sam’l C. Tatum Co.. 117 
Tenacity Mfg. Co.... 111 
Tengwall Co....... 107 
MAIL OPENERS, 
Rapid Mail Opening Mach. Co ‘ , . 80 
Simplex Letter Opener Co.... see 85 
MAILING LISTS. 
rom, BM. Ea, GO.<«.+ 107 
MANUFACTURERS UNDER ‘CONTRACT. 
Taft-Peirce Mfg. Co.... 78 
mae AND TACK os we 
[liff, John W. tas 144 
METAL OFFICE semnesepenan 
Berger Mfg. Co...... 96 
Fireproof Furniture & Const Co iz 
General Fire pane ae ‘ 23 
eT ; seins tacnieell 137 
Safe-Cabinet Co..... , ol 84 
Toledo Metal Furniture Co - ose w hs 159 
NUMBERING MACHINES. 
Superior Mfg. Co. 72 
OIL, 
Morton Mfg. Co. 151 
PAPER. 
Brown, L. L.. Paper Co. 27 
Crane, Z. & W. M.. 91 
Eaton, Crane & Pike Co 111 
Hampshire Paper Co. 138 
Mountain Mill wuaee Co 113 
Southworth Co... ; 86 
Strathmore Paper Co. 109 
PAPER FASTENERS AND CLIPS. 
Clinch Clip Co. , 144 
Clipless Paper Fastener Co 134 
DeLong Hook & Eye Co 142 
Graff, Geo. B.. Co. 142-144 
O. K. Mfg. Co 136 
Superior Mfg. Co 16 
PAPER PUNCHES. 
Barrett Bindery Co 5.147 
PATENTS. 
Siggers, E. G 136 
PENCIL SHARPENERS. 
Arne Mfg. Co.... 4 
7 ee ee a 71 
Spiro Mfg. Co. jae 139 


PEN HOLDERS. 


Center Shaft Pen Holder Co.............0.5-. , 161 
PEN AND PENCIL CLIPS. 
Base. Bee, Gin d6s dn debovss<ccacde senna 128 
Ven Vateoubere, Ga Brose cicscviossiclessanuwes 141 
PENS, 
Gee. P. Gaydowl (eb sé ic icccsvvesssvedbecss 149 
PHOTOGRAPH REPRODUCING MACHINE. 
pe ere eens aise re 24 
PLAYING CARDS, 
Amoersenm Pinging Cbrd O0..0cscccccccevewccses 151 
i SP i rrr Pe. yes 20 
POSTAL SCALES, 
Pelouss Gonle & Mig. OO... .crotsecicossccvcss 93 
Trimer Beale & MER. OOsiceccccscscutcccosces 83 
PUBLISHERS. 
Business Men's Publishing Co..............+... 24 
Stationer end Prades. ..cccsvccccsocsvecvesveses 135 
RIBBONS AND CARBONS. 
SOR ATO. BOA ok ices ds ved: cadesaspaseesneas 144 
Amit & Wien Gio isccccadtcsasbeaveauenee 160 
Bacwere Be GG. GWii0. sc cvescssesabecanssapuun 159 
Carboniess Paner Od... 06s ccccsscscvegeensessee 4 
Carters TE Wii v-on vdgaschevses ceeseatiyadthas 136 
Columbia R. & Cc. TEE. Deis vcedondeetecens .. 158 
Crowe TB. 0 G. Gtr sccsnccbaccnsteauaeaceneee 59 
Bp Meee Bi vic ens aac aidésddsaceekessa 150 
Indeliba BE, an 0.6.0.000 0 Kdasarenaeebanbcnewee 91 
International Carbon Paper Co...........+++06+ y 
Keystone Carbon Paper Co.........ssssesscece 
A. BP, TAGs vvicvi tidinns 6ctessesthevaeeien 
Manifold Supplies Oe. .0...ccovcctoveceucses sas 
Miller-Bryant-Pierce O0.....ccccccvecssveccsese 
Mittag & Volger......... Cncesecseesgeesoesesed 
Neidich Process Co........sseeseees 
Republic-Dodge Mfg, Co....... 





Rogers —— & C. P. Co 
Snelling & Son 








Union R. & CU "Co.. seeder 
Ey SS Ribbon I Re DAE he EY 
Webster. FF. @. GOs ccs cvccdcdccavcevdscvdeassan 2 
RIBBON AND CARBON MACHINERY. 
Seem Wallen O8...000 0c csccepestecccagesasyons 156 
RUBBER BANDS. 
a ee Pree eee 144 
RUBBER TYPE, 
Fulton —— Zrpe Oe... .etssexveimene Wiles 6s 1% 
Superior mm OO... cccceedcieewisioncs ensue 
STAMP AF FIXER, 
nen OU. «'s 0065000 snkh etd 91 
Nat’l &. Seal ra Stamp. Mach. Co.......... 25 
OGice Appliance Mie. Gb. «< cee. css ciscandtans 79 
STAMP: 
eee «& - 090005 00000000006060 006 dbus - 
Superior DO UO... wcccccsecccccssesetssesesise 
STANDS, MET, . ‘FOR OFFICE MACHINE. 
Adjustable WENO. Oicxsiescacvnabsesessatneie 155 
Fowler-Manson-Shermann Cycle Co..........+.. 76 
STAPLING MACHINES. 
Date DO Os 55.45.22 bchd inane d ketene 146 
STEN RS’ NOTE BOOKS. 
ROGUES OO. osc co ccctvadss cémadenade ie 20 
SWINGING T. W. STANDS. 
WH. Gt, Hs in-e oke patboaensss eae 121-22-23-24 
TABLES. 
Bropase BMOe. Obs .icidcdsscvanove Seuziadinad 63 
Mounest, Eawte Pi ccccccecccvcestssmnanbns epee e 146 
St. Jaha’s Talis Obi os i. .20s0peebkeee éautic on. . ae 
Stow & Davis Furniture Co.......... vegeedenss 
TELEPHONE ATTACHMENTS. 
Davol Rubber Co...........+. 6dds ded dots vee o>: ae 
Miller Rubber Co............ vivy  Yerevr re 
Oliver Mfg. Co0.....cscccede Ponedesvccccsndeewns 131 
Seely Office Appliance: Co. ..........cceeceeues 80 
TIME STAMPS. 
Ames, "TO GOA Cica ik Wide bedi s cntrwcawisds 133 
Me “Temes BOAR Gi oss cnc icc cccccvcsncevecey 118 
PSOE, TN: GN, SR a 68s oc.c5.c0 Sees Ci teekeed 142 
Reliable Time Stamp Co............ceeceeeees 93 
EWRITER CAB ° 
Byron Typewriter Cabinet Co..........essee0e8 131 
Marysville Cabinet O0.....0...0ssicceppuecces 91 
Toledo Metal Furniture Co.............00se00. 159 
fae Speciaite C 156 
writer cia Dis « dameea ie 5 aod eaeeeneeredl 5 
CUSHIONS. 
Mich. Office AppHance Co..........scseceesees 149 
Turton, PO rors eee ree 144 
P , NEW, 
Biickomn@erfer Mig. C0... ...cccccsevossvcicessce 153 
Te PPP eer ere rie 19 
Hammond | tad OO oc entseactabowhent ies 62 
eee TE rr er ah ee 68 
Noiseless T. W. Co Pee rt ere 14-15 
GCieee F. We Otic tcoacscsiitetsshesaas Back Cover 
Ressinewe. TT, W. GO .<écsctk.cs ust sant etasoace 7 
Reval Tyrpowriter Oe... o0.c00s00 swcesapavoneene 11 
Besar WD Wey Wiss cs0cc kava d ds sine ine epee ee 13 
ZK, ©. Beeht Be WlGG ss « o6d055-04 900s 0natenenee ce 59 
Smith Premier Typewriter Co..........-.6++005 
Standard Typewriter CO... occccccsccvcnssesweces 17 
Underwood Typewriter Co.........ccsseseeeses 
Victor Arpeeras es wah acy veenes cpetalonneé 78 
TYPEWRITER PARTS. 
ee Pee ree ree 
Phar Oi WCU i ns 65 00 646 004 nod ss otk phebesta's 
TYPE RS, REBUILT. 
iva...” Uk FRSC eee 
Amer. Writing Mach. 
Detwett BT We, Ges ice decicec cotbisswnaenieaee 
General T,. W. Exchange 
Pinmmmer. W, Teicsiccoccvcetccens svaeeeeeumets 
Rebuilt T. W. Co...... 
Typewriter Emporium 
B. D. Underwood Typewriter Exchange........ 7 
Wholesale Typewriter C0..........0+0esssenees 3 
You We! COs cs vnsdoiiscccs haeeeeans cote 155 
WASTE 
Conrey-Davis Mfg. ODe's o:90.0-re spebuidebereees 135 
Progressive Wire Goods Co.........665seeeeens 13% 
WIRE 
Andrews Wire & Iron Works.......... Ordeaves 159 
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E TRADE OPPORTUNITIES 


The following list of new corporations is taken from the Weekly Bulletin of the National Sales Promotion Company of Kalamazoo, 
Mich. The names of the concerns given are those of new corporations and are selected from the Bulletin for the special advan 
tage of manufacturers in this field. The Bulletin, furnished to subscribers only, supplies a comprehensive service, giving weekl) 
a list of all the corporations created in the United States. Many manufacturers in the office appliance field are already 


subscribers. The figures following the name of the state in which each company is located represent the number of thousand 
of the capitalization. Those who write to any of the concerns listed should always stamp on the face of the envelope. ‘‘New 
Company. Hold until address is filed if unable to deliver.” As the names of new corporations are published in the Bulletin 


has not notified the post 


often within forty-eight hours after the charter is granted, it sometimes occurs that the new company 
name and address after 


office of its address. By following the foregoing suggestion mail will reach its proper destination, Thi 


the number of thousands of capitalization is that of the individual most likely to be interested in purchasing. Following is a 
selected list of new concerns who will probably require quantities of supplies in the office appliance lin 
New Incorporations 
Automobiles. Niles Sand, Gravel & Rock Co., San Francisco, Cal Planters Hardware Co Camilla, Ga 10 R L 
Gate City Automobile Co., Fargo, N. D., 50, Jos. E. 100, Howard C. Plummer, Stripling 
Shawmut Metal Works, Inc., Boston, Mass 5, Bar 





Fields. 

The Heathman-Solliday 
Frank E, Heathman 

The Hayes & Havens Co., 
L. Hayes. 

Joliet Auto Truck Co., 


Motor Co Dayton, Ohio, 20 


Cincinnati, Ohio, 15, Gus 


Jcliet, Ill., 10, Vhil F. Carroll 


The Lima Overland Co., Lima, Ohio, 10, Samuel 
Roeder. 

National Motor Truck Co., Bay City, Mich., 300 

The Rambler Motor Co., Cincinnati, Ohio, 25, Geo. H 
Jung. 

The Wise-Green Motor Car Co Canton Ohio a) 
Richard 8. Wise. 

Banking. 

The Bank of Ettrick, Ettrick, Wis 15, H. F. Claussen 

The Bank of Terra Cela, Terra Cela, Fla., 15, John 
M. Harvey, Pres., Tampa, Fla 

The Central State Bank, White Sulphur Springs, Mont 
50, E. J. Anderson 

Citizen's Bank, Danville, Ark., 25, 8S. Bindi, Pres 


Farmers’ & Merchants’ Bank of Columbia, 8S. D 10, 
Tom Tolletson, Pres 

The North Ave. State Bank, 
William F. Coerper, Pres 

People’s Bank of Walla Walla 
San Juan State Bank, San 


Milwaukee, Wis BO, 


Wash., 50, J. L. Elam 
Juan, Tex 1, W H 


China and Glass. 
Carthage Model China Shop, Carthage, Mo., 10, Wm 
BE. Brinkerhoff 
Demer Bros, Co., Hallstead, Pa., 25, Philip J 
The Eagle Urbana, Ohio, 75, 
Holland. 
Foreman’s Factories Co., Los Angeles, Cal., 25, G. W 


Demer. 
John F 


Glass Co., 


Foreman. 
Clay. 
Columbia Clay of Seattle, Wash., 50, Geo. R. 
Clothiers. 

The Harvard Custom Shirt Co., 

W. Young, Jr., 203 Ellicott Sq 
J. M. Jacobs Co., Buffalo, N. Y., 40, Ralph A. Kellogg. 
The United Merchants Tailoring Co., Cincinnati, Ohto, 

150, Edwin Harburger. 


Biddle 


Buffalo, N. Y., 5, J 


Construction. 
The Allyn Engineering Co., Oakley, 15, Morris E 
Bernheim. 
Beneventum Realty & Construction Co., Brooklyn, 1, 
Chas. J. Mason, 25 Court St. 
J. H. Brophy Construction Co., West Palm Beach 


Fla., 50, John B. 
The Graff Construction Co. 


Beach, Pres. 


of Seattle, Wash., 40, C 


F. Graff. 
The G. A. Grieble Co., Cleveland, Ohio, 20, Wm. R 
Taylor 


nett Turchon, 718 Shawmut Ave 


Insurance, 

Archer-Hardesty Ins Cleveland, Ohi 25, T 
E. Shelly 

Citizen's Fire 

L. Campbell 


Agency, 


Insurance Co., Memphis, Tenn 25, T 


Ohio Commonwealth Fire Ins. Co., Cleveland, Ohio 
100, Chas. F. Ohl. 
Whitbeck & McKay Co., Rochester, N Y 10, Lewis 


H, Whitbeck 
Machinery. 


Allen Co., Dayton, Ohio, 30, W J 


The Blackburn 
Blackburn 
Butler Chuck Co., 
Weymouth, Pres 
Dunkirk Cement 
10, S. J. Rice 
East Greenville Mfg. Co., 
Frances S Schelley. 
The Hobbs McCarty Co., 

Hobbs 
Hubbard Carloric 


Springfield, Mass., 10 Harry A 


Tool & Machine Co., Dunkirk, Ind 


East Greenville, Pa 60 
Cleveland, Ohio, 2, F. E 


Pump & Mfg. Co., West Toledo 


Ohio, 25, F. B. Hubbard. 
Kessler-Du-Mez Machinery Co., Milwaukee Wis 25 
Eusibus S. Kessler. 


Missouri Hay Press Co., Moberly, Mo., 25, John W 





Nickels ; : Contracting. : 
Shelby County State Bank, Columbiana, Ala 15, W Furlow & Pollock Co. South Pasadena. Cal., 25. D Faessler, 
H. Browne B. Furlow, 925 Palm Ave Nevelson Machine Co., Boston, Mass., 15, Isidore N 
Boots and Shoes. Jones, Beers Co., Binghamton, N. Y., 10, Fred G ditch, 20, Canterbury, Dorchester 
The Akron Shoe Mfg. Co., Akron, Ohio, 10, Harry 8S Jones, 180 Hawley St Plymouth Foundry & Machine Co Piymout! Wis 
Quine. Sullivan Contracting Co., of Seattle, Wash., 35, F. W R. W. Robertson. 
Stetson-Abbott Shoe Co., Auburn, Me., 10, Arthur A, Sullivan Office Equipment. 
Abbott, Pres Furniture. Cascade Stationery & Printing Co. of Everett, Was! 
The Thorne Store Co Concord, N H John C H. S. Callahan Furniture Co., Long Beach, Cal., 25 21, Lawrence Kane 
Thorne. H. S Callaban Frontier Office Equipment Co., Buffalo, N ¥ 10 
Brick and Tile. Grand Rapids Furniture Co., Denver, Colo., 40, H. J David E. Pengect 
Atlas Brick Paving Co., San Francisco, Cal 250 Schwartz. Pottery. 
Frank Weston. Louisiana Mattress & Furniture Co., Lake Charles, La New Lexington Pottery Co., New Lexington, Ohio 
Syracuse Unit Brick Co., Syracuse, N. Y., 24, Wm. P 10, Clarence E. Berdon. Pres. 50, W. H. Brown, 
Hart, 500 Danforth St New England Furniture Co., New Haven, Conn., 10 Soap. 
Building and Loan. Granite. Binghamton Soap Works, Binghamton N Y 50 
The Central Norwood Bldg. & Loan Assn Norwood, Stratton Granite Co., Salida, Colo., 300, R. F. Strat- Harold L, Hart, 1104 Kilmer Bldg 
Ohio, 300, T. J. MeFarland ton. Specialties. 
Hutt & Chesney Mortgage Loan Co., Kansas City, Mo Hardware. Anchor Spike Co., Spokane, Wash., 50, Myron Topliff 
10, Thos, G. Hutt. Hawkins Hardware Co., Headland, Ala 6 4. W California Specialty Co., San Francisco, Cal., 25, Fred 
Manheim Bldg. & Loan Assn Manheim, Pa 20. J Hawkins A. Swanberg 
H. Nisaley. k F. Marable Hardware Co., Clarksville, Tex 40) Mellwood Stave Co., Meliwood, Ark 10, J. } Smit} 
Building Material. F. F. Marable. Pres 
Badger Gravel & Cement Block Co., Milwaukee, Wis Ossining Barlow & Co., Ossining, N. Y., 21, Williams Standard Clothes Dryer Co., Worcester, Mass., 5, Geo 
25, Wm. D. Kuebler & Barnes A. Flagg 
New York Composition Flooring Co Manhattan, N Pickett Hardware Co., Pittsburg, Pa., 100 Louis The Triumph Bed Spring Co., New Castle, Pa 10, A 
Y. C., 200, Stall Vinton, 149 Broadway. Brown, 215 Water St G. Zahnizer 





PRACTICAL — and 
Mechanically Right 


CLAIMS: 
Attractive finishes. 
Symmetrical appearance. 
Any style of steel pen exactly 
centered. 
May be laid on desk or open book 
without pen touching. 
DURABLE. 
A Perfect Pen Holder 
that sells and gives satisfaction. 
SEND for SAMPLES AND TRADE DISCOUNTS to 


Center Shaft Hollow End Pen Holders 


PREVENT BLOTS AND INK-STAINED FINGERS 

















Manover, Pa. 





CENTER SHAFT PEN HOLDER CO., - - 











OFFICE APPLIANCES 


















The Eureka Bath and Cloth 


constitutes a perfectly sanitary system of letter press copies. The composition 
in the bath assures even distribution of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The patent chemical surface cloth 
with non-raveling edge affords clean, clear-cut copies. There are more Eureka 
Baths in usc than 7" others combined. The wire net in the composition makes 
them unbreakable. They are furnished in all sizes from correspondence to 
way bill. Sold through the dealers. Write for Eureka Booklet. 
THE EUREKA BLOTTER BATH CO., CHICAGO, ILL., U.S. A. 














6215-17-19 Wentworth Avenue 
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A G R 
Acme Staple Co..... see e eee ee eee eeeweeenee TOS: «=O Raia oe ee is encxiewer 149 Rapid Mail Opening Machine Co.............. 80 
Acorn Brass Mfg. Co. 18 General Fireproofing Co. 23 Rebuilt Typewriter Co. 53 
Addressograph Co..........sssseeveeeseeeeeees 33. General Typewriter Ex.. 21 Rectigraglt Gai, VWOs<s0c.4555ssodcneeeeioas 24 
Adjustable Table Co. 155 Globe-Wernicke Co. 31 Reliable Time Stamp Co. 93 
Allen, JOHN, & Co... .....ccccscccccscccccccees 144 Goes Litho. Co.......... 28 Remington Typewriter Co........ccccccsccscse 7 
Amer. Playing Card Co. 151 Graff, Geo. B., Co. 142-144 Republic-Dodge Mfg. Co. 126 
= ee ee ah et +H H Reynolds, H. J., & Co Si desa'euanee 6h ee 79 
n 
BM ic sarcccsneasccnsssondien 82 Hamacher-Hawkins Mfg. Co. 89 Rockwell Barnes < PIP ES | 
Andrews Wire & Iron Works 159 Hammond Typewriter Co.. 62 Rogers Manifold & Carbon Paper Co. "4155 
Annual Business Show Co................-. . 10 Hampshire Paper Co........... 138 Royal Typewriter Co............sccccccceecces 11 
Armour Clad Mfg. Co. 24 om 6 Se., J. A. 150 
A M Doce bok ote eee ded ane a Se) ee ‘ 
Ault & Wiborg Co. 160 Henderson Desk Co. 97 Safe-Cabinet Co........ m adsense sdeare tae 84 
Auta. Pile & WOen CO.....06..0.scerenccsss. 88 Heythekker, F. W. 136 Sanford Mfg. Co. 165 
Auto. Letter Machine Co. 81 Higgins, Chas. M., & Co. 153 GanGard GB WOUMIIIR. « o.nccncuss chisudekabotusen 87 
Marie, Te QE Gi ask os ote Seknedcnenc ds. 133 Hub, J. C., Mfg. Co......... 127 Secor Typewriter Co. 13 
B I Seeley Office Spesaace Dee sons amet senstn nae rf 
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Volger’s Guaranteed Indelible 


Penetrative Inks 


tamps). 
surface that will absorb ink. 


advertising matter. 
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Lines. Our reputation r 
Superior and Uniform 
of our goods. Comme 
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Known and Sold 


Wherever 
Rubber Stamps 
Are Used 


“Excelsior” Self-Inking Stamp Pads 
“New Departure Penetrative Ink” Pads 
Volger’s indelible Ink Marking Outfits 


Volger’s Superior Stamping Inks 


(ta Bulk, Brush Bottles and Combined Ink 
and Distributor Cans). 


Velger’s Superior Sign Marker Inks 


Volger’s “ @pake” Waterproof Ink for 
Stamping on Tin, Wood, Leather, 
Alaminum, Tracing Cloth, Etc. 


Volger’s “New Departure Quick Drying’ 


waranteed not to injure Rubber 
Will stamp perfectly on paper, 
eotton goods, linens, leather, wood, and any 


We supply, free of expense, samples of 
our specialties, electrotypes and 


For upwards 25 years we have confined 


enjoy the highest rating. 








Inks 











Hand 


ve Special 
ests on the 
Excellence 
tcially, we 

















B. G. Volger Mfg. Co. | 


INCORPORATED 


PASSAIC, N. J. 


U. S. A. 


Bstablished 1884 








Incorporated 190? | 


WANT S 


NOTE—‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 


HELP WANTED. 


WANTED A WIDEAWAKE REMINGTON 

Saiesman for a live territory in the State of 
Montana. Must have the best of references and 
able to furnish surety bond. Address K-11, care 
of Office Appliances, Chicago. 














WANTED TWO GOOD TYPEWRITER RE- 

pair men for Chicago; state on what machine 
most experienced. Address Q-10, care of Office 
Appliances, Chicago. 


WANTED- A MAN WITH EXPERIENCE IN 

making steel typewriter type. State experi 
ence, age and salary expected. Address J-12 
care of Office Appliances, Chicago. 


WANTED—A FIRST-CLASS MECHANIC FA- 

miliar with the assembling and adjustment of 
typewriters, vulcanized rubper wheel construc 
tion Address G-1l, care of Office Appliances, 
Chicago. 


MANAGER OF HIGH CHARACTE]}, 

and wide experience for office equipment store 
in Southern city. Address E. G. Schrieffer, 213 
Fourth Ave., West, Cincinnati, Ohio. 


WANTED 


SALESMEN—FOR HIGH-GRADE SIDE LINE 

to stationery, drug and jewelry trade Big 
commissions. Pocket samples. Commission on 
re-orders. References. State territory. H. W 
Haslup, 911 Jefferson Ave., Toledo, Ohio. 


WANTED EXPERIENCED CITY TYPE- 

writer salesman; also experienced file and of- 
fice furniture salesman. Man understanding both 
lines preferred. William Kreul Co., Milwaukee, 





Vis 

ROYAL TYPEWRITER SALESMAN FOR 
Winnipeg wanted. Opportunity to become a 

machine-a-day man. Must furnish bond Send 


full record and photograph for first-class p:opo- 
sition. P. O. Box 1284, Winnipeg, Manitoba, 
Canada. 


: _ SITUATIONS WANTED 


MR. MANUFACTURER—A REAL LIVE WIRE 

will devote all or part time to the sale of your 
goods in Chicago and adjacent territory. Sal- 
ary. Commission. Address P-10, care of Office 
Appliances, Chicago. 








SITUATION WANTED—YOUNG MAN WITH 

experience in typewriter business establishing 
dealers in the United States and Canada from 
coast to coast wishes to connect with some 
other specialty line in same capacity, or handle 
some local territory. Address P-11, care of Of- 
fice Appliances, Chicago. 





FIRST-CLASS GENERAL REPAIRMAN, 

thirteen years’ experience in all makes of ma- 
chines, and capable of taking charge of shop, Is 
open for good connection. Southern territory 
preferred. Address A-19, care of Office Appli- 
ances, Chicago. 





SUCCESSFUL SALESMAN NOW TRAVELING 

for leading filing device manufacturer desires 
city position as salesman or manager. Thor- 
oughly familiar with commercial stationery, 
loose leaf, filing devices and office systems. Has 
experience, ability and energy necessary to cre- 
ate business. Address E-19, care of Office Ap- 
pliances, Chicago. 


A YOUNG MAN WITH SIX YEARS’ EXPERI- 
handling safes vault doors and office 


ence in 
furniture is open for position with first-class 
coneern, Address X-13, care Office Appliances, 


Chicago, Ill 


LEARN TO WRITE 26 to $100 
ADVERTISEMENTS AWEEK 
We can positively show you by mall How To INCREasE Your 
SaLany Book mailed free. Page-Davis, Dept 27, Chicago Ill. 




















_FOR SALE. 





FOR SALE—NEW AND SECOND-HAND OF 

fice machinery and devices of all kinds and 
makes, including Duplicating Machines, Ad 
dressing Machines, Folding Machines, Envelop 
Sealers, Stamp Affixers, Time Recorders, Gu 
Tape Sealers, Pencil Sharpeners, Check Prote« 
tors, etc. Also supplies. Write us before y 
buy. We have several real bargains. Collins & 
Co., 1324 Arch St., Philadelphia, Pa. 








GAMMETER MULT! 
Has been used 
$250. Addres 


FOR SALE — NO 4 

graph in first-class condition. 
very little. $360; sell for 
Box 165, Lebanon, Pa. 


Cost 


NEW AND SECOND HAND OFFICE MA- 

chinery and devices of all kinds and makes in- 
cluding duplicating machines, addressing ma 
chines, folding machines, envelope _ sealers, 
stamp affixers, time recorders, gum tape sealers, 





pencil sharpeners, check protectors, etc. Also 
supplies. Write us before you buy. We have 
several real bargains. Collins & Co., 1324 Arch 
street, Philadelphia, ; 
FOR SALE—WELL ESTABLISHED AND 
profitable typewriter and office supply busi- 
ness in metropolitan city. Good agencies, lo- 
cated in store on main thoroughfare for past 


five years. Address D-11, care Office Appliances, 
Chicago, Il. 





BUSINESS OPPORTUNITIES. __ 





FOR SALE WELL ESTABLISHED ANI) 

profitable typewriter and office supply busi 
ness in metropolitan city Good agencies, lo 
cated in store on main thoroughfare for pas: 


five years. Address D-11, care of Office Appli 
ances, Chicago. 





WE WANT ONE REPRESENTATIVE 

either an organized office equipment company 
or an individual with executive ability and re 
sources, to handle a line of quick selling, high 
grade office devices and specialties. Commercia 
Supply Co., Labor Saving Office Devices, 32 
Broadway, New York City. 


MANUFACTURERS’ AGENTS WANTED TO 
sell the Rapid Pencil Sharpener Machins 
the stationery and office appliance trade in tl 
South and from New York to Chicago. An ideai 


side line. Good commission terms. Cc. Spire 
Mfg. Co., New York City. 
WANTED—TO CORRESPOND WITH MANI 


facturer in position to make and sell patented 
stamp affixer on royalty. Working model. Lo, 
manufacturing cost. Address G-12, care of Of 
fice Appliances, Chicago. 


WANTED—LOCAL SALES AGENTS TO HAN 
dle a high-grade line of typewriter supplies Ii: 
places where we are not already represented 
Excellent opportunity for clean, hustling young 
men to build up a clean, profitable business a 
well as for stenographers with acquaintances 
among business offices having some spare tim: 
at disposal. Address Chas. Stanton, Sales Mar 
782-790 St. Paul St., Rochester, N. Y. 





ager, 








MISCELLANEOUS 








Cc. L. PARKER, PATENT ATTORNEY, EX- 

examiner U. S. patent office, 972 G Street, 
Washington, D. C. Inventors’ hand book, “Pro- 
tecting, Exploiting and Sellings Inventions, 
sent free upon request. 








Manufacturers of Adding 
and Calculating Machines 


desirous of securing active 
representation by an estab- 
lished house in Argentine 
Repub.ic, the most impor- 
tant market of South 
America, are requested to 
send full particulars and 
prices to 


BILLIET & CIA 


361 Reconquista BUENOS AIRES 
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Library Paste 


Sticks instantly. Pure 
white. Will not discolor. 
Never dries out. The ideal 
paste for office and for 
general pasting. 


ee 


The Original 


Water-well Jar 


SANFORD 
MFG. CO. 
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For Sale by All Leading Stationers 























DORNETTEDESKS 

















| New Line of Roll-Top 
| Sanitary Desks 
Roll-Top and Flat Flat-Top 
Standard Desks 
Pedestal Desks 
Roll-Top and Flat 
Patent The 
Typewriter tt 
8 J. Dornette 
Roll-Top and Flat & Bro. Co. 
All Kinds of —. 
| Desks and 
| Office Tables Cincinnati, O. 
Send for Catalog i SANITARY NO. 3265 “New Catalog 21-E” 


























New Oliver Typewriter, Equipped With ‘‘Book Type,’’ Makes 
Tremendous Hit With the Public—‘‘Typewrites PRINT’’ 


Sells for 17 Cents a Day 


Another great Oliver innovation—PRINTYPE. 

Some months ago, without announcement, we 
placed the Printype Oliver Typewriter on the 
market 

Today, one-third of our output of Oliver Type- 
writers are Printypes 

It’s more than a success. 
typewriter type ! 

Printype is the most beautiful, readable, attrac- 
tive, attention-compelling type ever evolved for 
typewriters 

Thousands of dollars have been expended in pro- 
ducing this wonderful typewriter type, yet you 
pay only the regular price of $100 for the complete 
machine, the new Oliver No. 5, equipped to write 
in Printype. Youcan buy The Printype Oliver on 
the famous 17-Cents-a-Day Purchase Plan. 

Printype is virtually book type—the type which 
the eye has been trained to grasp quickly. 

The type which the crystallized experience of 
centuries proves best for the printed page. 


Great Beauty and Attention Value 


Printype is the very soul of symmetry. The 
shadings give body, refinement and life which are 
utterly lacking in the old-style thin outline letters 
and numerals. It’s a delight to the eye. 

A letter written in Printype attracts the eye 
it’s magnetic. A Printype letter is so strikingly 
attractive, so forceful, so distinctive that one un- 
consciously picks it out from amass of mail, to 
read first. 

Its perfection compels attention. 

A large part of our sales have resulted from let- 
ters like this, sent by inte rested correspondents to 
users of the new machine: “For goodness sake, 
what machine did you use to write that letter ‘ 
The answer—a Printype Oliver—makes the sale 


It’s a revolution in 


Aids Eyesight—Prevents Errors 


Printype aids and rests the eyes. None of the 
strain on the optic — that sh: irp, thin, outline 
type imposes. This elimination of effort makes it 
a positive pleasure to read Printype correspond- 
ence. Ask the opinion of your oculist or optician 
He knows the value of Printype ! 


Printype 


OLIVER 


Typewrit@r 


The Standard Visible Writer 


Printype makes every letter, every numeral, 
every character employed in the whole wide range 
of commercial transactions perfectly plain. 

Wherever accuracy is demanded, Printype 1s 
worth a premium. 


A Printype Test by Linotype Operators 


One of the hundreds of interesting Printype 
tests was made by various newspaper publishers. 
Linotype operators of equal dexterity were pitted 
against each other in a speed contest. One set of 
operators were supplied with copy written with 
the regular typewriter face. 

The opposing operators were supplied with copy 
written in Printype. 


It was found that the linotype operator could 
increase his output ten per cent, setting from 
‘‘Printype’’ copy, over copy written with the 
ordinary ‘“‘outline’’ typewriter type. 


We want to write you a specimen letter on The Print 
Oliver Typewriter and forward a copy of the book, ‘‘A REVO. 


LUTION IN TYPEWRITER TYPE.’ 
the ‘'17-Cents-a-Day Purchase Plan,’ 


Ask us for details of 
’ which has added so many 


thousands to the ranks of typewriter users. 
_ We urge upon you the importance of investigating the new 
face in Typewriterdom—PRINTYPE. 


Address Sales Department (106) 


The Oliver Typewriter Company 
Oliver Typewriter Bldg., 93 Dearborn St., Chicago. 


Agencies Everywhere 


























